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Radio Brings Heartening Picture of 


AMERICA AT WORK! 


A Dramatization of Construction 


Believing that too little emphasis has been placed upon the constructive and hopeful elements 
in the present industrial situation, the AMERICAN LUMBERMAN has obtained permission to summar- 
ize for its readers some of the encouraging facts embodied in the first of a series of radio pro- 


erams dramatizing Industry. 


This initial program, which was broadcast from the NBC studios 


in New York on the evening of Jan. 8, had as its theme, current construction activities in the 


United States. 
presentations are under his direction. 


Faintly at first comes the resonant beat of hammers on 
ringing steel, increasing in tempo and volume to tumultuous 
brass. It is the theme music for the entire series—intended 
to convey a mental picture of brawny muscles in play, and 
the progress of human toil. The strains include a modern- 
istic composite of the sound symbols of industry—factory 
whistles, a saw gnawing its way through wood, the staccato 
of a freight train, the hum and whir of turning wheels, the 
drone of derricks and under-current of deep-throated voices 
shouting orders. The music softens to background for the 
voice of the announcer. 

ANNOUNCER: With the co-operation of indus- 
tries and workers from coast to coast, we tonight 
inaugurate a series of programs to bring the voice 
of truth—the truth of America at Work—to all who 
listen. The national committee of America at Work 
has asked Gilbert E. Gable to bring to you, exactly 
as it is occurring, the picture of business and indus- 
try in America. 

MR. GABLE: You are listening to the opening 
word of a new kind of war, the voice of a new kind 
of army—the voice of industry and work—the most 
stupendous business gathering the world has ever 
seen. I wish I could enumerate the names of every 
organization in this vast army. It includes the Na- 
tional Association of Manufacturers with many al- 
lied organizations, and the constructive force of the 
civic clubs, chambers of commerce and patriotic 
organizations—some thirty national groups. In the 
far-flung front-line trenches of actual construction 
one company alone—the Johns-Manville Corpora- 





The series of broadcasts was created by Gilbert E. Gable, New York, and the 
The broadcast on Construction began with music— 


tion—has arranged for 9,/00 loud speakers which 
are tuned in tonight throughout the country. In 
cities, towns and valleys all over America men are 
sitting at dinner tonight. Here in New York the 
key dinner for that vast assemblage is in the ball- 
room of the Waldorf-Astoria. Thousands of loud 
speakers, tuned in to a vast network contributed 
for this program by the Cities Service Co., take the 
spirit of this scene to similar scenes from Boston to 
San Francisco and from Chicago to the Gulf. In 
this program we speak only of Construction, but 
as you hear the cold figures, think of the human side 
of it all, for money spent in building sets money 
loose to quicken the life-blood of the nation. 

To get the truth about the nation’s building, | 
found myself in a strange sort of observation tower 
on the twenty-second floor of a New York office 
building. This was the focal point of a web of in- 
telligence that stretches out to every hamlet in the 
land and forms a gigantic picture of building and 
construction from coast to coast. The staff respon- 
sible for the F. W. Dodge Corporation reports has 
verified the facts as I found them. America is build- 
ing on a gigantic scale. There is hardly a person 
within the sound of my voice but can hear the 
sounds of some building work going on if he will 
pause to listen and to unravel the city sounds. 

Listen to the voices of East and West, of North 
and South. They speak [Turn to page 18] 
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PERMAN ENCE*FLEXIBILITY+ECONOMY 


IN MODERN 


DUST COLLECTING 
Strong suctions with less power used, 
Branches may be removed or added 
anywhere. 

Machines may be shifted as desired. 
The main never requires remodeling. 
Retains original high efficiency always, 
Add fans any time, anywhere. 

No limit to future expansion. 

For less than full production shut off 
branches anywhere and shut down fans 
in proportion, saving all this fan power, 
No clogging because mechanically cleared, 
No lost production. 





present fans, collectors and discharge 
pipes without moving them. 





= Aruuneron & Curtis 


THE SECRET OF THESE SYSTEMS Is, = Leaders Since 1886 


the conveying from the branch pipes is done positively and efficiently by 
a mechanical flight conveyor. 


Strong “suction” but no high air velocities in the main. Saginaw, Mich. Chicago. New York. Boston 7 


Air frictional losses are eliminated. 
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“Over-the-Top” Door Equip- 
ment offers the most revolution- 
ary improvement in garage door 
operation since ong came 
into existence. 
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Utilize Holt mixed car service in the 
future and order just what you need. 
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The Small Retailer Fills Big Place 
In the Industry 


OME WEEKS ago this page pre- 
S sented several paragraphs in ap- 

preciation of the small retailer; 
his special knowledge of local needs, 
his firmness in cutting his service gar- 
ment to fit the community cloth, his 
in relation to his special 
work and his continuing importance to 
the lumber industry as a whole and to 
the public in general. An interesting 
letter came to the office; a letter from 
a dealer who described himself as a 
small-city independent. This merchant 
indicated that he was pleased and also 
a little surprised that the small inde- 
pendent had not been wholly over- 
looked in the American rush for size, 
volume, showiness and metropolitan- 
ism. 

Bless you, Sir, we haven’t under- 
stood each other. Overlook the small 
retailer? That’s a mistake of which 
this journal is incapable. The small 
retailer is too numerous and too im- 
portant to be overlooked. He and his 
fellows handle the big bulk of lumber. 
It is his advice and his special knowl- 
edge of the infinite details of building 
which secure to the majority of home 
owners an assurance of quality, worth, 
resale value and living comfort. He 
is the backbone of an industry which, 
considered in the light of its impor- 
tance to the public and in connection 
with all its collateral lines, stands first 
among American industries. 

To be sure, Americans do have an 
interest in size. It is something which 
has its roots in the enormous mileage 
of our country and in its vast re- 
sources. Americans think in terms of 
bigness ; sometimes to their own hurt. 
This journal pays its tribute to the big 
yard, too. It has its place and its nat- 
ural uses. Oftentimes a problem be- 
comes more understandable on a large 
scale, just as details become apparent 
under a microscope. There are places 
and situations which call for the big 
yard; and the small dealer will do well 
to analyze and understand the big yard 
in action. 

But the big yard has quite as much 
knowledge, if of a different kind, to gain 
from the small. There are to be seen 
the essential factors in action, unob- 
scured by clouds of detail. And for 
every really big yard there are scores 
of small ones, each standing on its own 
feet and justifying its existence daily 
by meeting and solving the merchan- 
dising problems which arise in its own 


efficiency 


community. Nothing keeps it going 
but its own skill in handling these 
things. In fact it is an open secret 
that the wise small-city merchant 
needs all his experience and self reli- 
ance in choosing among the new meth- 
ods that are urged upon him. Many 
of these methods are good; but some 
of them are one for the retailer and 
twenty for the agency which urges 
their adoption. Not a few of these new 
ideas that are potentially good have to 
be modified to make them fit the home 
town. It is ultimately a good thing 
for the makers of spectacular sales 
plans that the dealer is cautious 
enough to reject, select and adapt as 
well as to adopt; for if he took every- 


_thing offered him, the chances are in 


favor of his going broke on ill-fitted 
ideas; after which no one would have 
a working sales agency left in the 
town. 

A shrewd lumberman predicts con- 
fidently that dealers in small towns 
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and rural communities are due to have 
their innings. City life, he thinks, has 
been oversold to the American people 
and has not set well with all the per. 
sons who have rushed to share its ad- 
vertised advantages. Without expect- 
ing any wholesale “back to the land” 
movement, he is sure that thousands of 
people by reason of temperament and 
opportunity will return to the smaller 
places. Cities, like some industries, 
have become top-heavy. Many a smal] 
factory or similar enterprise has a bet- 
ter chance in a rural or semi-rural set- 
ting. Many a family has learned in the 
hard school of reverses that manage- 
ment and thrift are more important in 





its welfare than are bright lights and 


night clubs. 

The conjunction of the social planets 
seems to indicate a return flow of the 
tide to the smaller places. It may not 
be as spectacular as the ebb of the tide 
from country to city; but it will have 
its own importance. And when it does 
set, there will be the so-called small 
lumber retailers ready with hard- 
headed, practical, co-operative knowl- 
edge to help these people get the maxi- 
mum of comfort, satisfaction and value 
from their investment in homes. 


Taking Quality Lumber Out of Price 
Competition 


HILE STRESS of circum- 
\W stances due to economic con- 

ditions has made it necessary 
during the last year for many people 
to make their purchases largely on the 
basis of price, regardless of the utility 
value, the fact remains that under nor- 
mal conditions the average individual 
seeks for quality in the goods he buys. 
An establishment that has built up a 
reputation for selling quality goods, 
whose guaranty of value and satisfac- 
tion never fails, has little trouble in 
commanding a price for such goods 
that takes them clear out of competi- 
tion with inferior articles. 

By the same token, people just nat- 
urally expect quality goods to be iden- 
tified with a trade-mark which in itself 
is an assurance that the name, the repu- 
tation and the resources of the maker 
stand back of the merchandise, and 
gives the further assurance that the 
additional price is fully warranted by 
the better value. 

It is doubtless upon this well estab- 
lished theory of merchandising that a 
plan developed by the Southern Pine 
Association to provide a super-quality 
lumber is about to be made effective. 


As a beginning, the association has reg- 
istered and will control a super-quality 
trade-mark to be applied to certain 
products of a group of Southern pine 
producers who can qualify under the 
rigid specifications that will be required 
of this super-quality lumber. The first 
requirement will be an ample supply of 
virgin timber, or a high grade second 
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growth, that possesses the necessary | 


qualifications of strength, durability 
etc. The lumber from these trees must 
be perfectly manufactured, strictly 


graded, properly seasoned, well pro- | 


tected, carefully handled and shipped 
in perfect condition. In other words, 
this product must be what its trade- 


mark implies—a super-quality lumber. | 
It will be trade-marked, grade-marked, | 


species-marked; and will command 4 
premium price. 

Is it not altogether reasonable to as- 
sume that such a product will find a 
ready reception in tlle best building cir- 
cles? The architect who conscier- 


tiously strives to specify for his client | 


the best materials, who has made 


a careful study of what will be required F 
of the product used; the engineer. who 
wants the best for the bridge, the fac- 
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tory or other construction project; the 
owner who desires only the best and 
who is quite willing to pay for the best ; 
all will welcome the assurance that 
there will be available a lumber prod- 
uct so manufactured and so protected 
by guaranties that no further investiga- 
tion will be necessary. 

To make the plan a success those 
manufacturers who adopt it should not 
be afraid to take this product out of the 
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competitive class; should demand a 
price for it commensurate with its 
merits as a super-quality material ; and 
should let it be known that super-qual- 
ity lumber is available at a super-qual- 
ity price. 

There has never been a time when 
highest quality lumber was not avail- 
able in any of the species, but there 
has not been heretofore any organized 
effort to make a special, super-quality 
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grade of lumber, identified, guaranteed 
and sold as such. Individual effort 
along this line has been hampered by 
ill-advised price competition that has 
resulted to the disadvantage of lumber 
generally. 

This intelligent, constructive effort 
by the Southern Pine Association will 
be watched with interest. It should be 
successful. If it is, it will redound to 


the benefit of the entire industry. 





Returned Goods Racket Per- 
petrators Are Jailed 


CoLDWATER, MicH., Jan. 18.—Lumber dealers 
in this section recently have reported several 
cases in which a man came to their yard, showed 
them a small pile or three or four bundles of 
shingles or two or three rolls of roofing and told 
the yard man he was returning this material be- 
cause he was unable to use it and that he wanted 
his money back. In several cases the story was 
believed, and the man was sent to the office with 
orders on which he received cash payment for 
the amount of the material returned. 

Lumber dealers in this section have been keep- 
ing in touch with each other on their trade prob- 
lems, and the ones who have been victimized 
notified their competitors to be on the lookout 
for the same trick. On Jan. 9 two men came to 
the lumber yard in White Pigeon, Mich., showed 
the yard man three or four bundles of shingles 
and asked for a return of their money. Having 
beer warned to be on the lookout for this sort 
of racket, he had notified the State police at 
White Pigeon to be ready to come to his office 
on short notice. When these men asked for the 
money on the returned shingles, the yard man 
told them he did not have any authority to re- 
turn the money and would have to call the man- 
ager. Instead, he called the State police station 
and the police arrived just as he was completing 
writing the check. The two men were arrested 
and brought to Coldwater, where they were iden- 
tified by employees of the Legg Lumber Co. and 
Pollock & Son, both of whom had been de- 
frauded. 

As a result of this prompt action on the part 
of the yard man at White Pigeon, both men have 
been convicted and given a jail sentence. They 
were not sent to the penitentiary because the 
amount of their theft does not constitute a felony 
in this State. 





Sales Companies Hold Annual 
Meeting 


MINNEAPOLIS, MINN., Jan. 18.—The annual 
meeting of the Shevlin Pine Sales Co. and the 
Shevlin Pine Sales Co. (Ltd.) was held last 
Friday and Saturday at the headquarters office 
in the First National-Soo Line Building here. 
Officers and directors, district sales managers, 
sales representatives, commission and wholesale 
representatives were in attendance. Among 
those present were: 

E, L. Carpenter, R. 
Eames, J. P. 
Coan, Cc. H. 
Bazal, W. E. 
ler, A. A. D, 


W. Wetmore, P. V. 
Hennessy, L. O. Taylor, F. W. 
Shevlin, L. W. Carpenter, C. R. 
Bast, W. J. Lau, A. L. O. Schue- 
Rahn, R. A. Dahlberg, D. P. Lar- 
son, J. E. Hedges, H. E. Skinner, M. R. Moul- 
ton, B. F. Monroe, and J. B. Millard, Minne- 
apolis; R. C. Monroe, Toronto; N. H. Morgan 
and H. A. Habeck, New York City; L. L. Buck, 
30ston; F. N. Taylor. Buffalo; A. F. Boyd and 
Anson Dewey, Chicago; L. W. Suppe, Cleve- 
land; R. M. Kelso, Detroit; A. J. Elert, Mil- 
waukee; G. C. Lindeberg, Spencer, Iowa; E. J. 
Dwyer, St. Cloud, Minn.; W. G. Kahman, 
Dwight Swobe, San Francisco; L. G. Carpen- 
ter, Chris Nordrum, Blind River, Ont.; M. A. 
Malone, A. E. Nelson, Fort Frances, Ont.; 


C. L. Isted, Bend, Ore., and B. W. Lakin, Mc- 
Cloud, Calif. 


The Shevlin Pine Sales Co. was organized in 





September, 1931, to sell in the United States 
and the Shevlin Pine Sales Co. (Ltd.) to sell in 
Canada, products of the four pine lumber manu- 
facturing companies under the management of 


Shevlin, Carpenter & Clarke Co., viz.: McCloud 
River Lumber Co., McCloud, Calif., producer 
of Ponderosa pine and sugar pine; Shevlin- 


Hixon Co., Bend, Ore., producer of Ponderosa 
pine; Carpenter-Hixon Co. (Ltd.), Blind River, 
Ont., producer of northern white pine, Norway 
and eastern spruce; Shevlin-Clarke Co. (Ltd.), 
Fort Frances, Ont., producer of northern white 
pine and Norway pine. 

Reports were submitted by representatives of 
various territories and plans formulated for an 
aggressive sales campaign. 





Los Angeles Receipts 
[Special telegram to AMERICAN LUMBERMAN] 


Los ANGELES, Cauir., Jan. 20.—Cargo ar- 
rivals at Los Angeles harbor last week amounted 
to a total of 5,453,000 feet, there having been 
five cargoes of fir with 5,022,000 feet, and two 
of redwood with 431,000 feet. Arrivals the pre- 
ceding week amounted to 11,571,000 feet, con- 
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sisting of eight cargoes of fir with 10,588,000 
feet, and two of redwood with 983,000 feet. Un- 
sold lumber on the harbor totaled 6,739,000 feet, 
compared with 5.389,000 feet the preceding week. 
Seventy-two vessels are reported laid up, and 
one operating off shore; the preceding week 
sixty-eight vessels were reported laid up, and 
one operating off shore. 





To Make Timber Survey in 
Mississippi 

New Orveans, La., Jan. 18.—Actual work in 
the survey of standing timber in Mississippi 
will be started by the Southern Forest Experi- 
ment Station around the middle of January, ac- 
cording to E. L. Demmon, station director, who 
stated plans for the handling of hardwoods 
have been finally determined and methods for 
pine are being decided upon. The work is being 
undertaken as part of the countrywide survey 
of timber to determine the quantities now stand- 
ing, the annual rate of depletion, and the rate 
of replacement by growth. An appropriation 
of 34 cent an acre is to cover the cost. 

Details relative to the Mississippi timber sur- 
vey and other projects being carried on or to 
be added to the activity of the station were 
reviewed by Mr. Demmon in his annual report 
to the Southern Forest Advisory Council. 


New Concern Is Formed From 


Old 


INDIANAPOLIS, IND., Jan. 18.—Johnson-Maas 
Co. (Inc.), a new corporation, has taken over 
the assets of John Rabb Emison, receiver for 
the Johnson-Maas Co., which were sold at a 
receiver’s sale on Dec. 21, 1931, by order of the 
Federal court. The Johnson-Maas Co. was a 
consolidation of the William F. Johnson Lum- 
ber Co. and the Maas-Neimeyer Co., both of 
which were well known, long-established insti- 
tutions. Officers of the new company are: 
President, Fred W. Bakemeyer; vice president, 
Walter H. Geisel; secretary-treasurer, John F. 
Kinnaman. 

Mr. Bakemeyer for the last twelve years has 
been associated with the William F. Johnson 
Lumber Co. and the Johnson-Maas Co. as pur- 
chasing agent, and served as general manager 
during the receivership of the latter company. 
He is a member of various civic organizations 
and president of the Purchasing Agents’ Asso- 
ciation of Indianapolis. 

Mr. Geisel has been associated with the 
Maas-Neimeyer Lumber Co. and the Johnson- 
Maas Co. for the last 23 years, during which 
he has been intimately acquainted with the 
building and industrial trade. 

Mr. Kinname~ ‘uring the last three years has 
been superintei % the Johnson-Maas Co. 
Prior to that tin. vas associated in various 
capacities with general engineering and con- 
struction work and spent years with the con- 
struction and plant division of the General Mo- 
tors Corporation. 

The Johnson-Maas Co. (Inc.) will occupy 
the same premises as the previous Johnson- 
Maas Co., which comprises the property ad- 
joining the Monon Railroad, from 17th to 22nd 
streets, with general offices at 1012 East 2ist 
Street. It will continue the manufacture of 
fine cabinet and millwork, bank and store fix- 
tures, and deal in lumber, roofing, building ma- 
terial, paint and hardware. As in the past, it 
will maintain a large stock of these items in 
connection with the largest and best. equipped 
plant in the State for the manufacture of high 
grade millwork, bank and store fixtures. This 
plant has been in continuous operation and a 
number of large contracts now are being filled. 

President Bakemeyer announces that the 
operating organization will remain unchanged 
and competent personal supervision in each de- 
partment by experts in their lines will be avail- 
able to the — trade. 





Austvalion Hardwoods Try for 
South African Market 


WasuHiINcTon, D. C., Jan. 18—The West 
Australian Timber Export Association is at- 
tempting to extend overseas markets for jarrah 
and karri wood, a representative having ap- 
peared in the Union of South Africa, states a 
report to the lumber division, Department of 
Commerce. In the building line, competition 


from North European sources, as well as Amer- 
ica, makes the introduction of a comparatively 
expensive species a real problem, while in the 
furniture and joinery trade the firm position oc- 
cupied by oak and teak indicate the difficulties. 








QUERY AND COMMENT 


Plans for Small Churches 


Please advise me if you have, or can tell 
where 1 can get, a plan book showing plans 
for small country churches of frame con- 


struction.—INQUIRY No. 2757. 

[This inquiry comes from a dealer in Mis- 
souri who is faced with a problem that prob- 
ably many other dealers in rural communities 
have met with since the lumberman has had 
to take upon himself a building advisory and 
planning service. The small country church, 
particularly of frame construction, is well with- 
in the province of the modern lumber retailer 
and a book of plans for these and other rural 
public buildings is really needed today. Any 
information as to such plans, of a modern and 
uptodate character, that can be had will be 
appreciated.—EbirTor. | 


Preventing Fungus Growth on Hard- 





woods 
[I read with interest in the Dec. 12 issue 
of the AMERICAN LUMBERMAN your reply to 


a request for information on possible methods 
of preventing a fungus growth which appeared 
on soft elm. Although your answer covered 
the subject as thoroughly and accurately as 
it was possible to do, I thought you might 
be interested in any comments that we might 
have, since some of the work done on stain 
prevention in the South was cited in your 
answer to the inquiry. 

So far as the surface treatments such as 
Lignasan are concerned, little can be expected 
in the way of retarding the continuance of 
infection in the interior of boards that have 
been sawed from infected logs. Such treat- 
ments are effective on the surface only since 
they penetrate only from ys to 3, of an inch 
into the board. If they are to be effective in 
controlling fungus deteriorating agents in the 
seasoning piles, they must be applied to 
uninfected lumber immediately after sawing. 
Tests have shown that even the most effective 
of the treatments used in the South will ac- 
complish little in the way of stain control if 
treatment is delayed for only 48 hours. It 
must be remembered also that the surface 
treatments are designed to give protection 
against stain fungi during a normal storage 
period only. In other words, they must be 
regarded as more or less temporary in nature 
and can not be expected to of any value 
in controlling stain or decay fungi which may 
become established in the lumber three or 
four months after it is cut. 

As you have indicated, if log infection is a 


be 


source of some of the trouble, the inquirer 
will either have to handle his logs more 
rapidly and thereby reduce storage periods, 


or resort to some chemical treatment or rapid 
seasoning practice in the woods. If most of 
the infection started after the lumber was 
placed on the yard, a change in piling practices 
or a chemical treatment might be tried. To 
retard further spread of the fungus in piles 
already infected, it would be desirable to 
segregate the infected and uninfected stock 
and attempt to reduce the moisture content 
below at least 20 percent either by more open 
piling or by kiln drying. A heat treatment 
such as the latter method is, of course, neces- 
sary if the fungi are to be killed. With rapid 
air seasoning only the fungus will remain 
alive in a dormant condition and continue 
its destructive activities whenever sufficient 
moisture is supplied it.—RALPH M. LINDGREN, 
assistant pathologist, Forest Products Labora- 
tory, Madison, Wis. 

{The request for information as to a chemi- 
cal for the destruction of fungus life on hard- 
wood lumber (Inquiry No. 2735) was published 
in behalf of an Ohio hardwood wholesaler. 
Readers of the AMERICAN LUMBERMAN gener- 
ally will be interested in this comment and in- 
formation sent by an authority on the ques- 
tion. Mr. Lindgren has been engaged in mak- 
ing an investigation and conducting experi- 
ments on stain prevention in the South and has 
developed a great deal of information of value 
to the industry. One result of his investiga- 
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tion has been a large increase in the number 
of mills that are dipping their lumber, both 
hardwoods and softwoods, to prevent sap stain. 
—Ep1rTor. | 


Operating Expenses of Retail Yards 


For comparative purposes we would appre- 
ciate it if you could let us Know either by 
publication in the AMERICAN LUMBERMAN or 
through the mails, the average mark-up a re- 
tail yard does or should get, selling principally 
to small home owners and a few builders. 
Our volume is around $50,000. Also the aver- 
age overhead stating how much is spent for 
advertising, etc.; also the turnover a yard of 
our size should get. If you have already pub- 
lished such information during the past year 
you might tell us the issues as we have them 
on file. We might state that we get valuable 
information from the paper and enjoy reading 
it.—-INQUIRY No. 2755. 

[The above comes from a retail lumber and 
millwork dealer in an eastern city. Probably 
the best information along the lines indicated 
that has yet been published is contained in Bul- 
letin No. 81 of the Harvard Bureau of Busi- 
ness Research, published in 1929, entitled: 
“Operating Results and Policies of Building 
Material Dealers in 1928.” This was the re- 
sult of a survey by which the Bureau analyzed 
the operating statements of 369 firms. The 
survey was undertaken in behalf of the Atlas 
Portland Cement Co., and the price fixed by 
the university for the bulletin was $2.50. 

One of the most helpful published reports 
along this line is the survey made annually by 
the Mountain States Lumber Dealers’ Associa- 
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tion of the operating costs of retail lumber 
yards in the Rocky Mountain region. These 
reports cover itemized expenses for yards of 
various sizes, indicating turnover of stock and 
the amounts paid for advertising and the aver. 
age mark-up, and can be obtained from the 
AMERICAN LUMBERMAN. 

In our issue of March 21, 1931, appeared an 
article by George O. Gray, of Seattle, Wash, 
on “Mark-up Should Protect Fixed Net Profit,” 
which gives interesting information, as does also 
an item in our Query and Comment depart- 
ment of June 20, 1931 on the percentage spent 
by dealers in advertising. 

Several years ago an investigation made in 
response to a similar query developed the fact 
that the turnover in retail lumber yards varies 
considerably, running from as low as two to as 
high as six, while one dealer at that time re- 
ported that he turns his stock nine times a 
year. We came to the conclusion at that time 
that 242 to 4 would represent the average 
turnover of well conducted yards under normal 
conditions. 

Concerning the question of the amount spent 
for advertising the survey seems to show that 
ordinarily the lumber dealer appropriates about 
114 percent of his sales for advertising, though 
prominent merchandising experts, notably 
among them Arthur A. Hood, strongly urge 
that a 2-percent advertising appropriation be 
established. It seems that many successful 
dealers make it a practice to spend that much 
and more on publicity. 

The editors would be interested in hearing 
from our readers as to the most uptodate fig- 
ures on these points.—Epiror.} 
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Hon. B. S. Paige, formerly 
of Oshkosh, now of Davenport, 
Iowa, called on the Lumper- 


and in Europe. 
years ago at Burtonville, N. H. 
this man hammered out, at his 


in the mountains, and run 
through the Wood River gold 
mines, Boise City and on to 


Nearly sixty 


MAN last week. Mr. Paige is|own blacksmith’s anvil, the| Portland, Ore., and eventually 
somewhat numerously  con-| first circular known to man-|to Puget Sound. It is a road 
nected with the lumber busi-| kind.” that should certainly be built, 


ness just now, being a member ° 


of the firm of S. B. & J. 
Paige, Oshkosh, Paige, Dixon 
& Co., Davenport, and the new 


Blodgett & Byrne, of Mus- 
kegon, Mich., are making im- 
provements in their gang mill 


* and it is a wonder that it has 
not been before now. Reach- 
ing Puget Sound it would be- 
come a great lumber carrier 








Paige-Sexmith Lumber Co., of 
Superior, Wis. 
- o * 

The Simonds Manufacturing 
Co., of Fitchburg, Mass., re- 
ceived the only gold medal 
awarded for saws at the At- 
lanta Exposition. 

* . * 


A writer in the Toledo Tele- 
gram is authority for the fol- 
lowing bit of history: “In a 
lonely, secluded spot in the 
northwest corner of ‘the ceme- 


tery, near the ever beautiful 
little village of Richmond, 
Kalamazoo County, Michigan, 


the reader may find, on a pure 
white marble slab, nearly con- 
cealed from view by a large 


cluster of lilac bushes, en- 
graved the simple inscription: 
‘Benjamin Cummings, — born 


1772, died 1843.’ And who was 
Benjamin Cummings? He was 
the inventor of the circular 


and adding a battery of eleven 
new boilers, a new engine, two 
new sets of sett works and 
carriages, one new Stearns’ 
feed, and are building a new 
smokestack. 

a + 

Boyle, White & Co., of Chi- 

cago, are extending their al- 
ready large sawmill business in 
Tennessee and have recently 
ordered a complete fifty-horse- 
power engine and boiler outfit 
from the Atlas Engine Works, 
of Indianapolis. 

ca * o 

Mineola, Tex., on the Texas 

Pacific Railroad, exports 7,000,- 
000 feet of lumber annually. 

_ * 7 


The Union Pacific Railroad 
managers are evidently becom- 
ing covetous of the prospective 
trade of the Northern Pacific. 
A short line is now talked of, 
to branch off from the main 





saw now in use in this country 


for western Oregon and Idaho. 


* * * 
The total manufacture of 
lumber at Beaumont, Tex, 


amounts to 50,000,000 feet an- 


nually, and its value _ is 
$700,000. 
+ 6 a 


Some opposition is being ex- 
pressed concerning the pro- 
posed reservation of a tract of 
land in Tulare County, Cali- 
fornia, as a national park. A 
bill is now pending in Congress 
with that object in view. This 
reservation will be for the 
especial purpose of saving the 
giant trees that grow on the 
tract from being destroyed. 
The opponents of the reserva- 
tion scheme allege that really 
there are only two trees of 
notable size in that locality, the 


Miller. These stand in a large 
body of timber and are seven 





Union Pacific road somewhere 


or eight miles apart. 


~~" 
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LUMBER MARKET REVIEW 


Southern Pine Orders Exceed Heavily Curtailed Cut; 
Railroads Are Showing Interest 


The general impression of southern pine sellers is that 
country yard business in the middle West and South is 
being hurt by receut excessive rains, which discourage both 
hauling and outside construction. Sales during the week 
ended Jan. 16 exceeded the cut by 30 percent, but produc- 
tion is at a low level, partly because of wet weather, iden- 
tical mills reporting that their output for the week.ended 
Jan. 9 amounted to only 51 percent of that for the corre- 
sponding week of last year. Loading of shipments to re- 
tailers is sometimes delayed because of rains, or because 
dry stocks of the leading items are much depleted. At- 
tempts to raise the prices of these meet strong resistance, 
however. Industrial users are poor buyers. But railroads 
are an exception; southern roads have purchased some 
timbers, and there is a better inquiry from roads of the 
North and East. It is expected that this will be a big year 
for railroad buying, as equipment has been allowed to 
deteriorate, and the roads are being allowed a wider profit 
margin and ample financial aid. Some rather stiff competi- 
tion may be expected from Coast mills for the business. 


Western Pine Curtailment and Reduction of Stocks 
Begin to Affect Prices 


Demand for the western pines is making a fairly good 
showing, bookings of identical mills in the week ended 
Jan. 160 being 75 percent of those for the corresponding 
week of last year, while their production was only 45 per- 
cent of last year’s. Total bookings the week ended Jan. 16 
were more than three times the output, and shipments 
almost kept pace with orders, so that there continues the 
steady reduction in mill stocks that is bringing strength 
to the market. In the week ended Jan. 18, Ponderosa com- 
mons were stronger, and shop weaker, while C selects 
weakened and D strengthened. But in Idaho, C strength- 
ened and 1) weakened, and 12-inch Idaho commons scored 
an advance. There were few sales of sugar pine selects: 
the 5/4 shop was off, but the 6/ and 8/4 kept even. Both 
retailers and industrials, though their stocks are quite low, 
still show a hesitancy in taking hold, that would disappear 
with any general upward movement in quotations, and one 
is probable. 

Arkansas soft pine mills report a more liberal inquiry and 
somewhat better bookings, but rains make shipping diffi- 
cult, and have helped to cut down production to the lowest 
level on record at both large and small mills. Scarce items 
of common are showing more firmness. 


Domestic Trade of Coast Mills Less But Exports Gain; 
Output Only Half Last Year's 


West Coast production during the week ended Jan. 16 
was at practically the same level as in the preceding week, 


or 22 percent of capacity. The average cut of identical 
mills during the first two weeks of this year was 52 per- 


cent of that for the corresponding period last year, but 
there has also been a large decline in demand, to 65 per- 
cent of last year’s two-week average. 
the week of Jan. 16 were almost 22 
the demand, and considerably above 


Total bookings for 
percent in excess of 
shipments. 

Rail trade showed very little improvement, but orders 
‘ontinued ahead of shipments, so there has been a small 
gain in unfilled order files. The reluctance of retailers to 
take hold has apparently increased sales pressure and worn 


Lumber Statistics Appear on Pages 28, 29 and 


down prices, already low. Averages of flooring, siding 
and No. 1 boards were off about 50 cents in the period 
ended Jan. 19, and there was a decline of almost $1 in the 
average of No. 1, 2x4-inch dimension. 

Domestic cargo bookings were not up to the previous week’s 
total, southern California arrivals being only about half 
the preceding week’s. In the Atlantic coast market, con- 
ditions are difficult. Canadian mills are able to sell, on 
the basis of depreciated exchange, for about 20 percent 
less than American mills, and to use tramp steamers at 
lower rates, while conference rate from American ports 
remains steady at $9 for January. And all Coast pro- 
ducers face strenuous competition from eastern mills. The 
\tlantic coast movement in 1931 was 11 percent, and the 
California 28 percent, smaller than in 1930. 

There was a big increase in export trade during the 
week, but reports do not show what countries bought, nor 
whether they bought from American or Canadian mills. 
The improvement may be accounted for by a decline in 
offshore freight rates, which had been weakening, there 
being a tendency to put European rates on sterling basis. 


Buying of Eastern Shortleaf Is Hesitant But Prices 
Are Holding Steady 


Trade in North Carolina pine has continued slow. The 
inills have reported an encouraging amount of retail in- 
quiries for cars containing wide assortments, but yards are 
hesitant about following these up with orders, their dis- 
position being to await an improvement in general busi- 
ness. Box plants may be taking a little more stock, but 
their price offers to mills are low and unsatisfactory. Com- 
petition is quite keen for the few fill-in orders being placed 
by the vards and industrial plants. Prices reported during 
the week ended Jan. 16 were at practically the same level 
as in the preceding week: flooring was a trifle weaker, and 
roofers just a little firmer. 

Practically all the Georgia air dried roofers now being 
marketed are going to the South, and idle mills show no 
disposition to resume production. It is believed that con- 
tinuance of wet weather will mean stronger prices. 


Hardwood Output 81 Percent Lower Than 4 Years Ago; 
Current Trade Is Draggy 


Hardwood reports seem to indicate that new business is 
not keeping up to last year’s level. There was a slight 
flurry in buying after the first of the year, but it has 
quieted down again. Improvement in sales is expected to 
result from the furniture and automobile shows, but so far 
they have not done much to stimulate demand, probably 
because it is still too early to base production plans on 
them. A group of identical mills, southern and northern, 
during the first week of the year cut only 53 percent as 
much as in the corresponding week of last year, when the 
cut was 40 percent of the 1929 total, and the 1929 was 91 
percent of the 1928—so that 1932 is only 19 percent of 
1928. Such terrific curtailment would appear certain to 
have marked effect on prices with the revival of buying 
that is expected to follow the Administration’s efforts to 
stimulate business activity. The railroads, for instance, 
will be more important factors in the hardwood market 
than for years. While there is not much being heard from 
the building trades interests, the December report of the 
maple flooring plants is encouraging as to demand. They 
sold 19 percent more than in that month of the preceding 
year, had 37 percent more unfilled orders and 13 percent 
lower stocks, but price of a key item was 36 percent lower. 


57; Market Prices and Reports on Pages 53 to 56 
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AMERICA AT WORK! 


(Continued from front page) 


not of projected action but of building actually 
contracted for or under way—where steam 
shovels are at work, pneumatic drills are at 
work, and men are being paid wages. We will 
begin at the national capital, and Silas H. 
Strawn, president of the Chamber of Commerce 
of the United States, will give the first report 
on construction, from Washington, D. C.: 


MR. STRAWN: In the city of Washington 
there is a $2,300,000 addition to the Senate of- 
fice building; and emanating from Washington 
are contracts for 620 post-offices now under 
way at a cost exceeding $94,000,000, all erected 
or under construction in 1931; whereas the 
average for the preceding five years has been 
250 post-offices annually, at a cost of $11,000,000. 
The United States Supreme Court building is 
under way, to cost $8,500,000; and near Wash- 
ington, the Philadelphia Gerard College is con- 
structing a chapel to cost $1,250,000. In Bal- 
timore, the Eno Pratt Library is being erected 
at cost of $2,000,000. In Pottsville, Pa., a high 
school costing $750,000 is under way, with a 
$1,500,000 court-house at Reading, Pa., to say 
nothing of a new coal breaker at Pottsville that 
will cost $2,000,000. In the Philadelphia terri- 
tory, of which Washington as a part, there were 
awarded in 1931 a total of 11,000 contracts for 
new building projects, at a total cost of $360,- 
000,000. 


MR. GABLE: Work in New England, you 
know, has been humming for months. And it 
already is affecting vast areas in other sections, 
for manufacturing takes coal, oil, cotton and 
power. I am going to ask Mr. Phelps, presi- 
dent of the Civitans’ Club, Boston, to speak for 
New England. 


MR. PHELPS: In New England, millions 
of dollars are going into college buildings. A 
million for Harvard’s new chapel; three millions 
for new buildings at Yale; over a million for 
the Massachusetts Institute of Technology, and 
laboratory buildings for Radcliffe College cost- 
ing about a million more. Educational institu- 
tions, are perhaps the hardest for which to 
raise money. Therefore, this is an indication 
of the vast activity that is going on. Also in 
Boston, they are going to work on a husky 
brother of New York’s vehicular tunnel, to 
cost sixteen millions. And at Barkhampstead 
work is under way on a reservoir to cost nearly 
nine millions. In the Boston territory, 13,000 
new construction projects were started or fin- 
ished in 1931, at a total value of more than 
$300,000,000. 


MR. GABLE: And now, let’s come back to 
New York. You can stand almost anywhere 
within the limits of this seething city and see 
structures on the skyline that were not there 
six months ago. An amount of work is pro- 
ceeding which might be surprising to the av- 
erage man. I have asked Truman S. Morgan, 
president of the F. W. Dodge Corporation, to 
give you just a few of the reports that have 
come to his desk in the last few weeks. 


MR. MORGAN: Perhaps the greatest sin- 
gle project of all time is now actually under 
way in New York. It is the $250,000,000 proj- 
ect of John D. Rockefeller, jr. and associates, 
known as Radio City. The Pyramids and Solo- 
mon’s Temple fade into insignificance beside this 
colossal undertaking. It will require ten million 
labor days, and there will be employment for 
approximately 56,000 men. The foundations are 
now going down, steel is going up, and con- 
crete is being poured. Besides that, new build- 
ings are under way in New York for two banks, 
totaling $13,000,000; a Life Insurance building 
at $9,000,000; and an inland Terminal which 
will cost $15,000,000. And there are hospital 
projects for $15,000,000. The two major rail- 
roads are getting under way with an expendi- 





ture of no less than $30,000,000 for changes to 
stations in the vicinity of New York. But 
what is perhaps more significant than these 
great commercial projects, there are four im- 
portant residential building undertakings—two 
in New Jersey and two in Long Island—which 
will provide above five thousand individual 
homes, involving an expenditure of $56,500,000 
dollars, and the Knickerbocker residential proj- 
ect of $50,000,000 more. In the New York ter- 
ritory during 1931 there were 16,000 new con- 
struction projects, valued at $720,000,000. 

MR. GABLE: Now let’s hear from Buffalo. 
James N. MacLean will give us a few of the 
high spots from there. 

MR. MacLEAN: They’re putting up two 
big factories in Buffalo; the city is building a 
bridge to cost $500,000, with the railroad spend- 





ET'S talk about WORK. Let's stop 
talking about the things that USED 

TO BE or what MIGHT BE, and 

realize what's going on NOW. 

Let's auit complaining about what ISN'T 
and talk about what IS. Let's see the 
surging channel current, not the muddy 


backwash. Let's aet in tune with the full- 
throated symphony of AMERICA AT 
WORK. 


The power plant of the brain, as well as 
of the body, once set in motion, can in- 
crease its power, transmit its energy to the 
next cog, until the entire national machine 
shakes off its rust and dust and "pitches in." 


A friend of mine came up to see me the 
other day. His eyes were shining. His 
brow was wet with honest sweat. He didn't 
look quite as well-groomed as he did a 
year or so ago, yet there was something 
alive and substantial-looking about him. He 
had an air of purpose and accomplishment 
and of confidence and | told him so. 


“Never better in my life,” he grinned. 
"My bank balance and savings melted away 
some, and the paper profits are gone, but 
it's great to be hitting the ball again. After 
all, | was getting fat and lazy—my wife 
was bored and my children | hardly knew 


at all. We had too much play! Lived too 
high! Had the doctors too often. Then 
we had to learn to live more sensibly. We 


know and enjoy each other—each is doing 


his bit. And think of it, three months ago, 
| was contemplating suicide. Gosh, what 
a world! 


—GILBERT E. GABLE. 





ing nearly a half million for a grade crossing. 
Near to Buffalo is the $3,500,000 building for 
the Syracuse Light Co., and a grain elevator 
at Albany costing $1,500,000. In and near Buf- 
falo some four thousand new projects were 
started, with a value of $170,000,000. 


MR. GABLE: Now let’s swing out to 
Cleveland. Mr. Rudolph Eide, president of the 
Chamber of Commerce, is at a microphone 
there. 


MR. EIDE: The office of the Dodge Cor- 
poration for this territory has recorded 13,000 
new construction projects under way, at a total 
of $305,000,000. Here in Cleveland there is a 
$14,000,000 sewage disposal plant, and an ex- 
hibition hall at $1,500,000. At Pittsburgh they 
are putting up a _ million-dollar residential 








group, and in Cincinnati a Union Terminal at 
six millions. 

MR. GABLE: Now let’s move on to Detroit. 
Dr. Victor H. Sears, of the. Lions’ Club, will 
speak for that section. 


DR. SEARS: Detroit has a new post-office 
at $5,250,000. Grand Rapids is putting up a 
million-dollar auditorium, and at Monroe §&¢t. 
Mary’s College has an extensive addition, cost. 
ing three millions. During the last year, in 
the Detroit section, 5,500 new construction proj- 
ects have been undertaken or finished, to a total 
of $95,000,000. 


MR. GABLE: And now, Oscar Challman 
will speak to you from Chicago. 


MR. CHALLMAN: Steel is being erected 
for a fifteen-million dollar office building for 
the estate of Marshall Field. A million dol- 
lars’ worth of bridges are being constructed 
on the Lakes to Gulf waterway. Caisson work 
is under way for the million-dollar steam heat- 
ing plant for the Chicago Union Station. A 
war memorial is being built at Indianapolis for 
more than $1,000,000. Foundations are being 
poured for sewage treatment works at Chicago 
at a cost of $1,360,000. At Fort Wayne is a 
city pumping station at $1,500,000. In the Chi- 
cago territory during the past year, over 12,000 
new construction projects were awarded, at a 
total of $345,000,000. 


MR. GABLE: And now we hear from a 
representative of Minneapolis, G. T. K. Norton. 


MR. NORTON: They have been pulling 
on overalls to put up two office buildings at 
a cost of $4,000,000 in Minneapolis, and St. 
Paul is matching that with a $500,000 hospital. 
In the Minneapolis territory during 1931, there 
were 4,500 new construction projects at a value 
of $95,000,000. 


MR. GABLE: St. Louis’ representative is 
Mr. Sullivan, of the Exchange Clubs, who will 
give us a line on the activity there. 


MR. ADAMS: Well, there is a $5,000,000 
warehouse and terminal, and at Principia Col- 
lege work is under way which will ultimately 
include twenty-two buildings, costing nearly 
four millions. The State Highway Commis- 
sion is beginning an expenditure of $31,000,000 
for road and bridge work in 1932. In and 
around St. Louis contracts were actually 
started or finished for 6,000 new jobs at cost 
of $110,000,000. 


MR. GABLE: How about Kansas City? 
General Leslie Kincaid, president General Ho- 
tels Corporation, is here to report for that city. 


MR. KINCAID: We're just getting started 
on things in Kansas City, but there is one 
$32,000,000 program, and $6,000,000 for Mis- 
souri River improvements. In Oklahoma, there 
is a $2,000,000 chemical plant of fourteen build- 
ings going up, and hospitals and public build- 
ings in this section totaling $10,000,000. 


MR. GABLE: Now, just a glimpse of un- 
dertakings on the Pacific Coast and Mountain 
States. Lewis J. Brown, of the Johns-Man- 
ville Corporation, is here and I have asked him 
to give us a few high spots from the West 
Coast. 

MR. BROWN: One of the most dramatic 
construction jobs in America right now is the 
Golden Gate Bridge from Oakland to San Fran- 
cisco—to cost $21,000,000. And there is the 
$70,000,000 worth of work to be done on the 
Hoover Dam this year. Up in Oregen there is 
a $7,000,000 irrigation project, and at Bouquet 
Canyon, in southern California, a storage dam 
costing $6,000,000, will be started shortly. Los 
Angeles is putting up a $2,500,000 viaduct— 
and there’s a lot more. 


MR. GABLE: Now we go along to the 
Texas territory and hear from Charles E. 
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Murphy, president of the Advertising Club, who 
will represent that section. 


MR. MURPHY: Eight university buildings 
at Austin for $3,500,000, and the University 
of Texas is just starting buildings to cost nearly 
$2,000,000, and public schools at San Antonio 
$500,000. A dam is being erected across the 
Colorado near Austin with a power plant cost- 
ing $3,000,000. These are just a few of the 
high spots out of the 1931 total, which was 


6,500 new construction jobs at a cost of 
$155,000,000. 
MR. GABLE: Let’s hear from Frank Greg- 


son, of New York and Chattanooga, who will 
speak for the Gulf States. 


MR. GREGSON: We have that Louisiana 
flood control program, and one thing and an- 
other, running into about ten millions; and the 
State of Louisiana has one little State highway 
program under way where the men are now 
swinging picks, that will run close to $100,- 
000,000. At Lake Pontchartrain we’re fixing up 


AMERICAN 


an air field for $1,500,000, and a $3,500,000 air 
field at Barkerdale. Around New Orleans 
there were three thousand jobs for about $130,- 
000,000. Georgia is doing $3,000,000 worth of 
bridges and such. Down in Florida are two 
race-tracks for a million. Over in Alabama 
is a $1,000,000 hospital, and around Atlanta we 
have handled close to 9,000 construction 
projects, or enough money, laid end-to-end in 
dollar bills to—oh, well, we're spending money, 
folks ! 

MR. GABLE: The total in construction for 
the year 1931 is just a little short of four bil- 
lions of dollars. Now you have only to go back 
over the hump of business hysteria in abnormal 
peak years to find years of regular prosperity 
which we, at that time, counted as good years 
of happiness and contentment and regular work, 
and the 1931 figures top them; indeed, the fig- 
ures for 1931 for construction in this country 
are considerably better than for years just a 
short way behind us. 

When a nation’s courage or integrity is chal- 
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lenged an army is mobilized to defend it. 
When a salesman’s ability is challenged he rises 
up in his enthusiasm and orders are the result. 
When business takes up the spade and shovel, 
and when you and I stop wazting for results— 
and determine to go out and make them—re- 
sults will be here. 


Mills Resume Operation 


Reports reaching the offices of the AMERICAN 
LUMBERMAN indicate resumption of operations 
by numerous mills, following holiday or pre- 
holiday shutdowns. As a consequence, hundreds 
of men who have been unemployed for periods 
ranging from 30 or 60 days to several months 
again find themselves on the payrolls. Some of 
these reports follow: 

Newserry, Micu., Jan. 18—The Newberry 
Lumber & Chemical Co. resumed operation here 
today, giving employment to 100 additional men. 
These are former employees who live here. 
Men will be re-employed as their departments 











Satisties the Eye and Suits the Purse 

















This delightful little haven in the 
woods is the second in the new series 
of summer cottage types now appear- 
ing in the American Lu MBERMAN, the 


first in the series having appeared in 
the Jan. 2 issue. This design should 
make a hit with anyone wanting a 


small cottage that can be built at mod- 


est cost, yet be attractive in appear- 
ance. The interior is well arranged 


for comfort and convenience, as indi- 
cated by the accompanying floor plan. 
The housewife, especially, will be 
pleased with the compact and conven- 
ient layout of the kitchen. Built-in 
cupboards and cabinets at the points 
indicated by letters “A,” “B” and “C” 
are a pleasing detail. This cottage is 
one of a number especially photo- 
graphed hy the AMERICAN LUMBERMAN 
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for this series, none of which has 
heretofore been published. It is hoped 
that dealers will find these pictorial 
suggestions useful in interesting pros- 
pects in building summer cottages this 
year. This suggestion for a summer 
home will be followed by others at in- 
tervals. 





IN LovuIsviL_e, Ky., lumbermen, build- 
ing material men, architects, engineers, 
contractors and general suppliers of 
equipment going into the home are co- 
operating in installing a permanent 
display of building materials, equip- 
ment, plumbing, lighting, etc. in a 
large two-story building, formerly 
used as an automobile sales and show 
establishment, on Fifth street, near 
Chestnut. 
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open. ‘The blast furnace will use about 40 men, 
the chemical plant about 20, while about the 
same number will be employed on the sawmill 
night shift and at general labor at the plant. 
There now are 50 men working at the sawmill, 
65 men at one logging camp and nearly a hun- 
dred wood choppers at plants of the company. 


Lewiston, IpAHO, Jan. 16.—The sawmill here 
of Potlatch Forests (Inc.) is now operating on 
a full shift basis, all saws except the gang be- 
ing in operation. This mill was closed down 
for more than a month and since Dec. 7 has 
been operating on a part time basis. 


3ELLINGHAM, WASH., Jan. 16.—Announce- 
ment has been made that the Bloedel Donovan 
Lumber Mills cargo plant, which was closed on 
Dec. 19, will resume operation on Jan. 18. No 
plans have been announced for resumption of 
operations at the other plants. 


SILVERTON, OrE., Jan. 16.—After a shutdown 
of 30 days, the mill of the Silver Falls Timber 
Co. has resumed operation and is running on 
a six-hour shift. 

Jan. 


ABERDEEN, WASH., ] 16.—Aiter a shut- 
down of several months, the Aberdeen Plywood 
Co. has resumed-operations on a one-shift basis. 
The Aloha Lumber Co. also has. resumed op- 
eration of its shingle mill on a curtailed basis, 
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four machines being operated and 
ployed. 


men em- 


SHELTON, WasH., Jan. 16.—Announcement 
has been made that approximately 400 men 
would be put to work next week in camps when 
the Simpson Logging Co. would resume, follow- 
ing a shutdown during the holidays. 

Myrtte Point, Ore., Jan. 16—Logging is 
now under way at a new white cedar camp 
near here, the output being taken by the Evans 
\uto Loading Co. of Marshfield. 





Nortu Benp, Ore., Jan. 16.—Logging has 
been resumed at the Sumner camp of the Coos 
Bay Logging Co., which has been idle since 
the latter part of last October. It is understood 
that the company’s mill also soon will resume 
operation. 


EscANABA, MicH., Jan. 18.—Sixty men re- 
turned to work last week in the flooring mill 
of the Northwestern Cooperage & Lumber Co. 
at Gladstone, and ninety men were employed 
when the sawmill resumed operations today. 
This means that about 400 men now are on the 
payroll. 





THE THRIFTY MAN today is the man who 
spends. With prices at present levels the buyer 
makes the profit. 


January 238, 1939 














To Build 300 Low Priced Homes 








Crayton, Mo., Jan. 18.—Charles F. Vatterott, 
jr., president of the Ball Lumber & Supply Co, 
of this city, has announced plans for the con- 
struction during 1932 of 300 low priced homes, 
There will be 28 architectural designs and the 
work will be on mass construction lines. The 
construction work will be done by the building 
department of the Ball Lumber & Supply Co, 
and financing will be done through St. Louis 
real estate concerns and insurance companies, 
Mr. Vatterott says that materials for these resj- 
dences already have been purchased. 

Six display homes are being completed in south 
St. Louis and there are two similar buildings 
now finished on the Ball company’s grounds in 
the western part of Clayton. Prospective home 
owners will be shown these and will make their 
selections of design from them and others to be 
erected later. Mr. Vatterott says that reluctance 
of the public to buy would be overcome by low- 
ness of prices. 

This company has built 1,300 homes in St. 
Louis and St. Louis County in the last nine 
years. These homes, while well constructed 
and of good materials have always been in the 
low price field. Last year they sold for about 
$5,500 each, but because the company has bought 
its materials at lower prices and has reduced 
costs generally, the homes to be erected this 
year will be sold even lower. 


“Spend for the Home in 1932” 


Last week the AMERICAN LuM- 
BERMAN outlined the campaign 
launched in Chicago by a group of 
trade and business journals, with 
the slogan “Spend For The Home 
In 1932.” This movement is gain- 
ing headway day by day, and prom- 
ises to become a real factor in the 
restoration of prosperity, by induc- 
ing the spending of hoarded dol- 
lars for needed improvements in 
and about the home, thereby pro- 
viding employment that is so much 
needed by many. Letters are reach- 
ing this office asking for electro- 
types of the slogan cuts for use 
in dealers’ newspaper advertise- 
ments and direct-mail literature. 
The AMERICAN LUMBERMAN is 
pleased to supply these electrotypes 
at as it does not seek any 
profit for itself through the pro- 
motion of this movement for the 
benefit of the lumber industry, and 
of business in general. 

The “Spend For The Home In 
1932” campaign contemplates en- 
couraging home betterments of 
every description, exterior and in- 
terior. Naturally, the efforts in 
this campaign of all branches of 
the lumber industry will be cen- 
tered upon the modernizing of 
homes, and the addition of such 
improvements as sun parlors, mod- 
ern porches and entrances, new 
roofs, new floors, the installation 
of built-in conveniences, providing 
cedar-lined closets, and the thou 
sand-and-one other improvements, 
additions or repairs that are needed 
to make the home more comfort 
able and livable, or to protect the 
investment in the home and add to 
its resale value. 

Without disparagement of any 
other form of investment, the 
events of the last two years have 
convinced most people that for 
safety of principal and real re- 


cost: 


turns in the way of health, hap- 
piness and general satisfaction, a 
good home stands in a class by 
itself. 


Therefore, people are in a 





frame of mind readily to accept the 
suggestion to “Spend For The 
Home In 1932,” because they rea- 
lize that by so doing they are mak- 
ing their investments more secure 


niture, decoration etc., very prop- 


erly are pushing the campaign 
along the line of encouraging 


spending for goods and services in 
their several fields. Thus the cam- 
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and putting their money where it 
can not, by any mischance, be jeo- 
pardized or lost. 

Trade publications in other lines 
related to the home, as for in- 
stance, plumbing and heating, fur- 





paign will touch and benefit many 
industries and many workmen in 
the various fields. 

The purpose of the AMERICAN 
LUMBERMAN, as of each of the 
others of the many trade journals 


enlisted in this movement, of 
course is not merely to tell its 
readers that such a movement has 
been launched, but to enlist them 
as active participants therein. The 
AMERICAN LUMBERMAN would 
like to see hundreds, if not thou- 
sands, of its readers actively pro- 
moting individual “Spend For The 
Home In 1932” campaigns in their 
own communities. There is nothing 
rigid or formal about the set-up. 
As was said during the war, “There 
is good fighting all along the 
line,’ and an earnest volunteer 
can easily get into the cam- 
paign. All that he is required 
to do is just to push this idea of 
“Spending for the Home in 1932,” 
by playing up the slogan in his 
advertising, and by display in his 
show windows, on the wall of his 
office, and perhaps in a few public 
places around town, posters bear- 
ing the slogan. These posters are 
now in preparation, and will be 
supplied by the AMERICAN LumM- 
BERMAN at actual cost. 

Another way in which lumber- 
men can help promote “Spending 
For The Home” is to induce their 
local newspapers to print stories 
telling what can be done at small 
cost to improve and preserve the 
home. For this purpose, the mat- 
ter published each week by the 
AMERICAN LUMBERMAN under the 
page-heading “A Home Of Your 
Own’’ is specially appropriate. 
Show your local editor that page 
and suggest to him that the stories 
appearing there would make good 
fillers for his “Home” page, of 
elsewhere in the paper. 

The AMerIcAN LUMBERMAN will 
be glad to receive letters from 
readers giving their reactions to 
this “Spend For A Home In 1932” 
campaign, and expressing their in- 
tention of pushing it in their com- 
munities. The possibilities of the 
movement are great, and it is 
hoped that very many will respond. 
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Leaving Something to Be Done 


It would be a delightful experience 
to move into a house perfect in every 
particular, furnished throughout and 
fully adequate to all future needs of 
the family. 

But there’s more fun in 
moving into a house that’s 
still growing, that is not 
and will not be complete 
for years to come. Because 
then you’ve all the joy of 
anticipation and realization 
over and over again. 

Many a young couple 
have moved into a tiny cot- 
tage with only a down pay- 
ment made, a mere whisper 
of furnishings and nothing 
all of luxury. And 
they’ve built that home to- 





at 


gether into a loved and 
lovable individual and personal pos- 
session that no ready-built and fur- 


nished grandeur could possible afford 
them. 
Planning 


a home for the future is 


one of life’s greatest pleasures, and 
planning one that can be used now, 


can grow through the years and be an 
all-time, absorbing interest and a com- 
plete satisfaction is a game that can’t 
be beat. 

Take for example the young couple 


who wanted a seven or eight-room 
house, with a sun porch, a sleeping 


porch, a spare bedroom, a nursery, a 
recreation room in the basement, a 
fireplace and many other things. They 
had a five-room bungalow pocketbook. 


sut they also had initiative, brains, 
stick-to-it-iveness and a_ thorough 
understanding of what they both 


wanted their future home to be. 

So they laid their plans for a bunga- 
low with a two-story foundation and 
strongly-built walls, with a good roof. 
Their first money went largely into 
mere frame and foundation with quite 
a bit to a real architect. Their furni- 
ture was practically nil. 

Then gradually through the months 
came the kind of furniture they really 
wanted. Through the years came the 
sun room, the sleeping porch, the par- 
titions in the basement which eventu- 
ally turned into a splendid playroom, 
an upper story with gable and dorm- 
ers, built-in cupboards and _ shelves, 
ornamental blinds, and finally, the fire- 
place—all paid for easily, and what 
joy in their achievement. 


ing what they wanted. 
agreed that a five- 





It was all in the planning, in know- 
If they had 
room bungalow had 


to do, and built and furnished accord- 
ingly, 


they might never have had the 
lovely home they intended 
to have by the time their 
family was growing up. 
The little house would 
have had to do until they 
could buy or build a larger 
one, and with a young fam- 
ily that could not have been 
until many years’ had 
passed. But it proved very 
easy to add this or that as 
they needed it most, to in- 
stall a luxury, as an in- 
crease in salary arrived, or 
to acquire the whole home 
in surprisingly short time, 
as they were willing to 


sacrifice for it. 


The first essential for such a plan is 
the willingness to make home-building 
a life-long game at which they loved to 
play and played to win. It was a game 
in which they could not lose. 


The second essential was an abso- 
lutely settled and accurate plan. The 
advice of an expert in home planning 
and building was necessary here, for if 





enter upon such a project, life will be 
a joyous, an always triumphant jour- 
ney, for such people even hard luck 
will not down. 

¢ VF F 


Some Things You Don't Want 


A noted architect has said that one 
of the worst features about the aver- 
age small American home, particularly 
in the East, is lack of light. Dark 
rooms are unhealthful, uncomfortable, 
cheerless, and quite unnecessary. It 
has been the habit of American home 
builders to erect as big a home as pos- 
sible on the lot they have, crowding 
up to the adjoining house, with much 
interior space and sometimes entire 
rooms that are not reached by outside 
light or air. 

This fault is not confined to small, 
cheap homes, either, but in many cases 
ot elaborate and beautiful structures 
where the money was spent largely on 
the showy exterior, in large rooms and 
fine furniture, darkness reigns inside. 

The trend of today is to build much 
smaller houses in proportion to the 
size of the lot, allowing open spaces 
for free circulation of air, for admis- 
sion of sunlight and for the added at- 
tractiveness of grass or flowers. It is 
better to have two rooms with lots of 





the foundations and sidewalls were sunlight and air, than six rooms with 
not built correctly, the addi- darkness, stag- 
tions could never be made. nant air and 
Money expended on these ‘eas small, dirty pock- 
essentials was the best in- ets of space be- 
vestment these young people tween homes in 
could have made. Furnish- wh rp ope 
ings and fancy hardware, ge poe 
blinds, even better floors Pee Bee er 
could very easily be ac- ‘a seein: alee. ain 
quired later on, but the BSN a sidn: Sidelines anes 





foundations and walls must 
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be built for all-time, if the STRANGERS’ GARBENS edy, if he is lim- 
house is to grow into that ited to a small fig- 


beloved home of dreams. 

A third essential to select the 
locality to suit the home of the future, 
and there, too, an extra first expense 
may be incurred in the cost of the lot. 
It is altogether a serious undertaking, 
this starting out on a home-building 
program that will last for years, but 
life is only successful for those who 
have a scheme of life. It is having an 
ambition and working towards its 
end that makes life worth the living. 

To the young couple who have the 
courage, intelligence, determination 
and enough love of a real home to 


is 





ure or a certain 
locality. That is the narrow, deep lot. 
Modern subdividers have learned bet- 
ter and newer sections of the country 
now have the wide, shallow lot, on 
which it is possible to build a small 
home, with sufficient space around it 
for admission of light and air. The 
long lot necessitates a long house, and 
even in that case, the house is too 
close to the next one. Whenever the 
choice is to be had, a shallow, wide 
lot is preferable; when not, much can 
be done by proper planning or spacing 
of homes. 


This page is written for the general public with the purpose of encouraging and spreading the idea of home 


| owning and home improvement and to help create business. 








Show it to your editor. 


Free reprint on request. 


Blockhouse at Fort Western, Au- 
gusta, Me., built before French and 
Indian wars, was recently restored 


UGUSTA, capital of 

Maine, is a place of in- 

dustries and of wide 
streets and stately homes. One 
guesses from the mansard roofs 
and Palladian windows that 
many of these big mansions 
in the well kept grounds were 
built after the Civil War, though 
there are other houses of an 
earlier vintage. The history of 
the city goes far back into the 
colonial period, to the times of 


Governor Bradford, of Massa- 
chusetts. It was visited by Paul 
Revere, Benedict Arnold and 


Aaron Burr. Fort Western was 
built during the troubles that led 
to the French and Indian War, 
and this old fort and its block 
houses have been lately restored 
to their earlier condition. The 
capitol, which has been much 
enlarged, was originally designed 
by Charles Bulfinch, the famous 
architect of the Massachusetts 
State House. The governor’s 
mansion was formerly the home 
of James G. Blaine, one of 
the great Maine statesmen, and 
Blaine was, among other things, 
one of the editors of the Kenne- 
bec Journal; a newspaper which 
has been published since 1825. 


A Place of Winter Sports 

Most of us think of Augusta 
as pretty far north; but when a 
native son talks of northern 
Maine he thinks of Aroostook 
County, the land of potatoes and 
moose. But the city is develop- 
ing quite a reputation as a place 
of winter sports, and of course it 
is well known to summer tour- 
ists. This rather rugged State, 
with its numerous rivers, is de- 
veloping a world of water power. 
The Central Maine Power Co. 
has its head offices in Augusta. 
The Kennebec River was once 
a great sawmill stream; but at 
the present there is but one mill 


left. This is the Augusta Lum- 
ber Co. The Penobscot River 
was almost the birthplace of 


large-scale lumber manufacture 
in the United States, and Bangor 
on that river was a famous lum- 
ber city. But they tell me not 
a single mill is left on the Pe- 
nobscot; a striking indication of 
the speed with which lumber 


manufacture swept to the Lake 
States, the southern pineries and 
recently to the Pacific coast. 


W. H. Dalton, of the Augusta 
Lumber Co., tells this depart- 
ment that his mill has been in 
operation 132 years. It has oc- 
cupied at least two sites along 
the Kennebec, but both were 
within the city of Augusta. It 
has been operating for more 
than 70 years on its present lo- 
cation, below the dam. This 
present mill has never used 
water power direct; but in these 
later days it uses a good deal 
of electricity that is generated 
in various near-by places by 
water power. This company 
manufactures spruce and white 
pine lumber, lath and cedar shin- 
gles. It also turns its slabs and 
edgings into paper pulp chips 
and finds a ready market for its 
sawdust in car lots. It has also 
developed a considerable retail 
department; an important part 
of its business. 

“Augusta is not now and 
never has been overbuilt,” Mr. 
Dalton said. “Building goes 
along rather steadily. The city 
has some important industries, 
has mostly native American 
workers who like to have their 
own homes and is fortunate in 
having funds available through 
well organized channels for 
financing these homes. In addi- 
tion to the production of elec- 
tricity, Augusta makes shoes and 
textiles and is nationally known 
as a publishing center. 


“We are naturally much inter- 
ested in the importation of pulp 
wood and lumber from Russia. 
Maine lumber has been made to 
feel the competition of western 
woods, and we wonder some- 
times how western manufactur- 
ers can develop a sound and con- 
tinuing industry on the prices 
they ask. We would accept 
that competition as something 
that would eventually = settle 
down to a reasonable basis; but 
we don’t feel that way about the 
Russian imports. I at least feel 
that the whole Russian project 
is founded upon a wrong basis, 
and that the exploitation of lum- 
ber is just a factor in building 
up a huge national attack upon 
the prosperity of the world. It 
hurts us directly at present, but 
I wonder if it finally succeeds 
as the Russians hope it will if 
it’ll not damage every American 
industry. I know that certain 
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great American corporations are 
selling to Russia; machinery 
and the like. To be paid for, 
this must be balanced by im- 
ports, and the exporters natu- 
rally throw their influence in 
favor of admitting Russian lum- 
ber. But even these exporters 
may be sorry if the Russians 
eventually begin supplying all 
Europe and even America with 
cheap machinery of the same 
sort. Possibly it isn’t danger- 
ous to the United States, for it 
seems incredible that the Rus- 
sian people will consent to be 
driven long enough to bring 
about a high state of Russian 
industrialization; but in the 
meantime Maine lumbermen and 
pulpwood producers are threat- 
ened with this difficult competi- 
tion.” 


A Co-operative Advertising 
Campaign 

The Lewiston-Auburn dealers 
are carrying on a campaign ot 
co-operative advertising for the 
purpose not only of getting their 
yards and their service known 
to the local public, but also of 
giving this public some valuable 
information about the _ entire 
business of house building and 
repair. The copy which I have 
beside the machine at the mo- 
ment is an explanation of the 
importance of competent labor 
as well as of good materials. It 
mentions the fact that good con- 
tractors work in close co-opera- 
tion with good yards. And if a 
reputable dealer suggests to a 
customer a certain contractor or 
if he gets competitive bids from 
a number of contractors whose 
work has proved competent in 
the past, the customer can be 
certain that the important item 
of labor will be up to the stand- 
ard of the good materials sold. 

This advertisement is signed 
by the Chalmers Lumber Co., the 
F. R. Conant Co., the J. W. 
White Co. and the Pineland 
Lumber Co. The first two are 
located in Auburn, the second 
two in Lewiston. These two 
cities are practically one, sepa- 
rated by the Androscoggin River. 
Some of these Maine names, 
clearly of Indian origin, indicate 
that the early Maine Indians had 
a language as rugged as the 
hills. The Androscoggin de- 
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velops a world of electric power, 
and these cities have large tex. 
tile industries. 

J. E. Chalmers, of the Chalm. 
ers Lumber Co., is a veteran f 
dealer who remembers’ when 
Met. L. Saley wrote this depart. | 
ment. This yard has a hand. 
some office, built some eight 
years ago, with big show win- 
dows in front. A lady in the 
office takes care of the displays, 
and at the time of our Visit one 
of the windows contained a 
clever and educational display of | 
Arborite insulating board; a : 
Maine product, made from wood 
fiber. The lady was told that § 
she couldn’t make a display of 
this material, but she did. It 
shows various steps in produc J 
tion and various uses to which | 
the completed board can be put. | 

This office, located on sloping | 
ground, allows for a garage in § 
the basement that can be en > 
tered from the yard level. The f 
mill and warehouse has fou 
floors, and I believe that three 
of these floors can be entered > 
by trucks by taking advantage ; 








J. E. Chalmers, of the Chalmers 
Lumber Co., Auburn, Me., a vet 
eran dealer 


of the ground slope. At the time 
of my visit the mill was turning 
out some special stair rails, and 
the goose necks were beiné 
carved by an elderly workman 
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who has long worked at this 


craft. Calculating and carving 
these curves is something that 
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always fascinates me, and how 
they are made to come out right 
js as much a mystery as where 
the rabbit comes from that the 
magician takes from the hat. 


Making Up Customers’ Minds 

Mr. Chalmers says that per- 
suading people to build in these 
days takes considerable skill 
and labor; mostly, we suspect, 
pecause Maine customers like 
the genus everywhere has gotten 
into a state of apathy and let 
the days go by without doing 
what they know ought to be 
done. One imagines that deal- 
ers are right in saying that 
pbuilding will not pick up until 
some legitimate factor or factors 
begin to push prices up. While 
they stay at low figures, custom- 
ers wait for them to go lower. 
The sales room display includes 
millwork, trellis and the like; 
and it also includes a display of 
hooked rugs, made by a cus- 
tomer. They are shown in the 
Chalmers’ office as a courtesy to 
this customer, and they fit in 
very well with the other articles. 

Frank C. Day, of the F. R. 
Conant Co., mentioned that his 
concern was just finishing up a 
big school building in a neigh- 
boring town and was getting 
ready to start another in a sec- 
ond town. He said that some 
contractors seemed to be busy; 
doubtless the boys with a special 
knack for creating business. But 
trade was quite spotty, and deal- 
ers are rather looking forward 
to the 1932 season as the time 
when building may be expected 
to behave itself in a proper way. 
This company operates a box 
factory; but the box trade is see- 
ing fabricated boxes running 
away with the fair-haired hero- 
ine. Another case where honest 
worth is not suitably rewarded. 


In the White Mountains 

Gorham, N. H., is a village in 
the famed White Mountains, lo- 
cated in the Presidential Range, 
under the shadow of Mount 
Madison and but a few miles 
from Mount Washington. Wash- 
ington is the highest peak in 
the East and of course is visited 
by thousands of people every 
year. E. Libby & Sons Co. oper- 
ates a many-sided business here. 
At one time its sawmilling in- 
terests were the big items; but 
the mill is not now being oper- 
ated. The company operates a 
lumber yard but does not count 
heavily on new house construc- 
tion. The summer hotels in the 
mountains buy some lumber for 
repair and remodeling, but the 
new hotels are usually built by 
contractors who get their ma- 
terial direct. In fact this com- 
Pany gives most of its time to 
4 general mercantile establish- 
ment. In northern New Eng- 
land this seems to be rather 
typical; and lumber retailing 
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usually goes along with other 
mercantile or even with indus- 
trial undertakings. 

The Brown Co., of Portland, 


has large interests in Berlin, 
N. H., an industrial city of per- 
haps 20,000 just a few miles 
north of Gorham. Readers may 
recall the statement in an 
earlier article that this com- 
pany has closed out its retail 
stock in Portland. It operates 
a yard of considerable size in 
Berlin, under the direction of 
E. E. Pierce. Mr. Pierce has 
been running this plant for 41 
years. The company formerly 
operated a sawmill here, but it 
is now closed. The Brown 


people deal extensively in such 
wood products as pulp, 


rayon 


kind used in retail stores; a 
cord which the Brown Co. 
makes from wood pulp. 


Lumber in Many Partnerships 


Lumber retailing in Lancas- 
ter also trails along with other 
interests. R. J. Brown, of the 
Thompson Manufacturing Co., 
told us that his organization 
makes machinery for pulp mills 
and also various kinds of spe- 
cial machines; and that the re- 
tailing of lumber gets done 
more or less with the left hand. 
This may change when condi- 
tions are such that house build- 
ing is resumed. Lancaster is in 
the mountain country where 
summer vacationists abound, 
but it does not consider itself 














portance to your building project 


You realize the importance of using only 
standardized materials of known quality in 
your home, but do you realize that the labor 
used to build your home is equally import- 
ant? 


Our frequent contacts with local building 
contractors enables us te be intimately ac 
quainted with the quality of the work they 
do and the business principles of each one 


When you have your lumber dealer secure 
bids on your home or repair work from 
several contractors, you can therefore be 
sure that every contractor bidding is known 
by past performances to be absolutely capa- 
ble and reliable, a man in whom you can 
place entire faith and confidence 


High grade building materials 
quaranteed by these reliabl 


F. BR. CONANT CO. 
PINELAND LUMBER 0O 











One of the advantages of first consulting your Retail Lumber Dealer on all building 
matters is the fact that many of the best contractor-builders and carpenter-builders in 
Lewiston-Auburn as well as all over the country, work closely with the lumber yards. 


Nowhere is this more the case than here, and nowhere can be found more good reliable 
contractors. The fact that the lumber dealer can put you in touch with these men, thus 
relieving you of the hazard of making a poor selection, is a matter of the most vital im- 





and fine millwork are 
and it will pay 
you te ask them for advice, prices end suggestions 
before you start building. 


le firms 


LEWISTON-AUBURN LUMBER DEALERS 


J. W. WHITE Co. 
CHALMERS LUMBER CO. 





CO-OPERATION 


THAT ASSURES THE 


BEST 
BUILDING 


























This advertisement is part of a campaign for business now being 
conducted by four Maine retail yards 


and the like. Berlin is a great 
paper town, and the visitor sees 
many pulp mills along the river. 
Home building has not been ex: 
tensive this year, partly because 
Berlin is pretty well built up, 
and partly because industry has 
not blossomed with its usual 
luxuriance. Spruce continues to 
be a favorite wood, and local 
carpenters don’t feel quite at 
home with any other kind. But 
the energetic fir people are 
bringing their product up here, 


right to the doorstep of the 
original American lumber in- 
dustry. We were interested in 


seeing a wrapping cord of the 


as a resort. “The climate and 
the scenery are fine,” Mr. Brown 
said, “and I wish the house 
building matched it. But it’ll be 
better one of these times. This 
is just an interlude. At the 
present the person who is mak- 
ing the most money is the fel- 
low who runs the movie theater. 
I don’t know where his custom- 
ers all come from, but he packs 
them in, twice a day.” 

The other yard in Lancaster 
is operated by Herbert A. 
Moore, whose primary interest 
is a big hardware store. Mr. 
Moore was away when this de- 
partment called. 
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St. Johnsbury, Vt., lays claim 
to being the maple sugar queen 
of New England; and the 
chances are good that that super- 
fine liquid amber with which 
you annointed your waffle this 
morning came from this little 
city. St. Johnsbury has a lum- 
ber yard that stands on its own 
retailing and merchandising 
feet. The Caldbeck-Cosgrove 
Corporation has a big plant and 
a large trade. James Cosgrove 
told the Realm that while vol- 
ume was not as good as it has 
been and doubtless will be, he 
would have gotten along these 
last two years without much 
rocking of the boat if the market 
level had shown any human in- 
telligence and regard for sta- 
bility. Inventory losses were 
much more serious than decline 
of trade and much more irritat- 
ing. A person has some chance 
to create trade, if he has a solid 
price bottom upon which to 
walk. But if the price slides be- 
tween the time the order is 
placed and the arrival of the car, 
that is something different. Cus- 
tomers may not know much 
about grades or lumber uses, but 
these last two years they have 
known prices. And general re- 
tail prices have kept right on 
the heels of the strategic re- 
treat of wholesale prices. Now 
and then an energetic brother 
gets so enthusiastic that retail 
prices pass their wholesale com- 
rades in arms on the downward 
way. 


About Wholesale Levels 


“The western millmen have 
made the going pretty hard for 
us,’ Mr. Cosgrove said. ‘‘Prob- 
ably they’re fixed in such a way 
they can’t help it. I’ve heard 
old lumbermen in New England 
say that in the early days the 
sawmill men cut their best tim- 
ber and sold it at a loss and 
later, when things were shaken 
down, they sold lumber of less 
quality at a profit. Maybe the 
western fellows will do that, too. 
But for that matter the last two 
years have convinced me that 
bankers and other big business 
men who were supposed to know 
all about business control on a 
national scale didn’t really have 
any more knowledge than the 
rest of us. Certainly the advice 
they gave out, and upon which 
they acted themselves, was 
about as mistaken as it could be. 
Business needs a lot better in- 
formation in its wider aspects 
before we can claim to have 
much control over it. Probably 
a good bit has been learned 
these last few months. If mill- 
men and wholesalers will learn 
to maintain an even market 
level, retailers will make a 
pretty good job of taking care 
of local markets in an intelli- 
gent way.” 
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Good Roads Bring New Prob- 


lems to Canadian Dealers 


W. A. MclIlrath, a Canadian lineyard opera- 
tor, with head offices at Radville, Sask., has 
been spending a few days visiting relatives in the 
States. Mr. Mcllrath tells the AMERICAN 
LUMBERMAN that the development of good roads 
in mid-western Canada is bringing to Canadian 
dealers some problems similar to those con- 
fronting their neighbors south of the border. 

“As a general thing,” he said, “we have been 
able to keep away from delivery to country cus- 
tomers, and I hope we will be able to maintain 
this policy. A farmer can haul his own lumber 
at less cost than we can deliver it to him. But 
if this remains true we must look to the loca- 
tion of our yards. Personally, I am not friendly 
to the extensive use of trucks for promiscuous 
delivery; but figures are proving to me, re- 
luctant as I am to believe it, that we could 
deliver to many of the customers of our smaller 
yards, hauling the stock from our larger points, 
at prices lower than we should have to charge 
in these smaller points for lumber not delivered. 


The explanation of course lies in the overhead 
costs of the smaller yards. This overhead in 
relation to volume is rather large in the little 
places. During the last year we have abandoned 
four yards located in one-yard towns. 

“T think the answer does not lie in delivering 
from a few central points but rather in a re- 
distribution of yards so that each will have an 
area of trade territory wide enough so that the 
customers most remote from the yard will still 
be able to haul their own stock. Good roads 
and farm trucks make this hauling easier for 
customers as well as for lumber yards. 

“My part of Canada does not seem to have 
quite the same troubles with excess yards that 
some of the States seem to have. About ten 
years ago these excess yards were pretty well 
consolidated. That is, a two-yard town gen- 
erally has but two yards. Manufacturers and 
wholesalers have played the game quite fairly 
and have not encouraged the establishment of 
new yards where they were not needed. Our 
next step, I think, will be the redistribution of 
these yards to fit the new conditions of good 
roads. 

“Since ours is an agricultural 


country we 





ber-yard sign. 


This Week’s 


Really Unique Is This Shed “Ad” 


“Lumbericum Griffithiana” will not be found in any botanical 
text-book, although the tree thus named has been seen by thousands 
of people; whereby hangs an interesting little story of a unique lum- 
“Our trademark is a tree,” said the manager of Grif- 
fiths & Co., Dallas, Tex., “and the green-branched evergreen is used 
on all our stationery and all forms of advertising. One of our most 





Timely Tip 





houses. 





striking forms of advertising is the representation of a full-sized tree 
painted in green on the white surface of one of our lumber ware- 
This is near one of the main boulevards entering the city, 
so that it is seen by thousands of autoists, both local and visiting. We 
have evolved a new species of tree, which we call ‘Lumbericum Grif- 
fithiana’—to give it its full botanical name. 
vertically, are lettered in white the words, ‘Griffiths & Co., Lumber,’ 
while on each of the wide-spreading branches appears the name of 
one of the varieties of lumber carried by us: Fir, gum, hickory, 
cypress, poplar, birch, maple, redwood, red oak, white oak, California 
sugar pine and yellow pine. At the base appears the botanical name 
of the tree—‘Lumbericum Griffithiana.’ ” 


On the trunk, running 








can't hope to see recovery come quite so quickly 
as it will in industrial sections. When prices 
mend, we'll have to wait until we can produce 
good crops. But Canadians have great faith in 
their country. It is relatively new country, but 
it has a good class of citizens and a great 
wealth of natural resources. We expect much 
from the future.” 





A ee Yard That 


Features Sidelines 


Tusa, OKLA., Jan. 18.—The group of build- 
ings comprising the Hanna Lumber Co. plant, 
here, are like a bit of the Old World—the two 
2-story buildings at either end and the long, 
low, quaintly gabled building between them. 
In front is a little lawn, gay with flowers, and 
in front of that a broad sweep of pavement, 
forming ample parking space. 

One of the end buildings is devoted to paints, 
the walls being stacked from floor to ceiling 
with that commodity. In charge is an expe- 
rienced paint man who can quickly estimate 
the cost of painting a single room or an entire 
building. At the other end is the building de- 
voted to building materials. The windows of 
this warehouse are filled with toys, which are 
handled on the second floor during the most 
of the year but at the holiday season are 
brought down to the housewares section on the 
first floor. The long, low building, practically 
all of the front being of glass, is given over 
to hardware and housewares. Between this 
building and the larger one is the entrance to 
the lumber yard, which is thus in close prox- 
imity both to the building materials’ warehouse 
and the builders’ hardware. 

The yard has its own switch track, and lum- 
ber thus is slid from the cars into its proper 
compartment by the gravity system. All lum- 
ber is kept under cover. 

In the spring trellises and arbors are dis- 
played on the lawn in front. “We do not make 
these,” said H. E. Hanna, president, “as we 
can buy them in carload lots cheaper than we 
could manufacture them.” 

One of the most successful departments is 
the furniture and repair shop. Here are made 
small cabinets, stools, and kitchen and garden 
furniture, both for stock and on special orders. 
But the specialty in this shop is repair work 
—especially the repairing of antiques. Much 
fine old furniture—tables, secretaries, clocks, 
chairs, chests and the like—is brought in for 
repair or to be thoroughly renovated. People 
coming to this repair shop pass through the 
courtyard where garden furniture and trellises 
are displayed, and also have a good view of 
the lumber sheds—impressing upon their minds 
the large stock carried. A very effective form 
of display is maintained in the courtyard, on 
one side of which is a 2-story brick wall, 
painted black, against which is set up a num- 
ber of white trellises and several arbors, which 
stand out in contrast with the ebon_ back- 
ground. ; 

“The times are rapidly changing,” said Mr. 
Hanna. “It is almost impossible for a firm 
handling lumber alone to make a living today. 
We are, therefore, adding new departments. We 
have a complete stock of hardware and house- 
wares, and appeal to the housewife as much 
as to the man. We do a jobbing business m 
paints, as well as having a good retail trade. 
Last season was the first we have handled 
toys, and we were so pleased with the result 
that we decided to make them a permanent 
feature. Crowds coming to see the playhous¢ 
out front naturally stopped to look at the dis- 
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play of toys, and from that it was but a short 
step inside. ; 
“To aid householders we maintain a special 
repair service and on call we will send out 
reliable men to do any kind of work. 


Retail Lesser Firm Builds a 
Demonstration Home 


The accompanying illustration shows a dem- 
nstration home built by Booth & Thomas, re- 
tail lumber dealers of Springfield, Ill., which 
was completed in October, 1931. It is a 2-story 
structure, of the English type of architecture, 

















Demonstration home built by Booth & Thomas, 
lumber retailers, Springfield, III. 


built of lumber, brick and tile. The house em- 
bodies the latest features in modern conven- 
iences, and was constructed of the best of ma- 
terlals throughout. 

Several thousand persons went through the 
house while it was under construction, and on 
the three final days, when the completed struc- 
ture was thrown open to the public for inspec- 
tion, the crowds were so great that they were 
handled with difficulty. Everyone going through 
the house signed a register, which gave the lum- 
ber firm a good list of interested prospects for 
follow-up work. In a statement regarding this 
enterprise, Booth & Thomas said: 

“We built this demonstration house chiefly 
to show our faith in the future of our home 
ity. We felt that now was the very best 
ime t 





t build a home, due to the fact of low 
‘ests of building materials, and the great sav- 
ng in all other classes of merchandise pertain- 
ng to the completion and furnishing of the 


ome, 

“We can not but feel that this project accom- 
plished good for the building industry of our 
city, as it certainly had some stimulating in- 
fluence and aroused the desire of our people to 
at least improve their own homes. We feel that 
we have been amply repaid for all of our labor, 
time and money expended in this enterprise.” 


To Give Short Course in Farm 
Building Problems 


MINNEAPOLIS, MINN., Jan. 18.—A_ short 
course in rural building problems will be given 
at the University of Minnesota farm, in the ag- 
ricultural engineering building, Feb. 25 and 26. 
0-operating in the project are building ma- 
terial interests and the university, the former 
including trade associations and individual dis- 
tributers and manufacturers. 

It is believed that a valuable service can 
be rendered to both farmers and builders who 
are confronted with problems related to the 
repair, remodeling or construction of build- 





| 'N8s, the university bulletin states. 


The topics to be discussed have been care- 


) fully selected as being of special interest in 


this time of economic depression when many 
Persons are confronted with serious questions 
Concerning the housing of live stock, the stor- 
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age of farm produce and the homes of rural 
people. The proper answers to many of these 
questions involve many factors which have 
changing values, such as the value of the 
product to be housed, the cost of materials, 
new materials having better value at lower 
cost, the cost of labor, the efficiency of labor, 
improved methods of construction, durability 
or permanence of construction, convenient 
arrangement of buildings and economic plans, 
proper repair or maintenance, remodeling or 
renewing etc. 

A properly ecrganized discussion of these 
factors by persons well qualified by both 
technical and practical training should be ex- 
tremely helpful to practical builders who are 


daily confronted with practical as well as 
technical problems related to their profes- 
sion. 


Among the authorities on the instruction staff 
will be William Boss, chief of the division of 
agricultural engineering at the university; L. B. 
3assett, associate professor of farm manage- 
ment; C. L. Berggren, instructor in agricul- 
tural engineering; O. B. Jesness, chief, division 
of agricultural economics; D. G. Miller, senior 
drainage engineer, U. S. Department of Agri- 
culture; L. W. Neubauer, instructor in agri- 
cultural engineering; G. A. Pond, associate pro- 
fessor of agricultural economics; H. B. White, 
head of the section of farm structures, division 
of agricultural engineering. 

Others who will participate include C. F. 
Miller, agricultural engineer; J. M. Larson, 
expert on rural electrification; C. A. Gage, 
architect; A. C. Frisk, architectural engineer, 
and A. B. Ehle, expert paint demonstrator. 





. . 
Retires After Thirty Years 

Jackson, Micu., Jan. 18.—After thirty years 
in the lumber business in Jackson, H. H. Corwin 
has announced his retirement, having sold the 
Corwin Lumber Co. to the Central City Lumber 
Co., of Jackson. The Corwin yard will be con- 
tinued as a branch with Mark McKinstry in 
charge. Mr. Corwin, who has been prominent in 
retail association work and a successful lumber 
merchant during his active years in business, 
has been in ill health for a time and is compelled 
to take a rest. He organized the Corwin Lum- 
ber Co. in 1904. 





Parade Float Makes a Hit 


The accompanying photograph shows a parade 
float, designed and built by the Wood Bros. Co., 
retailer of lumber and building materials, Santa 
Cruz, Calif., for entry in a parade held on the 
occasion of the celebration of the 163rd anni- 
versary of the founding of that city. 

The float, which was mounted on one of the 
company’s trucks, consisted of a huge artificial 
log, built of lumber and covered with redwood 
bark. The interior of the log was divided into 
two play rooms, each of 
which had a door, at 
either end of the log, 
with the latch string 
hanging out. 


A number of little 


girls dressed in white 
rode on the float, and 
tossed out candy 


kisses” along the line 


of march. The float 
was escorted in the 
parade by an_ honor 


guard of six men bear- 
ing axes, one of these 
guards being shown in 
the picture. 
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General Offices of Line-yard 
Companies Are Moved 


Sat LAKE City, UtaHn, Jan. 18.—Offices of 
the Gem State Lumber Co., operating 32 yards 
in Idaho, are to be removed to this city from 
Pocatello soon after Feb. 1, and consolidated 
with the offices of the Bonneville and Overland 
lumber companies, operating yards in Utah and 
Wyoming, now maintaining headquarters in 
Salt Lake City. The executive offices of all 
three companies will be moved to the Newhouse 
Building, this city, where the Merrill company, 
the holding company, has been located for many 
years past. 

An official of the Merrill company told the 
AMERICAN LUMBERMAN correspondent that 
there would be no change in the organization 
or management of the individual companies. 





Gives Banquet to Employees 


Peru, N. Y., Jan. 18.—The employees of A. 
Mason & Sons, retail lumber dealers and mill 
operators, were given an elaborate banquet at 
the Peru Tavern on a recent Saturday night. 
Approximately 125 employees and their wives 
and friends attended the banquet, which was 
the tenth annual affair of the kind given by 
the company. Following the dinner four acts 
of vaudeville were staged by entertainers from 
New York, and during the remainder of the 
evening a five-piece orchestra supplied music 
for dancing. 

This company is composed of five brothers, 
George A. Mason being president; Nathan Ma- 
son, vice president; William H. Mason, treas- 
urer, and Herbert P. Mason, secretary. The 
fifth member of the firm is Edward S. Mason. 





Lumberman Enters New Field 


Rockrorp, ILL., Jan. 18—Bob Reitsch, well 
known to all football players in Illinois, has 
just received appointment as secretary of the 
Alumni Association of the University of Illi- 
nois. Mr. Reitsch is a Rockford boy and his 
career as a football player had its start in the 
Rockford High School. As a member of the 
football team there he helped win the champion- 
ship in 1921, and tied the title the previous year. 

\t Illinois University he was known as 
“Fighting Bob,” playing on the team for three 
years. In 1927 he was captain of the [Illinois 
Championship football team. He was a member 
of the All-East Team that played in the annual 
Shriner game at San Francisco in 1927. 

After leaving college young Reitsch returned 
to Rockford, where he became associated with 
the Reitsch Bros. Co. 

That the once star football player has never 











The float attracted a 
great deal of attention 
and much favorable 
comment from the spectators, and the log play- 
house was sold within a half hour after the 
truck had returned to the yard—at a price 
which covered its entire cost. Mr. Wood ex- 
pressed himself as very much pleased with the 
reception accorded this unique and attractive 
float, and felt that it was a valuable advertising 
feature. 


Attractive parade float of Wood Bros. Co., Santa Cruz, Calif. 


lost interest in the game has been evidenced 
occasionally by Illinois football players’ pictures 
adorning the window of the lumber company’s 
office. 

Mr. Reitsch’s new position, which he assumes 
at once, will take him throughout the State in 
the work of organizing new Alumni clubs or 
re-organizing suspended ones, 
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Honored by His Townsmen 


Michigan Lumberman Tendered Testimonial Dinner 
in Recognition of His Service to the Community 


[IRoN MountAIN, Micu., Jan. 18.—One of 
the most interesting and significant events that 
has transpired in this city for a long time was 
a testimonial dinner under the joint sponsorship 
of the Eagles Lodge and the Iron Mountain 
Chamber of Commerce, honoring M. J. Fox, 
vice president and general manager of the Von 
Platen-Fox Co., and other outstanding citizens. 
Following the dinner in Italian style, prepared 
and served by the ladies of the Eagles Lodge, 
the purpose of the meeting was announced by 
Nick Dulan, president of the Eagles, who said: 
“This meeting was called to pay tribute to the 
leading citizens of Iron Mountain,” and intro- 
duced John Zanardi as toastmaster. The toast- 
master reiterated the purposes of the meeting 
and said: 

I want to emphasize that this is a non- 
political gathering, all for the one and only 
purpose of paying our respects and granting 
recognition to the men who have contributed 
to the upbuilding of the community. 


Mayor R. F. Dundon was then introduced 
and after suggesting that “we give our whole 
attention to the purpose for which the meeting 
has been called,” said “that purpose is to honor 
one of our leading citizens and I mean just 
that—a leading citizen.” Continuing, he said: 

I am not referring to the citizen who sits 
back and takes his fill of the emoluments of 
the community, but a citizen who has given 
in full of his own emoluments for the better- 
ment and welfare of the community in which 
he lives. 


Turning then to M. J. Fox, the mayor said: 


We are here to honor Mr. Fox while he is 
living and to give him credit for the good he 
has done. It is too late when a man is dead 
to extol his virtues and tell the good deeds 

has done. 

There is a difference between the man who 
lives for the community and the man who 
has only a selfish interest at heart, and I 
maintain that the life of a community comes 
from the hearts of its men. We need men 
who are willing to put something into the 
community, not alone for what they expect 
to get out of it but for what benefit may 
result to the community generally as a result 
of their efforts. Mr. Fox has done that, and 


he 


I want to express my thanks and apprecia- 
tion for all that he has done. 

Other community leaders were called on, 
among them being E. G. Kingsford, of the 


Ford Motor Co.; E. F. Brown, president of the 
First National Bank; John Daprato, State 
legislator; George Eisele, acting superintendent 
Oliver Iron Mining Co.; William Kelly, re- 
tired mining man; E. W. Stridde, superinten- 
dent Kimberly-Clark mill at Niagara; E. A. 
Meyer, of Green Bay, Wis., superintendent Su- 
perior division Chicago, Milwaukee, St. Paul 
& Pacific Railroad; A. N. Lacombe, Escanaba, 
Mich., superintendent Peninsula division, Chi- 
cago & North Western Railroad; Dr. F. O. 
Logic, exalted ruler Elks Lodge; Charles E. 


Tesseyman, editor Norway Current; Abbott 
Fox, assistant general manager Von Platen- 
Fox Co.; Charles E. Stine, secretary Iron 


Mountain Chamber of Commerce. 

Brief talks were made by a number of these, 
each of whom paid a high tribute to the gen- 
erosity, public-spiritedness, character and _ busi- 
ness standing of the guest of honor, Mr. Fox. 

An outstanding event of the evening was the 
presentation to Mr. Fox of a life honorary 


membership in the order of Eagles. 

Responding to the talks made and modestly 
accepting the honors bestowed, Mr. Fox briefly 
outlined the history of the company he repre- 
sents 


and commended the citizens of Iron 


Mountain on their splendid community spirit. 
Among other things, Mr. Fox said: 

Tonight is one of the most pleasant mo- 
ments in my life. You have gathered here to 
honor me, my neighbors and friends, in recog- 
nition of a small achievement in our com- 
munity—a community in which we all are 
stockholders. I feel that it is a fitting tribute 
to by deceased partner, Godfrey Von Platen, 
founder and first president of our company. I 
feel that on an occasion like this it would be 
selfish and incomplete if I did not mention 
Mr. Von Platen’s name and submit to you a 
brief history of our company. 

The business began with a $12,000 mill 
erected by Mr. Von Platen at Boyne City, 
Mich. Mr. Fox began his association with the 
company in 1900, as assistant foreman. In 
1910, citizens of Iron Mountain raised a fund 
of $15,000 to bring the mill to this city. Mr. 
Von Platen died in December, 1924, since which 
time Mr. Fox has been in full charge of the 
company’s operations. Some idea of what this 
plant has meant to the community was indicated 
by Mr. Fox when he said: 

Our average taxes in and out of Iron Moun- 
tain for the last ten years have been $100,000 
a year. Last year we paid locally $26,000 and 
$49,000 in taxes on land and timber outside 
of Iron Mountain, which is being held for 
manufacture here. Our corporation tax is ap- 
proximately $6,000, making a total of $81,000 
paid as a “back-log” to the city of Iron 
Mountain. You have been kind to us during 
our stay here and we have appreciated it. Our 
only regret is that we could not do more for 
the community. We probably have made many 
mistakes. Life is composed of mistakes— 


Sees Good Prospects in Middle West 


SEATTLE, WASH., Jan. 18.—That lumber pros- 
pects in the middle West are good may be de- 
duced from a letter received here by E. D. 
Evans, representative of the Walrath & Sher- 
wood Lumber Co., of Omaha, from C. E. Wal- 
rath, president. The letter says in part: 


I ean give you the exact facts as to the 
vacancies in Omaha. It just so happens that 
I had placed on my desk a few days ago the 
Nebraska survey of the situation as it exists 
in Omaha. 

I am very happy to say that we have no 
overbuilt conditions here. In fact the per- 
centage of vacancies in Omaha today is less 
than it has been any time for the last 6- or 
7-year period. 

There are only 1,023 vacant houses in the 
city, which is approximately about 2 percent. 
Of this there are 440 vacant ranging in price 
under $2,000; 216 vacant ranging in price 
from $2,500 to $5,000; 90 vacant ranging in 
price from $5,000 to $7,500; 25 vacant ranging 
from $7,500 to $10,000; and 18 vacant ranging 
$10,000 or more. 

Of this number six under $2,000 are 
‘onstruction; four from $2,000 to $2,500 
‘onstruction; 12 from $2,500 to $5,000 
‘onstruction; 15 from $7,500 to $10,000 under 
‘onstruction; 9 from $10,000 and over under 
‘onstruction; or, in other words, 61 of the 
1,023 houses vacant are houses under’ con- 
struction. 

There are 120 store buildings vacant where 
the rental value is less than $25; 102 with 
a rental value of $25 to $50; 51 with a rental 
value of $50 to $100; 29 with a rental value 
above $100 or a total of 302 old stores. There 
are only 5 new stores vacant; one where the 
rental is under $25; three where it is $25 to 
$50; one where it is $50 to $100; none where 
the rental is over $100. 

There are 258 duplexes and flats above 
stores vacant; 131 are brick duplexes and 66 
are frame duplexes; 44 are flats above stores. 

Summarizing the foregoing, the vacancy of 


under 
under 
under 
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doing things the hard- 
est way. 
Mr. Fox announced 


that the sawmill would 
resume operation the 
latter part of the month. 
About 250 men now are 
employed at the planing 
mill, shipping sheds and 
in the woods, and he 
said these crews would 
all be increased in the 
near future. Comment- 
ing on the future of the 
community, Mr. Fox 
said: 

We are passing 
through one of the most 
critical times in the 







































































world’s history, finan- 
cially. In maintaining 
and operating a_ busi- 











ness it takes a heart OEE 
stone to carry on. With 7 
the commodity dollar M. J. FOX 

steadily depreciating, tron Mountain, Mich; 


with the war debt sta- 3 : 

tionary, with loans at Given Signal Honor 
the bank, and with by Citizens 
taxes constantly in- 


creasing, it takes all the courage and religion 
that the average man can muster to carry 
on. I am hopeful for the future because ] 
firmly believe that God in His time takes 
care of many things that we do not under. 
stand. The future of this community is » 
to each and every one of us individually, but 
no man can carry on alone. We must have 
the undivided co-operation of the entire com- 
munity. 


In closing, Mr. Fox asked that each encour 
age the other in every way and try not to de 
stroy, hamper and hurt “our own community 
and our own opportunity,” and said: 

I want to say that this is a fine vote of 
confidence on the part of the people—a vote 
of confidence for our institution, our stock- 
holders, our neighbors, our friends and ow 
citizens. Let us join together and make it 
bigger, better and greater. 


houses for the city at large is only abou 
2 percent. The vacancy for duplexes and flats 
above stores is 10.37 percent. As to the per- 
centage of store buildings, the survey does 
not show this, but Omaha is a city of 225,00 
people, and with the store vacancies shown 
you can readily see that the percentage of 
vacancies in stores is not alarming by any 
means, considering the general economic con- 
ditions that exist throughout the country @ 
large. 

You, of course, understand that the situa 
tion which exists here now is accounted for 
by the fact that Omaha, from 1925 up to date 
went through what you say Seattle is nov 
going through. Such a condition, of course 
made for practically no building here during 
the last five years except that which was 
absolutely needed. In other words, there has 
been no speculative building whatsoever. The 
result is that with speculative building 
stopped for a 5-year period and only such 
building carried on as was absolutely neces 
sary, of course now the percentage of V2 
cancies is extremely low. It is because o 
this marking time, so to speak, for the last 
four or five years in building operations !! 
this city that there is no more demand fo 
lumber than there has been. 

As the general economic conditions corre 
themselves and business generally through 
out the country again starts on the up grade 
and becomes profitable, there is no questi 
but that Omaha should be in a very healthy 
condition so far as the lumber and building 
material business is concerned. We _ have 
taken our whipping the last five to seve? 
years and are now ready to take advantage 
of the up swing, once it cemes. 


The Walrath & Sherwood Lumber Co. is 3 

















large line-yard and wholesale lumber conceft. 


Upon receipt of Mr. Walrath’s letter Mr. Evass 
endeavored to obtain a corresponding survey 
Seattle but was told no machinery existed fo 


the conduct of such a survey. 
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The Fragrance of the Pines—A 
Breath From the Sierras 


In accordance with its custom for the last 
four years, the Madera Sugar Pine Co., Madera, 
Calif., just before Christmas sent to its dis- 
tributers throughout the country a holiday greet- 
ing which in fact brought to each recipient the 
fragrance of the pines—a breath from the 
Sierras. This attractive and unique souvenir 
was a sugar pine cone enclosed with a spray of 
sugar pine needles in a box made of sugar pine. 
With each of these beautiful souvenirs went a 
letter that said: 

Autumn is drawing to a close and the wind 
js stripping the trees of their leaves. The 
ground is now strewn with needles and burrs, 
and winter will soon be here. 

As a holiday greeting, we are sending you a 
Madera sugar pine branch and cone and with 
them go our earnest good wishes for a bright 
and prosperous new year. 

These holiday sou- 
yenirs that so beauti- 
fully and effectively re- 
mind the recipient of the 
unexcelled quality of the 
product made by the 
senders, have been dis- 
played with pride and 
oleasure in the offices of 
the distributers of Ma- 
dera sugar pine. 

This souvenir was just 
another link in the chain 
of friendship, esteem 
and good will that has 
been built up and fos- 
tered by the men who 
are at the head of this 
outstanding manufac- 
turer of sugar pine. 

General Manager 
John P. Hemphill and 
other officials of the Madera Sugar Pine Co. 
have received many expressions of appreciation 
of this unique holiday greeting and, better than 
all, expressions of appreciation of the effective 
way in which the distributers of the product of 
this company are assisted in making known to 
their trade the qualities of Madera sugar pine. 

Probably no individual concern in the lumber 
industry is giving more careful and intelligent 
thought’ to the planning and execution of its 
promotion and advertising campaign than is 
the Madera Sugar Pine Co. Its management 
has not been content with planning only for the 
present or the immediate future but, with keen 
vision, has looked far ahead and as a result 
of its carefully planned efforts has had the 
satisfaction of showing an annual increase in the 
number of important users of its product. The 
confidence, good will and enthusiasm of its dis- 
tributers have done much to make its promo- 
tional campaigns successful. 





Suggests Delivered Prices 
Include Surcharge 


‘New York, Jan. 18—To members of the 
National-American Wholesale Lumber Associa- 


| tion, Secretary W. W. Schupner recently has 


sent a bulletin with reference to the freight sur- 
charge on lumber, ‘in which he says: 


Since our bulletin of Dec. 29, stating that 
on future “delivered business,” wholesalers 
would quote a price to cover all the freight 
Including surcharge, I have been informed 
that while some manufacturers will follow 
the same plan, others will use a rubber 
Stamp, stating that their invoices do not 
cover the surcharge and that it should not 


) be deducted in making settlement. This means 


that wholesalers should be careful to have 
this question understood with mills as well 
48 customers. In our opinion, the only prac- 
tical way to meet this situation, and to avoid 
Confusion, is for all sellers to make their 


delivered prices to cover all the freight, in- 
} cluding the surcharge. 
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Makes Visit to South American 
Markets 


San Francisco, CAuir., Jan. 16.—W. J. Mul- 
ligan, of W. J. Mulligan & Co., has just 
returned from a trip through the east coast 
countries of South America, and states that the 
demand for American lumber will not improve 
until the rate of exchange is more favorable. 

Argentina, which has been a large user of 
Douglas fir and pine, is now buying Brazilian 
Parana pine at a price far below that of western 
woods. Argentina is also buying large quanti- 
ties of timber from Europe, as the rate of ex- 
change is almost at par. According to Mr. 
Mulligan, American lumber interests can not 
look for any improvement in 1932. 

Russian timber is now being sold in South 
American markets through Dutch factors, who 
have taken over the business of the expelled 
Armtorg Trading Corporation. American manu- 
facturers can not hope to meet the prices of 





Russian timber and, according to Mr. Mulligan, 
this offers the largest single menace to Ameri- 
can business. 

The W. R. Grace Co., exporter to the west 
coast of South America, report that lumber is 
going into Peru and Chile in small parcels only, 
the largest demand being for Douglas fir. Con- 
struction activity in those countries is at a 
standstill, and no large inquiries for western 
lumber have been reported in over six months. 


Calls Attention to Legislation 
Encouraging Home Building 


New York, Jan. 18.—Secretary W. W. 
Schupner, of the National-American Wholesale 
Lumber Association, has sent a communication 
to members of that organization, calling their 
especial attention to the legislation now before 
Congress to create Federal home loan discount 
banks and to provide for their supervision. The 
association’s committee on legislation has had 
under consideration the Luce-Watson bill— 
Senate bill 35 and House bill 5090—and has 
recommended that members of the National- 
American who are interested communicate with 
the Senate and House banking and currency 
committees and with their respective United 
States senators and congressmen. Members are 
advised that a meeting will be held at Wash- 
ington on Jan. 28, of representatives of a group 
of fifteen or twenty principal industries inter- 
ested in the enactment of this legislation, and 
it is hoped at that time to organize a unified 
plan for securing intelligent and widespread 
public pressure for prompt action by Congress 
on this measure. 

It is indicated that there is some opposition 
to the home loan bank plan on the grounds that 
the legislation just enacted by Congress, author- 
izing a reconstruction finance corporation, is 
all that is necessary. This, of course, is not 
true and it behooves everyone interested in the 
development of a plan that will encourage new 
home building to take an interest in securing 
the adoption of this legislation. 
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Four Companies Re-elect Offi- 
cers and Directors 


Rock IsLANp, ILL., Jan. 18.—Companies as- 
sociated in the Weyerhaeuser & Denkmann lum- 
ber interests held annual meetings last week in 
this city, re-electing officers and directors of 
all the individual corporations. The various 
executive organizations are as follows: 


Weyerhaeuser & Denkmann Co.—John P. 
Weyerhaeuser, president; John H. Hauberg, 
vice president; R. D. Marshall, secretary- 
treasurer; Otto H. Unteidt, assistant secre- 
tary, assistant treasurer and general man- 
ager; John P. Weyerhaeuser, John H. Hau- 
berg, R. D. Marshall, T. B. Davis and S. S. 
Davis, directors. 


Rock Island Lumber Co.—John P. Weyer- 
haeuser, president; John H. Hauberg, vice 
president; R. D. Marshall, secretary; Charles 
Shuler, jr., treasurer; Otto H. Untiedt, assist- 
ant secretary, assistant treasurer and general 
manager; John P. Weyerhaeuser, John H. 
Hauberg, R. D. Marshall, Charles Shuler, jr., 
and S. S. Davis, directors. 


Rock Island Coal & Lumber Co.—John H. 
Hauberg, Rock Island, president; John P. 
Weyerhaeuser, Tacoma, Wash., vice president; 
John D. Shuler, Des Moines, secretary-treas- 
urer; F. J. C. Cossitt, Wichita, Kan., assistant 
secretary-treasurer; F,. O. Brownson, Wichita, 
general manager; John H. Hauberg, S. S. 
Davis, John P. Weyerhaeuser, John D. Shuler 
and T. B. Davis, directors. 


Rock Island Sash & Door Works—John P. 
Weyerhaeuser, president and treasurer; Vic- 
tor A. Stibolt and John H. Hauberg, vice 
presidents; Arthur C. Hansen, secretary; John 
P. Weyerhaeuser, F. E. Weyerhaeuser, Edwin 
W. Davis, Charles Esplin, jr., R. D. Marshall, 
John H. Hauberg and Victor A. Stibolt, direc- 
tors. 





Construction Activities for 
1931 Reviewed 


Reviewing construction activities in the final 
quarter of 1931 as well as in the year itself, the 
F, W. Dodge Corporation finds that the 1931 
total for all types of construction in the 37 
States east of the Rockies amounted to $3,092,- 
849,500 in actual contracts awarded in that area. 

The year’s final quarter produced a contract 
total of $530,141,700 for all classes of construc- 
tion in these 37 States. Of this amount De- 
cember accounted for $136,851,600 or 26 percent 
of the total for the quarter. Contract awards 
in the final quarter of 1930 aggregated $839,- 
715,600. 

Residential building, during the last quarter 
of the year, showed contracts totaling $141,- 
994,000. This was somewhat less than 27 per- 
cent of the total of all construction awards, 
whereas in the final quarter of 1930 residential 
contracts amounted to $256,363,300, or almost 
31 percent of the total of all construction 
awards. 


Non-residential building represented a some- 
what higher percentage of the whole during the 
final quarter of the year just ended than during 
1930. The amount of contracts for this class 
was $207,969,500, representing 39 percent of all 
construction undertaken, while in the like period 
of 1930 non-residential building amounted to 
37% percent of the whole. 


The remaining 34 percent of the quarter’s 
construction total was made up by public works 
and untilities which totaled to $180,178,200. 
This compared with 32 percent of the whole in 
the final quarter of 1930. 





FIvE HUNDRED THOUSAND small forest trees 
of the Oregon forest nursery at the Peavy 
arboretum at the Oregon State College are 
ready for distribution to farmers in Oregon, 
according to G. W. Peavy, dean of forestry 
there. The nursery, a State board of forestry- 
Federal Forest Service project, is maintained 
on college land to afford forestry students 
nursery practice. 


National Production, Shipments and Orders 


Wasuincton, D. C., Jan. 11—Following is the National Lumber Manufacturers Association report for week ended Jan. 


for fifty-two weeks ended Jan, 2, covering mills whose statistics for both 193 
of identical mills for the corresponding period of 1930: 
ONE WEEK, 1932 No. of 
Softwoods: — ; ; Mills Production 
Sonthern Pine Association (Including North 
EEE DEE A 107 15,872,000 
West Coast Lumbermen’s Association........ 205 53,155,000 
Western Pine Association (Inland Empire and 
SE PED vcccccttiebevebawdhs ethos 92 11,586,000 
Northern Pine Manufacturers’ Association.... rr oe 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 15 392,000 
SE I ob a og enero ae ale ha ned wee 126 : $1,005,000 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 168 6,710,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 15 643,000 
Re ee ee eee 183 7,353,000 
IN ik oh cc wrininccicacceibpianchim'e oi eae orth 594 88,358,000 
PIFTY-TWO WEEKS (REVISED), 1931 Mills 
Softwoods: Reporting*® Production 
Southern Pine Association................e-. 116 1,481,640,000 
West Coast Lumbermen’s Association........ 191 1,749,130,000 
Western Pine Association (Inland Empire and 
CNN EN sc cuccécbaucecceconncaees 94 2,104,982,000 
Northern Pine Manufacturers’ Association.... 7 99,399,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 20 99 4:941,000 
North Carolina Pine Association............. 10 212,969,000 
eS oo ccd awicnvs cause wanecees 168 8,740,061,000 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 192 756,396,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 20 107,524,000 
Total hardwoods ...........sccceccecscees 212 863,920,000 
Ei tna heel ate ir Gene Rae eae a 660 9,603,981,000 


*Average weekly number. 


Percent 
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9, and revised figure 


Percent Percent 











Relation of Unfilled Orders to Stocks 


Wasutncton, D. C., Jan. 18.—Following is a statement for five associations of the 
stock footage Jan. 9, and the percentage relationship of unfilled orders to stocks: 


—Association— 
Southern Pime Agsocintion...cccccecscccsceses 
West Coast Lumbermen’s Association........ 
Western Pine Association (Inland Empire and 
Pn ( won wcencasaceceaenedeaend 
Northern Pine Manufacturers’ Association.... 
Hardwood Manufacturers’ Institute.......... 


No. of Gross 

Mills Stocks 
to Soe 704,133,000 
ne ee 1,304,020,000 


1,866,549,000 
244,019,000 
$24,362,000 





West Coast Review 


[Special telegram to AMERICAN LuMBERMAN] 


SEATTLE, WASH., Jan. 20.—The 217 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 
week ended Jan. 16 reported: 

56,355.000 
64,443.000 


68,532,000 


Production 
Shipments 
Orders 


14.35% over production 
21.61% over production 

\ group of 324 mills whose production re- 
ports for 1932 to date are complete, reported as 
follows: 
Average 
Average 

31 


1¢ 
es) 
1929 
196 


week ly 
weekly 


operating capacity 289,916,000 
cut for 2 weeks 

109,454,000 
62,110,000 


64,074,000 


Actual cut for week ended Jan. 16. 


A group of 215 mills, whose production for 
the week ended Jan. 16 was 55,905,000 feet, re- 
ported distribution as follows : 


Shipments 


Rail 
Domestic 
cargo 
Export 

Local 


17,671,000 


25,855,000 
16,612,000 
4056,000 


64,194,000 








of 1931 Shipments of 1931 Orders of 193) 
51 17,724,000 57 20,349,000 58 
64 63,429,000 72 59,394,000 58 
50 28,973,000 69 29,673,000 82 
- 1,728,000 70 1,540,000 52 
22 791,000 97 1,109,000 108 

"58 112,645,000 68 112,065,000 “64 
60 12,107,000 87 11,918,000 80 
25 1,929,000 127 2,196,000 167 
53 14,036,000 91 14,114,000 87 
58 126,681,000 70 126,179,000 66 

Percent Percent Percent 

of 1930 Shipments of 1930 Orders of 193 
64 1,669,738,000 76 1,650,404,000 77 
72 5,000,559,000 76 4,798,559,000 75 
68 2,368,342,000 79 2,291,754,000 78 
50 126,276,000 71 122,455,000 73 
75 64,042,000 69 60,672,000 71 
73 225,086,000 94 195,684,000 89 
69 9,454,043,000 77 9,119,528,000 6 
62 930,362,000 83 921,489,000 87 
52 106,893,000 72 104,788,000 87 
60 1,037,255,000 82 1,026,277,000 "87 
68 10,491,298,000 77 10,145,805,000 77 

Southern Pine Report 
gross New Orteans, LA., Jan. 18.—For the week 
ended Jan. 9, 114 mills of a total capacity 
Orders of | 125 units (a unit representing 360,000 feet of 

Unfilled Stocks— | 3-year average weekly production), report as 

Orders Percent Smee _ “ mals iil 

54,663,000 g follows to the Southern Pine Association: 

201,704,000 15 Pet. of output 

a aie 3-year Ac- 

165,747,000 9 Production Cars? Feet Ave. tual 

15,535,000 ° Aver. 3 year eae ye 

97,611,000 12 Actual ....... ... 16,667,000 36.98 .... 

Shipments* 885 18,585,000 41.23 111.51 
Orders 

received* 1,033 21,693,000 48.13 130.16 
On hand end 

weekt ........2,766 58,086,000 


Orders 
18,725,000 


24,628,000 
20,373,000 
4,056,000 


67,782,000 


Unfilled 
Orders 
57,360,000 


120,833,000 
64,005,000 





242,198,000 


A group of 204 identical mills, whose reports 
of production, shipments and orders are com- 


plete for 
follows : 


Production 
Shipments 
Orders 


1931 and 1932 to date, reported as 


Week ended Averages for 2 weeks 
931 


Jan. 16,193 
.55,485,000 
. . 63,296,000 

67,619,000 





2 1932 


53,610,000 
63,061,000 
61,621,000 


86,460,000 
97,972,000 
94,882,000 





Orders Gain on Cut--47 Percent Above 


[Special telegram to American LumBerman] 


WASHINGTON, 


D. C., Jan. 21.—Four hundred and seventy-six softwood mills of five associa- 


tions for the week ended Jan. 16 reported to the National Lumber Manufacturers’ Association 
production aggregating 86,611,000 feet; shipments, 119,910,000 feet, and orders, 127,932,000 feet. 
The week's figures for production, shipments and orders follow: 


No. of 

Softwoods— Mills Production 
Southern Pine Association (North Carolina mills 

ED. nc‘nn nt eke ohm h bik eae Ae Ow ah Ose ee 15 18,247,000 
West Coast Lumbermen’s Association.......... 215 55,905,000 
Western Pine Association (Inland Empire and 

i Feel eae 121 11,546,000 
Northern Pine Mfrs. Association................ 7 No cut 
Northern Hemlock & Hardwood Mfrs. Assn..... 18 913,000 

ST Me oes oh he aaa meie aoe 176 86,611,000 
Hardwoods— 
Hardwood Manufacturers’ Institute.............. 198 8,126,000 
Northern Hemlock & Hardwood Mfrs. Assn...... 18 812,000 

Is daw edenes anata whe wewa eines 216 8,938,000 





1 


Shipments 


19,971,000 
64,193,000 
33,016,000 
1,556,000 
1,174,000 


119,910,000 


4,241,000 
1,565,000 


15,806,000 





| 
| 
| 


| 


*Orders were 116.72 percent of shipments 
21,000 feet. 

fOrders on hand at above 114 mills showed 
an increase of 5.65 percent, or 3,108,000 feet, 
during the week. 


7car basis is 





Western Pine Summary 


[Special telegram to AMERICAN LuMBERMAN] 
PORTLAND, Ore., Jan. 20—The Western Pine 
Association reports as follows on operations of 
Inland Empire and California mills during the 
week ended Jan. 16: 
Total number of mills reporting, 121: 


Actual production for week..... 11,546,000 
ES REP Oa 33,016,000 
CPGSTS FOCOVOR cocks iccccwcncee 34,587,000 
Report of 97 mills: 
Operating capacity ............. 120,466,000 
Average for 3 previous years.... 34,867,000 
Actual production for week..... 11,506,000 
Report of 121 mills: 
Average production ............ 63,465,000 
RIMUNOG GUGOTR qos ikc cc wccvcscce 74,015,000 
Stock on hand—Jan. 16......... 1,905,445,000 
Identical mills reporting, 97: 
Production: 
Orders Operating capacity ........... 120,466,000 
Average for 3 previous years.. 34,867,000 
23,583,000 Week ended Week ended 


67.782.000 





Jan. 16,1932 Jan. 17, 1931 


Actual for week.. 11,506,000 25,647,000 

34,587,000 | Shipments ........ 31,424,000 49,162,000 

1,133,000 | Orders received 32,949,000 3,747,000 

847,000 | Identical mills reporting, 114: 
‘oF 008 Production: 

27,932,000 Average for 3 previous years.. 60,530,000 

Week ended Week ended 

13,675,000 |. Jan. 16,1932 Jan. 17, 1931 

1,053,000 Unfilled orders 172,570,000 222,612,000 
— Gross stock on 

4,728,000 Re ae, 1,854,049,000 2,196,092,000 
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33/23 ale 
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21: 
1 1 ,5 46,000 
wth 000 
34.5 ,000 


120,466,000 
34,867,000 
11,506,000 


63,465,000 
174,015,000 
,905,445,000 


120,466,000 
34,867,000 
adage: ended 
an. 7, 1931 
25 G47, 000 
49,162,000 
43,747, 000 


60, 520 000 
od eek e minded 


fan. 17, 1 
222,61 000 


196,092,000 
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Retail Prices on Residence Bills 


Wasuineton, D. C. Jan. 18.—Following is a statement of average prices, per thousand board 
jeet, received by representative retailers, during the last week of December, on the items mentioned, 
sold on housing bills for single-family residences, this having been prepared by the lumber divi- 
jon of the bureau of foreign and domestic commerce, Department of Commerce: 






= BOARDS, 848 DIMENSION, 84S 
. 25 gtS gs ¢5 48 é : = » 
mw w@5% 54m 5% SuSE. E22 §& Es ER 
. Ess sos << Es&€&« =» © 2 2 9 g 
mw gS oS ¢€2 ¢€2¢8 ESE. gS Es 
Be He BB occ Ode Ode sae a5 68S See 
ase 28 S928 H5SE O88 °SE 8G SE. 8G" 867 
S25 B32 $523 ese “Te “ze (“GS “38 NZS os 
= BS ost moga ons OMS Oye 6 wea! ov Cua ou! 
eat gaecksee ante 242 3Hs Zan Ran Ran Zee 
sOUTHERN PINE— 
Boston, MaSS........+- - 75.00 87.50 30.00 32.00 32.00 acacia reas rT woes 
Buffalo, N. Y......+-+<. 75.00 .... 75.00 29.00 35.00 30. 00 32.50 36.00 30.00 25.00 
Washington, D. C....... 56.00 49.00 80.50 26.00 cnn ae pita cece 26.00 wane 
Detroit, Mich........... eine aries 22 ae 45.00 29.00 31.00 34.00 28.00 .... 
Cleveland, Ohio......... 64.50 ..e. 67.75 27.90 ime wee 32.75 34.20 27.75 22.75 
Columbus, Ohio......... 68.00 cee 52.00 32.80 57.60 33.80 38.40 44.00 33.60 : 
Bevtem, ORIG. ....2.6000% 72.00 54.00 $1.00 32.50 50.00 32.50 S350 4258 ccc tins 
Chicago, Ill.......--ceee 65.90 ---- 88.00 30.00 42.00 32.00 35.50 37.50 32.00 28.00 
Milwaukee, er ie re ‘ce. ae .-.. 26.00 28.00 29.00 pines an 
SG eee 12 100. 00 wees 45.00 30.00 50.00 30.00 35.00 45.00 .... 
Independence, Kan..... . 77.00 eerces cscs one 48.00 30.00 33.00 37.50 30.00 Pe 
st, Louis, Mo....ccccece 50.83 icon thee wae 33.66 25.25 27.12 31.88 21.00 15.00 
Kansas City, Mo.....ce-« eine sharia se, ae 46.00 19.50 oun me = 
NS OP 40.00 40.00 40.00 23.00 35.00 25.00 coaw sae 25.66 
Richmond, ba ic tae wa ak 60.00 50.00 ey ae cae aoe 22.00 24.00 22.00 serail 
Charleston, S. C....c.eee. 47.50 50.00 45.00 22.50 37.50 22.50 35.00 40.00 22.50 15.00 
OS Se ee 46.00 25.00 40.00 22.50 32.50 22.50 30.00 35.00 17.50 .... 
ee ere ee 40.00 27.50 40.00 20.00 35.00 25.00 35.00 40.00 25.00 17.50 
Jacksonville, Fla....... 50.00 50.00 52.50 29.00 50.00 29.00 30.00 45.00 30.00 22.50 
SE, i ne tab oes 6 Oo 50.50 56.50 69.00 24.12 32.00 26.75 30.62 37.00 25.75 21.37 
Birmingham, Ala....... 66.87 36.00 79.00 24.25 56.50 30.50 28.37 30.37 24.50 17.25 
Memphis, Tenn......... 63.00 25.00 80.00 27.00 31.50 27.00 27.90 28.80 22.50 15.75 
New Orleans, La....... 52.00 29.00 64.50 23.00 38.00 24.00 29.00 34.00 24.00 18.00 
Dates. TOE cc ccccvercves 50.25 33.00 383.62 27.20 41.50 30.25 32.56 41.12 28.00 23.75 
Memstem, TOR. oc css vvce 45.00 37. 00 65.00 22.50 36.50 20.00 25.00 29.00 21. 00 15.00 
Galveston, TOX..ccccece 60.00 35.00 38.00 20.00 35.00 32.00 30.00 32.50 23.00 15.00 
DOUGLAS FIR— 
DO, DOOR. ccc csscvee 35.00 ---- 62.50 30.00 32.50 32.50 32.00 34.00 a 
WORE, Iie Oc cveseviencs 52.00 29.00 48.50 26.00 a. 2a 27.00 30.00 24.00 21.00 
Wilmington, Del........ 90.00 ee goats eeu ies 35.00 35.00 siwt ; 
Washington, D. C....... eee nove See etn eee wee 39.00 40.75 38.00 
Cleveland, Ohio......... Pe ..+. 100.00 34.40 36.25 28.50 
oS.) ee 76.00 veces ae 36.00 28.50 nate 
Milwaukee, Wis.......-. er coos Bae ore Kerk a a dias 35.00 36.00 eee 
Minneapolis, Minn...... 76.09 ---- 58.00 31.50 36.50 31.50 35.00 37.00 31.50 
ee Ss ere 63.33 42.50 55.00 nee oe Beate aisha 
Independence, Kan..... 60.00 oun ere se aes ee 
Se, See er Peary aia cePaca ne 42.50 45.00 31.50 ais 
A rrr 85.00 ---- 55.00 36.00 33.00 31.00 34.00 29.00 27.50 
Englewood, + ere 75.00 vee Cael 37.60 sation Seba 32.00 34.00 a 27.50 
Salt Lake City, Utah... 87.50 55.00 68.00 29.25 31.00 29.25 32.50 35.50 30.00 25.00 
San Francisco, Calif.... 37.50 31.00 31.50 15.00 19.50 16.00 20.00 20.50 13.50 11.00 
Monterey, Calif........ . $0.00 ~eee 85.00 22.00 30.00 26.00 30.00 34.00 26.00 21.00 
Portland, Ore...sccecses e 51.25 45.00 39.75 15.50 18.50 15.75 17.87 18.62 15.12 10.37 
a i eee . 60.00 ---- 43.00 15.00 18.00 15.00 20.00 20.00 15.00 12.00 
THOORR., WARE. ccccecass 50.00 .--- 40.00 13.00 17.00 12.50 18.00 18.00 12.50 9.00 
PONDEROSA PINE— 
Pn Me Mines enesnns 6 See 45.00 ooee OED Sraee craic 
SS ere — oe Aes a | -.-. 57.00 
Cleveland, Ohio........ -110.00 er <see Gane 66.50 eet: 
oe: er - £5.00 40.00 a OS 65.00 48.50 
ee eee pieces osooe 684258 ae ware 
Pe, CORO. casccccsss 105.00 50.06 soc. aoe 33.00 26.00 
Englewood, Colo....... 105.00 50.00 coen See <0 ao 
IDAHO WHITE PINE— 
Buffalo, N. Y..... e . 65.00 52.50 65.00 65.00 65.00 65.00 90.00 scone See 
Clevel: ind, | eee 125.00 60.00 ‘see Se 64.00 pipers ee waked 
BOE, CON oscdne ens oa ---. 40.00 36.00 29.00 A 
Salt Lake City, Utah. "103. 00 er teas See 65.00 > 
NORTHERN WHITE PINE— 
a a Peer 55.00 sw. O00 one, Sees er ‘oce See 
Cleveland, Ohio......... 2125. 00 60.00 err 45.00 74.50 42.00 ate ee eee 
Co ee” ee sa ait voce oe sce Se yee coes 85,00 
a. eer £125. 00 52.50 54.00 69.00 53.00 ate 
WEST COAST HEMLOCK— 
Wilmington, Del........ ‘ aie eer Tere: ca.c Soe 32.50 32.50 ward ee 
ae eee .... 65.00 30.00 30.00 32.50 32.00 32.00 ee 25.00 
.  & 52.00 29.00 48.50 26.00 34.50 27.00 27.00 30.00 24.00 21.00 
NS i ens ae hue re aria coon «60S 34.00 34.00 34.00 34.00 34.00 34.00 
Minneapolis, ee Erect aes con, oe 36.00 31.50 35.00 37.50 31.50 
Cleveland, Ohio......... uae aa ccee 20.00 8 he acieigee 34.40 39.00 28.50 
Sioux City, Iowa........ ae peut nktoe Ses * 34.00 30.00 35.00 ese See 
EASTERN HEMLOCK— 
Se eae ie Gk vee Caen ep ae 34.00 err 34.00 34.00 
Milwauke =“. aoe or ee saad et cone onee 35.00 36.00 
Cleveland, Ohio......... ae ates caen See 38.00 ae 
SPRUCE— 
Boston, Mass........... 37.5 eocee .... 40.00 36.00 41.00 35.00 40.00 .... 25.00 
a a RegSeeree wees eo nef Soa 55.00 Rarer 15.00 50.00 wa 
Chic:  % aaa oe 42.00 cone esa 66.50 45.00 
CYPRESS— 
Jacksonville, are 95.00 90.00 75.00 35.00 57.50 35.00 75.00 100.00 52.50 
New Orleans, La....... 70.00 42.00 .... ses sities cok Mes , 
Wilmington, Del........ 120.00 ee age ate 75.00 50.00 
Washington, | Y aoe 100.00 41.00 pies eaten 
Cleveland, Ohio ii iaclennrattieian ss 95.00 42.85 cael 
Dayton, "|" a diaaalte Mell: 104.00 shat 40.50 
WRIABO, Tih... cceccces .128.00 44.00 
REDWOoD— 
San Francisco. Calif.... 40.00 40.00 .... 29.00 39.00 40.00 40.00 23.00 23.00 18.00 
Monterey, Calif....... ..100.00 60.00 .... 40.00 66.00 46.00 66.00 66.00 46.00 31.00 
ie Tee 80.00 40.00 tae eae nna ere ae pee te 
Memphis, Tenn....... 2: SeeGe SESE isc tein Mekint.  pocipe: 
Wilmington, Del........ SE: “Gott sues. eens 75.00 50.00 
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WestCoastWaterborne 


SEATTLE, WASH., Jan. 16.—The 1931 report 
of the Pacific Lumber Inspection Bureau, on 
waterborne shipments during 1931, with com- 
parative figures for 1930, is given below. The 
1931 total was 17.6 percent less than the 1930, 
and 34.7 percent less than the 1929. 

Domestic cargo shipments were off 19.2 per- 
cent from 1930 and 33.5 percent from 1929. 
California trade showed the largest decline in 
1931, of 27.8 percent, while Atlantic coast trade 
in 1931 was 11.3 percent less than in 1930. 

Foreign trade total in 1931 was 14.5 percent 
less than in 1930, and 36.7 percent less than in 
1929. In 1931, Japan bought practically as 
much as in 1930, and there was an increase of 
almost 40 percent in the movement to China. 
European business in 1931 was off approxi- 
mately 37 percent from 1930. Trade with the 
east and west coasts of South America was off 
about 68 percent from the 1930 level. The 
decline in the movement to Australia and New 
Zealand was about 37 percent. 

British Columbia showed a heavier loss in 
exports than did the two Northwest States. The 
1931 movement from the Province was 20.6 per- 
cent less; that from Washington, 16.3 percent 
less, and that from Oregon, 18.7 percent less. 

Detailed figures follow: 


Domestic 
INTERCOASTAL— 
1931 1930 
Atlantic coast..... 1,376,038,622 1,550,479,545 
a eee eee 34,740 
COoASTWISE— 
oe re 860,928,118 1,193,119,245 
pO Pr ere 5,268,958 5,839,84 
OTHER— 
Panama Canal Zone 10,357,990 14,813,263 
Hawaiian Islands.. 56,095,741 56,777,427 
Philippine Islands. 2,120,869 3,239,476 
Unclassified ...... 30,839,933 74,702,213 





Total domestic ....2,341,645,231 2,899,005,757 





Export 
ORIENT— 
I ea ies nar 6 368,331,327 267,509,685 
pO pe ree 464,616,168 466,330,686 
RE, baker ame eess 2,545,725 3,974,653 
EUROPE— 
United Kingdom... 179,752,924 
Norway and Sweden 443,610 
ee 2,422,540 
SC  —— 7,884,953 
EE © kis oo ngk wi. 8 26,189,646 
re 21,374,096 
I alas sna pa pea 8,801,530 
ES eee 2,334,887 
ee ‘ 3,560,677 
Unclassified ...... 1,570,382 
Total, Europe.... 254,335,245 403,885,194 
LATIN AMERICA— 
South America 
(east coast)..... 21,879,099 58,660,451 
(west coast).... 25°081.733 85,774,195 
Central America... 268,159 1,060,391 
West Indies ...... 21,680,381 28,670,761 
UENO Nasscdencss 7,905,798 9,603,768 
AUSTRALASIA— 
PS eee 77,526,936 114,979,770 
New Zealand ..... 2,851,126 13,158,973 
South Sea Islands. 2,998,237 6,074,682 
East Indies ...... 69,933 604,302 
AFRICA— 
South Africa ..... 20,439,349 30,547,458 
EE wes. ee be nes 4,436,583 360,077 
Total foreign...... 1,274,965,799 1,491,195,046 


Grand totals ......3,616,611,030 4,390,200,803 


Districts of origin of shipments during 1931 
are given as follows: 


Lumber Logs 
Domestic Export and Bolts 


British 

Columbia. 207,586,216 358,543,034 26,214,627 
Wash't’n..1,506,709,635 622,286,039 97,448,536 
Oregon .. 627,349,380 294,136,726 34,216,369 





Totals. .2,341,645,231 1,274,965,799 157,879,532 
(Statistics continued on page 57) 





Foresters of the New York forest extension 
service report that owners of private woodlots 
are showing unusual interest in the proper man- 
agement of their forests and the possibility of 
obtaining revenue therefrom. It is believed that 
business conditions are producing forestry- 
mindedness on the part of many private wood- 
lot owners. 
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Heating Chamber Feature of New Treating Plant 


Dauias, Tex., Jan. 18—The Wood Treating Corporation of North 
Texas, licensee of the E. L. Bruce Co. to use the 
treatment, has had its plant at Dallas in operation 








% # yy ~/ a 
RN FS a a ES 


In this chamber the first stage of the heating process takes place 


is finding an active demand for lumber treated in this way. 
Varner, J. M. and A. B. Reichenstein, all vet- 


ration is headed by B. C. 
eran lumbermen of Dallas. 


This is one of three Bruce wood treating plants now in successful oper- 
ation, the others being at Milwaukee, Wis., and Jacksonville, Fla. 
plant is equipped to chemically treat any class of lumber or wood prod- 
semi-manufactured 
window and door frames, panels and glued up stock, and the treatment 


ucts, including manufactured or 


is effective on both hardwoods and softwoods. 


An outstanding feature of this new plant is the specially designed 
“heating chamber” in which the first stage of the treating process takes 
place, the lumber being quickly and uniformly heated to a predetermined 
This heating chamber was manufactured by the Moore Dry Kiln 
Co., of Jacksonville, Fla., and North Portland, Ore. 

From the heating chamber the lumber is quickly rolled out, taken by aul 


point. 


Bruce wood preserving 
for several months and 
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the treating chemicals. 





This corpo- 


The 


materials such as 


causes atmospheric pressure to force the chemicals far into the lumber 
and exhaustive tests have shown a remarkably uniform penetration of | 
When removed from the tank, the lumber dries | Co 
off quickly without leaving any stain or discoloration. : 

The heating thamber for such operation must be quite flexible and 
capable of heating the lumber quickly to the desired point, without alter- 
ing its original‘. .oisture content. The Moore heating chamber has been | COU 
designed for a Gaick get-away; that is, reaching the 
and to heat the lumber uniformly. 

At the plant of the Mahoney Terminix & Wood Preserving Co., Jack- 
sonville, Fla., a similar heating chamber is in use, that installation also 
having been made by the Moore Dry Kiln Co. exe 
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an overhead crane and lowered into a sunken tank containing the chemi- 


cals in solution. 


KANSAS City, Mo., Jan. 19.—The names of 
the committee being formed at the request of 
R. A. Long, chairman of the Long-Bell Lum- 
ber Co., to afford relief during the depression 
from the interest requirements on the com- 
pany’s bonds, will be announced in a few days, 
it was stated at the offices of the company to- 
day. Concentrated effort will then be made by 
the committee to obtain deposits of the bonds 
for prompt and constructive action. 

Following the publication of Mr. Long’s let- 
ter on Sunday, Jan. 10, a suit for a receiver 
was filed Tuesday, Jan. 12, the plaintiff being 
the alleged holder of bonds amounting to $3,500 
This suit will be contested if it is pressed for 
trial, and the officers of the company indicate 
no concern as to being able to defeat it. The 
important matter, they say, is to proceed with 
the work of the bondholders’ committee, which 
will be done. 

The filing of the suit has had the effect of 
calling forth a large number of expressions of 
approval of the company’s course and of con- 
fidence in Mr. Long and his associates. The 
Kansas City Star in an editorial on Jan. 13 
said: 

In a career reaching over more than a half 
century, R. A. Long has demonstrated his 
ability as a captain of industry. He has built 
his business from small beginnings to a com- 
manding position. His qualities have been 
nationally recognized and today he is regarded 
as one of the great business leaders in the 
United States. 


But he has been more than an outstanding 
business man. He has been known to his 
neighbors as a fine citizen; one of the real 


builders of Kansas City. 

His business, with others, is now facing the 
temporary emergency of the world depression. 
This fact, for which he is in no way respon- 
sible, does not lessen the confidence of the 
community and the business world in the qual- 
ities that created and developed the Long-Bell 


The cooling action of the solution on the hot lumber 


Bondholders’ Committee Being Selected 


interests, and in the competence of Mr. Long 
to deal with the existing situation. 
Mr. Long has received many letters from 


bankers and business and professional men ex- 
pressing regret that the petition was filed and 
confidence in Mr. Long and the organization 
to best handle its own affairs. Many offer as- 
sistance. The Kansas City Merchants’ Asso- 
ciation passed a resolution in which it said: 

We feel that a receivership would be a real 
calamity not only to your company, but to our 
entire community; and that it is wholly 
unnecessary so far as the protection of any 
interest is concerned. 


also 


The association stated that if it could be of 
any service in resisting the receivership, or 
otherwise, it would be more than happy to do 
anything in its power. The Kansas City Star 
commenting editorially said: 

The expression of confidence in R. A. Long 
by the Merchants’ association embodies the 
views of the vast majority of thoughtful peo- 
ple of Kansas City. By his long, successful 
and honorable record Mr. Long has built him- 
self to a unique position in the esteem of 
business men, not merely of his home city, but 
throughout the nation. They believe in his 
business capacity and in his high integrity. 
It is a wonderful thing for any man to evoke 
the spontaneous support that is coming to Mr. 
Long at this time. 

The Real Estate Board at its annual meeting 
urged the withdrawal of the receivership action. 
Its resolution spoke of the petition filed “by a 
party holding a small amount of the bonds of 
the company” and deplored “the hasty action 
on the part of the petitioner in bringing this 
suit.” Another excerpt from the resolution 
reads : 

We believe that no receiver could possibly 
handle the affairs of the company as success- 
fully for the creditors as the man who has 
built up this great company. Business con- 
ditions today call for sober, sane, helpful, con- 


Lumber being lowered into sunken tank containing solution 








structive deliberation, laying aside selfish in- /‘OF 
terest, with a will to do that which will best 4 hij 
promote the general welfare and restore cons ™ 
fidence to the business world. Destructive ac F 


tion carries us deeper into the mire and SC 
spreads distress. We urge all bondholders yn 
to give full consideration to this suit, in the 
belief that they will be convinced that it will m 
be to their best interest to prevent the re- /‘Ng 
ceivership. f 
An expression of confidence in the Long-Bell:) ™ 
Lumber Co. was drafted by the board of direc, | 
tors of the Kansas City Association of Credr : 
Men. In part, the letter said: p 
The fairness in dealings in past years is Bess 


borne out by the frankness of Mr. Long in hi 
soing to the bondholders as he did. That fair- = 


ness to those who invested in the securities 
of the company should be a mark distinctly In tl 
his favor and not a thing to cause an action a 
which could only prove embarrassing in futurg 
operations of the business. ete 
ae gTa 
' . " 
Bondholders’ Committee Named a 
spr 


Halsey, Stuart & Co., of Chicago, announced | ang 
on Thursday, Jan. 21, the completion of the j of 
bondholders’ committee and the acceptance by | Ly 
all the members. This committee is as follows: {her 

James R. Leavell, president Continental hey 
Illinois Bank & Trust Co., Chicago; E. ©. ‘ 
Cronwall, president Cronwall & Co., Chicago, 


E. F. Swinney, chairman of board First Na- sti 
tional Bank, W. S. McLucas, chairman of aul 
board Commerce Trust Co., William T. and 
Kemper, and William Volker, all of Kansas ftur; 
City, Mo.; L. E. Wakefield, president First the 
National Bank, Minneapolis; Paul H. Saun- dep 
ders, president P. H. Saunders Co., New Or- \ 


leans; Walter W. Smith, president First Na- By, 
tional Bank, St. Louis; Sidney Maestre, pres!- : 


dent Mississippi Valley Trust Co., St. Louis; 
Charles R. Blyth, president 3lyth & Co. f° 
(Inc.), San Francisco; and C. T. MacNeille, fice 
Halsey, Stuart & Co., chairman. or 


Halsey, Stuart & Co. will serve as depository, 
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| with agents in the following cities : _Kansas 
| City, Commerce Trust Co.; Minneapolis, First 
| Minneapolis Trust Co.; New York, Halsey, 
Stuart & Co.; New Orleans, Hibernia Bank & 
Trust Co.; St. Louis, Mississippi Valley Trust 
Co.; San Francisco, The Bank of California, 
N. A. Commenting on the formation of this 
committee, Mr. MacNeille, of Halsey, Stuart & 
}Co., said: 

Since announcement made by us on Jan. 10, 
of the request to form this committee, suit 
for receivership has been filed in the Federal 
Court in Kansas City. We are advised by the 
company that it will resist this action to the 
utmost. The committee feels that such suit at 
this time is decidedly destructive and will use 
ts efforts as the company’s largest creditor to 
| defeat it. The personnel of this committee is 
jexceptional, and I consider the bondholders 
ivery fortunate to have such a group to look 
to for guidance at this time. A letter will 
shortly be mailed by the committee to the 
bondholders, recommending the prompt de- 
posit of bonds, which is especially important 
in view of impending legal action. 








"Boston Rules" for Grading 
Eastern Spruce Adopted 


Boston, Mass., Jan. 19.—Trade association 
presentatives are co-operating with Boston 
mber dealers in smoothing out various prob- 
»ms that have arisen in connection with the 
lecision of the Boston building department to 
rf quire the use of grade-marked lumber com- 
iplying with American Lumber Standards for 
construction purposes in this city on and after 
pril 1. 
Eastern spruce is extensively used here, but 
|* has never been grade-marked and there are 
recognized association grading rules. This 
ficulty was eliminated by the Boston trade 
a special meeting last Friday of the Boston 
napter of the Northeastern Retail Lumber- 


ar} en’s Association, when specific “Boston rules” 


eastern spruce were adopted. These rules 
will, after formal approval by Building Com- 
missioner Edward W. Roemer of Boston, be 
iransmitted to the various spruce manufacturers. 
Meanwhile, some of the principal Canadian 
spruce manufacturers are conferring on plans 
‘or association grade-marking so that they may 
, hip their lumber into the Boston market after 
sril 1, and the New Hampshire Lumbermen’s 
sociation, representing mills in that State and 
iso in Vermont, Maine and Massachusetts, is 
onsidering a plan for adopting the new “Bos- 
m rules” as association grades and authoriz- 
ng grade-marking. 
Alert to the opportunity, the West Coast 
umbermen’s Association has arranged through 
eastern field representative, Reginald T. 
us, of New York, to license graders em- 
yed by lumber retailers here to grade-mark 
amber at present on hand in retail yards, in 
eastern wholesale storage, or which may be 
shipped from the West Coast before April 1. 
Until the eastern spruce producers get to- 
ther on some satisfactory basis to arrange 
‘ir Own association grade-marking, it is pro- 
ed that Boston graders employed by the 
| tail distributers shall be authorized to do this 
grading. However, this will involve so much 
‘necessary trouble and expense that unless the 
spruce manufacturers get onto their job quickly 
and efficiently, and do their own grade-marking 
of lumber cut in accordance with American 
Lumber Standards, western and southern lum- 
her will largely displace eastern spruce and 
‘emlock in the local market after April 1, 1932. 
The principal southern mills are already well 
stablished on grade-marking and American 
«umber Standards, Boston dealers are assured, 
and no difficulty is anticipated in securing struc- 
tural lumber from the South that will meet fully 
the requirements of the new Boston building 
€partment regulations pertaining to lumber. 
While the lumber requirements of Boston 
ay not seem to be a matter of any great con- 
sequence to the lumber manufacturing industry 
0 the entire country, there is one very signi- 
cant tact which should not be overlooked. The 
vormal and official adoption of grade-marking 


m 
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and American Lumber Standards by this city 
is likely to be the inspiration for similar action 
by many other communities. Building Commis- 
sioner Roemer of Boston is the president of the 
New England Building Officials Conference, 
which has approved the vitally important ac- 
tion taken here as an example to be followed by 
other cities, and it is being freely predicted 
that in the very near future the bulk of the 
lumber requirements of this very important sec- 
tion of -he country will have to be supplied by 
better auality and standard sized material. 

The oston dealers inspired this vital step 
and the new regulations were written by a com- 
mittee headed by Granville B. Fuller, of G. 
Fuller & Son Lumber Co., Brighton. They. be- 
lieve that simplification of nomenclature and 
grades and standardization of sizes will promote 
the specification of wood by architects and en- 
gineers, and that any slight increase of cost 
resulting from this action will be more than 
offset by the tremendous advantages accruing 
to those who buy and use lumber in building 
construction. 


New Yorkers Suggest Rules 


New York, Jan. 19.—Wholesalers handling 
eastern Canadian spruce in this territory and 
New England met here last week to draw up a 
set of grading rules to be submitted to the an- 
nual meeting of the Canadian Lumbermen’s 
Association at Montreal on Feb. 2 and 3. Tem- 
ple Tweedy, of the Plunkett-Webster Lumber 
Co., presided. 





Legislation to Provide for 
Marked Lumber 


New Or-Leans, LA., Jan. 18.—For the pur- 
pose of the better conservation of the timber 
resources of the United States, positive protec- 
tion of the ultimate consumer of lumber and for 
the general good of the lumber industry, a bill 
is being prepared for introduction in the present 
session of Congress providing for the grade- 
marking, trade-marking and species-marking of 
all lumber moving in interstate commerce. The 
bill, now being drafted, will be presented by 
one of the members of the Louisiana con- 
eressional delegation. 

From the standpoint of the sponsors the bill 
will have the effect of doing for the lumber 
industry what it apparently is unable to do for 
itself. They claim that it will stabilize production, 
standardize grades and virtually place the pro- 
duction and the distribution of lumber in the 
hands of those with the greatest interest, elim- 
inate much of the worthless representation in 
the merchandising end of the business and pro- 
tect the ultimate consumer by assuring ‘him 
that the grades he buys are the grades deliv- 
ered. It is claimed also that it will have the 
effect of eliminating the grade substituting spe- 
cialists among the dealers, eliminate operations 
of the transit specialists and afford better pro- 
tection to the small producers by making the 
larger producers their real market. 

In the matter of grade recognitions the bill 
will specify as official the grade-marking of 
the associations representing the various spe- 
cies of lumber. Commenting on this proposed 
legislation, one of its sponsors said: 

One of the real troubles of the lumber in- 
dustry is too much representation in the mer- 
chandising end. This has not only led to 
abuses of the rights of both producers and 
consumers but is disturbing the business of 
the legitimate retail lumber dealer toan extent 
that makes profits impossible. The legitimate 
dealer who refuses to cut the corners by meet- 
ing the competition of the substitute grade 
specialists, has seen, during the depression 
period especially, his business swept away and 
his customers lost because of the competition 
that figures the bill on lower grades than the 
specifications call for. 

There is not another 
so largely represented in the sales field be- 
tween the producer and the dealer as that 
of lumber. Here in New Orleans there are 
more men selling lumber than there are deal- 
ers and when the industrial trade is linked 
with that of the dealer there is probably a 
seller for every buyer. This over-representa- 
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tion in the merchandising end naturally leads 
to practices foreign to sound business meth- 
ods, abuses of the confidence of the ultimate 
consumer and the pitting of manufacturer 
against manufacturer in the hunt for business. 
What is true of the situation in New Orleans 
is true, in a measure, in all the other larger 
cities of the country. 





Plans Co-operative Movement 
to Stimulate Building 


CuHariotre, N. C., Jan. 18.—To stimulate 
building activities and at the same time give 
Charlotte people an opportunity to construct 
buildings and equip them at unprecedented low 
cost, local business concerns, lumber and build- 
ing material dealers, plumbing and heating and 
painting contractors, general contractors and 
architects have subscribed to a plan for furnish- 
ing materials and services at greatly reduced 
prices. 

The co-operative movement was announced 
by the Charlotte unemployment committee after 
weeks of private conferences with almost every 
local business organization having to do with 
construction activities, during which the final 
details were worked out and approved. 

The 60-day period ending March 15 will be 
“bargain day” in Charlotte construction work. 
Practically every construction company, build- 
ing supply dealer, plumbing and heating engi- 
neering company, and architect, has agreed to 
the co-operative plan of furnishing its particu- 
lar service or material to the prospective builder 
at wholesale prices. A clearing house through 
which the prospective builder will be able to 
get in touch with dealers in all kinds of sup- 
plies has been established on the second floor of 
the city hall, under the direction of Fred N. 
Thompson. 

By stimulating building, all lines of business 
will improve. Employment will be given. The 
builder will be able to purchase materials at 
prices from 25 to 30 percent less than those 
which prevailed a year ago. Thousands of dol- 
lars will flow into the channels of business. 

One investment company dealing in home 
mortgages and building loans has already agreed 
to eliminate the brokerage fee usually required 
in getting funds for home building purposes. 


Second Edition of "You Can 
Make It for Profit'' 


WasuincTon, D. C., Jan. 18.—The entire first 
issue of 30,000 copies of the booklet “You Can 
Make It for Profit,” compiled and published by 
the National Committee on Wood Utilization, 
has been exhausted, according to Axel H. Ox- 
holm, director of the committee. Orders now in 
the hands of the Public Printer approximate 
close to 15,000 copies. These will be filled at an 
early date. 

Quantity orders from lumber dealers princi- 
pally account for the early exhaustion of the 
first edition. A great many dealers ordered in 
100 copy lots and a number of orders for as 
many as 500 copies have been received. The de- 
mand from this source has been equally dis- 
tributed both east and west of the Mississippi, 
the order files disclose. 

That the booklet was largely used at Christ- 
mas time is indicated in the rush of orders and 
correspondence received about the first of De- 
cember. Many dealers expressed the desire to 
get the booklet into the hands of unemployed 
carpenters and handy men in their communities 
so that they could make some of the items de- 
scribed and accumulate holiday money through 
their sale. The 48-page booklet pictures and 
describes how to make 106 items in which lum- 
ber is used such as laundry tables, tilting tables 
and other items of home furniture, toys and the 
like. Several dealers have written that the 
booklet is proving effective in clearing their 
yards of odds and ends of lumber at a good price. 
Paint, hardware and tool dealers and manufac- 
turers are among others who have ordered “You 
Can Make It for Profit” in quantity lots for 
distribution. 














INDIANAPOLIS, IND., 
Jan. 18.—Hoosier retail 
lumber dealers heard 
conflicting reports on 
the state of and prospects 
for their business and 
business in general at 
the forty-eighth annual 
two-day meeting of the 
Retail Lumber Dealers’ 
Association of Indiana 
which closed here last 
Thursday. 

The outlook, in gen- 
eral, was optimistic, al- 
though speakers and 
listeners agreed that 
there is much to be done before general busi- 
ness recovery can be expected. The sentiment 
among the dealers seemed to be that they will 
do their part to bring this about. 

Nearly a thousand persons, including retail- 
ers, jobbers and manufacturers attended the 
convention and the usual good fellowship was 
evident—so evident in fact that Secretary Clay- 
ton D. Root, of Crown Point, and President 
Everett L. Cochran, of Flora, had difficulty in 
closing the exhibit rooms and herding the re- 
tailers into the assembly halls when the time 
for the business session arrived. 

Secretary Root is an old hand at the business 
of luring prospective customers away from the 
displays, and with some exercise of his vocal 
cords was able to gain almost as large an at- 
tendance as in former years. 

The consensus as to business during the com- 
ing year seemed to be that although 1931 
brought little to the retailer the coming year 
holds more promise for those who are willing 
to genuinely apply themselves to business, and 
that the depression will lift only when building 
reaches normalcy. 

The business sessions were brief and to the 
point and the program was so crowded that 
there was little time left for the scheduled open 
forum discussions of the various topics outlined 
in the printed programs. 





BYRON SMITH, 
Valparaiso, Ind.; 
Elected President 


The President's Message 


President Cochran had an encouraging word 
for the industry in his opening message, saying : 


We must now resolve to forget the year 1931 


and look into the future. Everybody in the 
world, from the highest ruler and financial 
wizard down to the bum in the street, is fac- 
ing this unparalleled economic situation with 
all the courage in him. 

The whole world is at sea and the coming 
year will take all of the courage, tenacity 
and planning that we, as individuals, and as 
an industry, can muster. Prosperity is around 
the corner but we must go to meet it. The 
standards of the war, in business, morals and 
living are passe—new standards must be set 


up as our guide. 


Hoosier retailers were urged by A. W. Holt, 
of Chicago, to carry to their communities the 
fact that attractive small homes cost only a little 
more than the plainer ones. Mr. Holt spoke at 
a “school” session on estimating, Wednesday 
morning, and was the second speaker at the first 
regular convention session that afternoon. 

He also demonstrated his house valuator, 
which allows the estimator to quote a quick 
price on any building after he has established 
a price for the “basic” house in his commu- 
nity. He also demonstrated his roof gauge. 
The remainder of his talk was along the same 
lines as that delivered before the Mountain 
States dealers’ convention earlier in the week. 
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“Indiana Plan" for Providing Employment 


The more or less famed “Indiana plan” for 
“made” work, which has increased business and 
lessened unemployment in a number of com- 
munities was outlined by William E. Price, of 
Muncie, a plumber, who originated it. 

The principal theme of the plan is to “sell” 
the people of the community on the idea that 
during the depression is the logical time to do 
remodelling, renovating and repairing of their 
homes and buildings. 


We started the movement on April 1, 1931, 
when only one-tenth of the members of 
the building trades in Muncie were employed. 
Within thirty days, 80 percent of the build- 
ing tradesmen were working and continued to 
work. Building records for the city showed a 
gain in 1931 over 1930 and this is all the more 
remarkable because the records were kept only 
in cases where permits were issued and per- 
mits were not necessary in scores of jobs of 


remodeling and repairing. In the meantime, 
building throughout the country was off be- 


tween 30 and 40 percent. 

The building industry holds the one key to 
the economic problem, Mr. Price asserted. 
More people are employed in building than in 
any one other industry and prosperity can not 
return until building reaches normalcy and 
every man is giving an opportunity for gain- 
ful employment, he said. 

The building industry, of which I am happy 
to be a member, has been kicked around 
shamefully for many years. The various sec- 
tions of the industry have not stood on their 
feet together and caused the people to realize 
its worth. The industry always has brought 
business recovery when a slump threatened. 
It did this in 1921, when dire days were loom- 
ing. Building had been at a near standstill 
during the war and during the years imme- 
diately following it. It was this wave of 
building, which came as a natural result of the 
fact that building was far behind, that brought 
the unusual era of prosperity which preceded 
this latest slump. 


When business is going good we can afford 
to stand independently and not worry about 


the other fellow’s problem. But when it gets 
bad the problems of the other fellow must be 
the concern of all of us. 


Lumberman Logical Person to Head Movement 


Mr. Price asserted his plan is gaining recog- 
nition throughout the country and insisted 
that the retail lumberman is the logical per- 
son to lead the movement in his own com- 
munity—not because it may bring him some 
business in the sale of materials—but because 


it will mean a direct quickening of all busi- 
ness activities. 
There is no way in which a person can 


spend money to give aS many people work as 
in building or repairing or remodeling. People 
know that in times of depression they should 
spend their money only on things which are of 
permanent value—which will raise the figure 
on their tax duplicate. If you lumbermen do 
not, of your own accord, join in the campaign, 
other interests will force you to do it. In Cin- 
cinnati, alone, the American Legion ‘is using 
full page newspaper advertisements in awaken- 
ing the public mind toward remodeling. [An 
article detailing the workings of this plan 
appeared in the July 11, 1931, issue of the 
AMERICAN LUMBERMAN.—EDITOR. ] 


Report of Secretary 


Secretary Root, in his annual report, com- 
mented at length on the association’s fight 
against unfavorable legislation in the 1931 ses- 
sion of the general assembly, for example, 
House bill No. 320, which would have provided 
that each lumberman send an itemized list to 
the customer to whom the lumber was going, 
eight days before delivery. He complimented 
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the retailers on the action they took through 
their local senators and representatives to kjjj 
the bill. 

Mr. Root estimated that 80 percent of the 
yards in the State are overstocked and asserted 
that the retailers were living off their old stock 
rather than buying new extensively. With this 
fact in mind, the convention program was 
planned so that some of the problems which 
the depression has brought about could be dis. 
cussed. 

The traffic department of the State associa- | 
tion which had been maintained for the benefit} 
of the membership has been abolished during 
the last year, Mr. Root said, because lumber. f 
men have been receiving their shipments} 
promptly and the work of tracing orders has 
been reduced to a minimum. ; 

The retailers were urged by the secretary to 
deal only with responsible companies which will 
guarantee delivery regardless of possible 
changes in the market and asserted that the 
greater part of the delivery problem would bef 
solved if this practice were followed. I 

W. A. Coolings, of Crawfordsville, presi- 
dent of the Indiana State Bankers’ Association, 
gave the lumbermen the banker’s slant on the} 
economic situation and explained some of the} 





workings of the financial interests of the coun- § 
try. f 
The country’s business requires $5,000,000,-' 


000 to operate under normal times and 20 per- 
cent of the medium of exchange is being! 
hoarded where it is benefiting no one, he 
charged. You lumbermen are affected as much 
by this hoarding as any) 
=| other class of business) 
If every dollar that is) 
lying dormant could be 
put into circulation im-§ 
mediately the depression 
would be over. 
Mr. Coolings made a 
sharp attack on the pur- 
veyors of gossip, who, he! 





WALLACE WOLFE, | 
Lafayette, Ind.; 
Elected Vice President? 








said were largely respon- 
sible for the failure of: 
so many banks. Fifty) 
percent of those which) 
were closed were funda- 
mentally sound but were 
forced to close because 
of runs_ which wer 
caused by rumors, perry 











haps not always malicious, but always untrue) 


and unfair, he said. 


Southern Pine President Talks 


C. C. Sheppard, of Clarks, La., asserted that 
the organization of which he is president, the 
Southern Pine Association, has endeavored 0 
bring about a closer relationship between the 
producer and the retailer to the end that th§ 
desires of the retailer might better be followed 

Revolutionary changes in the grading of long: 
and shortleaf yellow pine by the association als 
were outlined. In the future longleaf yellow ; 
pine will come branded with the stress weight 

“In other words you will not be selling long 
leaf timber but structural values. The evident 
of density must be furnished by the manufat 
turers and branded on each piece of timbery 
Shortleaf yellow pine can have more than 0% 
rings to the inch and still not be dense. I : 
must have at least one-third summer wood t§ 
meet the density requirements.” 
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The possibility of fabricated homes taking 
the place of those constructed of lumber was 
cited by Mr. Sheppard as brought out at the 
President’s conference on home building in 
Washington recently. The only way the few 
lumbermen who were invited to the conference 
could combat the attacks made on lumber was 
through an appointment with the secretary of 
commerce who agreed that the statements about 
the lumber industry were unfounded and that 
they should be left out of the reports. 

Mr. Sheppard also called attention to two 
articles in different issues of a leading monthly 
magazine. The first, in which the writer made 
the assertion that homes eventually will be 
manufactured of materials other than lumber 
and which are foreign to the lumber industry, 
was characterized as a pipe dream. The answer 
to the article in the succeeding issue asserted 
that men want their homes made of lumber— 
they want something different in their homes 
from the steel, glass and other materials in their 
office buildings and industrial plants. 

In answer to Mr. Sheppard’s assertion that 
the Washington conference recommended the 
use of non-inflammable materials for home 
building, L. R. Putman, merchandising counsel- 
lor of the Southern Pine Association, gave a 
demonstration of a piece of pine which had been 
chemically treated and was absolutely non- 
inlammable. He demonstrated this fact by at- 
tempting to ignite it with a flame. 

“If they want a fireproof material here is one 
right here,” Mr. Sheppard asserted. “The ad- 
vantage of this piece of wood over a bar of 
steel is that the wood is 
flexible. It can be bent, 
planed or used in any 
way that non - treated 
wood can.” 

Mr. Sheppard’s asser- 
tion that a Detroit 
architect had charged 





Cc. D. ROOT, 
Crown Point, Ind.; 
Re-elected Secretary 





that lumber dealers were 
order takers only and 
not lumber salesmen 
brought an intensive dis- 
play of animation from 
the convention floor. 
One retailer asserted 
that the manufacturer 
had been woefully weak in the matter of sell- 
ing the idea of lumber to the architect while 
others charged that at least half of the lumber 
used in big building projects did not come 
through the reputable retail merchants but was 


cought from shippers, who often were irrespon- 
sible, 








Another point made was that the ordinary 
lumber dealer is not sufficiently educated on the 
problems of his own business to attempt to dis- 
cuss the use of timber with an architect, al- 
though several agreed that there is ample op- 
portunity for every man to learn his business, 
through the study of trade papers, Government 
bulletins and information provided by associa- 
tions and manufacturers and producers them- 
selves. The architect himself came in for a 
share of the blame, for one retailer asserted that 


» architects themselves know little about lumber 


and its uses. The lumber associations could 


f aid materially in this matter if they would urge 


all schools of architecture to include extensive 
instructions in lumber uses. One architectural 
student was quoted as saying that they were 
taught nothing about wood but were expected 
to “pick up” the information during their 
course of study. 

“Tt is easy to see why some of them know 
little about lumber if they are merely allowed 
to pick up information about lumber and are 
given long courses in the uses of steel and 
other building materials,” he said, 

The discussion was cut short by adjourn- 
ment. 


Committee Appointments and Election of 
Officers 


Committee appointments made by President 
Cochran follows: 

Resolutions—Frank R. McNutt, 
ville; Wallace Wolfe, Lafayette, 
Pearson, Spencer. 

Nominating—Ernest Callaway, Fowler; Roy 
Metzger, Lebanon, and Harry Scearce, Moores- 
ville. 

Auditing—Louis Walker, Terre Haute, 
Curtis McCain, Camden. 


Crawfords- 
and Guy 


and 


The entire slate of officers proposed by the 
nominating committee was elected unanimously. 
The officers are: 

President—Byron Smith, of the Smith-Nupp- 


nau Lumber Co., Valparaiso. 
Vice president—Wallace Wolfe, of the 
Lafayette Lumber Co., Lafayette. 
Secretary—Clayton D. toot § «(re-elected), 


Crown Point. 

Treasurer—Harry M. Moore, of the Indian- 
apolis Lumber Co., Indianapolis (re-elected). 

New directors—Retiring President Cochran, 
of the Vorhhees Lumber Co., Flora; Bert M. 
Forbes, Forbes-Hubbard Lumber Co., Indian- 
apolis; H. Guy Ballard, Ballard Lumber Co., 
Amboy, and James Hughes, Hughes Lumber 
& Grain Co., Brooklyn. 

Holdover directors—Louis Walker, Arm- 
strong-Walker Lumber Co., Terre Haute; 
Elmer Luhring, Luhring Lumber Co., Evans- 
ville; Frank McNutt, Smith & Duckworth 
Lumber Co., Crawfordsville, and John Suelzer, 
Fort Wayne Builders Supply Co., Fort Wayne. 


Kentucky Secretary Talks on M. O. 
Competition 


The lumber dealer did much to clean up the 
prepared roofing field, but there still is the 
menace of competition by the mail order 
houses, W. FE. Difford, secretary of the Ken- 
tucky Retail Lumber Dealers’ Association, as- 
serted in his discussion on the matter of pref- 
erential discounts given to mail order firms by 
roofing manufacturers. 

The roofing business seemed to be in good 
shape until these special discounts threatened to 
put it in the same category with the tire indus- 
try, which has had a serious internal fight in 
the last two years, he said. 

The jobber in many instances was a poor 
business man and was satisfied with small 
profits. When the manufacturers started giv- 
ing good discounts to jobbers there were 
countless cases of perjury committed and hun- 
dreds of firms received discounts to which they 
were not entitled. They made only a pretense 
of selling to dealers but instead were selling 
roofing direct to the consumer through dummy 
companies, he asserted. Wholesale groceries, 
drug firms and many other classes of busi- 
ness converted themselves into roofing jobbers 
in a miraculously short time. 

Mr. Difford outlined the manner in which 
the sentiment against the preferential dis- 
count to the mail order houses was crystal- 
lized at the Detroit national convention, which 
eventually led to an almost complete reversal 
of policy on the part of the manufacturer. 

Thousands of retail lumber dealers took 
issue with the manufacturers on the discount 





proposition and poured 
letters into their offices, 
demanding to know if 
the mail order firms, 
who sell only a negligible 
proportion of the roofing, 
were to be favored over 
the great masses of re- 
tail lumbermen who sell 
around 75 percent of all 
roofing materials used. 
Few of them now quote 
lower rates to mail order 
firms and many boast 
that they do not. 


Mr. Difford called at- 
tention to the manner 
in which the Firestone 
tire interests conducted 
a sharp attack against the preferential dis- 
count given to mail order houses by other 
large tire manufacturers. Under this system 
it was possible for the mail order firms to 
sell the same tire as the independent tire 
dealer at a lower price and in many instances 
at a lower cost than that to the dealer. 

I want you to know that I am not selling 
Firestone tires but I believe that the valiant 
fight made by Firestone for the individual 
merchant was a boon not only to the indi- 
pendent tire merchant but to every independ- 
ent merchant. 

If the tire manufacturers were willing to 
give rates to the mail order firms then it 
might be wise for retail lumberman to investi- 
gate and see if the manufacturer with whom 
he is dealing is giving preferential discounts 
to chains on other merchandise. The whole 
problem of distribution now uppermost in 
the minds of all manufacturers and we must 
co-operate with them for the common good, 
buying only from those who treat everybody 
alike, and stand four square for the independ- 
ent retail dealer, who is the backbone of the 
nation’s business. 

The lumber dealer’s solution to his problems 
lies in his own hands, Mr. Difford said. He 
concluded his remark by circulating a pic- 
ture of a Sears, Roebuck lumber yard in 
Newark, N. J. “If you think the mail order 
firms are not your competitors, take a look 
at this picture,” he said. 











E. L. COCHRAN, 
Flora, Ind.; 
Retiring President 


is 


Support for the Federal home builders loan 
and discount bank bill was urged by the secre- 
tary of the National Retail Lumber Dealers’ 
Association, who asserted the bill will provide 
adequate finance for the construction of homes. 
It will authorize the Federal Treasury to aid 
financing of homes to the extent of $2,000,000,- 
000, provided the dwelling holds no more than 
two families and costs no more than $15,000. 
This latter feature will eliminate the apartment 
building from receiving financial aid, he said. 
“When banks have this money to loan home 
builders it will restore the confidence of the 
public in financial institutions which in turn 
will bring out the hoarded money,” he asserted. 
“This will provide even more capital for the 
builders in later years.” 


Urges Study of Neighbor's Business 


The next speaker was Dr. F. C. Tilden, a 
professor at De Pauw university and a widely 
known authority on economics. He asserted 
his address would be different from the prac- 
tical talks which preceded it. 

Every lumberman is competing against every 
other merchant in these days, he said. The 
people have just so much money to spend and 
that makes every firm a competitor of every 
other business house, regardless of their prod- 
ucts, : 

The rapidly changing ideals of our people is 
a matter of grave importance to business men, 
The fact that we are rapidly becoming a home- 
less nation has affected the business of the 
lumbermen everywhere. Young people of this 


generation do not want homes with lawns and 





34 


gardens, but apartments. The thinking busi- 
ness man is attempting to hit upon some 
method of controlling this rapid shift of 


opinion. 

He struck at the 
money, asserting that a 
end the depression. It is foolish for 
continue to say that “things will be all right 
when they not prove to be, for 
soon people will stop believing us altogether, 
he asserted. 

The East is menacing western business, he 
continued. There is no democratic government 
in Japan but at its head is a wonderfully in- 
tellectual directive force. If this directive 
power gets in control of the vast sources of 
raw materials in Manchuria and is developed 
by cheap labor, the world markets will be 
demoralized. This will affect the lumber in- 
dustry as well as all other business. 

One of the ills of the United States has 
been that the best minds of the country have 
concerned themselves with the problems of 
science during the last twenty-five years and 
that economic problems resultantly have been 
neglected. Three things must be solved 
fore prosperity will return permanently—war 
debts, taxation and the railroads. 

The railroad problem is a serious menace, 
he said. Millions of dollars are invested and 
income is falling off at a rapid rate. Itisa 
problem which will require some very keen 
study, he said. 

The only thing we can do about this depres- 
sion is to study the other fellow’s business as 


hoarding 
would 
us to 


practice of 
sudden spurt 


soon” do 


be- 


well as our own. If we are going to try to 
tell:our executives and lawmakers in Wash- 
ington what to do, then we must know what 
is best for the country as a whole. 


Compares Grocer's Problems With Those 
of Lumbermen 

The next speaker was Gene Flack, vice presi- 
dent of Vilmer V. Swenson Co., of Chicago, 
advertising counsel for the Independent Grocer’s 
Alliance. In a breezy, humorous manner he 
cited the analogies between the lumber and gro- 
cery business. 

The secret of the alliance, 
which has allowed independent merchants to 
compete with the chain stores, is in centralized 
direction. The independent dealer has an op- 
portunity to share in a national selling 
tem coupled with the advantages of a tremen- 
dous buying power. The alliance gives the 
merchant national advertising, modern busi- 
ness methods and an opportunity to retain his 


success of the 


sys- 


independence at a remarkably low figure. 

Likewise, the co-operative alliance has re- 
duced operating costs for the merchant be- 
tween 10 and 18 percent, which alone has 
enabled him to meet at least a part of his 
chain store competition. 

The chain stores were getting to a place 
where they lowered the price of nationally ad- 
vertised products in such a way that the inde- 


pendent merchants could make no money. They 
bought at a price which no individual grocer 
could expect to receive. The IGA policy is 
to concentrate on only a few brands of na- 
tionally advertised products in the various 
divisions and through our gigantic system of 
organization we have, in many instances, been 
able to the manufacture of our own 
brand direct through the factories, at a price 
which will allow a fair profit to the manu- 
facturer, jobber and retailer. 

I am glad to hear of the method by which 
you lumbermen are solving your roofing prob- 
lem by protecting preferential discounts, and 
if the chain and mail order firms con- 
tinue to encroach upon your territory you can 
beat them at their own game as we did. 


sponsor 


stores 


Sherman Trout, a Crawfordsville farmer, 
spoke briefly of the manner in which farmers 
and lumber dealers may co-operate in bringing 
about better economic conditions. ‘“We’re both 
in a bad fix but we both know people have to 
have houses to live in and foodstuffs to eat,” 
he said. “As long as we keep this in mind we 
know that this situation will not remain perma- 


nent.” 
Resolutions Adopted 


Resolutions opposing the proposed merger of 
the Monon Railroad with the Baltimore & 
Ohio Railroad; endorsing the Federal home 
loan discount bank legislation, decrying the giv- 
ing of preferential discounts to mail order 
firms by roofing manufacturers and voting 


against consolidation, at this time, of the Retail 
Lumber Dealers’ Association of Indiana and the 
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Indiana Builders’ Supply Association were 
adopted. 

One resolution extended sympathy of the 
association to the family of the late Barney 
Smith, of South Bend, who was prominent in 
the association field; another was a “thank you” 
resolution to the officers and others who assisted 
in the success of the convention and one pro- 
vided for the association to become a member 
of the Indiana Building Congress. 

An invitation to hold the 1932 convention in 
Fort Wayne was presented by J. Ray Schomp, 
of the Fort Wayne Chamber of Commerce. 
Indianapolis also invited the group for an- 
other year and a resort hotel and French Lick 
sent an attractive invitation by telegraph. 

Entertainment features of the convention were 
varied. Past Presidents of the association 
gathered on the evening preceding the opening 
of the session for an informal dinner. Walter 
Crim, of Salem, had charge. 


Massachusetts 
Largest 


Boston, Mass., Jan. 19.—The largest gather- 
ing of lumber wholesalers ever brought together 
in New England met here in the University 
Club last Tuesday for the annual convention of 
the Massachusetts Wholesale Lumber Associa- 
tion (Inc.). The following officers were elected 
unanimously on recommendation of Chairman 
Clifton I. Leatherbee of the nominations com- 


mittee : 
President—Fred Gil- 

lespie, Fred Gillespie 

Lumber Co., Boston. 
Vice president — H. 


W. Shepard, Shepard & 
Morse Lumber Co., Bos- 
ton. 

Secretary-treasurer— 
Frederick J. Caulkins, 
Boston. 





FRED GILLESPIE, 
3oston, 


Elected President 


Mass.; 





Directors — Fred Gil- 
lespie, H. W. Shepard, 
Frederick J. Caulkins, 
| Wells Blanchard, 
Blanchard Lumber Co., 
Boston; Fisher, 
Godfrey Lumber Co., 
Boston; H. W. MecDon- 
ough, Leatherbee-McDonough Co., Boston; 
Frank W. Page, Parker & Page Co., Cam- 
bridge; W. Bartlett Bacon, Davenport Peters 
Co., Boston; Charles P. Woodworth, Wood- 
stock Lumber Co., Boston; Berby Weston, W. 
M. Weston Boston, and Horace Bailey, 
Bailey & Delano Lumber Co., Boston. 

Delegate to the United States Chamber of 
Commerce—Wendell M. Weston, W. M. Wes- 


Co., Boston. 


George 





Co. 


ton 


On call of the president, all present stood in 
silent respect to the memory of A. J. Mahoney, 
Leatherbee- McDonough Co.; Horace M. Mason, 
John M. Woods Co., and Atherton Loring, George 
McQuesten Co., who passed away during the 
last year. 

Drawing of stricter lines in trade ethics, bet- 
ter commissions, putting more money into trade 
promotion, and co-operation in the move to re- 
quire grade-marked lumber up to American 
Lumber Standards in building construction where 
building code regulations are effective were 
among the important matters discussed. 

Arthur E. Lane, of the Arthur E. Lane Lum- 
ber Corporation, president of the National- 
American Wholesale Lumber Association, ques- 
tioned whether the distribution of lumber is at 
present on the efficient basis it ought to be. 
He suggested a district distribution scheme for 
lumber manufacturers whereby exclusive whole- 
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Lady guests were entertained with a bridge 
party Wednesday afternoon. The annual meet. 
ing of the Hoo-Hoo club was held Wednesday 
night. 

The principal entertainment was the annual 
banquet Thursday night which was a fitting 
close to the convention. Dr. Roy L. Smith 
professional after dinner speaker, was the en. 
tertainer and musical numbers were provided by 
the University of Cincinnati Glee Club. 

Members of the finance committee which ar. 
ranged the entertainment features were Cicero 
Disher, of the Indiana Lumbermen’s Insurance 
Co., Bert M. Forbes, of the Forbes-Hubbard 
Lumber Co.; George C. Reinhart, of the M, B. 
Farrin Lumber Co., Cincinnati, Ohio, ang 
Joseph Brannum, of the Brannum-Keene Lup. 
ber Co. 

All of the hotel rooms on the eighth floor 
of the hotel were given over to displays by the 
manufacturers, jobbers and wholesalers. 





Wholesalers in 
athering 


sale representation will eliminate the present 
evil of numerous wholesalers competing for or- 
ders for lumber on the same mill list. He fig. 
ured that it costs about $2 a call to cover the 
trade with wholesale salesmen, hence if eight 
salesmen call on one retailer to sell a carload of 
lumber from the same mill there is expense of 
$16 which must come out of someone’s pocket. 

Secretary-Manager W. W. Schupner, of the 
National-American Wholesale Lumber Associ- 
ation, pointed out that lumber stocks in the 
hands of consumers and retailers are abnoreay 
low, that the trend of lumber demand is certain 
to be upward, hence that wholesalers appear 
certain to sell more lumber and secure better 
prices this year than in 1931. He said that 
large lumber manufacturing organizations which§ 
have been selling direct have discovered that it 
costs around 7 percent to distribute, hence that 
8 percent is a fair remuneration for wholesalers 
instead of the “antiquated 5 percent.” He read 
a letter from one of these manufacturers who} 
stated that as the result of his unsatisfactory] 
experience in selling direct he intended hereafter; 
to work through wholesalers and allow them? 
percent commission and 2 percent for cash i 
15 days. Mr. Schupner also described efforts 
to head off the sales agency idea and discussed 
the problems of centralized buying, which ht 
said had “cropped up in two New England State} 
recently.” He recommended that wholesaler} 
add about 25 cents a thousand feet to their lis 
prices to cover the freight surcharge, thus elim: 
nating all chance of misunderstanding whet 
buyers deduct all freight charges as in the past} 

Alfred K. Ames, of the Machias Lumber 
Machias, Me., showed motion pictures and gavt§ 
a most interesting address on lumbering in his 
district. He is a candidate for governor “§ 
Maine and his family has been lumbering suc§ 
cessfully for 168 years on the same timberlands} 





a 











New Mexican Company to Build] 
New Plant 


Tucumcarl, N. M., Jan. 16.—At a banquet§ 
given by Lee G. Pearson and Merton Lewis 
of the Pearson Lumber Co., to the mayor, «yj 
council, and others, at the Rock Island Hote 
last Tuesday evening, Mr. Pearson announce? 
plans for the immediate rebuilding of the we 
ber plant partly destroyed by fire Dec. 30. Ones 
of the guests was T. R. Runyan, manager of tht 
Tucumcari Lumber Co., and a member of tht 
city council. The new sheds will be of th 
double-deck type, and the office and warehous§ 
with display rooms will front on First and Abe 
streets, plate glass and stucco being promuney 
in the structure that in both appearance al 
substantiality will be a credit to the lumb 
company and the city of Tucumcari. 
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Hardwood Traffic Matters Are Discussed 


MempPHis, TENN., Jan. 18.—Adoption of a 
resolution urging the restoration of competitive 
rate-making by the railroads of the country, 
repeal of Section 15 of the Interstate Commerce 
Act of 1920, which gives to the commission the 
rate-making power, and opposition to the fur- 
ther merging of railroads of the United States, 
featured the nineteenth annual meeting of the 
Southern Hardwood Traffic Association which 
was held last Friday at the Hotel Peabody, 
Memphis. The meeting was attended by a rep- 
resentative group of hardwood executives who 
are vitally interested in the traffic work which 
will confront the industry during 1932. 

Frank T. Dooley, president of the F. T. 
Dooley Lumber Co., was honored by being re- 
elected president of the association for a sec- 
ond term. Almonta Smith, Chapman-Dewey 
Lumber Co., Memphis, was elected treasurer. 
Vice presidents in charge of various districts 
elected were: 

Memphis district, H. B. Weiss, George C. 
Brown & Co., Memphis; Eastern district, J. T. 
Mengel, Foreign & Domestic Veneer Co., 
Knoxville, Tenn.; Cincinnati district, Fred 
Bringardner, Oakland Lumber Co, Orgas, 
West Va.; Louisville district, P. P. Joyce, 
W. P. Bron & Sons Co., Louisville, Ky.; New 
Orleans district, R. W. Kellog, Kellogg Lum- 
ber Co., Monroe, La.; Chicago district, John I. 


Shafer, John I. Shafer Hardwood Co., South 
Bend, Ind.; Helena district, E. D. Rhodes, 
Rhodes-Howe Lumber Co., Helena, Ark. 

Vice presidents in charge of committees 
elected were: Legislative, J. M. Clements, 
Fisher Lumber Corporation, Memphis; Car 
supply, C. M. Gooch, C. M. Gooch Lumber Co., 
Memphis; Export traffic, H. D. Love, Turner- 


Farber-Love Co., Memphis; Rate book, Frank 
A. Conkling, Frank A. Conkling Co., Memphis, 
Tenn; Rate adjustments, W. L. Wellford, 
Chickasaw Wood Products Co., Memphis; Fi- 
nance and auditing, R. C. Stimson, Stimson 
Veneer & Lumber Co., Memphis; Membership 
and assessments, A. L. DeMontcourt, E. L. 
Bruce Co., Memphis; Demurrage and storage, 
Eugene Woods, Woods Lumber Co., Memphis; 
Freight claims, R. A. Taylor, Desota Hard- 
wood Flooring Co., Memphis, Tenn. 

Directors (for three years): Erskine Wil- 
liams, Erskine Williams Lumber Co., Mem- 
phis; T. L. Shannon, Shannon Bros., Memphis, 
Tenn.; S. M. Nickey, Nickey Bros., Memphis, 
Tenn.; H. J. Brenner, Fred Brenner Lumber 
Co., Alexandria, La.; Edwin Norman, Norman 


Lumber Co., Louisville, Ky.; G. I. Frazier, 
G, I. Frazier Cooperage Co, Memphis, Tenn., 
and Lee Robinson, Mobile River Sawmill Co., 
Mount Vernon, Ala. B. C. Tully, Anderson- 
Tully Co., was elected a director to take the 
place of George C. Eheman, resigned, and 
E. A. Powell, Powell Cooperage Co., Memphis, 


was elected a director to fill out the unexpired 
term of R. W. Kellogg, elected a 


dent. 
Report of Officers 


The meeting was opened with a short ad- 
dress by President F. T. Dooley, who said that 
he was leaving the review of the work during 
the last year, and plans for the new year to the 
secretary-manager, who would soon make his 
annual report. He welcomed the members and 
thanked them for their co-operation during the 
last year, and urged their continued support. 

J. H, Townshend, secretary-manager of the 
association in making his nineteenth annual re- 
port, divided it into two parts, one telling of 
the amount of work which had been accom- 
plished during the last year, and the second tell- 
ing of the work that was ahead of the associa- 
tion for 1932, which he predicted would be one 
ot the busiest years for the association, because 
of the many rate matters that were pending. 

In his statistical report he said that $76,412 
worth of claims were filed during the year, and 
4,958 was collected. Other statistics simply 
showed the volume of work which was done 
throughout the past year. In this connection, 
lowever, he pointed out that while business was 
hone too good during the last year, yet the 
work of the association was heavier than in 
the good years, 


vice presi- 


The most important matter handled in the 
last year, Mr. Townshend said, was the Fifteen 
Percent Rate Case, in which the railroads of 
the country sought to increase all rates in that 
amount. He showed that as a result of hard 
work the hardwood industry had been saved 
millions of dollars and pointed out that hardwood 
manufacturers fared much better than other in- 
dustries that did not have a central traffic or- 
ganization. 

He also mentioned, as most important, the 
extension of the time limit on rough material 
and transit arrangements. These extensions, it 
was pointed out, saved millions of dollars for 
the hardwood industry, in that lumber may still 
be reshipped, even if it was manufactured al- 
most two years ago, or more. He also pointed 
out that many fourth section orders had been 
granted by the Interstate Commerce Commis- 
sion during the last year, and that it was neces- 
sary to obtain modifications of practically all 
of these orders, in order to protect the hard- 
wood manufacturers. 

Mr. Townshend further mentioned as impor- 
tant rate matters the general revision in rates 
from the South to mid-East districts; increase 
in rates on lumber from Central Freight Asso- 
ciation territory to points in Canada; the many 
rate matters affecting shipments to the Cali- 
fornia territory; proposed general increase in 
minimum weights; increased transit charges in 
Central Freight Association territory; stoppage 
in transit rates, and many others. 

Among the many important traffic matters 
now pending, Mr. Townshend mentioned the 
reduction in rates on logs and bolts, simplifica- 
tion of transit arrangements, the fifteen percent 
case, and many changes in rate structure as 
result of fourth section cases. These last two 


he spoke on at length, to show that the matter 
of the 15 Percent Rate Case was only started 
and that 1932 would mean more work for the 
association than in their fight during the last 
year to hold down the surcharge. He also laid 
stress on the many Fourth Section matters to 
come before the Interstate Commerce Commis- 
sion, 

In closing Mr. Townshend pointed out the 
great need for the association and urged the 
help of every member of the industry during 
1932. 


J. Van Norman, general counsel for the asso- 
ciation, who was attending the meeting from 
Louisville, devoted his time to a discussion of 
the 15 Percent Rate Case, and also to the 
Fourth Section matters, which he believes will 
be the things which will result in the most 
trouble for the hardwood industry during 1932. 

Mr. Norman also mentioned the possibility 
of railroad mergers, and opposed them, men- 
tioned the rate-making clause in the Interstate 
Commerce Act of 1920, and urged its repeal, 
and asked the association to pass the resolution, 
which opposed these two measures. 

Frank A. Conkling, treasurer, made a short 
financial report, and among the members who 
spoke were Joe Thompson, Thompson-Katz 
Lumber Co., Memphis; S. M. Nickey, Nickey 
Bros., Memphis; Frank B. Robertson, Erskine 
Williams Lumber Co., Memphis, and K. L. 
Emmons, Mississippi Valley Hardwood Co., 
Memphis. 

‘Following the meeting the annual meeting of 
the new board of directors was held, and J. H. 
Townshend was continued as secretary-manager 
of the association. A committee was appointed 
to balance the budget for the new year. 


Plan to Market Super-Quality 
Lumber 


New Orteans, La., Jan. 18.—The Southern 
Pine Association is making available to manu- 
facturers of southern pine lumber who are sub- 
scribers to the association and who are anxious 
to merchandise their superior product, a spe- 
cial, copyrighted trade-mark that will stand for 
super-quality, according to an announcement 
made today by H. C. Berckes, secretary-man- 
ager. The trade-mark, copyrighted by the 
Southern Pine Association, will be licensed for 
use only by manufacturers of southern pine 
who measure up to certain standards of quality 
and service established by the board of direc- 
tors of the association. Mr. Berckes said: 

We have talked for many years in the lum- 
ber industry of a quality product. Individual 
companies have at times stressed varying 
points of quality. Today only confused think- 
ing on this point exists. The Southern Pine 
Association for a long time has felt that the 
salvation of the entire lumber industry, that 
is, for any species of lumber, depends upon 
the adoption of standards of quality and a 
plan of promotion and distribution which will 
assure the benefits of quality lumber to the 
consumer. 


Mr. Berckes said that this quality plan has 
been in the minds of some manufacturers for 
nearly two years and that many of them are 
now of the opinion the time has arrived when 
it should be put into motion. A special meeting 
of subscribers interested in the idea will be 
held jointly with the association’s committee on 
advertising and trade extension, at the time of 
the grading committee sessions to be held in 
New Orleans on Tuesday and Wednesday, Jan. 
26 and 27. It is expected that this group will 
definitely formulate the standards of quality 
and service that must be observed by the manu- 


facturers within this group, and recommend 
definite action for approval of the board of di- 
rectors. 

Those who are particularly interested in 
forming this quality group are the producers 
of southern pine lumber cut from timber that 
is either virgin or of superior second-growth, 
and who have excellent facilities for its manu- 
facture, seasoning and shipment, according to 
Mr. Berckes. These manufacturers would have 
to meet and maintain certain requirements in 
order to have the privilege of branding their 
production with the “super-quality” mark. Their 
eligibility would be determined by an impartial 
survey, made by engineers and the chief in- 
spector of the Southern Pine Association, and 
they would be required to live up to regula- 
tions in the selection and cutting of their logs, 
and in the manufacture, grading, seasoning and 
shipment of their product. The monthly in- 
spection supervision of the association would 
be extended, so as to include a policing of all 
of the standards of quality adopted by the 
group. Mr. Berckes further said: 

If quality southern pine is to be success- 
fully maintained and promoted it must be 
done through group action by a sufficient num- 
ber of mills to insure a large enough supply 
for consumers and specifiers to get what they 


need and desire. It is also an essential part 
of the plan that its maintenance and promo- 
tion be done through the Southern Pine As- 
sociation, for its seventeen years of experi- 
ence, the good-will it has created, and the 
contacts it has made, open to it avenues for 
successful quality merchandising that would 


not accrue to any group which would not have 
behind it the official inspection and policing 
powers of our organization. 
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Northwestern Lumber Dealers Face!§ 


Oth 


Speakers Describe Present Situation of the Industry an 


MINNEAPOLIS, MINN., Jan. 20.—The North- 
western Lumbermen’s Association began its 
forty-second annual convention yesterday under 
favorable auspices. The space in the big ex- 
hibit hall at the Municipal Auditorium was 
sold out, and exhibitors were entertaining 
swarms of visitors. The attendance at the con- 
vention is if anything larger than usual; and 
when the president’s gavel fell at precisely two 
o'clock Tuesday afternoon in the convention hall 
the huge room was comfortably filled. 

Following the community singing, led by 
Lucille Halliday Swain, President H. H. West- 
erman, of Montgomery, Minn., presented the 
presidential address. Taking a warning from 
the fate of Lot’s wife, at the destruction of 
Sodom, the president refused to look back. In 
his opinion the country’s lumbermen are about 
to emerge; and while no one can predict what 
the year has in store, it is a time for careful 
planning, striking a balance between sales and 
expense, making fair but energetic efforts to 
collect, making use of creative methods and 
finally for relying upon the saving virtues of 
hard work. One serious obstacle to progress is 
a lack of confidence; but America is sound, and 
there is every reason for faith in its destiny. 

The president mentioned some problems that 
lie partly outside the lumber business. Taxation 
has become burdensome; but if citizens protest 
against high taxes they must be content to see 
governmental services contracted. Railroads are 
in distress; and while lumbermen want lower 
freight rates they can not contemplate the de- 
struction of these agencies. They probably must 
tolerate higher rates until a normal flow of 
shipping makes lower rates possible. Farm re- 
lief has become the football of politics; and 
while it is doubtful if legislation can restore 
farm prosperity, lumbermen recognize that agri- 
culture is the basis of prosperity in the North- 
west. These things are admittedly difficult and 
can not be corrected out of hand. Recovery will 
probably be by many short steps. If enthusiasm 
is the keynote of this discovery, it must be 
bolstered by hard work and careful planning. 

In some localities there doubtless is need for 
a different kind of home financing; but the 
president warned against expecting too much 
from a method. “A mechanism,” he said, “never 
makes a good risk out of a bad one.” Merchan- 
dising that will convince people of the advan- 
tage of home ownership as against luxuries is 
within the reach of lumbermen and should be 
followed with energy and careful organization. 

At the close of this address Secretary Lance 
unrolled a great sign on the rostrum: “1932 
Will Reward the Believer. Faith—Self-Confi- 
dence—Courage.” 


Presents the Case of the Farmer 


Governor Floyd B. Olson, of Minnesota, in 
discussing “The Future of Agriculture,” ruled 
out partisan politics and presented the case of 
the farmer in a calmly reasoned manner. It is 
not only the Northwest that is dependent upon 
agriculture but the whole country. The cycle of 
earning and expenditure must include ll 
groups; and if a low price of food reduces the 
buying power of 40 percent of the people it 
must reduce the selling power of the remaining 
60 percent. Two opposed philosophies have 
appeared in America. That of Hamilton holds 
that benefits conferred upon leaders and direc- 
tors will eventually trickle down to laborers and 
farmers. That of Jefferson holds that care and 
aid delivered at the bottom will give the leaders 
and directors a solid foundation of prosperity 
upon which to aid themselves. 


The Hamiltonian theory is now in effect. 


According to this railroads should be given 


Nore: A report of the Wednesday 
afternoon and Thursday sessions of the, 
annual convention of the Northwestern 
Lumbermen’s Association will appear in 
the Jan. 30 issue of the AmMertcan LuM- 
BERMAN.—EbpITor. 





higher rates in order to prosper; but the gov- 
ernor guessed that railroads would prosper only 
when the volume of traffic is high and that 
high rates would further reduce that traffic. 
Banks are important to every one; but banks 
need solvent customers to prosper, and giving 
them additional credit will be of little advan- 
tage. It is better to begin at the bottom; and 
when farmers are prosperous, banks and rail- 
roads will prosper on their own power. 
Farmers are especially anxious about taxes 
and interest rates. Taxes increase steadily, and 
they are levied upon 
property values rather 
than upon earning 
power. Farmers see 
the Government make 
cheap loans to for- 
eign governments and 
also see these govern- 
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throw more farm lands 
open and further 
increase the surplus of crops. They wonder why 
cheap loans are denied them. The governor 
mentioned briefly the Minnesota Rural Credit 
3ureau; an institution which tries to supply 
farmers with money at low rates. He also re- 
ferred to the McNary-Haugen bill. In his opin- 
ion the production of food is a quasi-public serv- 
ice, and, ruling out the matter of words which 
seem to be an obstacle to thinking, he could dis- 
cover no reason why the Government could not 
properly interfere in food prices if it can inter- 
fere in rail rates. Small business men are the 
bulwarks of the nation; and these men in look- 
ing at the depression are saying that this must 
not occur again. Depressions always hurt those 
people the worst who have the least control over 
the economic system. It is never possible to 
help one group by plundering another group; 
but industry must be regulated in the interest 
of stability, by industry itself if possible but if 
necessary by all the people working through 
the Government. The governor closed with a 
tribute to Minnesota. 





Committee Appointments 


President Westerman then appointed the fol- 
lowing committees : 

Auditing—L, E. Streeter, Minneapolis; Mark 
Alexander, Owatonna, Minn.; J. T. Grant, 
Rolfe, Iowa. 

Exhibit Prize—I. G. Iverson, Houston, Minn,: 


John Burgess, Minneapolis; Albert O. Lar. 
son, Minneapolis. 
Resolutions—H. H. France, Grackle, N. D; 


R. H. Coe, Winner, S. D.; Horace Greenwood, 

Emerson, Iowa; George D. Rose, Dubuque, 

Iowa; J. S. White, Estherville, Iowa. 
Nominations—W. W. Quirk, Wadena, Minn, 


Frank Olson, Logan, Iowa; George M. Liven. | 
good, Omaha, Neb.; A. C. Kingsbury, Philip, 
S. D.; H. S. Wormhoudt, Ottumwa, Iowa; J, 
J. Dahl, Fargo, N. D. 


Secretary O. C. Lance then made an informal 
report in which he deplored the widespread 
sense of pessimism. In illustrating the spectre 


of fear he read two highly pessimistic statements | 


and then said one was written in 1857 and the 


business made a quick recovery. Adversity is 
teaching needed lessons, and one of them is 
stated in the convention slogan: “1932 will re- 
ward believers.” 


Lumberman's View of Thirty-two 


Don Montgomery, secretary of the Wisconsin 
association, in a characteristically witty speech 
introduced Ben F. Springer, of Milwaukee, who 
spoke on “A Lumberman’s View of Thirty- 
Two.” 

Mr. Springer expressed a reasoned hope that 
the new year will tell a happier and more suc- 
cessful story. But much depends upon the men- 
tal and spiritual equipment of business men; 
and in this equipment must be co-operation and 
the willingness to educate and to be educated. 
Production of lumber must be fitted to con- 
sumption, and the retailer must do his best to 


re-establish lumber in the minds of the people. | 


This calls for knowledge of lumber and its back- 
ground and for progress in impregnation of 
wood to resist decay, insects and fire. Propa- 
ganda against lumber must be met with the 
truth. Now is the time to put the house in 


order; to study personnel, to cut expenses sen- | 
sibly and to be sure of some profit on every [ 


sale. It is the time to study the customer and 
to sow seed for the revival that is certain to 
come. It is likewise a favorable time to take 
the mystery out of home building and to make 
this building enterprise easier. If the future 
competitive battle will be between industries, it 1s 
important that the building industry present a 
united front. 

The President’s conference on home building 
offers the industry a real opportunity, one that 
any industry might welcome. “Co-operative 
competition is the life of business, and no indi- 
vidual can be prosperous unless those engaged 
in the same line of business are prosperous.” 


Reports on the President's Conference 


George D. Rose, of Dubuque, then made an 
informal report on his experiences at the Presi- 
dent’s conference on home building. 
a rather disturbing atmosphere, so far as lumber 
is concerned. Some 31 committees had been 
working nearly a year on the reports, and the 
lumbermen had but half an hour to go through 


these reports, some of them volumes two inches § 


thick. 
ing through that these reports were unfavorable 


to lumber and that they leaned toward mass 5 


production and away from lumber constructiot 
Two important achievements resulted from the 
conference; one, a continuing committee to edit 
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the reports and to change some of the stipula- 
tions to which lumbermen objected, and the 
other the endorsement of the President’s Home 
Loan Rediscount Bank. The latter is planned 
somewhat along the lines of the Federal Re- 
serve and, if established, will permit the redis- 
count of mortgages on homes. There was some 
doubt in Mr. Rose’s mind if this would be of 
great service to the middle West. 

~ Mr. Rose repeated his apprehension about the 
leaning of the reports toward fabricated, so- 
called fireproof and mass construction. State- 
ments were made that lumbermen alone among 
construction men held to methods of hand work. 
The report is current that a huge corporation 
is being formed for the construction of houses 
with fabricated metal frames, metal furniture 
and furnaces and electric stoves at greatly re- 
duced prices. If this corporation is created, 
jumbermen must take account of it; for whether 
its ideas are ultimately satisfactory or not it 
will make some sales and spread much propa- 
ganda damaging to lumber. 


Defensive Tactics Necessary 


Harry J. Colman, of Chicago, made a char- 
acteristic speech of much power on the subject, 
“What to Do in Thirty-Two.” Drawing upon 
his voluminous knowledge of the records of 
lumber companies he stated that the year would 
call for defensive tactics. It is a time to analyze, 
organize and supervise. Among the current 
complaints, the first is lack of volume. Dealers 
have learned in 1931 that cutting prices does not 
stimulate sales of staple articles. The second 
complaint is that gross margins are not wide 
enough. Prices are largely set by competitors ; 
and selling a competitor the idea of fair prices 
is the most important sale that can be made. 
The third complaint is too much investment. 
This has come about largely by reinvesting earn- 
ings in the business. Such a policy not only 
makes the business top-heavy but also attracts 
new outside competition. But important meas- 
ures are usually taken in times of adversity, and 
this period can in that way be important and 
fruitful. 

It is no time for foolish economies; and 
among such unwise reductions Mr. Colman 
included cutting off trade journals and associa- 
tion memberships. These aids are always im- 
portant, and in times of distress they are of 
supreme importance. It is a time to remember 
that in dealing with credits one is dealing in 
cash. Cash is paid for goods, goods are ex- 
changed for accounts receivable. A dealer will 
olten sell $1,000 worth of lumber to a man 
without making a credit investigation, to whom 
he would not lend $100 in cash. It is well to 
be heroic about charging off bad accounts and 
also to press for collections. 

Mr. Colman stated soberly that he believed 
on a statistical basis the next three or four 
months would see an increased number of fail- 
ures. Manufacturers and bankers are at the 
point of tightening up. But tragic as this will 
be for individuals, it will ultimately be to the 
benefit of the industry. Mr. Colman urged that 
no one become too much alarmed over the fail- 
ures reported the next few months; for this 
will be the culmination of situations already 
hopeless and will clear the way for better times. 
Nothing is ever so bad as fears indicate they 
will be; and the last part of 1932 should see 
a better situation. Many people have grown 
soft, and this is a useful time of testing. 

The attendance prize for the session was won 
y George Steiner, Steiner Lumber Co., Saux 
Center, Minn. 

A Hoo-Hoo concatenation was held at the 
Radisson Hotel Tuesday afternoon under the 


direction of J. L. Westrum, Viceregent Snark, 
and a stag banquet was given jointly by Hoo- 
Hoo and the Mississippi Valley salesmen’s asso- 
ciation in the Flame Room of the hotel. 


WEDNESDAY MORNING 


At eight o’clock Wednesday morning several 
hundred members of the Northwestern asso- 
ciation met at the Curtis Hotel for one of the 
popular breakfast meetings which have been 
features of Northwestern conventions for sev- 
eral years. Vice President Charles Porter, of 
Oskaloosa, Iowa, introduced C. W. Fish, of the 
Joseph A. DuPlain Lumber Co., Rockford, III, 
who spoke on the subject of “Present Day Com- 
petition.” Mr. Fish, in addition to many years 
as a retailer, has had experience working for a 
large mail-order concern; and his address 
turned largely upon this mail-order experience. 

After describing mail-order methods of get- 
ting prospects by reading papers from 
all or nearly all county 
seats in the country 
and of planting desire 
and _ confidence by 
sending out catalogs 
that are at hand and 
read by farmers in 
odd moments, Mr. Fish 
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Conference on Home Place, catalog con- 
Building cerns sell the com- 
pleted bill and are 
able to quote this price at once. Because 
dealers, in their efforts to quote low prices, 
often have to supply extras, customers 
have lost confidence in dealers’ estimates. 


Mr. Fish told a number of stories of mail-order 
sales made at figures several hundred dollars 
higher than local quotations. “Everybody 
knows mail order prices are low,” one farmer 
was quoted as saying. “If the mail-order price 
had been the same as the local price or even 
$100 higher, I’d have bought at home. But the 
mail-order price was $400 higher. I know well 
enough that there’s something wrong with local 
prices, and I don’t intend to get stuck with a 
lot of extras.” 

This confidence, which mail-order concerns 
have, the dealers in the home towns don’t have. 
In answer to a question about this, Mr. Fish 
said that a large majority of dealers are dor- 
mant. They don’t contact customers. They de- 
pend upon contractors. who peddle bills over 
several counties in an effort to force the deal- 
er’s price down. If he contacted the customer 


he could avoid this. But as it is, the public 
has no confidence in his prices. Mail order 
houses never cut a price. They may offer spe- 
cial bargains, but once a price is made it stands. 
A dealer is supposed to be a building expert; 
but nine times out of ten he asks for a car- 
penter’s material bill and offers to estimate it. 
~ public decides the dealer doesn’t know his 
stuff, 


Discusses Home Financing 


With Vice President Harry Alsop, of Fargo, 
N. D., in the chair, former secretary W. G. 
Hollis introduced John Scott, of St. Paul, who 
spoke on home financing. 

Mr. Scott stated as an item of hopefulness 
that many of the debts of 1929, contracted in 
the purchasing of corporation stocks, have been 
reduced. At that time the people of the coun- 
try owed an estimated sum of sixty-three bil- 
lions of dollars on stocks. When John Inves- 
tor’s note came due at the bank, the banker in- 
sisted that it be reduced. It was reduced, but 
at the cost of considerable pain. Usually this 
cut into earnings; and with earnings going to 
pay these debts, less money was available for 
the usual expenditures, and this of course re- 
duced current mercantile sales. This sum was 
much larger than the country’s total war debt. 
But with this great debt materially reduced, 
there is reason to believe that earnings will be 
largely available for other purchases; and the 
coming year should on that account see a ma- 
terial recovery. 

It has been proven once more by the hard 
experience of the last two years that land val- 
ues are the basis of wealth and that homes are 
the safest of all investments. With the over- 
whelming majority of people, payments on mort- 
gages come first. To bolster this sense of se- 
curity, dealers ought to aid in two under- 
takings; first, to put a damper on hysterical 
propaganda over radios and through other 
media about the supposed insolvency of the 
country. Political and other agencies are 
spreading the idea that counties and municipali- 
ties are insolvent and will repudiate their bonds. 
This, of course, will not be done. The faith 
and credit of all the people are behind these 
bonds, and they will be met in full. But the 
propaganda frightens outside investors. Sec- 
ond, there should be a consistent effort to reduce 
property taxes by the sound method of reduc- 
ing public expenditure. Once taxation is made 
reasonable, the faith in real estate values will 
be to that extent strengthened. In closing, Mr. 
Scott stated that most buildings are custom- 
built jobs and insisted upon the value of guar- 
anteed prices on these jobs. The public, as Mr. 
Fish had stated, has a fixed idea that there 
will always be extras and that the cost of these 
extras always runs to unreasonable figures. Mr. 
Scott deplored the dealer’s habit of encouraging 
these extras after the plans have heen agreed 
to. It is always unwise for a dealer to think 
along lines of price cutting and always wise 
for him to know his stuff. 

C. E. Snyder, of Chicago, a research worker 
for chain stores, then made some statements 
about merchandising methods and particularly 
about appealing to women. He gave many facts 
and figures about the importance of the woman 
buyer and about the fact that people are now 
price conscious. He described the methods used 
by chains in determining fast moving articles 
for the purpose of securing rapid turn-over. 
He stressed the importance of goods plainly 
priced. People want things that are new; and 
he urged dealers to study their field for the 
purpose of adding new and desirable lines. 


[Report of this convention to be continued 
in next week’s issue.] 
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Endorse Federal Home Loan Banks 


Denver, CoLo., Jan. 18.—A spirit of optimism, 
coupled with a realization of the facts of busi- 
ness conditions as they are today, together with 
a regard for the necessity of hard work to meet 
the facts was the dominating note of the twenty- 
ninth annual convention of the Mountain States 
Lumber Dealers’ Association, held Jan. 14, 15 
and 16, at the Hotel Cosmopolitan here. 

Notable at this convention was the excep- 
tionally good attendance. More than two hun- 
dred lumbermen from Colorado, New Mexico 
and Wyoming, as well as from other States 
were in attendance, representing a decided in- 
crease over the convention of last year. 

Frank discussion of the problems of the in- 
dustry as they affect the Rocky Mountain re- 
gion was a feature of the many “open forum” 
sessions which were scheduled. These discus- 
sions were led by prominent members of the 
local industry, who stated the question as they 
saw it, and opened the way for considerable 
more questioning and discussion on the part of 
the audience. 

To an observer it would appear that the key- 
note of the convention lay in the fact that lum- 
bermen of this region are now fully aware of 
the conditions which must be faced, if their 
business is to be among the survivors. Modern 
merchandising and salesmanship came in for 
much talk, and the experiences of numerous 
local firms were cited to show that a profit can 
be and is being made, even under existing con- 
ditions. 

All of the various angles of the merchandis- 
ing situation as applied to lumbermen were dis- 
cussed in one way or another by each of the 
speakers on the program as well as by members 
of the audience. 


First Speaker Discusses Business Building 


President W. A. Fults, now of the Sterling 
Lumber & Investment Co., called the convention 
to order on the afternoon of Jan. 14, and after 
the usual preliminaries incident to the opening, 
welcomed the members to Denver, and called 
upon the first speaker on the program, Walter 
Koch, of Denver. 

Registration for the delegates was held on 
Thursday morring, with members spending the 
intervening time in renewing old acquaintances. 
At the start of the first official session a large 
attendance was on hand to hear Mr. Koch speak 
on the problem of “Business Building.” 

In a vigorous and convincing manner Mr. Koch 
outlined his subject briefly, and stressed the 
fact that heretofore the lumber industry has 
been unique from the standpoint of selling, 
showing great willingness to serve the cus- 
tomer when he came into the lumber offices, but 
not going out and trying to bring him in. 

As I it, said 
try to sell the customer, 
make him buy. The need must be created, 
and he must be shown that it is to his benefit 
to have what you have to sell. 

One of the best ways in which this 
being complished, and which I can 
tify is successful, to make a salesman out 
of every employee which you have. It may 
seem strange to many of you to try to make 
out truck driver, but it can 
and being done successfully. One firm 
in my experience has had its drivers carry 
small samples of lumber and allied products, 
and whenever an opening presents itself, the 
driver has something to show. 


see 


the speaker, we must not 
but to attempt to 


is 
aut tes- 


is 


a salesman ofa 


be 


is 


In concluding his remarks, the speaker urged 
co-operation among the members in the ex- 
change of ideas, calling attention to the fact 
that the large attendance spoke well for the 
Rocky Mountain group of lumbermen, because 
they would not have attended the convention had 


they not had a strong belief in the function and 
necessity of getting together for an exchange 
of ideas and viewpoints. 


Only Recourse Is to "Work Like Blazes," 
Says President 


Continuing the custom inaugurated at the 
convention of last year, Mr. Fults in his ca- 
pacity as president stated that he would not 
give a formal address. However, he then pro- 
ceeded to read a speech which comprised a re- 
view of the present day situation, and provided 
much material for serious consideration. 

The president prefaced his remarks by the 
statement to the effect that it was beyond his 
ability or scope to be able to bring definite as- 
surance that 1932 would be a prosperous year. 
“This thing of getting back to normal,” he said, 
“is a hard unpleasant proposition, and the way 
is long and tedious. It is like going home after 
a long, pleasant visit. We have been visiting 


in prosperous times, and now we are going 
not. 


Our only re- 


home whether we like it or 





T. J. VINCENT, W. A. FULTS, 
Denver, Colo.; Laramie, Wyo.; 
Secretary Retiring President 
course is to work like blazes so that we can 


go visiting again soon.” 

Mr. Fults then defined the convention as a 
place to get new ideas and exchange old ones, 
pointing out briefly that from the very begin- 
ning the lumber business had depended almost 
entirely upon the actual need for housing and 
storage facilities for its business. The new 
manner of business requires that the lumber 
industry embark upon a plan of intelligent mer- 
chandising, to get the part of the consumers’ 
dollar rightly belonging to the industry. 

There are two points of view to every sale, 
he said, that of the buyer and that of the 
seller These two points of view must be 
brought into focus if a mutual benefit is to 
be derived. We as lumbermen are not vi- 
sionary. We can not our materials as 
completed items ready to give service to our 
customers. We have not taught ourselves to 


see 


see with the consumer's eyes, 

As a natural result of this attitude the 
speaker pointed out that the lumberman has 
not been rendering the public the service 
which it has a right to expect, if he expects 
to share in the disposition of the consumer 
dollar, Service as we have come to see it 
means simply large stocks and quick de- 
liveries. 

Service in its true meaning, he went on, is 
much more than this. It means educating 


ourselves to know all there is to know about 


LUMBERMAN 


January 23, 1939 


the 


to use 


products we sell, where, how and when 
them. It means passing this informa. 
tion on to our customers that they will] 
get value received. It means seeing that our 
materials are not misused or misapplied; jn 
short it means being able to give intelligent 
and competent building advice on any build- 
ing problem from the time that it enters the 
customers mind until it is completed and the 
bill is paid. 

As illustrative of this point of view, he 
pointed out the manner in which lumbermen 
have allowed wood shingles to fall into dis- 
repute because they were sold with an inferior 
nail. The case of the selling of hog houses was 
also cited to show that the essential idea had 
not been grasped to its fullest extent. The fact 
was stressed that units must be sold as units 
so that an advance may be made to the point 
where complete houses are sold rather than 
material bills. 

The speaker completed his remarks by point- 
ing out that one important factor holding back 
the lumber business is the lack of an adequate 
home financing plan, stating that the great need 
for today is for a 75 percent loan over a period 
of fifteen years, and at a reasonable interest 
rate. 


SO 


Secretary's Report Is Brief 


The report of T. J. Vincent, secretary, was 
then given, with Mr. Vincent making his re- 
marks short and to the point. Despite the preva- 
lent conditions, he said that the organization 
was weathering the storm in good shape, and 
had ended the year with a balance of $700. 

The secretary called attention to the good 
work which had been carried on during the 
year in the holding of group meetings in va- 
rious parts of the section. Among the accom- 
plishments of the year which he cited was the 
excellent work on legislation which was suc- 
cessful in defeating the proposed new lien laws 
in the State legislature. Also mentioned was 
the outstanding work of the merchandising 
committee in sending out bulletins through the 
year, and rousing interest for the benefit of the 
industry by the adoption of modern methods. 


The Wooden Shingle Problem 


One of the real high spots of the first ses- 
sion was the speech which came next on the 
program—that of Arthur Bevan, secretary- 
manager of the Red Cedar Shingle Bureau of 
Seattle. Mr. Bevan gave a very comprehenr- 
sive summary of the situation, with remedies 
designed to better conditions. 

In the first place he showed that the national 
shingle manufacturers have started out on a 
plan to remedy conditions which they found 
prevalent in the industry by a campaign ol 
education and modern selling. One of the fac- 
tors affecting the business long before the crash 
of ’29 as pointed out by the speaker was the 
attitude of the fire underwriters of the country. 

Meetings were held with the underwriters, 
and the outcome was that underwriters agreed 
to stop their attacks, both direct and indirect, 
provided that shingles be properly used. It was 
agreed not to make or use a 6 to 2” shingle, 
and also that the No. 1 grade should be marked 
and identified as such. The next problem was 
to find a means of marking which would mean 
something, a problem which was successfully 
solved by the adoption of a uniform label. 

“We now have nine standard grades,” said 
the speaker, “rather than forty-three nonde- 
script grades as was formerly the case. The 
thousand pack was then eliminated and _ the 
square pack adopted so that the industry would 
be in a position to meet competition from 
makers of other roofing materials,” 
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Ways of Improving Salesmanship 


counts to Competitors + Show New Interest in Wood Shingle 


The plan for assistance to be given by man- 
ufacturers to dealers was then discussed, 
with Mr. Bevan pointing out that his organiza- 
tion represents more than 88 percent of the red 
cedar production of the Pacific coast, and that 
the organization has now reached the place 
where it is possible to go out and merchandise 
the product which fills all the specifications and 
has no kickback. 

In the questions which followed this speech 
it was shown that the minimum cost nail 
recommended by the manufacturers was a zinc- 
coated hot-dipped nail. The great difficulty of 
establishing weight and dryness was also ex- 
plained, with Mr. Bevan stating that this prob- 
lem was being considered at great length, and 
the organization was now trying to establish a 
definite weight from a definite mill, in an effort 
to overcome partly this difficulty. 

At the close of the first morning session, Mr. 
Fults named two committees as follows: Nom- 
inating, W. R. Grier, Cheyenne, chairman; W. 
F. Marker, Colorado Springs, I. C. Hall, Delta, 
Chris Walrich, Denver, and E. B. Humphreys, 
Raton, N. M. Resolutions, U. J. Warren, Fort 
Morgan, T. C. Hurst, Arvada and W. E. Mc- 
Clung, Colorado Springs. 


FRIDAY MORNING 


Opening the lriday morning meeting of the 
convention was an address by A. W. Holt, of 
Chicago, who gave an interesting and exhaus- 
tive study of the “House Valuator Plan of 
Estimating.” He explained how the “Valuator” 
plan works, using models and figures. He de- 
fined estimating, in the first place, as that part 
of selling which enables the lumberman to talk 
in the terms of the buyer, and called selling 
the most important part of business. 

In explaining the practical workings of the 
“House Valuator” system, he stressed the fact 
that once the basic rate on new house con- 
struction is determined, it is multiplied by the 
cost rate, found in the hand book for specific 
types of construction, and with such extras as 
plumbing, heating, wiring and the like added, 
the result is definite and rapidly found. The 
basic rate is termed the key cost in this plan. 

In concluding his remarks the speaker de- 
clared that the man who will survive under 
present conditions is the man who knows most 
about his business, and that if the dealer deals 
with construction he must know something 
about contracting. 

long discussion by members of the au- 
Sines followed this speech which aroused con- 
siderable interest. 

An open forum period on coal problems to be 
found in this territory was then opened by 
Joseph Smith, of Denver. Mr. Smith recounted 
the many difficulties which had been encountered 
especially with regard to the practice of coal 
trucking direct from the mine to the consumer, 
at the expense of .the legitimate dealer. 

Discussion brought out the opinion that li- 
censing was the best method found to combat 
this evil, with the experience of Cheyenne cited 
as a good example in point. This Wyoming 
city has recently passed an ordinance requiring 
such trucking dealers to pay a fee of $400 a 
year, unless they had yards and scales in the 
city proper. Denver has also passed such an 
ordinance over the veto of the mayor with the 
license fee placed at $100. Both of these meas- 
ures have worked very successfully so far in 
Protecting the legitimate dealer and restricting 
the trucker. 


Talks on Economic Situation 


Following the luncheon on Friday noon, a 
short speech was given by Prof. E. G. Plow- 


man, of the extension division of the University 
of Denver. Dean Plowman, who has made a 
real name for himself as one of the most bril- 
liant and worthwhile speakers in this region, 
gave a number of interesting observations and 
pertinent facts regarding the present day eco- 
nomic situation. 

The speaker pointed out that one interesting 
development in the thought of the last few years 
had been the change in the attitude toward 
antitrust legislation. He showed that this was 
a three-phase gradual change, first of investi- 
gation, which was about over, second, the 
spirit of investigation gradually resolving into 
a regulation of the original raw materials, and 
third, the gradual development of positive con- 
trol. 

He brought out the question of the desirabil- 
ity of Government control versus positive con- 
trol, and indicated that the Government at 
present has two oars in the housing situation; 
namely, through the establishment of building 


and loan banks working through the Federal 
Reserve, and through the housing committee of 
the Department of Commerce. 








Newly elected officers of the Mountain States 

Lumber Dealers’ Association. Left to right— 

R. S. Grier, Cheyenne, vice president for 

Wyoming; R. C. Todd, La Junta, Colo., presi- 

dent; W. F. Marker, Colorado Springs, vice 
president for Colorado 


The problem of licensing dealers to eliminate 
the “gyp dealer” was also discussed, with Dean 
Plowman emphasizing the fact that the motive 
behind all such regulation was the desire for 
stabilization for the benefit of the legitimate 
retailer. 


Discusses Retail Distribution 


The next speaker was Dr. Don C. Sowers, 
secretary of the bureau of business research of 
the University of Colorado, who for several 
years has occupied a prominent place on lum- 
bermen’s convention programs. 

With the ability to make statistics interesting 
and pertinent the speaker went into a discus- 
sion of the Government census figures for 1929 
with direct reference to the retail lumber con- 


cerns located in Colorado, New Mexico and 
Wyoming. 
“For the first time in history,” he said, “the 


Government has attempted to find out the num- 
ber of stores and the volume of sales of every 
type of retail establishment in the country.” 
The bureau has recently made a study of re- 
tail distribution in the three States, and has a 
number of facts to present. It was shown that 
there are 556 retail lumber yards in the three 
States, having a net sale of over $33,000,000, 


and with a per capita sale of $20.09. One inter- 
esting fact was brought out to the effect that 
the per capita sales for both city and rural dis- 
tricts show very little differentiation, indicating 
that the country districts are in as essentially 
good economic position as the cities. 

As an aid to the use of these figures, Dr. 
Sowers stressed the fact that each dealer should 
know his own per capita sale, as based on his 
own volume and the population of his district 
to enable him to do business with any degree 
of intelligence. 

In summarizing, the speaker declared that 
the figures showed that the region as a whole 
has a very enviable position due to its high per 
capita wealth, its high rate of retail sales per 
capita and high income per capita. “The con- 
clusions are very encouraging,” he said, “with- 
the figures pointing out very strongly that this 
ter.itory has not been hit as hard by the de- 
pression as all of the other parts of the coun- 
try.” 


Open Forum on Credits and Collections 


Another open forum session took place at 
this time under the leadership of W. F. Marker, 
of Colorado Springs, who led a discussion on 
“Credits and Collections.” The speaker urged 
his audience to remember that a sale is never 
completed until the money is in the till. 

The fact was stressed that the lumberman 
must know whether the customer is able to pay, 
and whether or not he will pay, before he can 
clean up on his credit situation. Mr. Marker pre- 
sented two ideas in regard to the solution of the 
credit problem; namely, that the dealer must 
definitely choose his credit customers, and then 
collect the bills when they are collectible. 

Some losses were declared to be inevitable, 
but prompt collection will do much to eliminate 
them, because the older an account is allowed 
to become, the harder the money is to get. The 
monthly payment plan of collections was dis- 
cussed at some length and it was brought out 
in the ensuing discussion that.many dealers are 
finding this method to be a very good one in 
doing business. The general consensus was to 
the effect that experience with collection 
agencies had shown them to be a very poor 
means of making collections, although fre- 
quently used. 

It was likewise brought out that the majority 
of dealers did not knowingly grant credit for a 
longer period than ninety days, with the state- 
ment made that this plan also assisted in bring- 
ing up the percentage of collections. 

Another phase of this collection problem dis- 
cussed at length was the method of giving 
discounts for prompt payment. A number of 
dealers, notably T. C. Hurst, of Arvada, de- 
clared that this one means had been most suc- 
cessful in solving the problem. The usual pro- 
cedure in this region is to give a 2 percent dis- 
count for cash or for all bills paid by the 
twentieth of the month, and this method was 
urged as the most feasible and effective means 
of combatting the credit problem. 

Under the general topic of the codrdinated 
movement to give the home builder the most for 
his money and to eliminate the “gyp dealer,” 
R. S. Grier, of Cheyenne, pointed out that the 


dealer must discourage the “fly-by-night” 
builder, and co-operate only with those con- 
tractors and builders whom he knows to be 
trustworthy. 
Retailing in 1932 

The final address of the afternoon session 
was given by W. G. Moeling, jr., of Chicago, 
who had for his subject, “Retailing Lumber 


in 1932.” Mr. Moeling proved to be another 
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forceful speaker, with an excellent grasp of his 
subject. 

We don’t know where we are going, said 
the speaker, and the reason is simply because 
we have always been an indifferent body of 
merchandisers. We have no plan, and spend 
only 2 percent of our time at the present 
time in selling, whereas we should be spend- 
ing 98 percent if we plan to progress during 
the coming year. 

The lumber business has justly come into 
disrepute among the public because we have 
allowed the “gyp dealer” to come in and 
take the business that rightfully belongs to 
us. Because we have been asleep the mail 
order houses have chiseled into our business. 
We have failed to meet the competition of 
outside luxuries and non-essentials, because 
we have not stressed the fact that we have 
something to sell. We have made it as hard 
as possible for the man who wants to build 
to buy the materials for his home, and we are 
reaping the reward now. 

Along this same line, Mr. Moeling pointed 
out many other minor defects of the present 
means of doing business, and cited simpie 
remedies that might be used to overcome 
them. Notable among these was the plan 
that had been successfully used of putting 
a metal plate on the completed house bearing 
the name of the architect, general contractor 
and the carpenter contractor. 

What must be done, said Mr. Moeling, is 
to create business by selling ideas. We must 
do pre-selling; for instance, we can sell 
poultry houses, dairy structures and the like. 


We also have recourse to repair and re- 
model work, and can offer a real home service 
plan. 

Recounting his experience in the latter 
line, the speaker gave a number of actual 
instances and tests made in various cities 
throughout the country in going from door 


to door in 
customers. 
parent. 


attempting to dig up prospective 
Many surprising results were ap- 


Election of Officers 


This speech completed the program for the 
afternoon, and President Fults opened the busi- 
ness session by calling upon the nomination 
committee for their report. The following slate 
of new officere to serve for the coming year 
was given by Chairman W. R. Grier: 

President—R. C. Todd, La Junta Trading 
Co., La Junta, Colo. 

Vice president for Colorado—W. F. Marker, 


Newton Lumber & Manufacturing Co., Colo- 
rado Springs, Colo. 
Vice president for Wyoming—R. S. Grier, 


Grier Lumber Co., Cheyenne, Wyo. 

Vice president for New Mexico—A. E. Mon- 
teith, Star Lumber Co., Clayton, N. M. (re- 
elected). 

Directors—J. D. Dansdill, Eastern Colorado 
Lumber Co., Akron, Colo.; J. C. Counter, 
Counter Lumber Co., Brighton, Colo.; I. M. 
Collier, Collier Lumber Co., Colorado Springs, 
Colo.; J. N. Hackstaff, University Lumber Co., 
Denver; I. C. Hall, Grand Mesa Lumber Co., 
Delta, Colo.; W. S. Pickell, Durango Lumber 
Co., Durango, Colo.; N. A. Swenson, Swenson 
Lumber Co., Laramie, Wyo.; Clarence Iden, 
Gross & Kelly Lumber Co., Las Vegas, N. M. 

On Saturday morning the annual meeting of 
the newly elected board of directors was held, 
with plans for the organization during the com- 
ing year discussed at considerable length. 

As is the custom the selection of a treas- 
urer for the coming year was made at this 
time, and resulted in the re-election of Jay T. 
Chapin, Chapin Lumber Co., of Aurora, Colo., 
who has served with honor in this position for 
a number of years. The election of a secretary 
was mt held at this time. 

An outstanding feature of this convention 
was the excellent entertainment which had been 
provided for the members of the association and 
their ladies who were in attendance. On Thurs- 
day evening, the opening day, the Hoo-Hoo or- 
ganization held full sway, with a successful 
concatenation, followed by a large dance given 
at the Cosmopolitan Hotel. 

Noteworthy this year was the banquet given 
by the Denver Knot Hole Club, which attracted 
one of the largest crowds that has ever attended 
a lumber dealers’ function in this aity. There 


was no toastmaster, and no speeches given at 
this affair, which was held on Friday evening, 
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and consequently every one had a big time. 

The luncheon held in the Arabian Room of 
the hotel on Friday noon was also well at- 
tended, with Dean E. G. Plowman as the fea- 
tured speaker on the program. 


ON THE OUTLOOK FOR 1932 


Statements solicited from a number of leading 
retail dealers in this section of the country 
indicate that while the individual dealers are 
wide awake to the exigencies of the present sit- 
uation, they are not completely discouraged, and 
look for 1932 to show some signs of improve- 
ment. 

PAUL SPENCER, Denver—Generally speaking, 
we are optimistic about the future, and feel 
that business conditions at present are at 
their lowest ebb. Although 1932 will not be 
a banner year by any means, it should be 
the beginning of an upward trend because of 
more intelligent merchandising by the dealer, 


Plan to Learn 
Better 


MANCHEsTER, N. H., Jan. 19.—A record at- 
tendance featured the annual meeting of the New 
Hampshire Lumbermen’s Association, held here 
last Friday in the Hotel Carpenter. The follow- 
ing officers recommended by Chairman Merritt 
Langdell of the nominations committee were 
unanimously elected : 

President—Arthur G. Bowler, Johnson Lum- 
ber Co., Manchester. 

Vice president—C. P. Cronk, South Tam- 
worth Industries (Inc.), South Tamworth. 

Secretary-treasurer—Miss D. L. Bennett, 
Manchester. 

Directors—Walter C. Gardner, Springfield; 
A. A. Davis, Felchville, Vt.; Harry A. Haskell, 
Woodward & Haskell, Brattleboro, Vt.; Olin 
Philbrook, Meredith, and L. C. Blanchard. 


The quarterly stock report, sixty-three mills 
reporting, showed thirty-nine mills operating 
Jan. 1, compared with twenty-nine mills running 
Oct. 1 and thirty-seven running a year ago. Mill 
stocks were reported to be 75,514,000 feet Jan. 1, 
compared with 77,916,000 feet Oct. 1 and 88,687,- 
000 feet a year ago. Of the present mill stocks, 
25,619,000 feet are unsold, the balance being held 
for shipping orders. 

President Bowler discussed the consolidated 
stock report optimistically, saying that it showed 
things to be in pretty good shape and indicated 
an actual shortage of some hardwood items, and 
he advised operators to resume producing these 
short items and put the lumber on sticks to dry 
out for future requirements. 

Owen Johnson, of the Johnson Lumber Co., 
Manchester, urged that arrangements be made 
to bring a practical scientist into the territory 
to teach lumber operators to make better lum- 
ber. He told of some beautiful logs he had seen 
in northern New Hampshire, and passing through 
the same district later he had seen very inferior 
lumber into which the high grade logs had been 
manufactured. It was agreed to secure a quali- 
fied man from the Forest Products Laboratory 
at Madison, Wis., if suitable arrangements can 
be made. 

Frederick J. Caulkins, of Boston, urged “more 
friendly relations” among lumbermen to elimi- 
nate “vicious competition” until the Sherman 
antitrust law has been modified. He said that 
90 percent of New England’s building lumber 
requirements are now supplied from the West 
Coast and predicted that “small, inefficient 
plants” will be junked or otherwise eliminated 
until through consolidations some twenty or 
fewer big organizations will supply the entire 
market. 

Keen interest was shown in the movement to 
prohibit use of anything except grade-marked 
lumber complying with American Lumber Stand- 
ards in New England building construction. 
Copies of the new Boston building regulations 
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and because of a thorough inventory of them. 
selves and we shall profit accordingly. 

W. F. MARKER, Colorado Springs—I feel that 
we will do about the same amount of busi. 
ness in 1932. We are hoping for improve. 
ment, and present indications are that the 
picture is not quite as dark as it has been 
painted in many quarters. 

J. C. COUNTER, Brighton—It is my opinion that 
people still have money, and the problem js 
to get it into circulation. There is no doubt 
that one of the safest investments that cay 
be made is to put money into improvements 
and new construction. This is the basis that 
we are working on, and feel that we wil] 
have some success with it in 1932. 

C. W. RICHARDSON, Denver—We know that we 
must rustle for business, and feel that we 
have a good chance of getting our share of jt 
this year. It is my opinion that we can look 
for fairly good business in the larger towns 
and cities this year, but as for the rural see. 
tions, I am not so sure. 


How to Make 


Lumber 


requiring this after April 1 were furnished by 
the AMERICAN LUMBERMAN through the cour- 
tesy of Granville B. Fuller, of G. Fuller & Son 
Lumber Co., Brighton, chairman of the Boston 
building code committee, and explained by Fred 
H. Thompson, New England representative of 
the AMERICAN LUMBERMAN. Mr. Thompson's 
address proved to be one of the outstanding fea- 
tures of the convention and aroused spirited dis- 
cussion, led by D. D. Bean, of Dean & Symonds, 
East Jaffrey, and Frank Langdell, of Manches- 
ter. Within a few hours active steps were be- 
ing taken to arrange with the Boston building 
commissioner for association grade-marking of 
eastern spruce and hemlock and to step up the 
load-carrying allowances for native lumber that 
is officially grade-marked and properly sized. 
This movement promises to stimulate demand 
very substantially for softwoods manufactured 
in association territory. 

Reginald T. Titus, eastern field representative 
of the West Coast Lumbermen’s Association, 


who showed lantern slides and gave a fascinating 
address on West Coast lumbering methods, took | 


a prominent part in this discussion and conceded 
that eastern spruce, properly manufactured, 
sized and grade-marked, can compete to advan- 
tage with Douglas fir in the Boston market. 

It was voted to accept the offer of Ray Hud- 
son, research engineer of the New England 
Council, to form a committee to co-operate ina 
project to step up the demand for New England 
manufactured lumber, on a long time program 
basis, the association to match the council in 
the contribution of time and money. 

President James L. Bickford, of the New 
Hampshire Retail Lumbermen’s Association, 
predicted that the wood house would always be 
in demand and urged that the big present prob- 
lem is to solve difficulties of financing to facili- 
tate the return of the construction industry to 
a normal basis of lumber consumption. 





Philippine September Output 9 
Percent Over August 


Wasuincton, D. C., Jan. 18.— Philippine 
sawmill production by forty-three mills during 
September, 1931, amounted to 15,440,000 board 
feet, compared with 14,146,000 feet in August, 
an increase of 9 percent, states a report to the 
lumber division, Department of Commerce. 
Production in September, 1930, was 13,991,000 
feet. These statistics cover approximately 
percent of the total Philippine sawmill produc- 
tion. However, mill inventories in September, 
1931, increased to 29,269,000 feet, from 26,498, 
000 feet in August. In September, 1930, 1 
ventories were 47,262,000 feet. 
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ssociations Plans and Activities 


25-26—West 
Supply Dealers’ 
Va. Annual. 


26-28—American Wovud Preservers’ 
tion, Jefferson Hotel, St. Louis, Mo. 


Virginia Lumber & Builders’ 


Jan. Association, Huntington, W. 


Associa- 
Annual. 


New Or- 
Special meeting Rules Committees. 


Jan, 26-28—Southeastern Iowa Retail Lumbermen’s 
Association, Hotel Burlington, Burlington, 


Jan. 


26-28—Southern Pine Association, 


Jan. 
leans, La. 


Iowa. Annual. 

Jan. 26-28—Northeastern Retail Lumbermen’s As- 
sociation, Hotel Pennsylvania, New York City. 
Annual. 


Jan, 27—Northern Hemlock & Hardwood Manufac- 
turers’ Association, Hotel Schroeder, Milwaukee, 
Wis. Annual. 


Jan, 27-28—-Tennessee Lumber, Millwork & Supply 
Dealers’ Association, Hotel Noel, Nashville, 
Tenn. Annual, 


27-29—Southwestern Lumbermen’s 
tion, Ararat Temple, Kansas City, 
29—West 
Hotel 


2-3—Canadian Lumbermen's 
Mount Royal Hotel, Montreal, Que, 


Jan. Associa- 


Mo. Annual. 


Coast 
Winthrop, 


Lumbermen’s 
Tacoma, Wash. 


Jan. Association, 


Annual, 


Feb. Association, 


Annual. 


Feb, 2-3—Northern White Cedar Association, Hotel 
Radisson, Minneapolis, Minn. Annual. 


Feb. 2-4—Iowa Lumber & 


Material Dealers’ Asso- 
ciation, Coliseum, Des 


Moines, Iowa. Annual. 


Feb. 2-5—Ohio Association of Retail Lumber Deal- 
ers, Deshler-Wallick Hotel, Columbus, Ohio. 
Annual, 


Feb. 2-56—Union Association of Lumber & Sash & 
Door Salesmen, Deshler-Wallick Hotel, Colum- 
bus, Ohio. Annual. 

Feb. 3-5—Michigan Retail Lumber Dealers’ 


ciation, Pantlind Hotel, Grand Rapids, 
Annual, 


9-11—Illinois Lumber & Material Dealers’ 
Association, Stevens Hotel, Chicago. Annual. 
Feb. 9-11—Southwestern Iowa Retail Lumbermen’s 


Association, Hotel Chieftain, Council Bluffs, 
Iowa. Annual. 


Asso- 
Mich. 


Feb. 


Feb. 10-12—Retail Lumber Dealers’ Association of 
Western Pennsylvania, William Penn Hotel, 
Pittsburgh, Pa. Annual, 


11—Organization Meeting of Southern Hard- 
wood Manufacturers, Hotel Roosevelt, New 
Orleans, La. 


12-13—Virginia Lumber & Building Supply 
Dealers’ Association, John Marshall Hotel, 
Richmond, Va. Annual. 


16-17—Carolina Retail Lumber & Building 
Material Dealers’ Association, Charlotte, N. C 
Annual. 
Feb. 16-18—Wisconsin Retail Lumbermen’s Asso- 
ciation, Auditorium, Milwaukee, Wis. Annual. 
Feb, 18-19—Western Pine Association, Hotel Port- 
land, Portland, Ore. Annual. 
18-20—Western Retail Lumbermen’s Associa- 


tion (U. S.), Davenport Hotel, Spokane, Wash 
Annual. 


Feb. 


Feb. 


Feb. 


Feb. 


Feb. 22-24—Kentucky Retail Lumber Dealers’ 
Association, Brown Hotel, Louisville, Ky. An- 
nual. 

23—-Northern Indiana & Southern Michigan 
Retail Lumber Dealers’ Association, Oliver 
Hotel, South Bend, Ind. Annual. 


Feb, 24-25—North Dakota Retail Lumbermen’s As- 
sociation, City Auditorium, Fargo, N. D. An- 
nual. 

Feb. 24-26—Nebraska Lumber Merchants’ Associa- 
tion, Lincoln Hotel, Lincoln, Neb. Annual. 


Feb. 


Feb. 25-26—Mississippi Retail Lumber Dealers’ 
Association, Robert E. Lee Hotel, Jackson, 
Miss. First annual. 

March 3—Lumbermen’s Exchange of Philadelphia, 


Philadelphia, Pa. Annual, 


March 3—Eastern Iowa Retail Lumbermen’s Asso- 
ciation, LaFayette Hotel, Clinton, Iowa. An- 
nual. 

March 7-9—Western Forestry & Conservation Asso- 
ciation, Portland, Ore. Annual forest manage- 
ment conference, 

March 10-11—South Dakota Retail Lumbermen’s 
Association, Watertown, S. D. Annual. 


March 17—Red Cedar Shingle Congress, 
Wash, Annual. 

March 25—Eastern Millwork Bureau, Pennsylvania 
Hotel, New York City. Annual, 

April 12-14—Lumbermen’s Association of Texas, 
Texas Hotel, Fort Worth, Tex. Annual. 


May 12-13—Florida Lumber & Millwork Associa- 
tion, Orlando, Fla. Annual, 


Seattle, 





The Michigan Convention 


LANSING, MicH., Jan. 19.—Invitation is ex- 
tended to all lumbermen in Michigan, whether 
members of the association or not, and their 
wives and sweethearts, to attend the forty-third 
annual convention of the Michigan Retail Lum- 
ber Dealers’ Association to be held Feb. 3, 4 
and 5 at the Pantlind Hotel in Grand Rapids. 
An outline of the program indicates that it will 
be graced with men who know what serious 
problems are being encountered in the industry 
now and who can tell what should be done. 
Features of the convention will be the manufac- 
turers’ exhibits, the prizes to be awarded in the 
clean yard and yard improvement contest, the 
Old Guard dinner on Wednesday evening, Feb. 
3, and the annual banquet, followed by music 
and dancing on the evening of Feb. 4. 








Six Questions to Be Answered 
at Northeastern 


Rocuester, N. Y., Jan. 19—Answers to “six 
sharp shooting questions’—What, How, Where, 
Why, When and Who? will be given by va- 
rious prominent speakers in developing the 
theme “What to Do in ’32” of the thirty-eighth 
annual convention of the Northeastern Retail 
Lumbermen’s Association to be held Jan. 26, 27 
_ 28 at the Hotel Pennsylvania in New York 

ity. 

_The speakers and their subjects include: 
Thomas J. Watson, president International 
Business Machines Corporation, New York, on 
“What is in store for us in 1932”; E. D. Peck, 
vice president Devoe & Raynolds Co., New 
York, on “How to select and train salesmen” ; 
Roland Doane, sales counsellor, New York, on 
“How can mail order competition best be met” ; 
A. W. Holt, Chicago, on the house valuator 
system; J. R. Randall, president Reserve Sup- 
ply Co., Minneapolis, on “Where is the future 
trend of the retail lumber business”; Henry S. 
\issell, president National Association of Real 
Estate Boards, Springfield, Ohio, on “Where 
does the home loan discount bank fit into the 
building picture”; John M. Wyman, Building & 
Loan League, Cincinnati, on “Why are higher 
Construction standards necessary to the home 
building industry”; Frank H. Alcott, engineer 
National Lumber Manufacturers’ Association, 
on “Why will grade-marked and trade-marked 
lumber solve 75 percent of the lumber dealers’ 
trouble”; Harry T. Kendall, Kansas City, 
chairman conference committee on lumber trade 
Practice, on “When will sound distribution 


methods mean profits to the lumber industry” ; 
and Harry J. Colman, business analyst, Chi- 
cago, on “When will the retail lumber business 
be reconstructed on a profitable basis.” 

A number of group breakfasts and luncheons 
will be held during the course of the convention 
for discussion of topics of utmost importance. 

Entertainment features promise to be of a 
high order and include theater parties, dinner- 
smoker and annual banquet. 





To Be "Constructive Opportunities" 
Meeting 


SEATTLE, WASH., Jan. 16.—A series of lead- 
ing questions, answers to which will be made 
by generally recognized authorities, will fea- 
ture the annual convention of the West Coast 
Lumbermen’s Association to be held Jan. 29 
at the Hotel Winthrop in Tacoma. ‘The an- 
nouncement concerning this meeting states that 
it “will be devoted to constructive opportunities 
in market extension and merchandising.” 

R. J. Sharp, of the Mountain Lumber Co., 
will discuss future markets in relation to popu- 
lation trends and building requirements. Future 
markets in relation to consumption trends, and 
how to make lumber salable will be discussed 
by I. N. Tate, Weyerhauser Sales Co. De- 
velopment of building codes and what they 
signify in the use and grading of lumber will 
be the subject of a talk by J. E. Mackie, en- 
gineer, National Lumber Manufacturers’ Asso- 
ciation. What the builder and specifier wants 
in lumber will be handled by Maj. O. A. Piper, 
assistant city engineer of Seattle, and R. E. 
Borhek, architect, of Tacoma. C. J. Hogue 
will tell how the association can help promote 
timber construction for local projects and pub- 
lic improvements. 

A. J. Hager, president National Retail Lum- 
ber Dealers’ Association, is to talk on co-opera- 
tion between the manufacturers and retailers, 
followed by a discussion on the lumber distribu- 
tion practices code. Development of West 
Coast association grading rules will be given a 
thorough discussion by L. A. Nelson. President 
Tennant’s address will have to do chiefly with 
what the association has done for the West 
Coast industry, and Secretary-Manager Gree- 
ley’s address will deal chiefly with the oppor- 
tunities for association mills in pushing grade- 
marked lumber; the development and merchan- 
dising of dry lumber; and opportunities for 
lumber fabrication at the mill. 

Whether members of the association or not 
representatives of the entire West Coast in- 
dustry are invited to be present. 


Plans of Canadian Lumbermen 


MOonrtTREAL, QUE., Jan. 18.—The program for 
the twenty-fourth annual meeting of the Cana- 
dian Lumbermen’s Association to be held in 
the Mount Royal Hotel on Feb. 2 and 3, has 
been prepared. Included among the speakers 
will be two representatives of the Dominion 
Government Forest Products Laboratories in 
Ottawa who will explain some of the work they 
have been doing during the last year for the 
lumber industry. 

The morning of the first day will be de- 
voted to a general business session when the 
reports of the president, secretary-manager and 
honorary treasurer will be received, and asso- 
ciation finances will be discussed. In the after- 
noon group meetings will be held devoted to 
white pine, spruce, hardwood and jack pine. On 
Feb. 3 business sessions will be the order of 
the day and reports will be heard from chair- 
men of the group meetings. Secretary-Manager 
R. L. Sargant calls attention to the fact that 
the usual annual banquet will be dispensed with, 
but that the annual dance will be held on the 
evening of Feb. 2. 


a 


lowa Problems to Be Aired 


Des Moines, Iowa, Jan. 19.—In announcing 
the program for the fourth annual convention 
of the lowa Lumber & Material Dealers’ Asso- 
ciation, to be held Feb. 2, 3 and 4, at the 
Coliseum here, the statement is made that “the 
Iowa lumber and material dealer has never be- 
fore faced such a multiplicity of complex con- 
ditions as he is confronted with at present. The 
constant increase in the variety of materials 
handled, new methods of application, different 
systems of merchandising, new basis of credit 
and financing, creative and unit selling, status 
of relationship between consumer, dealer, whole- 
saler, and manufacturer, economic position of 
the dealer; all of which are vital elements in 
every dealer’s business, furnish a wide field for 
convention discussion.” To this end, therefore, 
the program committee has successfully ar- 
ranged to have a group of convention speakers 
who are well qualified to discuss the topics of 
most importance. 

The speakers will include Orville Greene, of 
the Wilson & Greene Lumber Co., Syracuse, 
N. Y., and chairman of the National retailers’ 
merchandising council; C. E. Stedman, vice 
president The Celotex Co.; Elmer T. Peterson, 
editor Better Homes & Gardens; Jean F. Car- 
roll, director of research of the Meredith Pub- 
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Mississippi 
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Shortleaf 


Real Satisfaction 
In Every Foot 


Note the wonderful quality of these 
logs and you'll readily understand why 
“Bude Quality” lumber is so light in 
weight and easy to work. It’s the kind 


of lumber that'll satisfy the con- 
tractors, carpenters and builders. 


There’s satisfaction for you because 
“Bude Quality” will hold your trade 
and make good profits for you. 


Repeat orders follow a sale because 
this lumber is superbly manufactured 
—ends square, edges parallel, surfaces 
smooth, and patterns accurately 
moulded. 


Order “Bude Quality” finish, casing, 
base, ceiling, siding, moulding, boards, 
lath, in mixed cars. Write now for 
quotations on regular items and also 
on short length lumber. 


Grade Marked—Trade Marked 
Specie Marked 


Homochitto Lumber Co. 


BROOKHAVEN, MISS. 
Eastern Sales Offices 


Scranton, Pa. 






SOUTHERN HARDWOODS 


We have a separate hardwood plant 
at Bude, Miss., in which we are 
manufacturing Poplar, Red and 
Sap Gum, Cypress, Red and 
White plain and quar- 
tered Oak, Ash, Ja 
Beech; Hickory, Soft A 
Maple, plain and 
quartered Tu- 


pelo and Syc- y 
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lishing Co.; A. W. Holt; Ben F. Springer, 
secretary John Schroeder Lumber Co., Mil- 


waukee, past president the Wisconsin associa- 
tion and now Snark of the Universe of Hoo- 
Hoo; and W. E. Difford, secretary Kentucky 
Retail Lumber Dealers’ Association. 

This will be an exhibit convention, and a 
large number of prominent manufacturers will 
have display booths to exploit their products. 
Programs of entertainment for the delegates as 
well as the visiting ladies are being arranged. 
Non-member dealers are cordially invited to 
attend the convention; no registration fee will 
be charged them. 


Hemlock-Hardwood Men Change 
Meeting Place 

OsukosH, Wis., Jan. 19.—Because of an- 
other large convention to be held at the Pfister 
Hotel on Jan. 27, the date on which the North- 
ern Hemlock & Hardwood Manufacturers’ As- 
sociation will hold its annual meeting, the lat- 
ter has decided to convene at the Hotel Schroe- 
der instead of at the Pfister Hotel in Milwau- 
kee, as previously announced. A meeting of 
the directors of the association will be held on 
Tuesday evening, Jan. 26, followed by dinner at 
7 p. m. 


Dedicate 1932 to Progress 


RicHMoND, VA., Jan. 19.—“If you are seeking 
dividends, it’s the best investment on earth.” In 
these words is extended a cordial invitation to 
attend the sixth annual convention of the Vir- 
ginia Lumber & Building Supply Dealers’ Asso- 
ciation, to be held Feb. 12 and 13 at the Hotel 
John Marshall in Richmond. Nineteen-thirty- 
two has been dedicated to progress, the an- 
nouncement states, and every effort will be put 
forth to make this the best convention in the 
history of the association. “Outstanding mer- 
chandisers and trade counsellors will help you 
chart 1932. Constructive and instructive mes- 
sages will include ‘The Economic Expectancy 
of Virginia’; ‘How the Dealer Can Survive’; 
‘One Salesman to Another’; ‘Birth Control in 
Business’; ‘Meeting the Conditions That Face 
You,’ and the program will be climaxed with 
the important subject of ‘Merchandising and 
Financing.’ ” 

A “disarmament conference” will be held Sat- 
urday morning at which manufacturers, whole- 
salers and retailers under the leadership of 
Fred W. Kling will air unethical and unwel- 
comed practices and try to develop improve- 
ments so that all may be better able to cope 
with their mutual problems during 1932. 

This will be an exhibit convention with the 
manufacturers presenting an array of products 
for the retailers’ inspection. The annual ban- 
quet will be held Friday evening, followed by 
entertainment and dancing. A special program 
of entertainment is being arranged for the 
ladies. 











Approve Federal Home Loan 
Bank Bills 


MEMPHIS, TENN., Jan. 18.—Approval of two 
bills before Congress, which would probably 
stimulate building, and passage of a resolution 
which called for more economy in government 
expenditures, as a means of reducing taxation, 
occupied the regular meeting of the Lumber- 
men’s Club of Memphis last Thursday. The 
meeting was presided over by both the retiring 
president, A. L. DeMontcourt, and Erskine 
Williams, the new president, who was installed 
at this meeting. Other officers installed were: 
Charles E. Thomason, first vice president; C. 
M. Green, second vice president; J. D. Huff- 
man, secretary-treasurer, and the following di- 
rectors: Abe Lemsky, C. A. New and H. E. 
Craig. 

Edwin B. Phillips, local architect and repre- 
sentative of the National Association of Archi- 
tects, urged the club to endorse a bill before 
Congress which would mean immediate employ- 
ment to about 400 architects throughout the 
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United States and completion of the Gover. 
ment’s building program, which can not be com- 
pleted under the present system, and allows for 
only a limited number of contractors, the archi. 
tectural work being handled by a Government 
department. 

At the suggestion of John W. McClure, a 
resolution was adopted approving the bills now 
before Congress in reference to the establish. 
ment of Federal home loan banks. 

The resolution calling for a lessening of Goy- 
ernment expenditures was directed at the sec- 
retary of commerce and the many reports which 
his department prints and circulates that are 
useless, containing information that is far be- 
hind the times. It particularly mentioned a re. 
port gotten out showing a list of hardwood man- 
ufacturers, which is both incorrect and not up. 
to-date. 

Erskine Williams, the new president, in tak- 
ing his office told of the work he expected to 
accomplish during the year and then named the 
standing committees. 


Long Island Salesmen Meet 


I'reeporT, L. I., Jan. 19—Long Island Sales- 
men’s Association held its first meeting of the 
year here last week. President Ben Downing, 
of the Northeastern Retail Lumbermen’s Asso- 
ciation, gave a talk on salesmanship. The 
salesmen’s association has opened an employ- 
ment department, and has already placed two 
members in good positions. The next meeting 
will be a reception to ex-members who are now 
retailers. 





Spruce Manufacturers Make 
Merchandising Plans 


PorTLAND, Ore., Jan. 16.—Spruce manufac- 
turers from Oregon, Washington and _ British 
Columbia are considering several plans _pro- 
posed for more advantageous merchandising of 
their products and will decide upon a definite 
program in the near future. 

These plans were submitted and considered 
at a meeting at the Hotel Portland here on 
Thursday of this week at which W. B. Greeley, 
manager of the West Coast Lumbermen’s Asso- 
ciation, presided. The meeting was called by 
the Sitka spruce division of the West Coast as- 
sociation, with which practically all the major 
spruce manufacturing plants in this part of the 
country are affiliated. 

The meeting was largely attended and every- 
one seemed to view the immediate future with 
considerable optimism. Although this is_ the 
normally dull period in lumber, an improvement 
in the domestic spruce lumber market is reported 
from various quarters. In fact, it is declared 
that the outlook at this time is brighter than it 
has been at any time during the last 18 months. 

The headquarters of the Sitka spruce division 
is in the Yeon Building here, in the offices of the 
Portland branch of the West Coast Lumbermen’s 
Association, and J. P. Keating is manager. 





To Increase Maritime Output 


WasHINGTON, D. C., Jan. 18.—Nova Scotia 
lumber stocks were reported so well cleared 
out on Nov. 30 that operators have decided to 
increase production, states a report to the lum- 
ber division, Department of Commerce. Present 
market conditions do not appear to warrant an 











TE 





increase. During the winter 1929-30 there were J 
about 225,000,000 feet of lumber produced m™ J 


Nova Scotia. It is roughly estimated that in 
the 1930-31 winter season, production fell of 
about 30 percent, but it is believed that lumber 
production this season will be somewhat higher 
than last year’s. 

Logging operators in New Brunswick are 
sending extra crews into the woods, as they 
believe the demand for lumber will improve 
substantially during 1932, says another report. 
In some quarters it is predicted that, instead 0 
the cut of 67,000,000 feet originally planned, 
one of around 125,000,000 feet may be made. 
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PIONEER LUMBERING 


[NO. 54 OF A SERIES] 





which produces it is California’s 
Pioneer Pine Producer. It inher- 
ited its lumbering traditions 
from Michigan, whose capital 





made the operation possible; 
and, as a matter of interest to 
American Lumbermen readers, 
future Madera Bulletins will not 





only contrast the logging meth- 
































aS i. ods of the two sections, but also 
3y . draw comparisons between the 
= = The primitive lumberman squared up his log by hewing off the manufacturing processes used 
=. Zz * bark and sapwood, whipsawing his cant into desired dimensions. jn the making and handling of 
S _ Captain Robert Dollar, an 87 year old lum- Michigan Cork Pine and its very worthy suc- of 
“=~ : berman, and founder and Chairman of the cessor, Madera Sugar Pine. 25 
2 ; Board of Directors of the Dollar Steamship Far seeing Eastern White Pine producers | 
= 2 lines, recently wrote: long ago found in Madera Sugar Pine, a true | 
3S “A lumber yard in my boyhood days White Pine, admirably adapted to all the uses | 
SS - was a different kind of an institution from for which its eastern cousin, Pinus strobus, 
¥ & the lumber yard of today. There was no has so well served our Nation. | 
=z : sawmill, and all of the lumber 
= was manufactured into sizes with 
E 3 whipsaws. We had what we called 
; =: o> ‘pits’ for whipsaws, and it is my 
r == a recollection that there were from 
ae ; fifteen to twenty whipsaws work- : 
a Eo! ing steadily. "2 
- = 2 - “Afterwards, when I grew up, “_ 
BS 3 ° I remember my father’s planning ws 
= wg and building a real sawmill, so the = 
+. whipsaws went out of date and =" 3 
eS a the sawmills took their places.” tek e. eo : : ae ap a 
Sy - \ ee Fie . ee “et os § . i - - 
a Madera Sugar Pine has been on the The first sawmills were located on streams and were ns co 
— So market since 1874, and the Company driven by large waterwheels. —_ 
2 MADERA SUGAR PINE CO., MADERA, CALIF. 
a 29 [PIONEER CALIFORNIA PINE PRODUCERS] 


Because of their general interest, especially to all users of pine lumber, 

this series of letters prepared by the Madera Sugar Pine Co., Madera 

Calif., and sent to its entire list of distributors, is being published serially 

. in the American Lumberman, and will be available to any one interested. 
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We're supplying the needs of exact- 
ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 


We'll satisfy you, too, because we specialize 


in Northern Veneers and Plywood. 


Members We also invite orders for Northern Pine, Spruce, 
ee Hemlock, Cedar Posts and Poles, Lath, Shingles, and 
Association 


Order in straight or mixed cars. 


“Peerless Brand” Rock Maple, Beech and Birch flooring. 


THE NORTHWESTERN COOPERAGE 


& LUMBER COMPANY 
GLADSTONE, MICHIGAN 


Chicago Office: N. J Clears Lumber Co., 1331 Monadnock Block 


Minneapolis Office: G. W Critten, 516 Lumber Exchange 














Goto TA under | 


LAKE LUMBER CO/” 


DRY WISCONSIN 


1 car 

4 cars 
2 cars 
{ car 

2 cars 
4 cars 
2 cars 
3 cars 
2 cars 


3 cars 
3 cars 


WHITE PINE 


ix 6 10tol6” No. 
ix 8 10tol6’ No. 
1x10 10to16’ No. 
Ix 4 10tol6’ No. 
ix 6 10to16’ No. 
ix 8 10to!6’ No. 
ix!0 10to16’ No. 
Ix 6 8tol6’ No. 
ix 8 8tol6’ No. 
ix!0 8tol6’ No. 
i” No. 5 Pine Boards. 


Can miliwork as desired. 
Write for Prices, 


s Thunder Lake Lumber Co. 


Manufacturers 


RHINELANDER, 











NORTHERN 
HARDWOODS 





Rib Lake Quality 





3 cars 4/4” No. 


Elm 


1 Com. & Sel. Soft 


2 cars 4/4” No. 2 Com. Soft Elm 


5 cars 6/4” 


Elm 


5 cars 8/4” No. 


Elm 


3 cars 8/4” No. 


Maple 


4 cars 4/4” 


No. 


1 Com. & Bet. Soft 
1 Com. & Bet. Soft 
1 Com. & Bet. Soft 


No. 2 Com. Soft Maple 
Get Our Quotations Now 





Rib Lake Lumber Co. 


General Sales Dept.: 


OF DELAWARE 


APPLETON, 
Mills at Rib Lake, Wis. 


WIS. 











“Superior Brand”’ 
DIMENSION LUMBER 


AND 
HARD MAPLE FLOORING 


Brown Dimension Co. 
(Subsidiary of Bay De Noquet Co.) 


Main Office: 
MANISTIQUE, MICH. 
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Foreign Demand Aids Hardwoods 


Trade Remains Inactive 


MEMPHIS, TENN., Jan. 18.—Southern hard- 
wood demand continues dull. Encouraging signs 
of business improvement are the attendance and 
sales at both furniture and automobile shows, 
and the large number of inquiries being received 
by hardwood mills. Prices in the main are un- 
changed, but there is a tendency to increase 
prices of some items, principally of oak, because 
of their scarcity. 

There continues a fair demand from the auto- 
mobile and furniture industries, but volume is 
exceptionally small for this time of year. Ship- 
ments on old orders are rather slow, because 
of heavy rains throughout southern territory. 
Demand from manufacturers of sash and doors 
and interior trim has been rather slow, as is that 
from the boxmakers. There is a somewhat bet- 
ter demand for dimension stock, but not any 
marked increase. 

Export demand shows some signs of recovery, 
after a slow thirty days. The advancing rate of 
exchange, and a slightly better demand in En- 
gland, make English buyers eager to place or- 
ders, particularly for oak items that are rather 
scarce. Demand from Continental ports is 
slightly better. Shipments to seaboard have been 
exceptionally light, largely because of the heavy 
rains. 

Rains have interfered with production. Mills 
that were expecting to resume operations are 
still down, and will remain down for another 
thirty days. 


Trans-Atlantic Rate Extended; Rail 
Rate to Port Cut 


MeMPHIs, TENN., Jan. 18.—Present ocean 
rates on hardwood lumber to Havre, Bordeaux, 
Dunkirk, Antwerp and Ghent have been ex- 
tended by the Gulf-Continental Conference 
through February, 1932, according to an an- 
nouncement by the Phillips Forwarding Co. The 
rates on heavy hardwood to Havre, Bordeaux 
and Dunkirk are 27% cents a hundred pounds 
from all Gulf ports; to Antwerp, 25 cents, and 
to Ghent, 27 cents. Flooring takes a rate 2% 
cents higher than the heavy hardwood rate to 
all ports. These rates apply to shippers who 
have signed the Continental contract, but these 
contracts will be void after March 1, 1932. 

Announcement is made by the Phillips For- 
warding Co. that on and after Jan. 24 the rate 
from Memphis to Lake Charles, La., for export 
will be reduced to 17 cents, which is identical 
with the rate to New Orleans. Similar reduc- 
tions will be made from various Arkansas points 
on the Missouri Pacific. On Feb. 15 similar re- 
ductions will be made by the Rock Island rail- 
road, from points on its line in Arkansas. This 
will mean that exporters may use the port of 
Lake Charles, La., at the same rates as other 
ports. 


Close-outs Disturb Market 


Boston, Mass., Jan. 19.—Hardwood whole- 
salers have noted a slight increase in the inter- 
est of their customers. Some orders are being 
booked for small lots for immediate requirements. 

The closing out of their hardwood stocks by 
several large industrial consumers, discontinuing 
certain lines, has interfered with normal buying. 
The Biddle & Smart Co., automobile body builder 
at Amesbury, Mass., thus disposed of a sub- 
stantial stock, including considerable birch and 
some magnolia. Much of this was purchased 
by the P. Derby Co. and the Mahoney Chair 
Co. of Gardner, Mass. They also bought con- 
siderable stock from the Parker & Young Co., 
which has temporarily discontinued production 
of hardwoods at its New Hampshire plants ex- 
cept on a large contract for the United Shoe 
Machinery Co. and such special customers. 

Wormy oak has been one of the best sellers. 


Depreciation of the Canadian dollar has stimy- 
lated interest in Canadian hardwoods, and buy- 
ers for several important consuming industries 
have lately been visiting mills in Canada and 
placing orders. Hardwood ends, includin 
birch, beech and maple, under 8- foot length, sel] 
at about two-third the prices on regular lengths, 
There is very little inquiry from abroad, and 
the British market looks especially quiet. Reports 
of price concessions by some eager sellers cop. 
tinue to be disturbing. Southern makes of select 
and No. 1 common oak flooring were marked yp 
2 this week, but other producers continue to 
quote the old low prices. 

New Hampshire association producers re. 
age 14, 666,000 feet of hardwood on hand 
Jan. 1, 2,885,000 feet of it sold. On Oct. 1 they 
had 16,962,000 feet; and on Jan. 1 last year 
15,317,000 feet. 

A shipment of 101,500 feet of red lauan from 
the Philippines was received here last week. 


Big Consumers Inquire 


CincINNATI, OHI0, Jan. 18.—Dealers in Ap- 
palachian hardwoods report a slight improye- 
met in the tone of business. Orders are be- 
ginning to come from automobile body manv- 
facturers. Other body builders, who are be- 
lieved to be allied with the Ford interests, are 
making inquiries, which indicate purchases of 
about 2,000,000 feet both red and white plain 
oak and sound wormy oak, with possibly maple, 
elm and ash. Common and better, 6/4, stand- 
ard lengths, are mostly wanted. Buying of both 
automobile and furniture factories awaits the 
results of current shows, so, orders are not 
expected to materialize much before Feb. 1-15, 
Dealers say there has been sporadic inquiry from 
eastern wholesalers and interior trim plants, 
Dealers in oak flooring are adhering strictly 
to lists on the majority of items. Export deal- 
ers report a quickening in the inquiry from the 
United Kingdom and Continent, and prospects 
for Canadian buying are better. Local stocks 
of both hardwoods and softwoods are the low- 
est in years, and fill-in orders are expected from 
retailers and industrial users in this territory 
within a short time. 


Little Business Being Placed 


LouIsvILLE, Ky., Jan. 20.—Hardwood men 
are encouraged by the success of the recent Chi- 
cago furniture shows, which was a result of 
dealers and distributers having low _ stocks. 
Lumber, veneer and plywood men feel certain 
that some business of size is due before long. 
Automobile business has not opened up. There 
Was some increase in operating time of automo- 
bile woodwork plants in December, but not much 
so far in January. There was a little business 
placed between the first and tenth of January, 
but very little since then. Most of the buying 
continues in mixed cars, with no contracts of 
immediate shipment orders of any size. Re 
leases on old orders are also slow. Export busi- 
ness is dull. 

Prices are as follows on inch stock, f. 0. b. 
Louisville: White oak FAS are priced at 
around $85 for Kentucky, $70 for southern; 
common, $40@45; quartered white oak, FAS, 
Kentucky, $120; southern, $110; common, $5! 
55; red oak, FAS, $60 : common, $38@40; 
poplar, FAS, northern, $80; southern, $60; saps 
and selects, northern, $60; 
1 common, northern, $35@40; 
40; 2-A, $24@27; 2-B, $19. Walnut, FAS, 
$170; select, $120; No. 1 common, $65; No. 2 
$32. Gum, FAS, sap, $32; common, $24; quaf- 
tered sap, $36 and $28; plain red, $65 and $35. 
Ash, $60 and $35. Cottonwood, $35 and $25. 
Magnolia, $40 and $30. 
Wormy oak, $24. 

Bank failures in Kentucky and southern In 
diana during the last week or ten days wi 


southern, $35@ 


For Current Market Prices on Hardwoods See Pages 54 and 55 


Beech, log run, $30. 
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affect some lumber retailers and perhaps a few 
manufacturers. Coal and tobacco towns are 
the hardest hit, because mild winter weather 
means small demand for coal, and tobacco is 
bringing an average of only about 7 cents a 
pound. Insurance money is not being applied 
to rebuilding, but to liquidating loans, and no 
building loan money is available. 


Brochure on “Appalachian Yellow 
Poplar" 


CINCINNATI, Onto, Jan. 18.—Carrying out 
its policy of presenting practical and scientific 
information on the woods embraced in the 
production of its membership, the Appalachian 
Hardwood Club has added to its series of pub- 
lications a brochure entitled “Appalachian Yel- 
low Poplar.” This brochure, prepared for the 
benefit of both architects and wood users, con- 
cisely states the essential facts pertaining to 
Appalachian yellow poplar and explains the 
properties that make it supreme for scores of 
uses. A feature of the brochure is a chart show- 
ing the properties of yellow poplar as com- 
pared with those of other hardwoods. This 
chart, which is based on actual tests, gives at 
a glance information that otherwise would re- 
quire exhaustive reading to obtain. The bro- 
chure is suitably illustrated, one of the illustra- 
tions being an unusual microscopic enlargement 
showing the texture of Appalachian poplar as 
contrasted to the same species grown in other 
localities. 

The brochure explains how the use of local 
names instead of standard commercial terms 
for hardwoods can operate to the detriment of 
both manufacturers and users of lumber. It is 
pointed out that the term “whitewood,” a local 
name for yellow poplar since Colonial days, 
is still used in some parts of the country but 
often in a manner greatly at variance with the 
original meaning. Instead of referring to yel- 
low poplar exclusively, “whitewood” sometimes 
is applied to several woods that are white or 
nearly white in color, notwithstanding that the 
varieties thus grouped may be totally dissimilar 
in structure and properties. One unfortunate 
phase of this practice is that disappointments 
due to the injudicious use of other woods may 
be charged to yellow poplar when it in no way 
enters the picture. The way to avoid such dis- 
appointments, the Appalachian Hardwood Club 
points out, is to write the recognized official 
name of Appalachian yellow poplar in the spe- 
cifications or order. 


Furniture Men Buy Maple 


BALTIMORE, Mp., Jan. 18—Much interest is 
manifested here in the furniture displays being 
held at Chicago and New York. Information 
is to the effect that buying was small, though 
the trade has done better than might have been 
expected. Baltimore makers of furniture frames 
have been fairly busy, and the filling of their 
requirements has been most encouraging to the 
hardwood trade. The demand is largely for 
maple, which wood is holding up quite well, and 
some gum is also sought. The wants of the 
makers of automobile bodies have undergone a 
measure of expansion of late, and there are other 
signs of a pick-up in hardwoods. No. 1 com- 
mon and select oak is growing relatively scarce. 

Gustave A. Farber, for years the London rep- 
resentative of the Turner-Farber-Love Co., ex- 
porter of hardwoods, Memphis, Tenn., has with- 
drawn from the corporation. It is said that Mr. 
Farber was invited to come back to the United 
States and take charge of the export department, 
but declined the offer. Because of the falling 
of in demand for hardwoods abroad, the com- 
pany decided it did not wish to continue a Lon- 
don office. The business will be looked after by 
Lewis Garrett, who was Mr. Farner’s assistant, 
and the firm of Churchill & Sim. 

_ F. Bowie Smith, a wholesaler, it is rumored, 
8 Negotiating for acquisition of the wharf, yard 
and mill for manv years occupied by William D. 
Gill & Son, on Philpot Street. This property, 
one of the most valuable in the city, has been 
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on the market for some time, the old corpora- 
tion having been engaged in a gradual liquida- 
tion. 

William T. Lawton, of Joseph Thomas & 
Sons, a sash and door and millwork firm of 
Baltimore, whose history dates back more than 
a hundred years, on Jan. 16 celebrated his golden 
wedding with a family dinner at the Lord Balti- 
more Hotel. 

Charles Diakont, of the lumber yard firm of 
Hofmeister & Diakont, Baltimore, and Mrs. 
Diakont have gone on a trip to Texas to see 
his son. 


Business Slightly Better 


JACKSONVILLE, FLA., Jan. 18.—Hardwood in- 
quiries and orders are showing a slight in- 
crease. Inquiries from domestic buyers are 
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more plentiful. Export buyers are ordering in 
about the same quantity as for the last few 
weeks. The furniture trade is showing more 
interest than for several weeks. Almost with- 
out an exception, mills report a large surplus 
of stock, and prices unsatisfactory. Overseas 
demand is principally from England, but there 
is a little from Germany, and the island trade 
is taking small lots. 





THE HIGHEST airplane landing field in the 
United States, located at an elevation of 9,000 
feet on South Fork Meadows in the Inyo Na- 
tional Forest, has just been opened, according 
to Forest Service officials. The first landing 
was made by Pilot Bob Larsen, flying a plane 
owned by W. O. Todd, of Los Angeles, who, 
with Mrs. Todd, was a passenger on the flight. 





AWAY WITH COSTLY 
END-RACKING 





HERE’S PROOF that Lig- 
nasan banishes sap stain. 


Boards at left undipped. 
Boards at right LIGNASAN- 
DIPPED. 


LIGNASAN-DIPPED 
sap gum stays bright 
to the bottom 
of the pile 





HE days of expensive and troublesome 

end-racking of sap gum are gone. Already 
many hardwood mills are flat piling directly 
from the saw and getting bright stock almost 
to the last board on the pile. How do they 
do it? 

Lignasan, applied ina COLD SOLUTION, 
is the answer. U. S. Government tests prove 
this treatment is effective against sap stain 
in both pine and sap gum. The average of 
1930 large scale tests was 97.4% control on 
pine—99.2% on sap gum. Lignasan is used 


GU POND 


REG. uy. 5. PAT.OFE 


LIGNASAN 


Prevents Sap Stain Keeps Lumber Bright 





NO MORE END-RACKING of sap gum in this yard. This manufac- 
turer treats his lumber with du Pont LIGNASAN. Gets all-bright stock. 


SeBics 


“Phalb ans, Is, ey 


eee ee > 
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j 
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as a dip for boards and small dimension stock 
or as atimber spray. Yellowing that is charac- 
teristic of certain other treatments is avoided 
by using Lignasan. And the best part of it is, 
Lignasan can give you all-bright lumber for 
12c or less per thousand board feet. 

Send filled-in coupon for prices and more 
detailed description of Lignasan. Find out 
how easy and inexpensive it is to have bright 
lumber in your air-seasoning yards. 








E.I. DU PONT DE NEMOURS & CO., Inc. 
Organic Chemicals Dept., Wilmington, Del. 
Gentlemen: I should like to know the easy, 
inexpensive way to get All-Bright Lumber. 
Without obligation please send me full details 
and prices of Lignasan. 


i ceicot A cauasaieb cians 


Address 


City and State.......... 
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You 

Want 
Satisfied 
Customers 


— 


Then, the Meadow River 
items listed below are the prod- 
ucts for you to sell. All of these 
items are produced from West 
Virginia timber—“The Cream 
of the Appalachians.” 


manufacture 
We 


take a great deal of pride in 


Meadow River 
is well equal to the best. 


turning out a superior product 
—expertly machined, accurately 
graded, carefully handled and 
loaded. 


Good dealers everywhere will 
be exceptionally well pleased 
with the satisfaction they can 
give customers with 


MEADOW 
RIVER 


BRAND 


FLOORING 


Red Oak Maple Beech 
White Oak Birch 


TRIM AND MOULDINGS 


Oak Poplar Basswood 
Chestnut Birch Ash 


STEPPING and RISERS 
Oak Birch 


BEVEL SIDING 


Poplar 


We will welcome your inquiries 


THE MEADOW RIVER 
LUMBER CO. 


RAINELLE WEST VIRGINIA 
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Retribution 


We say that death and taxes are the only cer- 
tain things; 

The pendulum of 
swings. 

Prosperity, depression, yes, depression, then a 
boom, 

Are equally as certain as are taxes and the 
tomb. 

We'll always have our taxes, with the citizen 
the goat— 

They needn’t be so heavy, but we don’t know 
how to vote; 

And finally (too early) a little gasp we give— 

And that is as it should be, for we don’t know 
how to live. 


business just as positively 


Death, taxes and depression all are very much 
the same. 

For any time they happen we are usually to 
blame. 

We're making lots of money, but enough is not 
enough— 

We want to manufacture or to peddle twice the 
stuff. 

The farmer’s lot is happy, and his crops are 
looking grand, 

And so he makes a mortgage, and begins to 
purchase land; 

And then a nice depression comes along and 
knocks us hence— 

And that is as it should be, for we haven’t any 
sense. 


It isn’t just the merchant, or the fellow with a 
mill, 

It isn’t just the farmer, or the oil man with his 
drill, 

But all the little fellows with a monkey-wrench 
or rake, 

All the people making money, all are spending 
all they make. 

They might have built a dwelling or they might 
have bought a bond, 

But they’re living in the present, and they never 
look beyond. 

Then along comes old depression, and they’re 
solemn as the grave— 

And that is as it should be, for they haven't 
learned to save. 


We See b' the Papers 


Our personal guess is that it will be Ritchie 
against Hoover. 

With a Democratic dry vice president and 
Republican farm ditto. 

By ditto, of course, we mean vice president, 
which is what one is. 

It may be Roosevelt instead, depending on 
just how sore Al really is. 

Clip this prediction out of your paper, and 
keep the rest of the paper. 

As far as these modern winters are concerned, 
they’re mild but they satisfy. 

Italy will have an $81,000,000 deficit this year. 
Blame it on President Hoover. 

The musicians’ union says the uke is not a 
musical instrument. And what’s a sax? 

A former Harvard professor has just died 
in California. We didn’t suppose anybody ever 
did. 

People ask the Government for a billion as 
jauntily as some fellow comes in here and asks 
us for a ten. 

French troops have seized an African oasis. 
Our prohibition troops don’t seem to have that 
much success. 

German generals say that during the war the 
Americans were “brave and reckless.” Especially 
lending money. 

Speaking of modernistic architecture, when 
you see the Chicago World’s Fair buildings 


you will decide that you must have starte 
drinking again. 

We have a feeling that that money Europe 
owes us is headed for the column ordinarily ep. 
titled “Profit and Loss.” 

The trouble with Congressional investigations 
is that they cost money. Before the taxpayers 
investigate they have to invest. 

Petitions are being circulated in Indiana fo, 
an extra session of the legislature. Some peo- 
ple don’t know when they are well off. 

It takes 35,000,000 years for the light of som 
stars to reach the earth. It’s like explaining 
to an agent that no, you don’t want any. 

The comparative harmony in Congress indi. 
cates that the two great parties have adopted the 
motto: “United we stand, divided next fall,” 

Democrats are warned against “over-conf- 
dence.” Gosh, let’s have some confidence in this 
country, no matter what it is. 

The people of the United States consumed 
5,475,204 tons of refined sugar last year, but 
you would never believe it from the way they act, 

We have long insisted that what you lose on 
one thing you make up on another. It is cost 
ing us more for red ink, but less for order 
blanks. 


Between Trains 


AtLantic City, N. J.—The remodeling 
movement which the AMERICAN LUMBERMAN 
originated many years ago, long before there 
was any thought of a depression, and which the 
city of Muncie, Ind., has so successfully organ- 
ized, has a wonderful opportunity in Atlantic 
City. Walk a block back from the boardwalk 
and you are in the midst of the Victorian era 





To lose a friend for a while, 
Borrow money from him— 
To lose him forever, 

Lend it to him. 











where scrollwork still adorns the porches of the 
boarding houses and numerous towers and tur 
rets lift their grandeur to the sky. Atlantic 
City is a place of modern hotels and residences 
but the lodging house district clings tenaciousl 
to the designs and doo-dads of an earlier day 
It looks like a great chance for an up and com: 
ing contractor and an equally energetic lumber 
dealer. But you never can tell. 


them better as they are. : 
The occasion of this visitation was the 
stallation of the new officers of the Kiwanis 


Club, and we found among those present all th} 


old friends, and many new ones, and _ the 
asked us not to say anything about the depres: 
sion, and then talked about it themselves. Bit 
as on this occasion they were not particularh 
depressed by the depression, all was well. !t 
lady on our right gave us a new idea. She said 
that, with all this talk of a 6-hour day and 
5-day week, Atlantic City ought to benefit. 


other words, after the depression is over ang 










eel 


Maybe th § 
boarding house keepers, and the guests, like} 





the 6-hour day and the 5-day week remain a 
the aftermath thereof, that people will havtg 
We are nove 


time to spend at Atlantic City. 
far enough away to disagree with the lady 


The 6-hour day and the 5-day week may ¥§ 
here for the employee, but we have reason WF 
believe that employers’ hours will remain abowy 
the same—the good old 7-day week and 12-ho§ 


day that has always been the custom in the et 
ployers’ union. 
used to meet many an employer playing 8% 
Saturday afternoon, but he always had his bus 
ness with hm. 


In more prosperous days ¥§ 
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"Wheel" Is Not at Standstill 


| Construction expectations for the first quarter 
LT of 1932, as summed up by L. Seth Schnitman, 
| chief statistician F. W. Dodge Corporation, 
strikingly point to the fact that although this 

balance wheel of American industry turns more 





°— slowly, it is still turning, not standing still, and 
= at a pace which approximates pre-boom condi- 
narily “4 tions. While a total of $850,000,000 as a maxi- 
2 mum construction volume for the quarter is not, 
ar: Mr. Schnitman shows, of the proportions to 
stigations which the American industrial appetite has been 
taxpayers whetted during its orgies of the past decade; 
vet it does represent a huge expenditure, with 
diana for jarge significance to labor and material in- 
OME peo- terests. 
. “That $850,000,000 is an investment of con- 
it of some siderable size for any country whose appetite is 
>xplaining not already sated with billions,’ Mr. Schnitman 
ny, said concerning the forecast. “It represents 
ress indi. about $275,000,000 in wages for building trades- 
lopted the men. It means about $350,000,000 in building 
t fall.” materials. Despite an outlook showing losses 
wer-coag. of sizable proportions from the corresponding 
ce in thi quarter of 1931, this projected building pro- 


gram still gives work to hundreds of thousands 

; of men. I estimate that the alchemy of about 
consumed 575,000 building tradesmen will be necessary to e ® * ; ; R ; | S . 

year, but produce the bridges, highways, stores, schools, 


y they act apartments, and homes which go to make up 


a ee ee Mixed or Solid Cars of Cypress and Pine 











for order ————<$<—$<<<—<—$—$_$_——————————_ 1 bl | e 
ine: Manila tan alain tae, Now Available for Prompt Delivery 
. 
—_ soning Complete facilities for the manufacture, yarding and shipment of 
MBERMAS Syracuse, N. Y., Jan. 18—Contrary to gen- cypress lumber, lath and shingles have been installed at the Brooks- 
ore there eral belief, kiln drying isn’t nearly so harsh on Scanlon mill, the present output totaling 450,000 feet of cypress per 
bag the aoe - a —— —e nee week. This new service now enables lumber retailers to secure mixed 
y Ofgan- iram 1. rienderson in Charge OF dry Kiln in- cars of cypress and pine, in all grades and sizes, at greater econom 
1 Atlantic struction at the New York State College of * ie Sitiees oe . ; . , 
poardwalk Forestry at Syracuse, N. Y. “It is true,” said ae eevee: 
orian era _ ag 3 Hee "= drying — up Customers will be pleased with the fine quality of Gulf red cypress 
the process but not to the detriment ot the wood. logged from the Brooks-Scanlon timber tracts—just as they have 
It is mild compared with the treatment to which ; : ; 
; nature often subjects lumber. always been pleased with the superior quality of Brooks-Scanlon dense 
ile, “Modern methods of kiln drying,” explained long leaf pine. Cypress, the wood eternal, and long leaf pine, strongest 
- Prof. Henderson, “with automatic control of of structural woods, are lumbers of outstanding merit, each in their 
drying conditions have revolutionized the art of own field, best suited to particular uses. 
curing wood. No longer is it necessary to air- 
dry lumber for long periods before it can be 
used. Many months and often years are cut off ASK ABOUT ALUM-WOOD—MILL-PRIMED WITH ALUMINUM PAINT 
from the drying time without any sacrifice in 
hes of the quality. On the other hand, many losses occur- _ 
s and tur- ring in air seasoning by stains, rot, splits, 
Atlantic checks, warpage are prevented entirely by 
residences proper kiln drying.” ae ¢ U8FlC«éR P fe) R A T I oO N 
enaciously Experimental kiln drying, under the direction 
urlier day. fl of Prof. Henderson at the State College of 


and com: Forestry for the last fourteen years, has brought FOLEY, FLORIDA 














tic lumber out many interesting and useful facts. Every 
faybe the commercial species native to New York State, 
rests, like such as birch, maple, beech, ash, elm, hickory, Manufacturers 
oak, walnut, basswood, tulip, poplar, pine, hem- 
is the A lock as well as oak and red gum and cedar from 100 MILLION BOARD FEET ANNUALLY 
> Kiwanis other States, and rosewood, cocobola and iron- 
ent all the# wood from the tropics and mahogany from the 
and _ they Philippines have been dried successfully in the 
he depres college kiln. 
Ives. But “When fresh sawn lumber is piled out in the 
articularl air for drying,” said Prof. Henderson, “the dry 
vell. The winds soon evaporate the sap and surface mois- 
She sal ture. This evaporation takes place rapidly. The 
day and 2 surface dries out-excessively while the inside of < MICHIGAN 
enefit. Inf the boards, being wet, has failed to shrink. On the AuSableRiver S 
over ang When these forces become severe enough the ” MICHIGAN MAPL E- 
remain @| surface of the boards fractures and checks. —_; cr | er BRAN L AND BEECH FLOORING- 
will have These checks may develop into splits which a 
> are now ofte in the boards. Drying outdoors is very . ° 4 . 
i =a. ying iw.’ Some items in Third Grade 
k may hE a > Be | 
reason to — i Ma = FLOORING 
nain abot! 5 aa ” - 
1d 12-hou' Get It Sell It 3 Se 71,000’ 25/3211" Maple. 53,000 25/32x314" Beech. 
in the et § Quick = <7 130,000 25/32x2 ” Maple. 187,000 33/32x214” Maple. 
days Wy ‘ 114,000 25/32x214” Beech. 52,000 33/32x31%4” Maple. 
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North Carolina Pine and 
West Virginia Hardwood 








CASING 
, Well Manu- ? 
Ke Ona High Crede. BASE AND 
Copediey. 350,000 feet MOULDINGS 
Per Day. Mixed Cars Our Specialty. 








WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 
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oreign Forwar- 
ders, Customs 


Richard Shipping Corp. 


44 Beaver Street. NEW YORK 


poepece. SS 
Ocean Freight Brokers Dnve2" cass 
tend to collection 

and Contractors of invoices. 


Special department handling export lumber shipments 











WARREN AXE & TOOL CO. 
WARREN, PA. 


Were awarded highest 


honors Panama- Pacific 
international Exposition 


GRAND PRIZE 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes& Tools 








17 17 





VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 


of Northern Hardwoods 





17 17 








A New Book by the 
“Lumberman Poet”’ 


he Heart 
Content 


BY 


Douglas Malloch 





Here are 125 happy, hopeful 
and helpful poems which will, 
indeed, “make living a joy.” 

You will want to pass extra 
copies along to your friends— 
and the price makes it possible. 


But especially you want it your- 
self. 


$1.50 Postpaid 
Address 


The American Lumberman 
PUBLISHER 
431 South Dearborn St., Chicago. 
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News Notes from Am 


Los Angeles, Calif. 


Jan. 16.—The general situation of southern 
California is improving, especially since the 
copious rains of the last few weeks, climaxed 
by a 2-inch snowfall Jan. 15, the first of such 
an extent on record in Los Angeles and 
vicinity. This did no damage, and has been 
hailed by the walnut growers as a great boon 
to the crop, "which demands cold weather 
during this season. The citrus crops have 
thus far been undamaged, and the snow has 
merely added to the welcome increase in 
precipitation which is now almost twice the 
normal figure. It will furnish much moisture 
for sub-irrigation, which will be of inesti- 
mable benefit to the agricultural interests 
next summer. Abundant snows still repose 
in the mountains, insuring a plentiful water 
supply. 

Lumber trade is much as at the end of the 
old year, with stocks of materials in dealers’ 
hand low, and price levels about the same. 
A number of postoffice buildings are being 
planned for southern California, but it ap- 
pears that scarcely any lumber will be used 
in their construction, even such items as mill- 
work. Architects report actual preparation 
of plans for new construction is inactive. 
Loaning on new residential building is hesi- 
tant, but it is expected that it will become 
more active before long. 


Portland, Ore. 


Jan. 16.—Until this week weather condi- 
tions had been exceptionally favorable for 
logging, but now the woods are buried in 


deep snow. Some camps that planned re- 
sumption of operations the latter part of this 
month, may have to prolong their shutdown. 
Enough logs are available for all purposes 
for a few weeks. Many lumbermen expect 
an increase in fir trade. Improvement in the 
demand for both pine and spruce lumber was 
reported during the week. 


Tacoma, Wash. 


Jan. 16.—Efforts of the building ccde com- 
mittee of the Tacoma Lumbermen’s Club, as- 
sisted by J. E. Mackie of the National Lum- 
ber Manufacturers’ Association, to have Ta- 
coma’s new building code made more favor- 
able to lumber, have been successful, ac- 
cording to reports by members of the com- 
mittee to the regular session of the club 
yesterday. Several important modifications 
have been made in the code as originally 
prepared, and all the matters in dispute, save 
one, have been adjusted to the satisfaction of 
the lumbermen. The code will go before the 
city council for adoption in the near future. 
W. Yale Henry, Ernest Dolge and A. H. 
Onstad represented the club at a series of 
meetings with the city committee. The club 
adopted resolutions of thanks to Mr. Mackie 
and the National association. 

The club also accepted an invitation to join 
amass meeting of all the Tacoma civic or- 
ganizations which will be held next Tuesday 
to consider the unemployment relief problem. 

Mr. Henry suggested that the club arrange 
a series of tests of the fire resistance of 
different forms of Pacific coast lumber. This 
suggestion resulted in considerable discus- 
sion, and the matter was finally referred to 
the West Coast and National associations. 

Taking note of the heavy cost of replac- 
ing the ornamental concrete light standards 
used by Tacoma, the Washington Manufac- 
turing Co. has submitted to the city council 
a wooden standard it makes for use in the 
East. The company suggested that if eastern 
cities can use this, there is no reason why 
Tacoma, the Lumber Capital of America, can 
not, 

The Simpson Logging Co., of Shelton, will 
put 400 men to work next Monday, when 
Camps 3, 4 and 5 will be reopened after a 
shutdown of a month. 

The St. Paul & Tacoma Lumber Co. has 
filed a request with the State asking that 
31,000 acres of logged-off land in Pierce 
County be classified as reforestation lands, 
which are taxed at only $1 an acre during 
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growth, a yield tax being collected when the 
timber is cut. 

Minot Davis, of the Weyerhaeuser Timber 
Co., has been named chairman of the newly 
created Citizens Unemployment Commission, 

Chester J. Hogue, chief of the field staff 
of the West Coast Lumbermen’s Association, 
was the principal speaker before the Tacoma 
Gyro club Wednesday, discussing the peculj- 
arities of West Coast woods. 


San Francisco, Calif. 


Jan. 16.—The new price schedule on pine 
remains steady, but no inquiries of import- 
ance have been reported. Pine manufacturers 
do not expect any improvement until the first 
of next month. Due to bad weather, mills in 
California territory have not been able to 
operate, and there is still a shortage of pine 
shop lumber. 

Redwood interests report little or 
provement in demand for uppers. However, 
exporters report a demand for redwood ties 
and structural redwood in Peru and Chile. 

The Sugar Pine Lumber Co., Pinedale, 
Calif., and the Pelican Bay Lumber Co, 
Klamath Falls, Ore., have announced the ap- 
pointment of C. C. Stibich as San Francisco 
district representative. Mr. Stibich will have 
offices at 2325 Bay Street. He is well known 
in the Bay region lumber circles. He was 
for several years with Frederic S. Palmer, in 
the wholesale lumber business here, and more 
recently with the sales department of the 
Pickering Lumber Co. 


no im- 


W. G. Kahmann, of the McCloud Lumber 
Co., has left for Minneapolis, Minn., where 
he expects to stay for at least two weeks, 


Mr. Kahmann will be at the home oflice. 


Spokane, Wash. 


Jan. 18.—Snows heavy enough to impede 
logging cover the mountains in this district. 
They will mean plenty of water for the 


spring drives, however. Farmers and hydro- 
electric people are jubilant over the prospects 
of an abundant water supply. The blanket 
of snow also serves to protect the winter 
wheat, crops of which should be good this 
year. The rising prices of wheat and silver 
are bringing about a much better feeling 
throughout this territory. 

That passage of emergency relief legisla- 
tion proposed by President Hoover will afford 
stimulus to building activity is the belief 
of many local lumbermen. Considerable 
building would be done locally were funds 
available. 

John Humbird, vice president and general 
manager of the Victoria Lumber & Manufac- 
turing Co., Chemainus, B. C., and general 
manager of the Humbird Lumber Co., was in 
the city Wednesday. Mr. Humbird came to 
Spokane from Sandpoint, Idaho, where he 
was taking care of Humbird company in- 


terests. 
Seattle, Wash. 


Jan. 16.—A rail shipper declared his sales 
the last ten days have been very light. No 
particular section of the country leads others. 
Retailers are not stocking. Business is com- 
ing mostly from the cities. The wholesaler, 
he said, is not getting his share of eastern 
business. 

Southern California cargoes have averaged 
forty million to forty-five million feet per 
month, and there has not been much decline 
except since Jan. 1. A buyer for a Los 
Angeles firm said there is some call for 
straight No. 1 common, and that all California 
yards are prepared to deliver higher grade 
lumber. One Los Angeles firm has reduced 
the proportion of No. 2 permitted from 25 to 
15 percent. Cargo rate to California has been 
steady at $3.50 a thousand for the last six 
or seven months. Some distress shipments 
have moved at lower figures. It is estimated 
that in southern California, fir consumption 
is about seven times that of redwood. The 
California market is very dull. So much rain 
fell in December that building stopped. 

Export demand is light, and weaknesses in 
rates is apparent. Lumber for January ship- 
ment to Japan has been booked at $4 for 
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ericas Lumber Centers 


paby squares, and $5 for large squares. Feb- 
ruary business, however, is being placed 25 
cents higher. In the United Kingdom trade 
there is a move toward establishing the pound 
sterling rate. Grain is being shipped at 22% 
to 23 shillings, and the lumber rate of $10.50 
is equivalent to 60 shillings. The lumber rate, 
instead of being nearly three times the grain 
rate, should be not over two and a half times. 
Tramp tonnage has got some lumber business 
and is likely to get more. 

Shingle stocks are low and prices tend to 
firm up. No increase in volume of sales is 
apparent. One shingle man declared Canada 
is getting most of the business. A car of 
XXXXX priced at $1.50 a square shipped from 
British Columbia, has a 27-cent advantage 
over Washington or Oregon, at present rate 
of exchange. British Columbia mills nor- 
mally ship about 45 percent of their output 
into the States, but since Canadian exchange 
depreciated, this percentage has increased to 
around 70. 

An inventory of logs in Puget Sound as of 
Jan. 1 reveals a reduction of 20,000,000 feet 
pelow the previous month’s figures. There is 
129,000,000 feet of fir, 25,000,000 feet of cedar, 
45,000,000 feet of hemlock, and 18,000,000 feet 
of spruce. Loggers declare these stocks are 
sufficient for the present rate of manufactur- 
ing. 

W. D. Kelly, of the W. D. Kelly Lumber Co., 
a Newark (N. J.) wholesale firm, is a visitor 
to Seattle and the Pacific Northwest. 

M. V. Hamlin, of J. E. Harroun & Sons, 
Watertown, N. Y., wholesalers, is visiting 
connections in Seattle. 

J. L. Bridge, president Sound Timber Co., 
left Seattle Jan. 5 to attend a meeting of 
the company at Davenport, Iowa. 


Kansas City, Mo. 


Jan. 18.—Lumber buyers are very wary, 
and inclined to hold off until sure there is 
going to be no set-back in the market. Some 
interest in heavy construction items devel- 
oped the fore part of the week, and scat- 
tered sales were made after much haggling 
over prices. The amounts were not large in 
any one instance, but the total was fair. The 
weather was conducive to extensive shipping 
and mills reduced their stocks still further. 
The situation in the interior is bad. Suc- 
cessive freezing and thawing have left roads 
in bad shape, and consumers are unable to 
get to town in many cases to buy their needs. 
Interior yards are therefore backward about 
buying. 

Virtually the only industrial demand that 
local mills have experienced is for current 
needs of box and casket factories, which had 
exhausted their stocks. Railroads have been 
buying small amounts, particularly from 
southern pine mills. 


Minneapolis, Minn. 


Jan. 20.—Little is being done in the way 
of moving northern pine stocks, except at 
gatherings of Northwestern convention 
visitors. Northern pine trade is small, al- 
though producers are rather optimistic over 
the near future. Stocks are low and prices 
are firm. This is normally a dull season and 
orders are almost entirely for rush shipments 
of badly mixed lots. The box and crating 
trade has fallen to a low level, and other 
industrials are inactive. 

Millwork manufacturers in the Twin Cities 
Predict a rise in prices shortly after the 
first of next month, hard on the heels of 
5 percent increases already slated for Feb. 1 
by mills farther down the Mississippi. Fol- 
lowing a full inventory season, the sash and 


door trade has taken a slight turn for the 
better, and building prospects are such that 
the demand is likely to strengthen in the 


near future. Building activities in the Twin 
Cities have increased over those at a cor- 
responding time a year ago. In the rural 


Sections there is no construction work under 
way worthy of mention. Heavy snowfalls 
have increased optimism among farmers. 
The northern white cedar market seems 
to be taking a gradual trend for the better. 


It is believed that price rises will follow the 
increased demand. 

John Slagle has succeeded Ted Hallen as 
president of the Sawyer-Cleator Lumber Co., 
Minneapolis. 

Charles D. Bailey is spending the re- 
mainder of the winter in California. Until 
recently he was associated with the Bennett- 
Bailey Lumber Co., Minneapolis, but he dis- 
posed of his interest to T. E. Youngblood. 

Ww. Hollis, formerly secretary of 
Northwestern Lumbermen’s Association, 
become associated with the Glukote Co., 
Paul, which has an exhibit at the 
tion convention. 


Boston, Mass. 


Jan. 19—Some misunderstanding has arisen 
through the recent announcement that the 
Pacific Atlantic Lumber Corporation had 
wound up its affairs here. The Pacific Coast 
Lumber Co., Charlestown, has no connection 
with “Palco,” and will continue to distribute 
West Coast woods at wholesale. 

Adam ‘Treischmann, general manager Cros- 
sett Lumber Co., arrived in Boston last week 
to look over the New England situation. He 
expects an early upturn in lumber demand 
and a general firming up of prices, due to 
curtailed production and reduced mill stocks. 


G. the 
has 
St. 


associa- 


Wells Blanchard, head of the Blanchard 
Lumber Co., of Boston and New York, has 
sailed for Bermuda to recuperate for the 


spring campaign. 


Buffalo, N. Y. 


Jan. 19.—The market is showing increasing 
strength. Oak flooring has been conspicuous 
in this respect, and demand has been stimu- 
lated by a rise in price. Stocks are light 
at the hardwood mills, and severe floods have 
made it difficult to get in logs. Curtailment 
of southern pine production has been more 
general than for a long time, and the mills 
have more orders on hand than they had 
three months ago. 

tetailers as a rule have only a small re- 
serve in money, a good many have their funds 
tied up in real estate, and in some cases 
in banks which have suspended, so they are 
obliged to defer their lumber purchases. Re- 
tailers lack confidence in the stability of 
prices. They bought so often on a declining 
market that they have grown discouraged. 


Norfolk, Va. 


Jan. 18.—Buyers are a little backward about 
Placing new business at any price. Some re- 
tail yards recently have been buying a little 
stock to fill in, and some of the large indus- 
trial concerns have been buying what they 
really needed. Inquiries have been more 
numerous. Shipments have been light, be- 
cause of lack of orders and adverse weather. 
Rain in the southern States has been very 
frequent, and this holds up both the kiln dry- 
ing and air drying operations. 

There has been some inquiry for 4/4 edge 
B&better kiln dried, but sales have been light. 
Air dried stock is hard to get, bright and dry, 
but sales are slow. There have been a num- 
ber of inquiries for B&better air dried stock 
widths, but these are scarce, and most buyers 
seek lower prices. B&better 4/4 stock widths, 
kiln dried, have been moving a little better. 
There has been a better demand for 4/4 B&bet- 


ter bark strips, rough, as well as No. 1 com- 
mon stock widths, though prices continue 


rather low. Bark strip flooring and partition 
has also been moving a little better. 

The box makers have been buying a little 
stock, and have been making some offers on 
poplar, 6/4 edge box, and 4/4 air dried edge 


box, but their prices are unsatisfactory. 
Many small mills have been eliminated en- 
tirely in the South, so the supply today of 


good lumber is limited, not only in edge widths 
but also in stock widths. The retail yards are 
taking more interest in stock box, rough and 
dressed. Orders for crating material are 
scarce. Mills apparently have hit bottom in 
prices on box bark strips, but are losing orders 


(Continued on Page 52) 


49 
C.:- CALIFORNIA Coo 











Sugar Pine 
California Soft Pine 
Arizona Soft Pine 
White Fir 


LOUIS WUICHET, Inc. 


Shop—Selects—Common 
Dimension—Lath—Shiplap 
Pattern—Flask 


WRITE 
712 Railway Exchange Bldg., Chicago 














California Pine 


and Sugar Pine 


California Redwood 


WENDLING-NATHAN CO. 
Ww Established 1914 
wy Lumbermen’s Bldg., 
Ww 110 Market St., 

SAN FRANCISCO, CALIF. 


Co PACIFIC COAST Co 


















































— KLAMATH 


IS THE HOME OF 
FINE QUALITY 


PONDEROSA PINE 











The timber from 
this district has 
exceptionally fine 

quality and texture. 
It cuts with a good 
percentage of high 
grade lumber. 


SELECTS 
AND 
COMMON 


S4S or 
ROUGH 


Our No. 2 Common and 

Better lumber is very much 
in demand by buyers who 
are seeking real values. 


Write now for quotations on 
any lumber you may need. 


Crater Lake 
Lumber Co. 


SPRAGUE RIVER, ORE. 
Huntington Taylor 


GENERAL MANAGER 














BOOKS—BOOKS—B00KS—Here’s the place 


to get them. Write now for catalog. 
American Lumberman, 431 S. Dearborn St., Chicago 














We have brought the 
r Redwoods of California to 


the banks of the Mississippi 
Valley. 


Redwood is an enduring 
wood. Once sold—brings 
back the customer and 
keeps him interested in LUM- 
BER. We carry the complete 
assortment for building de- 
mands. 
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LUMBER oe 
St. Louis, 








CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 














Manufacturers DONNER, LOUISIANA 
GOLDSBORO : 


N. C. PINE 


Our “Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 
Let us prove it on your next order. 


JOHNSON & WIMSATT 


WASHINGTON, D. C. 


” 














Yellow rmeg 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
**Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 
CENTURY, FLORIDA 























LUMBERMEN! 


Write now for our catalog telling 
about our books that'll 
HELP YOU MAKE MONEY 
AMERICAN 431 S. Dearborn St. 
LUMBERMAN Chicago, Il. 
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Newsy Notes of Persons and Places | 
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John Watzek, jr., of Crossett Watzek Gates, 
Chicago, has gone to Arizona to enjoy a few 
weeks’ vacation, accompanied by his father and 
mother. 


Theodore A. Sparks, of Winnipeg, Man., 
vice president and director of sales of the Theo- 
dore A. Burrows Lumber Co. (Ltd.), was in 
Chicago Monday and called on friends in the 
lumber trade here. 


Alabama Lum- 
was in Chicago a 
visit Murray H. 
sales manager, and 


Harry Orchard, of the Bissell- 
ber Co., Castleberry, Ala., 
few days late last week to 
Bissell, his firm’s former 
other friends. 


E. C. Crossett, of Crossett Watzek Gates, 
Chicago, went to Washington, D. C., on 
Wednesday of last week to attend a meeting of 
the executive committee of the Chamber of 
Commerce of the United States. 


Herbert Moss, of Groveton, Tex., sales man- 
ager of the Trinity County Lumber Co., arrived 
in Chicago Thursday to spend several days con- 
ferring with his local sales representative, R. C. 
Clark, and calling on the local trade. 


J. Harvey Zinn, president of the Zinn Lum- 
ber Co., Columbus, Ohio, has been elected presi- 
dent of the Northern Savings Bank in that city. 
This bank has a capital of $100,000; a surplus 
of $20,000, with deposits approximating $850,000. 


Hollis Burroughs, of Fordyce, Ark., sales 
manager of the Fordyce Lumber Co., stopped 


in Chicago Tuesday on his way back home from 
a business trip to New York and the New Eng- 
land States. He was away from the mill about 
two weeks. 


W. J. Yardley, of Houston, Tex., vice presi- 
dent and general manager of the Sabine Lum- 
ber Co., was in Chicago last week to confer 
with E. M. Dollarhide, his company’s local 
sales representative, and to call on friends in 
the lumber trade here. 


L. S. Beale, of Chicago, secretary-treasurer 
of the National Hardwood Lumber Association, 
left last Saturday night for a trip to the West 
Coast, to spend about two weeks calling on asso- 
ciation members in that part of the country and 
in transacting other business for the organiza- 
tion. 


Major E. G. Griggs, of Tacoma, Wash., 
president St. Paul & Tacoma Lumber Co., was 
in Chicago last Friday on his way East to at- 
tend a meeting of directors of the Chamber of 
Commerce of the United States and to look 
after important business matters. While the 
West Coast lumber industry still is in the midst 
of a stringent curtailment program and business 
is at a low ebb, Major Griggs confidently looks 
forward to an early revival of demand that will 
eventually bring the industry back to a more 
satisfactory and profitable basis. 


A few of the Chicago wholesale and commis- 
sion lumbermen, and manufacturers’ representa- 
tives, are reporting a bit of improvement in 
the volume of southern and western pines and 
Douglas fir being ordered by retail yards out- 
side of Chicago, and to a lesser extent by in- 
dustrial plants, and to a still lesser extent by 
railroads, but this pleasant situation is not 
reported by all, by any means. The vote is 
unanimous, however, that yard trade within 
Chicago itself is quite flat on its back—a back 
already quite sore from being lain on so long. 
“All that is needed is some money released for 
home building,” the dealers say, “for the con- 
tractors know of plenty of building that is 
needed and will be started as soon as finances 
can be made available. A big mail order house, 


with plenty of money, is doing considerable 
building, in all parts of the city, because it is in 
a position to finance the jobs.” At a recent 
gathering of hardwood men an exchange of ex- 
periences with buyers revealed that practically 
all buyers nowadays naturally assume that the 
first price quoted to inquiries is merely a basis 
from which to start cutting, however low that 
first price may be, and will fight “to the last 
ditch” to get the lumberman to shade his figures 
at least a little and perhaps a lot. Some of 
the lumbermen won’t shade, however, and then 
often are surprised when the customer calls back, 
after a period of grace doesn’t produce results, 
and concedes, “Well, maybe your stock ts better, 


I'll take it.” 





Again Manages Chicago Office 


L. J. “Larry” Marshall, who was manager 
of the Chicago office of the Exchange Sawmills 

Sales Co. during the five years from 1921-1926, 
leaving this post to become manager of the 
company’s timber sales at its headquarters in 
Kansas City, Mo., has returned to take charge 
of the local office again, due to a change in 
the company’s sales plans. He has been with 
the Essco organization for sixteen years, and 
is well known in the local trade. 

Frank R. Linroth, who has been Chicago 
manager since 1926, was unable to take over 
the territory which the company had planned 
for him, because illness in his family necessi- 
tates his remaining in Chicago. His plans for 
the future are not definite, but he intends to 
remain in the local lumber trade, where he has 
made a great many friends. 


In Business Under Own Name 


August C. Ebenreiter, of Chicago, who has 
been associated with Charles W. Molin for the 
last two years, has gone into the commission 
lumber business for himself, making his busi- 
ness headquarters at his home, 4520 North Ra- 
cine Avenue. His phone number is Sunnyside 
1326. 

He will handle both northern and southern 
hardwood lumber, and will specialize in crating. 
Mr. Ebenreiter’s eighteen years’ experience in 
the lumber business, the last twelve of which 
have been spent in Chicago (he was identified 
with the former Quixley Lumber Co. and the 
Landeck Lumber Co.), have given him a good 
background of lumber knowledge and a large 
number of friends, so he has high hopes for 
the success of his venture. 








‘On the Air" 


Forest Rangers ' 


“Every automobile ought to have an ash 
receiver in it, Jerry, and if its a two-seater it 
ought to have ’em front and back both.” 

“That's true. I guess a lot of people throw 
cigarettes out of their automobiles without ever 
stopping to think how dangerous it is.” 

“IT tell you, Jerry, I’m mighty fond of this 
forest of ours. It would hurt me to see any of 
it burn as much as if it was my own house 


afire.” 
It’s Jim Robbins, the veteran forest ranger, 
speaking to Jerry Quick, his “cub” assistant, 


as they return from a day in one of the national 
forests where they have been marking trees— 
the “ripe” ones, ready to be cut by the lumber 
companies. Selective cutting, the rangers call 
it; which means that a permanent crop of tim- 
ber is assured. 


All of these experiences—taken from _ the 
lives of Jim Robbins, Mrs. Robbins, Jerry, the 
pretty school teacher, Mike Bundy, and many 


others who are living near Uncle Sam’s national 
forests—are related dramatically in a new radio 
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program over a nation-wide NBC network 
every Thursday in the National Farm and 


Home Hour at 11:30 to 12:30 p. m., central 
standard time. 

' The feature, under the direction of the Forest 
Service, is the first major attempt to dramatize 
forestry principles on the air. ; 

lim Robbins, the forest ranger of many 
years’ experience, finds Jerry’s eagerness and 
blunders particularly appropriate; for each mis- 
take gives him an opportunity to “drive home” 
important facts regarding forest management 
and protection. 

The weekly series of brief plays based on the 
experiences of the men who devote their lives 
to our forests was inaugurated by the Forest 
Service after careful studies as to the most 
human, interesting, and effective way of pre- 
senting the message had been made. It was 
decided that putting these experiences into plays 
acted by famous radio stars would prove most 
interesting, and the prediction is already provy- 
ing itself although the series has run but a 
few weeks. 

The dramatic episodes are enacted by Harvey 
Hays, famous radio star who has gained wide 
reputation with his performances depicting a 
character of the outdoors. He plays the part 
of Jim Robbins; and Mrs. Robbins—Mrs. Ju- 
dith Lowry in real life—helps materially with 
the scenes at the home of her forest ranger 
husband. 

Arthur Jacobson is Jerry Quick, the “cub” 
ranger who has just come to assist Jim with 
his many duties at the national forest. Clifford 
Soubier, another well known radio character, 
and other stars also appear from time to time 
as the activities of Jim and Jerry lead them 
to meeting many interesting people. 

The purpose of the series is to dramatically 
set forth the need of forest fire prevention, and 
to point out to the listeners the best uses for 
the forest domain of the United States. 

The episodes, written by members of the U. S. 
Forest Service, all contain vital forestry mes- 
sages, pointers on forest fire protection and 
forest management, and serve to acquaint the 
public with the duties of the rangers who go 
about their important work unheralded, but 
always dutiful and alert in the interests of pub- 
lic service and preservation of the vast acreage 
of national forests. 

Although Jerry Quick has spent but four 
weeks with Forest Ranger Jim Robbins, he is 
rapidly becoming acquainted with his new po- 
sition. The January 28 broadcast will find 
Jerry trying his hand at marking national 
forest timber for cutting. The mature timber 
was sold to a lumber company, and, according 
to the contract of sale, only trees that are desig- 
nated by the forest ranger may be cut. This, 
Jerry has learned, assures a constantly growing 
crop of timber. 

The feature may be heard over a network of 
43 NBC associated stations. 





To Take Over New Position 
Syracuse, N. Y., Jan. 18.—Prof. Samuel N. 
Spring will take over his new duties as assist- 
ant dean of the New York State College of 
Forestry, Feb. 1, and, as director of instruction 
here and also at the ranger school at Wanakena, 
N. Y., he will co-operate with the staff in mak- 
ing the students’ forestry training as practical 
and efficient as possible, offering not only a 
well rounded general forestry education but 
also an opportunity to specialize in various 
helds of work in the profession. 

_For such a program three elements are essen- 
tial, Professor Spring says—competent instruc- 
tors, well co-ordinated courses, and modern 
methods of instruction. In the first of these 
the college has been strengthened by the recent 
appointment, to the departments of management 
and of silviculture, of Dr. Joseph S. Illick, for- 
mer State forester for Pennsylvania, and Prof. 
Edward F. McCarthy, formerly director of the 
Central States U. S. Forest Service Experi- 
ment Station at Columbus, Ohio. Generous por- 
tions of the latter two elements Professor 
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Spring will bring himself, when he comes over 
from the department of forestry of the New 
York State College of Agriculture at Cornell 
University, for besides his background of twenty 
years of teaching he has had abundant practical 
experience with Federal, State and private 
work, 


Portland's 1931 "First Citizen" 

PorTLAND, OrE., Jan. 16.—A silver plaque 
denoting him Portland’s first citizen for 1931 
was presented last night to Henry B. Van 
Duzer, manager of the Inman-Poulsen Lumber 
Co. (Inc.), by the Portland Realty Board. In 
making the presentation, at the board’s annual 
banquet at the Benson Hotel, A. G. Teepe, 
retiring president, announced that the honor 
had been conferred upon Mr. Van Duzer for his 
excellent work in developing the highway sys- 
tem of Oregon while he was serving on the 
State Highway Commission, from which the 
lumberman recently resigned. 








New Retail Company Formed 


HorokeNn, N. J., Jan. 18.—Last week the re- 
tail and wholesale lumber business of Lawson 
& MacMurray (Inc.) was taken over by a 
newly organized New Jersey corporation, Law- 
son-MacMurray-Chapline (Inc.), which is now 
in charge of the offices, mill and yard at 1600 
Clinton Street. Gordon L. Chapline is presi- 
dent and secretary of the new company, Harry 
W. Everett is vice president in charge of sales, 
Foster S. Acton is vice president in charge of 
production, and Edward Bennett is secretary. 
Sales representatives include Peter J. Campbell, 
Louis C. Jacob, Edward C. Coogan, and Joseph 
O. Eberle. 

Edwin D. MacMurray, president of Lawson 
& MacMurray (Inc.), in making the announce- 
ment said that “Any contracts or obligations 
heretofore made or assumed by Lawson & Mac- 
Murray (Inc.) will be fulfilled by us.” The 
original firm, organized in 1860, was incorpor- 
ated in 1907. 





Manages New Cypress and Hard- 
wood Department 


St. Louis, Mo., Jan. 19—L. E. Cornelius, 
who has been selling cypress, hardwoods and 
West Coast products on the commission basis 
in the St. Louis territory for several years, has 
become associated with the W. T. Ferguson 
Lumber Co., well known wholesale firm, which 
has headquarters in the Arcade Building. He 
will be in charge of the Ferguson company’s 
new cypress and hardwood department, and he 
believes that his twenty years of experience in 
the sale of these woods well qualify him to give 
customers the kind of service they want. In 
hardwoods, the company will handle both lum- 
ber and dimension stock, and also box shook and 
crating lumber. 





terial Industry Under Way 


WasHincTon, D. C., Jan. 19.—In its monthly 
statement of work, covering December, 1931, 
the Federal Trade Commission has this to say 
of the progress being made in its investigation 
of Government building contracts: 

The commission's investigation of the 
building material industry is proceeding, the 
collection of data and development of facts 
being well under way. 

The commission in this inquiry will inves- 
tigate and report facts relating to the letting 
of contracts for the construction of Govern- 
ment buildings, particularly with a view of 
determining whether or not there are or have 
been any price fixing or other agreements, 
understandings, or combination or interest 
among individuals, partnerships or corpora- 
tions engaged in production, manufacture, or 
sale of building materials with respect to the 
prices or other terms at or under which such 
material will be furnished contractors or bid- 
ders for such construction work. 
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Owned and §6CIJSAR BROTHERS 


Operated by 


2357 South Loomis Street, CHICAGO 
Telephone Canal 1830, 1831, 0118 








WHITE STAR LUMBER COMPANY 


811 Roanoke Bldg., CHICAGO 
Phone Randolph 1069 
Manufacturers and Wholesale Dealers in Maple, Birch 
and Oak Flooring, Redwood, old growth Yellow Fir, 
Red Cedar, Northern and Western Hemlock, Pondosa 
and California Pine, Yellow Pine, White Cedar Posts. 
Exclusive agents for Redwood Manufacturers Co., and 
‘“‘Soo Brand’’ Maple and Birch Flooring. 





Kiln Dried 


and Air Delica ENGELMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce and Western Pine 


We represent Nicola Pine Mills, Ltd., Merritt, B. C. 


PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1350 Builders’ Bldg., 228 N. La Salle St., Chicago 
A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 











A Real Sales Help For Lumbermen 
Try It For 60 Days FREE—No Obligation 


Hundreds of new _ buyers 
are listed in each new edi- 
tion of the Red Book and 
many others are announced 
Mby us TWICE a week as 
a they start in 
business Red 
Book credit rat- 
ings and reports 
are recognized by 
lumbermen as the 
most reliable. 
Ask for Pamph- 
let No. 49-S and 
rates, also the 
details of the 60 
day FREE Trial 
offer. 

Our  Codllection 
Department has 
had many years 
of experience collecting lum- 
bermen’s accounts and will 
be glad to assist you. 


LUMBERMEN’S CREDIT ASSOCIATION 


Executive Offices, 608 South Dearborn St., Chicago, 111. 
East. Headquarters, 35 S. William St., New York City 
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LOG STAMPS 


TRADE CHECKS, STENCILS 
BURNING BRANDS, ETC. 
SEND FOR CATALOGUE 


MEYER & WENTHE 


31 NORTH CLARK ST. CHICAGO 

















Have You a 


Lumbermen Problem to Solve? 


in logging, log transportation or harvesting tan bark 
and turpentine economically? ‘‘Logging’’ will tell 


you how. An_ invaluable 
LOGGING 


reference book for logging 
timber 
By Ralph C. Bryant 


superintendents, 
owners, etc. 


Cloth, Postpaid $4.50. 
American Lumberman 


431 S. Dearborn 
St., Chicago 
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News Letters 


(Continued from Page 49) 
to competitive woods. There is a better de- 
mand for hardwood dunnage. 
The planing mills have not been very busy. 
There have been a larger number of inquiries 








for flooring etc. but orders are developing 

very slowly. Many inquiries cover badly 

mixed cars. Prices of dressed lumber show 

quite a variation. Air dried and kiln dried 
roofer prices remain the same. 
Warren, Ark. 

Jan. 18.—Production by the large Arkansas 

pine mills has reached the lowest ebb since 


large mills began operating in this State. Gen- 
eral curtailment has been extended by con- 
tinued wet weather. Small mills continue In- 
active. Rainfall since Dec. 1 amounted to 
29.26 inches—equal to almost 50 percent of the 
annual average. 

Prices have firmed on common items. Some 
mills are asking as high as $11 for 8- and 
10-inch No. 3, but average price is $10, mill. 
There is a very limited supply of 18- and 
20-foot Nos. 1 and 2 dimension. Some straight- 
car orders were placed this week for Nos. 2 
and 3 boards, shiplap and dimension. Mixed 
car orders are a little more plentiful, but ship- 
ments have been restricted by wet weather. 
Inquiries from both retailers and industrial 
buyers are becoming more plentiful. Small 
timbers are being asked for more frequently. 

No. 1 lath are becoming scarcer each week, 
due to limited production, and some mills are 
unable to furnish a straight carload. Peeled 
pine piling is being shipped as rapidly as 
weather conditions permit. 

Rodney Ainsworth, president Dimock-Gould 
& Co., large retail lumber dealer of Moline, 
Ill., was elected a director of the Southern 
Lumber Co., of Warren, at its annual meeting 
here Jan. 15. He succeeds the late 
Lane. Officers re-elected Fred Wyman, 
president; N. M. Richardson, vice president; 
Geo. 'F. Lindsay, of St. Paul, secretary-treas- 
urer; C. M. Cochrane, assistant secretary- 


treasurer, and Z. K. Thomas, general Manager. 


Jose R. 


are 


Bogalusa, La. 


Charles W. Goodyear, 
Southern Lumber Co., expressed 
himself as well pleased with the operations 
of the Great Southern Lumber Co. and the 
Bogalusa Paper considering the condi- 
tions of the lumber and paper markets dur- 
ing the last year. Mr. Goodyear, after spend- 
ing a week here looking after business inter- 
has returned to his home in Buffalo in 
a more hopeful mood. 

Col. D. T. Cushing, vice president and gen- 
eral manager of the Great Southern Lumber 
Co., again has been elected president of the 
Young Men’s Christian Association here, and 
also re-elected chairman of the board of the 
First State Bank & Trust Co. Col. Cushing 
has suggested that a municipal garden be 


Jan. 18.— 
the Great 


treasurer of 


Co., 


ests, 


planted and operated under the supervision 
of the city engineer, in order to relieve the 
unemployment situation. The Great South- 


ern Lumber Co. will let the city use any acre- 
age it has in the city without cost. 

O. H. Campbell, assistant sales manager of 
the Great Southern Lumber Co., is spending 
three or four weeks in the middle West and 
the East. 


Birmingham, Ala. 


Jan. 18.—Continued rains have made logging 
impossible, held down production at large mills 
and practically closed small producers. Cur- 
tailment has not affected prices, as retail 


dealers have been unable to make regular de- 
liveries nor contractors to use materials. De- 
mand for cheaper grades is slowly increasing, 
but upper grades are being accumulated at 


mills. tailroad and car companies are asking 
for quotations, but buying is slow in getting 
started. Some dealers hesitate to quote rail- 
roads because they would find it difficult to 
finance orders Government inquiries are 
heavier than during the last three months of 
1931. 

Prices remain stationary except on No. 1&C 
and B&better grades. On 1x3- and 1x4-inch 
No. 1 flooring, today’s price is $18@19. No. 
1&C drop siding 1x6-inch is $20, and No. 1&C 
finish, 1x6- and 1x8-inch, $19. S4S No. 1&C 
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1x10-inch is $22, and 1x12-inch is $25. B&better 
flooring, 1x3- and 4-inch, is $22. S4S B&better 
1x6- and 8-inch is $22.50; 1x10-inch, $26; 1x12- 
inch, $30, and 1x6-inch and wider is $24. Drop 


siding, B&better, 1x6-inch, is $23, and parti- 
tion or ceiling, B&better, 1x4-inch, is $23.50. 


Ceiling, B&better %x4-inch, is $20, and No. 
1&C is $16. S4S 5/ and 6/4 items bring about 
$5 over inch, but 10- and 12-inch run $7.50 
over when shipped in specified widths. Calls 


for 1x10- and 12-inch longleaf No. 2 common 
have increased, and items of S4S and nosed 
stepping are in demand. Both cypress and 
red cedar shingles are selling at steady prices. 
Lath are steady. Oak flooring is sagging, but 
No. 1 common has held despite a sluggish de- 
mand. Manufacturers with a few exceptions 
have closed down their flooring plants, but 
demand is poor. Cypress stocks are fair; de- 


mand is sluggish, running to factory grades. 
This can be said of oak lumber also. Sales 
of white and sugar pines are increasing, but 


factories want lower prices. They are rework- 
ing flask stocks and obsolete patterns. There 
has been a fair call for crating. 


Shreveport, La. 


18.—Shipments of southern pine have 
been extremely slow, because of continuous 
rain. What shipments have come out are 
mostly from old stock, the supply of which 
is gradually dwindling. It is estimated that 
mills are producing less than 10 percent of 
their usual volume, and stocks of dry mate- 
rial are diminishing. Some mills have raised 
their asking prices several dollars on com- 
mon stock, but the buyers are shying off, 
and demand is very light. 

Hardwood mills are loading out what 
stock they have, and are not sawing. 


Macon, Ga. 


Jan. 18.—There is some demand for roofers 
though business has not yet shown the im- 
provement expected after the first of the year, 
Much of the demand comes from southern ter- 
ritory. 


Jan. 


dry 


Longleaf manufacturers have had a good 
demand since the holidays, though many of 
the orders are limited in size as compared 


with other years. 

High water in the Mississippi delta has di- 
verted some orders to this territory. Through 
January, all heat records have been broken in 
Georgia, temperatures as high as 81 to 83 
being reported, the swamps are full of water, 
and logging is practically at a _ standstill. 
Some orders are being booked largely for oak 
for immediate delivery, and shipments are 
being made. Volume is better than at the 
turn of the year. 


Jacksonville, Fla. 


Southern pine trade has been some- 
what dull. There has been fewer new in- 
quiries. 3ut new orders are larger, as_ in- 
quiries that have been in wholesalers’ hands 
developed into firm business, and wholesalers 
have sent inquiries and orders to the mills. 
The order referred to last week as unsuited 
for Florida and Georgia territory, covering 
about 2,000,000 feet for dock work in New 
York City, has been placed with the Alfred R. 


Jan. 18. 


Sax Lumber Co., New York City, and prob- 
ably part of the schedule will be man- 
ufactured by the Florida and Georgia 
mills. Several other nice orders were 
placed last week. Southern railroads are 
showing some activity in pine buying, and 


their inquiries are being received, but business 
is smaller than it was two weeks ago. How- 
ever, dealers have assurance that railroad or- 
ders will be placed with more regularity. 
Steady buying by southern roads is predicted 
for a three or four month period. The larger 
railroads from the North and East are not 
buying in any quantity, though some business 
is being offered. There are large quantities 
of decking and shop material at the mills. 
Orders and inquiries from the yards have not 


shown any increase. The few orders placed 
are for assorted sizes and grades. Prices of 
southern pine are slightly firmer, especially 


on larger sizes; 12- and 14-inch have advanced 
about $1, and the large mills are reluctant to 
sell more than a few cars at one time. Small 
mills, however, prefer to take an order when 
they can get one. Demand for 10-inch is 





The best laid plans a man can 
have for the future are house plans. 


January 23, 1939 


somewhat better, but it has not advanceg 
There is a large amount of 6- and 8-inch sizes 
on hand at all mills. 

Building in Jacksonville is somewhat more 
active than in December. Retail dealers re. 
port business fair. A fair amount of business 
is being figured by the yards. There has been 
no general increase in Florida building. 


St. Louis, Mo. 


Jan. 19.—Southern pine representatives re. 
port increased inquiry from country yards, ang 
some for fill-in stocks in larger centers, as 


well as more satisfactory inquiry from raj). 
roads and industrials. Bé&better flat graiy 


flooring, 1x4-inch, is $29@29.50 for small-mi 
loading; $30.50@31.50 for larger mill stock: 
straight cars, 10- and 12-foot, $27@27.50; 16. 
foot and longer, $32.50@33. No. 1 dimension, 
2x4-inch, 10- to 20-foot, is $20@21 for smal}. 
mill stock; $22.50@23 for large-mill stock: 
8-, 9- and 10-foot, $17@18. No. 2 boards and 
shiplap, 8- and 10-inch, small-mill stock, ran. 


dom loading, are $18.50@19.50; large-milj 
stock, $21@21.50. 3&better car siding, 1x4. 


inch, 9-foot, is $29; 10-foot is $27. Car lining 
No. 1 common, 1x6-inch, 16-foot, is $26; 18. 
foot, $30 for air dried stock; kiln dried stock, 

2 additional, with 18-foot, both air dried and 
kiln dried, extremely scarce. Transit car listg 
show very few cars, those moving being diffi- 
cult to dispose of. 

West Coast salesmen report bookings very 
light. Inquiries from both country and city 
yards are improving, however. 

Hardwood inquiry is still light. The oak 
flooring industry reports price advances, par- 
ticularly on select and clear grades. 

Thomas C. Whitmarsh, president W. J. Fer- 
guson Lumber Co., spent Saturday in Texar- 
kana, Tex., on business. 

The Seidel Lumber Co. was low bidder on 
the treated pine and oak ties to be used on 
the approaches to the Mississippi River free 
bridge, which will require about 3,000,000 feet 
of dense longleaf. All pine timber is to have 
Wolman salts treatment, after seasoning 90 
days, and then be framed, ready for applica- 
tion. There was also included about 350,000 
feet of 7x9-inch white oak grade ties, creosote 


treated. New York, N. Y. 


Jan. 19.—Effect of the depreciation of the 
Canadian dollar on lumber prices is quite ap- 
parent here, and has accounted for about a 
20 percent reduction in offers on all kinds of 
lumber for which Canadian stock can be 
used. In most cases American mills are 
holding firm, but are not getting the business. 
The absolute lack of any export business in 





hardwoods is also clogging up the market. 
There is little chance of any increase of 
prices in hardwoods or in West Coast soft- 


woods. Southern pine prospects are a little 


better, as one good buying order from the 
railroads would use up available _ stocks, 
which have been kept low in this district by 


the extensive 
tion work. 
Herman Bryan, of Browne & Bryan, has 
received a piece of Georgia longleaf pine cut 
from the underbody of a Portuguese railroad 


North River dock rehabilita- 


car put into service in 1900. The lumber 
looks as good as new, and the railroad has 
requested one of Mr. Bryan’s customers to 


send it another shipment of exactly the same 
description. 

eastern sales 
Lumber Co, 


office of the Edward 
has been moved from 
Philadelphia to the Grand Central Terminal, 
here. L, C. Litchfield is in charge of it. 
Albertson W. Hicks, president of the Hicks 
Lumber Co., Roslyn division of the Nassau- 
Suffolk Lumber & Supply Corporation, has 
been elected mayor of Roslyn, Long Island. 





Week's Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that the 
revenue freight loadings for the week ended 
Jan. 9, 1932, totaled 572,504 cars, as follows: 
Forest products, 16,831 cars (an increase 0 
3,110 cars above the preceding week); grain, 
27,510 cars; livestock, 24,579 cars; coal, 125, 
927 cars; coke, 6,005 cars; ore 3,194 cars; mef- 
chandise 183,469 cars, and miscellaneous, 184, 
989 cars. The total loadings during the week 
ended Jan. 9 show an increase of 69,179 cafs 
above the week immediately preceding. 
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=| THIS WEEK’S LUMBER PRICES 























— SOUTHERN PINE 
Past and west side mills have reported the following average f. o. b. mill sales prices on southern pine to the Southern Pine Lumber Ex- 
change, New Orleans, La., for sales made in the period Jan. 6-9, but, where prices for this period were not available, prices for the month to 
on date have been inserted and distinguished by asterisk: 
eS re- P r x 
‘ds, and West East West East West East West East West East West East 
ers, as Side Side Side Side Side Side Side Side Side Side Side Side 
m rail. Flooring, Standard Surfaced Finish, Ceiling, Standard Partition, Standard No. 1 Shortleaf No. 1 Longleaf 
Brain Lengths 10-20’ Lengths Lengths 2x4” Dimension , 4, Dimension 
all-mill 1x3” rift— B&better “x4” %x4"— one 12 & 14’.. 16.33 12.50 oe sur eee se Same 
50: 16 p&better Inch thick— We Bias eo Oe ee eo wn “a spat sieics 
OU; - ’ . r ‘ . 5 ” a8”. xf” 
“nsi shortleaf. 50.13 *50.00| 4” |... 36:94. is...) met No. 1 Fencing and 2 & ’ 08 14.00]/°%" © ” _ 
gpm 6” 1... 30.24 [1..]B&better. 20.00 18.22 Boards, 10-20’ 12, © 1M: T521 10:80 | Lz, & 14”--°16.00 15.00 
small- No, 1— — * 99 99 yINo. 1 18.54 18.25 . Be esse sedi oe Te. stares poke | ee 
Stock; shortleaf.. .... 41.50];9" [21121 3 36.80 Th as one ah 5353 216312 & 14’.. 15.28 12.45 | 22°" "f 
‘ds a ' ae igi 53.3 . > BS eee ee ees ee eee tts & 247... «2+. 2S 
i: on 1x3” flat 12” wee eee 53.3 Gating & Base 196 iiss |... 22.78 24.16|16’ ..,... 408 19a TTT 16.00 
-ge-mill grain— 5&6/4 thick— B&better 1x10” .... 27.11 28.27 |2x10” 2x10” 
g, 1x4. p&better. 24.18 *26.48]4, 6, 8”...*47.00  .... [1x4 & 6”.. 36.86 29.87)}1x12” .... 40.04 40.25 12) see 20.79 18.00) 19 ...... 20.50 *21.00 
r lini No.1... 22.25 23.0015 & 10”... 61.50 .... No. 1 Shiplap, 10-20’ apriiee 19.7 8.00) 447 (11.1! —" ae 
sae ae No. 2... 13.00 *16.00|12” -..... 68.13 75.75|Drop Siding, Standard) .,, os ae aa oni 20.80 *16.75|4¢- ("°° *" 24.00 
76; 18- No, a Lengths, 1x6” Se “swace 20. -+++loxy9” x12” 
1 stock, : , > & o5 2x12 ae 
ae Inch thick— No. 117— No, 2 Fencing, stand-|17,© 1-531) Shorey (12,& 17-- ---. 19.75 
ar lists oes al ~— 25.00 21.00|B&better. 24.63 ? ard Lengths | °°’ "’ ; . Me. Sass cnee). aeeee 
ng diffi. eee TEP vesel ae °° **** 23.00 20.57|No. 1 .... 23.58 #24.00 1x4" ..... 2.32 12.99 No 2 Shortleaf No. 2 Longleaf 
No. 1— ae ga 22.00 *22.00| Assorted patterns 1x6"&C.M. 13.14 12.53], ,, Dimension oe Dimension 
SS very S af. 37.25 ..., {10 ...... 30.00 27.00) Be . 27.38 25.00 “y : 2x ; 
ay ae npehalinaaaa ae 15.33 34.92] pemetter. or ee ooog| Mo. 2 Shiplap and |12 & 14’.. 14.03 10.50|12 & 14”.. .... 18.44 
° ix4” flat - ’ iia sae Boards, std. Lgth. oe aweeaa 16.32 PEECSLIR" .n ck ese 16.00 
, ' grain— Rough Finish i ical. 2x6” 2x6” 
The oak Car Siding, Lining Shortleaf 12 & 14° 11.19 11.25112 14 
oF ( 9° , ” ” - . sie < vw a eece 12.00 
es, par- Babetter. 26.09 33.59 atees and Roofing oo SEES. 14.24 13.73/16" 200.2! 1156 12.95|16... e155 15-75 
No. 1 .... 23.18 22.56 | B&better— B&better 1x10 ncae Dae 3.11 2x8” 9x9” 
J. Fer: —e eee ae eee i’ then «escnttensial— 12 & 14”.. 12.45 11.36/12 & 14’.. 14.00 11.00 
Texar- ig eaacygaig A i ladies, ES eee MEOMDIED a5 ess. 13.00 *12.00]16" ...... 14.75 
Casing, Base & Jamb |4-8” ..... 48.00 *42.00 a. — a PERO” nas vivee SECO Tenia 2x10" 
dde 10-20 —t toa 12 & 147.. 18.92 10.63]12 & 14 *1: 
weed Eater Sa 1x6”, 5-20’ 10.93 ....] Mo. 2 Boards, 1x12” |147 ||... 17.34 10.61/16". ... 17.00 1638 
a Po B&better 36x114”, 4’ , Standard Length 2x12” ee : 2k 
000 feet 1x8” ..... 37.84 30.50)No. 1 .... 2.70 2.59] Car Decking, 1% Shortleaf. 17.09 13.63 12 & 14’.. 14.97 11.03/12 & 14.. 15.00 .... 
to have 1x5&10” .. 41.46 ane Ee Ee sare 1.35 cnc ME: TE. wea ones 23.75 ' Longleaf. Sexe ,. > i! i 1 2 12.0¢ '16’ Troe bold 20.00 20.75 
ning 90 
applica- 
sian ENGELMANN SPRUCE | DOUGLAS FIR | WESTERN PINES 
eosote 


Prices f. 0. b. Chicago, effective Jan. 12, on 
air dried Engelmann white spruce boards, 
D&M, shiplap, drop siding and ceiling: 


{Special telegram to AMERICAN LUMBERMAN] 


| [Special telegram to American LuMBERMAN] 
Portland, @re., Jan. 19.—F.. o. b. mill prices 


Portland, Ore., Jan. 20.—Following f. o. b. 

















| 
a | on actual sales of fir, Jan. 15, 16 and 18, direct mill prices on actual sal Ps 
f the inch fa 6” 8” 10” 12” | only, straight and mixed cars, reported by | the Western Pine. y Hawa ag Ao. A 
5. be D&btr., 6-16’. $45.00 oes. 00 $46. 7 $56. oe oe | West Coast mills Da the Davis Statistical pn the period Jan. 4-to 11. inclusive. Av- 
© ap No. 1, 6-16’... 42.00 44.00 44 54.50 .50 Bureau, were as follows: erages incl jrec ° ow ° agp ott 
about a No. 2 8. 16’... 37.00 37.00 36. 00 36.75 47.00 | ' | and pag = wee = wie ae : 
cinds ef No. 3, 8-20’... 25.00 27.50 28.50 30.00 32.00 | Vertical Grain Flooring | Ne ween r é ders. uota- 
can be No. 4, 4-20’... 21.00 2300 24.00 24.00 25.00 " B&btr a. D 
ills are No. 4 ¢ <4-inch d wid 4 og. | LXE cree cece rece eeees $22.50 $15.28 5 Ponderosa Pine 
siness fest, which suny ponte 30 percent of ve “to 5. OT aeaeb beeen aco cans rere i 5/4x6” 6/4x6” 
i an 8-foot is $22 00 F or fe AK EU cece eeeee reece: 23.50 ans ewe: |] ee $2 ry! 4S— P, . & wadr. & wadr. 
iness 1 » 4s os. ° | FL i Floorin | 2 MeeeCt Als. <n os 32.54 41.07 e+ 
market 5&6/4 : ‘"Sewdr. 4.648" 10° | i. oes peor ° c D D select AL...... 24.73 aoe 53 — 
ease 0 Mbtr., 6-16’........ 66.00 $68.00 $71. >) a s& bt C | eeeretes UUs : : 
eye a iy epennate ee ee ee ee (13-08 pone | ee mi 6 COS 
a little 4” 6” ee 2 A ea ee some . SF Oe scmieceaines 23.64 18.18 15.19 
rom the [ No. 2, 8-16’..$43.00 $43.00 $42.00 $42.75 $53.00+ | Mixed Grain Flooring | Commons S2 or 4S— No.1 No. 2 No. 3 
stocks, No. 3, 8-16’.. 31.00* 33.50* 34.50 36.00F 38.00% Se” ae xeuewuescene we ae are neers $10.00 | . a gaa Cea $31.52 $18.36 $12.97 
strict by No. 4, 4-20’.. 25.00 27.00 28.00 28.00 29.00 | Ceiling SS aden 43.27 25.06 13.74 
ha bilita- tAdd $4 for 10&12’ in 12-inch No. 2. -° .aaer eee 14.75 12.25 .... | No. 4 Common, S2 or 4S RW RL........ $ 8.23 
*Add $1 for 16’ in 4- and 6-inch No, 3. Bere rr re tere 15.00 13.25 exes Idaho Whi i 
yan, has tAdd $1 for 10&12’ in 12-inch No. 3. D ” ” ory ae * 
pine cut | . rop Siding, 1x6 . . 7? ie 5/4x4 6/4x4 
‘road Specified lengths—In Dé&better and No. 1, | i096 16.25 13.25 10.00 | S=Lects S2 or 4S— 1x8 & war. & war. 
railroa add for 16-foot $5; for other lengths, includ- | 447 ( ooo CC cc cc ttt 17.00 13.00 ; C select AL...... $43.67 $60.75 $57.91 
lumber ing 18- and 20-foot, $2. In No. 2, add for 18- ie ee ae ; | D select AL...... 30.86 45.38 50.25 
‘oad has and 20-foot, $2; other lengths $1. | Finish, Kiln Dried and Surfaced | Commons S2 or 4S— No.1 No. 2 No. 3 
mers to | For 6-foot in Nos. 1, 2 and 3, deduct $3 | 1x6” 1x8” 1x12” | i ae | ee $26.97 $15.87 
he same — from prices of 8-16-foot. ' ae ee $29.00 $30.75 $40.25 ee | eRe #1 2°66 35.83 23.14 
: Bevel siding, 14-inch, odd lengths, 3- to 20- | oe Boards and Shiplap No. 4 Common, S2 or 4S RW RL........ $10.08 
Edward foot, but not over 20 percent shorter than x6” 1x8” 1x10” 1x12” 
ed from 10-foot. ein $10.25 $11.75 $11.25 $16.75 | sugar Pine usieaele. .couaiaiaia 
‘ermi ther ; 95 . —_ - Jo. 2 5.25 5.75 7.0 25 - xt 5 /4x8 / 43 
— D&btr., 4-inch. * 25.00 E., Ym ; a et ng - ae ial amity 100 275 9 o. *. Seiacts $2 or 48— &wdr. &wdr. &war. 
a Scrat arias 4 .s> oee i pe alia ais : = ait a 3&better AL..... BARS nee Bead 
he Hicks Lath, spruce and pine, 4-foot; No. 1, $6.50; No. | Dimension C select AL....... $74.50 bso $59.00 
Nassau- 2, $5.45. 12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ D select Al,...... sheet $50.00 40.00 
3 a No. 1, 2” thick— SHop S2S— No. 1 No. 2 No. 3 
y Island. “4”.$10.00 $10.25 $11.00 $11.75 $12.25 ....  .... B/E cosessececcass $35.89 $23.71 a4 
WISCONSIN HEMLOCK 6”. 9.25 9.25 10.25 10.75 10.75 $13.50 $16.00 O/4 eee e eee eeeee 34.18 24.40 
Following are f. oO. b. Wausau Wis. prices: at 9.50 9.50 10.50 11.00 11.25 13.75 16.00 BP aiclsateras ween 44.88 24.92 
° ’ ” "10.75 10.50 0 50 50 15.00 16.50 
Freight | ¥° 1 Hemlock Boards, — 12", 1.25 1075 1075 1235 12.00 1275 16.00 Sash ant Deughte Swe 
10, 12&14’ 16’ Ke ” ag : : Se” eect : pgs No. 1 Gimoension 3x6" Als... occcicccecss $13.70 
n of the i stesenuhe octane $19.50 $20.50 $21.60 | 2x1”, 8’, $10.00; 10’, $9.75; 2x6”, 10’, $9.25 | No 1 dimension 2x6&8” AL............. 11.69 
hat the | SEE. Scwnuties huwewot 23.00 24.00 25.50 Random— 2x4” 2x6” 2x8” 2x10” 2x12” | No. 3 common S82 or 4S 1x8” AL........ 9.00 
that Ee itenseasete kins . 24.00 25.00 26.50 | No. 2..... $5.75 $8.00 $5.50 $5. 75 $8.0 00 D | Vertical grain flooring C&better 4” RL.. 24.72 
ek ended § = ceeneeeknbanegs 26.50 27.50 29.00 | No. 3..... 4.00 3.50 
follows: ee aa 27.50 28.50 Tae? | om 5 meen Cee webs nities ‘ibe 
sase of For shiplap or flooring, add 50 cents to . « ae 
5 grain Prices on No. 1 boards. eae 4 seetee = +4 <b cule uch: ted tad ae WEST COAST LOGS 
. , N = oxo SXLG CO BY ccc cccceesccccsseves wt 
oal, 125,- ~ 3 Beet ee —- Fir Lath | ‘Everett, Wash., Jan. 16.—List prices of logs: 
ars; mer- ' “Ss See seen $24.50 $24.50 $24.50 $25.50 | No. 1, 116"x4’, Ary... .. see eee cece eee eee $2.50 | Fir: No. 1, $16@17; No. 2, $12@13; No. 3, 
ous, 184° 2x6" ........, . 22.50 23.50 24.00 25.50 | $8@9. 
the week a cesccecece 23.50 24.50 24.50 Ha +4 | Cedar: Shingle logs, $9@11; lumber logs, 
179 cars arias ott Hi Hay 4 oy + 21 opportunities were offered to an $20. 
. For No. 2 dimension, deduct $3.00 from price d . h d d Hemlock: No. 2, $11@11.50; No. 3, $9@9.50. 
; of No. 1. advertiser who wanted a yar Spruce: No. 1, $17@18; No. 2, $14; No. 3, $9. 
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RED CEDAR SHINGLES 


Seattle, Wash., Jan. 16.—Following are prices 
direct to the trade, on carload or part carload 
lots, f. o. b. mill, all prices being based on 
four bundles to the square, and shingles mixed 
with fir lumber being 10 cents higher than 
these prices: 

New Grades, Per Square 
Washington- British 





Royals, 24” Oregon Columbia 
ES Sees ee $2.53 $2.40 
i Siestickheaaeaaean 1.80 
Perfections, 18”, 5/24”"”— 
ik Boeseeuknwaa 1.90@2.25 1.60@1.85 
Pk” Meeneewe 1.20@1.35 1.05@1.10 
a .90@1.10 
16”— 
No. 1, XXXXX....... 1.45@1.85 1.50@1.65 
No. 2 or all clear.... 1.35@1.50 1.20@1.35 
No. 2, 12” clear...... 1.85@1.65 1.15 
No. 3, 10” clear or 
DOGGOT caeneveceuwes 1.00 
me GS B" CeOR sc cece .90@1.25 S8O0@ .95 
Dimensions, 5/2, 5x16”— 
i OS omiscenabowsrnas 1.70@1.75 
Philadelphia, Pa., Jan. 18.—Following are 


in this market: 
1x3-inch— 
$33.00; No, 2 


prices prevailing today 

LONGLEAF YELLOW PINE FLOORING, 

B&better, $35.00; No. 1 common, 
droppings, $25.00. 

LONGLEAF YELLOW PINE TIMBERS, 

Rough, merchantable grade, water delivery— 

6&8-inch 10-inch 12-inch 14-inch 16-inch 
$35.00 $40.00 $53.00 $61.00 $71.00 

GrorGcIA AIR DRIED ROOFERS— 

Tongued and grooved, %-inch, 
$18.00 

KILN DRIED YELLOW PINE ROOFERS— 

Tongued and grooved, standard, 6-inch width, 


$23.00 
NorTH CAROLINA PINE RouGH Box, No. 1— 
10-inch, $24.00. 12-inch, $25.00. 


NORTH CAROLINA PINE FINISH, 


6-inch width, 


B&hbetter, 1x6-inch........... . $34.50 
NORTH CAROLINA PINE STEPPING, 
Bébetter, 5/4x12-inch...........cceece. $52.50 


NorRTH CAROLINA PINE DIMENSION, No. 2 & bet- 
ter— 


S48, \%-inch scant, 2x3-inch, 9-foot, $18.00; 
2x3-inch, 16-foot, $19.00. Rough, 2x10-inch, 
19- to 16-foot, $21.50. 





WESTERN RED CEDAR 


Seattle, Wash., Jan, 16.—Prices for red cedar 


siding in mixed cars, new bundling, 8 to 18 
foot, f. o. b. mill, are: 

Beveled Siding, %%4-inch 

Clear 06 499 “ae 

CO eee er $20.00 $18.00 $15.00 

OS ee ee 24.00 20.00 17.00 

Gere 19.00 17.00 
Clear Bungalow Siding 

% inch % inch 

ON Peer ree ree re ee $39.00 $26.00 

OS eee eee 48.00 38.00 

PME cathsvevseseriasenenne 60.00 Ree 

Finish, B&better 

S2S or S4S 

or Rough 

TEES ee eT Tn ey $ 45.00 

I aera clea Sock A ah 6 55.0 

oc as ca al anti ieie Awl aan we Ae 70.00 

UPS ies sass lade nC ae & ware el wk mae 100.00 

DEE” iicssacdeadceceenaweraneneyets 105.00 

Ceiling or Flooring 

DG cc ox cce Gee swie-dednes coautennnn $ 30.00 
Discount on Moldings 

Made from 1x4” and under.............- 64% 

eee TEOMR GEROE BON s sac cciccecesesvecs 4% 


Additional discount for 10,000 feet or more 


BE i ahah be hre ald oleae Selb ee - 5% 
Clear Lattice 5/16” 4 to 1@ 

100 lin. ft. 

SSA” pcs ces petedeartenk sdekbens aren wanes $0.25 

1%” is aks be aed ke a a a el .33 

Se” ci ccaieeseanetadseesesennwensadenss .36 





WEST COAST SPRUCE 


{Special telegram to AMERICAN LuMBERMAN] 


Portland, Ore., Jan. 19.—The following are 
prices for mixed carlots prevailing today: 


Finish— Factory stock— 
rr $43.00 Se waste ean $17.00 
1x4—10” 33.00 ee. weacadeur 21.00 

ae 22.00 

Bevel siding— ee bik wos cae ane 24.00 
Sat? . cwses $19.00 10@12/4 ... _ 28.00 
%x6", Flat gr. 20.00 P<. cocaine 00 


3. 
%x6”, Vert.gr. 25.00 Green box 11.00&13.00 





NORTH CAROLINA PINE 


Following are typical average f. o. b. Nor- 


folk prices received during the week ended 
Jan. 16, as reported by the North Carolina 
Pine Association: 
Rough 
Edge 4/4— 
ee er ee er $34.50 
| iP AER nr Em germ ON 
I a ia a gees, gia ah ihc a 15.00 
ee ae Lede wh hae ew bes ee el eee eee 11,85 
No. 1 No. 2 
B&better No.1 box box 
RE” =—adiawdors $30.60 ee — 
8 Teer 31.75 ade ove agile Se aie 
7” err 32.50 $26.40 $15.50 $14.10 
cS oa ate 37.20 chick ery ae 
tt eS ree 33.70 26.20 15.50 14,85 
oo 38.35 29.35 17.00 14.85 
oe. ll a 49.80 36.80 21.15 16.05 
Edge B&better— 
0 Re een rae eee eee aS $38.50 
NE ace caicla die marae dele eu Reeraee 49.55 
ll ee er re er rE 53.50 
ra es oc Farin as aieele HEAR me Ge etE eee 41.65 
Bark Strips— 
OR oc cakes aevedeiasnnenen $23.50 
.. 2. once dawe wees need wok eee Dake aad 11.00 
Dressed 2%” 3” & 
llooring— Wide Wider 
Pee SP on sae eke ke on $31.00 $29.70 
We. 2 common 37... cceveces 26.00 26.70 
Pe. 3S COMMIS BE occ cceess 18.65 17.85 
B&better bark strip partition.......... $24.65 
Box bark strips dressed.....ccccccccces 12.50 
No. 2 
Roofers dressed 
TI as eras ta ca ries aod nde WS $16.45 
Meme 22.6 vkn hehe eee wk ew dle en eetn 17.00 
RE”) | —lk aed weaned e reer eset enee vc agsnease 17.65 
Son”©6=—s pce emi ad Bane weed eee ee nw be 21.35 





CROSS TIES 


St. Louis, Mo., Jan. 18. 





The following cross 


tie prices prevail f. o. b. St. Louis: 
Untreated S’th'n 
White Southern Heart 
Oak Sap Pine Pine 
No. 5, 7x9”, 8’, 9” face. .$1.10 $0.90 $1.75 
No. 4, 7x8”, 8’, 8” face.. 1.00 .80 1.45 
No. 3, 6x8”, 8’, 8” face.. .90 70 1.23 
No. 2, 6x7", 3°. 7” face.. .86 .60 1.07 
No. 1, 6x6”, 8’, 6” face.. .70 .50 89 


Red oak and heart cypress ties, 10 cents less 
than white oak; tupelo and gum cross ties, 15 





cents less than white oak; sap cypress, 20 
cents less than white oak. 
Switch Bridge 
ies Plank 
I a car eae amar $34.00 $32.00 
EE. MEE gia iene re mbb cm eceierd 31.00 ys 
Southern sap pine, untreated— 
rr eer ee 25.00 
er re ere ee 27.00 
Following are carlot quotations, Memphis 


basis, on oak flooring: 


18x2%" 3x1” %x2” %x1h%” 


Clr. qtd. wht.....$85.00 $83.00 $75.00 $54.00 
Cir. qtd. red.... 74.00 63.00 55.00 50.00 
Sel. qtd. wht..... 62.00 50.00 40.00 36.00 
Sel. qtd. red..... 48.00 44.00 40.00 39.00 
Clr. pln. wht.... 53.00 48.00 47.00 36.00 
Clr. pln. red.... 49.00 46.00 44.00 38.00 
Bel. Dit. Wht. cscs 43.00 35.00 37.00 27.00 
Sel. pln. red..... 42.00 37.00 37.00 29.00 
No. 1 com. wht.. 33.00 23.00 20.00 16.00 
No. 1 com. red.. 33.00 25.00 18.00 17.00 
oe BF OOiccvss 13.00 13.00 10.00 8.00 

1%x2” %x1%” x2” 
A Se ere rT $78.00 $78.00 $95.00 
CA GOR. POR ccavscceves 70.00 70.00 90.00 
a ee eee 58.00 55.00 60.00 
OO, Wentensiceves 58.00 55.00 60.00 
Oe eee 50.0€ 50.00 54.00 
Se 8g eee 47.00 47.00 50.00 
ee SE” eee 42.00 42.00 45.00 
a Sg Eee eae 42.00 42.00 44.00 
Pee 3 GO, WER. ccecces 28.00 23.00 22.00 
Pk 2 Oe Sean ceesacens 26.00 23.00 22.00 
eS eer eT ee 12.00 12.00 10.00 


Wew York delivered prices may be obtained 
by adding to the above: For }#-inch stock, $9; 
for %-inch, $4.50; for %-inch, $5.50. 

Chicago delivered prices may be obtained 


by adding to the above: For }#-inch stock, 
$6; for %-inch, $3; for %-inch, $3.50. 
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NORTHERN HARDWOODs 






January 






Follow 
Following are prices of northern ha 
f. o. b., Wausau, Wis.: Fd woods 
AsH— rm Gu 
FAS (Sel. (No.1 No.2 No} INO. 
4/4..... $47-49 $37-39 $28-29 $20-21 $16.14 No. | 
5/4..... 65-57 45-47 33-35 22-28 “16; | cap GUA 
6/4..... 60-62 50-52 38-40 25-26 15. Qtd. F 
8/4. 70-72 «60-62 = 43-45 «28-80 15.5 No. 
BircH— Pin. | 
4/4..... 50-52 35-37 25-26 19-21 144 No. 
5/4..... 53-55 38-40 28-30 21-22 15.4 No. 
6/4..... 58-60 43-45 34-36 23-24 14);) Biack G 
8/4. 65-67 60-52 40-42 30-32 143; Qtd. 1 
|, a 73-75 58-60 53-55 45-47 |. No 
1 e eaee 78-80 63-65 68-60 50-52 °°" Pin. N 
16/4..... 128-133 113-118 98-103 ..., °°" sel 
ee wih 43-44 33-34 23-24 17-18 No. 
= 43-44 33-34 23-24 17-18 TUPELO— 
Thin 4/4. 43-44 33-34 23-24 1... °" Pin, | 
Price of No. 2 and better, 1x4 inch anj No. 
wider, 4- and 6-foot lengths, $24-25. CoTTONY 
For select red, add $10. No. i 
Rough birch, 6- to 16-foot, 1x4 inch, tw) wuts ¢ 
face clear, $50-52; one and two face clear Pin 
$38-40; 1x5-inch, two face clear, $60-62, on No 
and two face clear, $48-50. No. 
Sort MaPLz— No. 
) ore 45-47 35-37 26-26 17-18 14.1; No. 
* 50-52 40-42 30-32 21-22 15.15 
= 60-62 50-52 35-37 23-24 14.15 
) 60-62 60-52 35-37 28-30 14.15 
Sort ELm— 
‘AS No. 1&sel No.2 No.3} 
7" 40-42 28-30 20-21 17-1§ 
| 47-49 35-37 22-23 19.29 
SiG.cess 2-50 35-37 22-23 20-2} 
i 50-52 35-37 25-26 20-2] 
Rock ELM— 
FAS Sel. No.1 No.2 No} 
oe 80-82 nine 65-57 25-26 16-17 
6/4..... 85-87 owe 60-62 30-32 18-19 BUFEI 
"7 = 90-92 meee 65-67 30-32 19-29 demand 
papas 95-97 75-77 38-40 26-% § There i 
Se 105-107 85-87 52-54 — vill be 
eR 115-117 ‘ 95-97 67-59 30-96 “” 
BAsswoop— 
48-50 38-40 26-28 20-21 14-15 
5/4..... 51-53 41-43 «30-32 22-23 16-18 BOST 
| eee 55-57 45-47 «33-35 22-23 15-16 Fn emtoct 
= 60-62 50-52 38-40 22-23 165-16 . 
iaana 68-70 68-60 48-50 35-37 ..., wen to 
a 78-80 68-70 58-60 40-42 .... noticea 
Keystock, 4/4 No. 1&better, $55-57; or on on 
grades, FAS, $65-67; No. 1, $45-47; 5/4 No. ever, 
l&better, $60-62; or on grades, FAS, $70-73; $14.75 ¢ 
No. 1, $50-52. all size 
One and two face clear 6- to 16-foot, 1xt- is dull 
inch or 1x4-5-inch, $45-47; 1x5-inch, $50-52. are no! 











|. 60-62 45-47 38-35 23-25 12-13 
65-67 50-52 38-40 28-30 18-14 aii 
| a 70-72 55-57 45-47 30-32 18-14 BOS" 
| oe 80-82 65-67 50-52 365-87 13-14 very q! 
Harp MAPLE— additio 
oe 48-50 88-40 28-30 20-22 11-12 now so 
5/4 ‘ 58-60 43-45 30-32 22-24 13-14 inevita 
|, 63-65 48-50 32-34 24-26 13-14 
| 63-65 48-50 32-34 26-28 13-14 
30/6... 78-80 63-65 48-50 35-37... 
Ol 3-95 8-80 58-60 40-42 CIN( 
SO 143-145 128-130 108-110 1... 0 wee quiet, 
HarRD Maple RouGH FLoorina Stock— cept o1 
No.1 No.2 No.3A stocks 
com. com. com. 
“4/4 eovccceccccecescecGeee Glens Gee en 
. eae eseees 80-82 22-24 16-17 A 
6/4 . shetaganwex 2 oes Se ae 
BEECH— Cinc 
No. 2 and better Sale p 
Nl id wisn eghe k ah aoe ek Terre palach 
|. eee eer pene ae PLAIN 
FAS Sel. No.1 No.2 No.3 
6/4..... $62-64 $652-54 $42-44 $30-32 $14-15 FAS 
Additions for special widths of No. 1 and io. 
better in all hardwoods, standard lengths, are: No 
8-inch and wider, $12; 10-inch and wider, $30; Sa. 
12-inch and wider, $365. Scns 
LAIN 
FAS 
No. 
END DRIED WHITE MAPLE | 3° 
No. 
Prices on end dried white maple, f. o. b. CHEST 
mills, lower Michigan: FAS 
FAS No.1 &sel No. 
El ckvebuidustenbedabas $105.00 $ 70.00 No. 
Me: -eciaeinea.a’s pies eanewlee 110.00 $0.00 Sd. 
a Sacebdeauewkokbe onan 110.00 80.00 _N 
TD  itatehuuweamcnacweon 115.00 85.00 No. 
10/4 ieiacapiaaaia tie anes 140.00 110.00 | 
TE ademheusdeshoteadues 150.00 120.00 & Porra 
Pan 
—— a wai 
AS 
Sap. 
MAPLE FLOORI FS 
NO, 
Sales by Michigan and Wisconsin flooring | No, 
mills of northern hard maple flooring as Te- ff Na, 
ported to the Maple Flooring Manufacturers | May-; 
Association, averaged as follows f. o. b. cars Fung 
flooring mill basis during the week ended o, 
Jan. 16: No. 
First Second Third 
| rat w ia wake weaiora en $48.43 $38.91 $23.54 
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. $15.15 
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165 


14-1; 
15-14 
14.15 
14-1; 


i et te 
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ee, 


_ ae 


ees 


ch and 


ch, two 
> Clear, 
62, one 


14-15 
15-1§ 
14-15 
14-15 


Dl all 


No.3 
17-18 
19-2) 
20-21 
20-21 


bt a 


No, 


19-2) 
25-26 


30-83 


oe ae Ow ae ae 


L 14-15 
3 «15-16 
3 15-16 
315-16 
7 
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5/4 No. 


$70-72; 


ot, 1x4- 
0-52, 


™ ivy oS ot 
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o 
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ww 
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. Com. 

2 $14-15 
4 16-11 
6 16-11 


id better 
-35 


-40 
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2 $14-15 
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acturers 
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SALES PRICES OF SOUTHERN HARDWOODS 


Following were average gales prices received 


for southern hardwoo ds during the week 





ended Jan. 


12, Chicago basis: 





4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 

Rep GUM— RED OAKk— - 

“pin, FAS... 68.560  =§«_—§_—_—wnenccciccee sevccccoscce 74.25 Pin. FAS... 62.25@ 64.25 65.50 68.50 75.75@ 88.00 
No. 1&sel. 35.00@ 39.75 ...ccececeese cocscccrecce covccsscsecs DEO, DE Sr GES kk ciceewdsiem © crt nsnsees | esagonsaweos 
No. 2 —— 0 0—“(iéC KM RKO (aa ewewts psec ein eee Se ee ee ee ee err te ee ee 

sap GUM— _ = . : MIXED OAK— 

Qtd. FAS... ..eeeeeeeees 41.75 39.75@ 46.00 44.00@ 46.00 a. Cera. SESE SEO iniivcecscsn Uewvetdewres ee~s snediesen 
vse]. 28. 2s an! —0t—«ti“‘(‘ié‘té‘“C ee : - 

No. 1&sel Ze oa 27 50 pw 3.9! 31.00 PoPpLAR— 

Pin. FAS.. 34.50@ 37.50 36.00@ 43.25 ........0... ceeeeeeeeees ; as wea = 875@ 69.75 73.75 
No. 1&sel. 25.00@ 29.50 27.50@ 30.25 29.00@ 30.50 ............ Pin. FAS... 61.75@ 63.75 68.75@ 69.75 (738.00 wan eee eenes 
No. 2 $9 OG SITE SEORGe SESS ik w cc ccccmk wecwncuwrecns eee. ek errr yy meer Teese eee 
—< ee nee Beene Selects .. 48.75 a  - —iCAeaaAwnacdn Snebennenee 

BLack GUM ere ee OO)!” Pace es ei aiat. | ekstuetinmaeracnn | le senate eine 

Qtd. FAS... .........08. —-  £  .# #4 © «dw eenecsewe —snmnieed awe N “_) 2495@ 26.25 
i ccackchenins SaeeRieweeee can dewecertas 20.00 No oe + 30°50 See SEARCH ROSE OH ROL ES ASS Meee Wee ee 

Pin. No.1 & ANO, Sesees —— 8 8=——“(“‘é‘C Ck RE RS |UD 86=©6— a hee eee 
OO seees re ee eee om ee ee eee eS he ee te AsH— 
eS ae ae ”~C~Cté—“ tsS*:”*«C | de eae eC FAS ....... 49.75 68.00 GS.00 vance eeeees 

1PELO— No. 1&sel.. 29.75 38.00 38.00 rer rr 

Tin. ae... See SOU FEO haadnseeisxn whose nencann No. 2....... 23.75 28.00 S00 ne ee ee eee 
MG, BEBO. SESS vette aneven eeercdansene Fen eewsee cies Hickory— 
ia ee ej #£é hPnebnCCeee “ADR AGHAIRRESG  ‘ihecersindince ane PE corinne, Veeck scaowen Se — (Ai apap eare © sree ire euebae 

CoTTON WOOD— Pe es tac aaeescres Cee 4 ovecpiaaelacWacnike — aaataraeeie eters 

kus SOCCER SEREDY Tee eeen eees ee rer rT MAGNOLIA— 

WHITE OAK— rrr OU AO Oe isceact shes hae esae “pices euseee 

Pin. FAS.. 76.50@ 82.00 92.75 ee é#4;*#§«=<«£ éeeaeep eae me, tee... SO.50 20:76. 85-3256 = 9 wwwvsdescecs 32.50 
ON OO Sea 49.50 54.00 59.00@ 59.75 LocustT— 

i ccs DE DOO anpiakeccade Seepecesatts veaekarieees SS ee een oe ere ae ase rey eer rer ae 
ee i. an Cn «vi gktiheeCal snaanw knw aer easremetnutaeire We, Se el ee  picvanaierarmuk: Unteiweuaees diame 
in hs 2 ee xinckekraane  chevusgoeetee  weddlbanoiewes ce I a a ca a ae ts deeawiatadaheee aia 

port they are running up against a great 


This Week’s Market Reports 


For Editorial Review of Current 


NORTHERN PINE 


BUFFALO, N. Y., Jan. 19.—Northern pine 
demand is not showing much improvement. 
There is a general feeling that spring trade 
will be better than that of a year ago. 


HEMLOCK 


MASS.., 
been 


BOSTON, Jan. 19.—Demand for 
hemlock very quiet. The disposi- 
tion to make prices attractive is rather more 
noticeable than in December. There are fewer 


has 


distress offerings of western hemlock, how- 
ever,, and some wholesalers are quoting 
$14.75 off page 10%, Atlantic differentials for 


all sizes on the Boston dock. Native hemlock 
is dull and prices are weak. Clipped boards 
are nominally quoted $24, and random $23. 


EASTERN SPRUCE 


BOSTON, MASS., Jan. 19.—Eastern spruce Is 
very quiet. The yards are reluctant to make 
additions their light stocks. Prices are 
now so extraordinarily low that advances are 
inevitable when business picks up. 


CYPRESS 


CINCINNATI, OHIO, Jan. 18.—Cypress is 
quiet, with prices practically unchanged, ex- 
cept on a few items of finish and tank, mill 
stocks of which are broken. Stocks in con- 


APPALACHIAN WOODS 


Cincinnati, Ohio, Jan. 18.—Average whole- 
Sale prices, carloads, Cincinnati base, on Ap- 





to 





palachian “soft texture” hardwoods: 
PLAIN WHITE OAK— 
4/4 5&6/4 8/4 
FAS oe Sat Gn ead $95@100 $105@115 $110@120 
No. 1 com.&sel. 45@ 50 60@ 65 70@ 75 
me, 2 COM: .<. 30@ 33 38@ 40 
No. 3 com..... 20@ 22 24@ 26 26@ 28 
Sd. wormy..... 33@ 35 55@ 57 60@ 62 
PLAIN RED OAK— 
ORS 75@ 82 80@ 85 90@100 
No. 1 com.&sel. 43@ 48 52@ 55 58@ 62 
No. 2 com..... 28@ 30 36@ 38 388@ 40 
No. 3 com..... 20@ 22 27@ 30 28@ 30 
CHESTNUT— 
_ eee 70@ 75 80@ 85 90@ 95 
No. 1 com..... 42@ 46 61@ 65 61@ 65 
No. 3 com..... 20@ 21 20@ 21 20@ 21 
Sd. wormy & 

_No. 2 com... 25@ 28 29@ 32 33@ 35 
No. 1 & btr. sd. 

 . are 28@ 32 30@ 33 35@ 37 

PoPLaR— 
Panel & No. 1, 

18” & wadr...130@135 140@145 150@155 
eae 88@100 105@115 120@130 
Saps & sel.... 60@ 75 80@ 90 95@105 
SS eee 43@ 48 50@ 55 55@ 60 
Nn, 2A......% 28@ 30 32@ 35 38@ 40 
ee! 20@ 22 26@ 28 27@ 29 

May-x~- 
ee 70@ 75 75 78 78@ 80 
% 1 com.&sel. 45@ 50 52 55 57@ 60 
0. 2 com..... 33@ 36 38@ 41 39@ 42 


Market Conditions See Page 17 


sumers’ and 
be very low. 
repair work. 


BALTIMORE, MD., Jan. 18.—Potential buy- 
ers proceed with marked caution, and volume 
of business is quite modest. The general run 
of lumber is still affected by keen competition 
of other woods. Even high grade Gulf stocks 
have not so far developed any striking in- 


retailers’ hands are known to 
Industries are beginning to do 


quiry. 

NEW YORK, Jan. 19.—Demand for and 
supply of Ponderosa pine are low. Neither 
the manufacturers’ representatives and 


wholesalers, nor the yards, are carrying un- 


broken lines. The Government has circu- 
lated an inquiry for 500,000 feet of Ponderosa 
to be used in a new arsenal, but few bids 


have been submitted because no one has the 
stock. On the other hand, wholesalers are 
unable to dispose of mixed carloads to yards 
at present prices, which are holding firm. 
Idaho pine commons are selling in a little 
larger volume to country yards, but city sales 
are lacking. Sugar pine sales volume is 
small, but prices are a little firmer. Inward 
shipments are almost all by rail. 


KANSAS CITY, MO., Jan. 18.—Mill repre- 
sentatives report continued interest in west- 
ern pines. Further reduction of mill stocks 
has a firming influence on prices. Shop items 
are in particularly good demand. There is 
scant industrial buying. 


BUFFALO, N. Y., Jan. 19.—Western pine 
demand is backward. The sugar pine market 
is quite firm, but some of the other western 
pines are showing an easy tendency. 


SOUTHERN PINE 


NEW YORK, Jan. 19.—Southern pine sales 
volume remains small. Suburban yards are 
doing the bulk of buying. The hope of get- 
ting railroad business in the near future 
keeps prices from breaking any further, but 


distress lots are always available to small 
buyers. A few export orders have come 
through from foreign railroads. Longleaf 


timbers at $41@45 for 12-inch, are the most 
active items. 

CINCINNATI, OHIO, Jan. 18.—Retail 
stocks of pine are much broken, with inven- 
tories at the lowest point in many years, 
sorting up orders are beginning to trickle in. 
Mills prices are virtually unchanged, though 
stronger on a few items like standard length 
sheathing and 2x4-inch dimension. 





KANSAS CITY, MO., Jan. 18.—Southern pine 


is in fair demand from railroads, for the 
first time in several weeks, and small 
amounts were sold for prompt shipment. 


Line yards were still indisposed to buy more 
than minimum requirements. Salesmen re- 


deal of opposition on prices, and that there 
is a general opinion among smaller yards that 
prices are too high in view of lack of any 
strength in other commodities. 


30STON, MASS., Jan. 19.— Southern pine 
trade is very slack in the Northeast. Yard 
stocks are very light but dealers are doing 
little or no buying. Air dried 8-inch roofers 
are $21, and $22 is top for extra nice makes. 
Satisfactory B&better 11/16-inch partition is 
offered now at $30, and $36.25 is top for the 
best Arkansas stock. All makes and grades 


of flooring are very dull. Quotations, 1x4- 
inch shortleaf and longleaf: Bé&better rift, 


$58.50@66.50; C rift, $50@56.25; B&better near 
rift, $48.50@52; B&better flat, $34@35.50. 

BALTIMORE, MD., Jan. 18.—Longleaf pine 
is perhaps more active of late. Buyers show 
a tendency to let out a little in the matter 
of entering into new commitments. There 
are no heavy accumulations to depress the 
market, but competition of other woods 
serves to hold down quotations to very mod- 
erate: levels, with only 12-inch stocks strong. 
North Carolina pine demand is not yet show- 
ing any material expansion. Orders are being 
placed in a cautious manner, Requirements 
of builders and box makers have not yet 
undergone any increase of consequence. Quo- 
tations remain near the bottom. 


HARDWOODS 


NEW YORK, Jan. 19.—Hardwoods trade 
a little brisker, though prices remain low. 
Gum, oak, beech and birch are all being in- 
auired for. Exporters are still holding back, 
pending the improvement or stabilization of 
foreign exchange rates. Importers of South 
American and other foreign woods are doing 
some buying for stock, but are withholding 


is 


big orders, because they feel that, while 
prices have reached rock bottom, exchange 
rates may break further. 


BALTIMORE, MD., Jan. 18.—Buyers control 
the hardwood market, sellers stand ready to 
take whatever may be offered. Mill stocks 
have become smaller, though no actual scarc- 
ity has developed, with orders being readily 


filled. West Virginia hardwoods are firming 
up. The export situation remains the chief 


source of weakness. 


BUFFALO, N. Y., Jan. 19.—The hardwood 
trade is quiet. Prospects are favorable to 
increased sales to the automobile industry. 
Mill stocks are getting much depleted, and 


increased strength in various woods is looked 
for. Oak flooring is moving a little better, at 
firmer prices. 

CINCINNATI, OHIO, Jan. 18.—Red oak com- 
mon and better have been advanced $1@2 by 
mills, and log run magnolia went up $1. 
Shipments of dry stocks from southern hard- 
wood.-territory are delayed, but thus far no 


general advances have been made. The tone 
of the market is steadier. Dealers here 
eagerly await information as to extent of 


flood damage in Mississippi, western Alabama 
and southwestern Tennessee. Dealers report 
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a better inquiry from automobile body mak- 
ers, but none from the furniture and millwork 


a DOUGLAS FIR 


YORK, Jan. 19.—A quiet Douglas fir 
market is featured by irregular prices, due 
according to specialists in this wood, to the 
activities of Canadian mills, willing to sell 
15 to 25 percent lower than any United 
States offer, due to the depreciation of Cana- 
dian money No break in the February in- 
tercoastal cargo rate of $9.50 has been dis- 
closed. 


NEW 


KANSAS CITY, MO., Jan. 18.—Douglas fir 
buyers still refuse to take hold to any de- 
gree, and prices are still soft. Slightly more 
inquiry was noticeable, but sales were lack- 
ing. 

BOSTON, MASS., Jan. 19.—Demand for 
Douglas fir has been very quiet. Some large 
buyers await the arrival of lumber already 
purchased. Competition is brisk, and some 
surprisingly low bids have been accepted even 
for moderate orders. Conservative wholesal- 
ers are now quoting for Boston dock delivery: 
2-inch, $14.25 off page 10% Atlantic differen- 


tials; 3-inch and thicker, $14.75 off. For fir 
boards asking prices this week are: No. l, 
$19; No. 2, $18; No. 3, $15.50. Rail trade in 


uppers 18 very dull. 


BALTIMORE, MD., Jan. 18.—Offerings of fir 
continue sufficiently free to maintain a feel- 
ing of while competition of eastern 
stocks suffices to hold the range of values 


ease, 
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down to low levels. With the trend of ocean 
freight rates upward, the sellers of fir will 
have to make some advances, which may 
operate to the advantage of eastern stocks. 
Orders are being placed only to take care of 
immediate wants, and prompt shipment is in- 


BOXBOARDS 


BOSTON, MASS., Jan. 19.—There has been 
some reduction during the last quarter in 
first-hand stocks of boxboards, but not 
enough to strengthen prices. Consumption 
is still subnormal, and selling pressure is 
intense. Production has been curtailed con- 
siderably, but the downward curve is not so 
sharp as that shown by consumption. Ordi- 
nary log run lots of round edge white pine 
inch are offered at $18@20 f. o. b. Boston. 


CLAPBOARDS 


BOSTON, MASS., Jan. 19.—Retail yards are 
doing little or no buying. Some sellers are 
offering concessions, especially on red cedar 
clapboards from the Coast, but prices are 
fairly steady on recent low levels. Produc- 
tion of eastern spruce and native white pine 
clapboards is now so light that prices are 
well maintained. 


SHINGLES AND LATH 


KANSAS CITY, MoO., 18.—Scattered 
sales of shingles were last week, but 
lath are very dull. 


Jan. 
made 








‘BUSINESS CHANGES, INCORPORATIONS, ETC. 











Business Changes 


ARIZONA Phoenix—Mont Anderson has sold 
his lumber business to Theresa Hamrick, proprie- 
tor of the Phoenix Lumber Co., 715 W. Jackson St. 


ARKANSAS Lake Village—The Standard Lum- 


ber Co., of Pine Bluff, which concern recently 
purchased th Pierce Lumber Co. stock at a trus- 
tee sale, has opened the lumber yard with June 


Simms as manager 


CALIFORNIA Jeverly Hills—Frank M. Wise, 
formerly for 16 years with Patten-Davies Lumber 
Co., has taken over the management of the Beverly 
Hills yard of the Patten-Blinn Lumber Co. 
Chico—Griswold Lumber Co. succeeded by 
thorp Lumber Co, 
Livermore E. E. 


Ais- 


Rose has sold his interest in 
the Livermore Lumber Co. to his partner, A. G. 
Zahnd, who will continue the business This was 
formerly known as the Shoemaker Cash Lumber 
Co. 
GEORGIA 
ceeded by 


Georgetown—Jarrett & 
Jarrett Lumber Co. 
Rome—Chenoweth-Holder Lumber Co 
tinued business 
ILLINOIS Chicago 
succeeded by J. S. 


INDIANA. Gary Vice President Earl Smith has 
sold his interest in the Foster Lumber Co. 

Indianapolis—B. L. Curry Veneers (Inc.) chang- 
ing name to Curry-Miller Veneers (Inc.). 

IOWA. Des Moines—Lumbermen’s Reserve Sup- 
ply Co. moved to 208 S. W. 8th St. 


MASSACHUSETTS Boston—Hugh Mackay has 
retired from the active management of W. Mal- 
colm Mackay (Ltd.), and Colin Campbell and Mal- 
colm Mackay have formed the Mackay Lumber 
Co. (Ltd.) to conduct a general lumber brokerage 


Jarrett suc- 
discon- 


Charles Levy Lumber Co. 
Pressmen Lumber Co. 


business along the same lines as that formerly 
carried on by the old concern 

3oston—Dunlay Lumber Co now located at 
Newton Center. 


MICHIGAN Jackson—Corwin Lumber Co. sold 
to Central Lumber Ce. which will operate a branch 
yard with Mark McKinstry in charge. 


MISSOURI St. Louis—Hafner Lumber Co. sold 
lumber stock and equipment to Christman Veneer 
& Lumber Co 


NEW MEXICO Albuquerque—Star Lumber & 
Supply Co. merged into Breece Lumber & Sup- 
ply Co 


los Lunas—Henning Mercantile Co 
by Davis-Henning Co. 

NEW YORK Gloversville—F. D. 
succeeded by F. D. Peters Co. (Inc.). 

Minetto—Alvin Clark filed a certificate of trade 
name of Clark Bros., dealers in lumber and build- 
ing supplies Mr. Clark is the surviving mem- 
ber of the firm, his brother, Abram B. Clark, 
having died weeks ago. 

Winthrop—The J. C. Folsom Lumber Co. re- 
cently purchased by William F. Anderson, is en- 
larging the lumber sheds and planning to carry a 


succeeded 


Peters & Co, 


larger stock Another building will be erected 
in the yard this spring. 

NORTH DAKOTA Binford Clifford, Kelso, 
Montpelier and Ypsilanti Thompson Lumber 
Yards (Inec.) closing local yards. 


OHIO Cincinnati—Western Lumber Co. yard 


and stock sold to Charles E. 
of the Anderson Lumber Co. 

SOUTH CAROLINA. New Derry Coxe-Chapman 
Lumber Co., partnership dissolved and business be- 
ing wound up. 

TEXAS. Mount Pleasant 
management taken 
has moved from 


Pittsburg—D. C. 


Anderson, president 


Denman Lumber Co.'s 
over by T. L. Denman who 
Tyler. 

Crews has been appointed man- 


ager of the yard of the Denman Lumber Co., movy- 
ing here from Mount Pleasant. 

WASHINGTON, Cusick Arthur Casey has 
taken over the yard handling operations of the 
Diamond Match mill from Perry Jasper in ex- 


change for his dairy business. 
WEST VIRGINIA. Richmond and Gauley Mills 
The plants of the Cherry River Boom & Lumber 
Co. will be consolidated, and improvements made 
WISCONSIN. Brill and Mikana- 
Lumber Co. yards sold to Andersen 
sayport, Minn. 
Iron Ridge—Iron tidge 
by Stellmacher Lumber Co, 


Independent 
Yard Co., 


Lumber Co. succeeded 


Incorporations 


FLORIDA. Jacksonville—Loggins-Beal Lumber 
(o., incorporated; capital, $25,000; F. Beal, 
1269 Hollywood Ave, interested. 
INDIANA. Indiana polis—Thiesing 
increasing capital to $100,000. 
MASSACHUSETTS. Athol—A,. J. 
building materials, incorporated; 
shares no-par value; Alfred J. 


MICHIGAN, Cadillac 
manufacturer of flooring, 
changed capital stock 
shares of no par value. 

Cadillac The Haynes Bros. Co. has been suc- 
ceeded by Haynes Bros. Lumber Co., and the 
capital decreased to $598,000. 

Detroit—William Maita, 
$1.000; 13246 Stoepel Ave. 

Portland Suilders Lumber & Supply Co 
creasing capital from $325,000 to $31,700. 


NEBRASKA Waterloo Waterloo 
incorporated; succeeds the M. E. 
ber Co, 

NEW YORK. Hollis Tames 
poration incorporated; capital, 
DiMango, 194 113th Ave., interested. 

Long Island City--Vernon Lumber 
ir.creasing capital to $40,000. 

North Tonawanda—Ray H. 
reducing capital to $500,000 
non par value common, 

tichmond Hill—Colonial Wood Products Cor- 
poration, incorporated; capital, 35,000; Margaret 
Tiedemann interested; 101 117th St. 

Walden—Walker-Hall Lumber Co., 
capital, $75,000; Jacob S. Walker, 
concern, 

OREGON. Marshfiel€é—The Douglas Fir Log- 
ging & Booming Co., incorporated; capital, $10,000; 
Penett Swanson is interested. 

TEXAS. Abilene—Musser Lumber Co, 
ing capital from $325,000 to $300,625. 


Veneer Co. 


Raymond Co., 
capital, 1,000 
Raymond, et al. 
Cobbs & Mitchell (Inc.), 
lumber and lath, has 
from $1,000,000 to 100,000 


incorporated; capital, 


de- 


Lumber Co., 
Dillehay Lum- 


Woodwork Cor- 
$4,000; Dominick 


Corporation 


Bennett Lumber Co. 
preferred and 3,500 


incorporated: 
interested; old 


decreas- 


San Antonio—Richey-Kirby Lumber Co. 
$150,000 to $50,000. 


Big Stone Gap—Smith Lumber Co., 


} decreas- 
ing capital from 


VIRGINIA. 
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incorporated; capital, $10,000; Florence FE, g§ 
president. mith, 
WASHINGTON. Seattle—The Campbell Lumber 


Co. and Campbell 
$50,000 each. 


Mill Co. decreased capital to 


New Ventures 


ALABAMA.  Albertville—Williams Hardware & 
Supply Co. adding sash and door inachinery to 
the planing mill equipment and will manufacture 
a line of low-priced doors for the local trade, 

Attalla—Dupre Hardware & Lumber Co. enter. 
ing the wholesale jobbing business specializing jp 
roofing materials. 

Montgomery—Gorrie Lumber Co., formerly jp 
the retail builders’ supply business as well as 
distributor of lumber, has added a manufacturing 
plant and will manufacture pine and hardwoods 
as well as do a dressing-in-transit business, 2 

FLORIDA. Miami 
opening at 2235 N. 36th St. 

GEORGIA. Atlanta—Georgia Sash & Door (Co, 
opening wholesale sash and door business at 222 
Peters St. 5S. B 

Hinesville.—Hinesville 
saw and planing mill 

Statesboro—Peoples 
retail lumber and 


Miami Lumber & Supply Co, 


Livestock Co. 
business. 
Planing Mill Co. 
building material 

ILLINOIS. Chicago 
ing a commission 
4520 Racine Ave. 

Lemont—Arthur Blesch, formerly manager of 
the I. N. R. Beatty office, and Andrew Welter of 
Goodings Grove, have engaged in the general con. 
tracting and lumber business and are erecting 
office building and storage sheds on Stephens §&t, 
near the Santa Fe. 

INDIANA. Bloomington 
Rate Lumber Co. 
llth St. 

KENTUCKY. Prestonsburg—J. T. 
ber Co. will open, 

LOUISIANA. Shreveport—T. C. Clanton Co, 
opening a sales office for yellow pine lumber man- 
ufacturers. 

MASSACHUSETTS. 
tholet has started a 
lumber business. 

MISSISSIPPI. 
started in 

MISSOURI. St. Louis—Ben Greenwald has 
started a wholesale lumber business at 1304 First 
National Bank Building. 

NEW YORK. tochester 
formerly with the Acorn Lumber Co., of Pitts- 
burgh, has established a wholesale business un- 
der name of Harman Lumber Co. 

OREGON. Newport—Roe & Taylor have opened 
a box factory in the Jory Bldg. 

WASHINGTON. Seattle — The 
stock Lumber Co. has opened a 
fith Ave. 8B. ; 


opening 
adding a 
department, 


August C. Ebenreiter open- 
hardwood lumber business at 





Davis-Wegmiller Cut- 
opening for business at 610 W, 


Justice Lum- 


Newton Center—J. J. Ber- 
wholesale and commission 


Hattiesburg—A. K. 
business as lumber 


Ramsay has 
purchasing agent, 


Harry R. Harman, 


Gourlay -Black- 
bargain store at 
V., near West Alaska St. 


Casualties 


MISSOURI. Desloge 
by fire, $25,000; J. I 


nounces immediate 


Miners Lumber Co., loss 
. Whitener, manager, an- 
rebuilding. 


New Mills and Equipment 


CALIFORNIA, Oroville—Heports are current 
that the Feather River Pine Mills, the old plant 
of which was located three miles east of this point 
and was burned in 1928, is to be rebuilt at Feather 
River Falls, 22 miles east of here The loss on 
the old plant was reported at $2,500,600. 





Trouble and Litigation 


BOSTON, MASS., Jan. 19.—Creditors of the 
old A. T. Stearns Lumber Co. will receive a 
40 percent dividend in the near future. The 
receiver of the lumber company, which was 
petitioned into bankruptcy about a year ago 
by the Cypress Lumber Co. and other claim- 
ants, recently filed a petition for authority to 
pay the 40 percent dividend and the United 
States district court ordered that all parties 
interested be notified to appear in the court 
at Boston to show cause, if any they had, why 
the authority to pay such dividend should not 
be granted. The business is now being cal- 
ried on by an entirely new corporation under 
the same name, formed by old employees who 
purchased the goodwill and a part of the stock 
and mill plant at Neponset. They are spe- 
cializing successfully in cypress tanks and 
greenhouse construction, hardwood millwork 
and flooring. 


BUFFALO, N. Y., Jan. 19.—The McNeil Lum- 
ber Corporation has made a general assign- 
ment to William A. Caldwell, a local attorney. 
Liabilities and assets are both said to be_be- 
tween $30,000 and $40,000. Katherine MeNeil 
is president of the company, which has a re- 
tail yard at East Delavan and Fillmore ave- 
nues, and C. Ashton McNeil is vice president. 





ANGOLA, N. Y., Jan. 18.—The Baker Land 
& Lumber Co. has filed a bankruptcy petition, 
with liabilities of $29,902.06 and assets of $29,- 
071.31. Joseph Baker is head of the company, 
which has been in business here for the past 
15 years. 
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[ How to Figure Costs for Advertising | 
In Classified Department ; | 


a Gt Won cccecaacssseccaues 30 cents a line 
For two consecutive weeks...... 55 centsaline : 
For three consecutive weeks..... 75 cents a line | 
For four consecutive weeks...... 90 cents a line 
For thirteen consecutive weeks..... $2.70 a line 





For twenty-six consecutive weeks. .$5.40 a line 
For fifty-two consecutive weeks. ..$10.80 a line 





Seven words of ordinary length make 
one line. 


Count in the signature. Heading 
counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 


equal to fourteen lines. 


Reiiittances to accompany the order 
No extra charge for of paper 
containing advertisement. Copy must 
L; in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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WANTED 














Employment 


SUCCESSFUL EXECUTIVE, MIDDLE AGE 


25 years’ experience in mills and wholesale offices. 
Have successfully held positions as Pres. and V. 
Pres., Sec’y and Treas., Auditor, Gen’l Mgr. and 
Sales Manager Competent to handle executive 
position at mill, pine preferred; know the markets. 
Would like to take complete charge of a wholesale 
business, Southern city preferred. Will go any- 
where if position warrants. I would make an ex- 
ceptionally valuable asset to eontinue a business 
for an owner who wishes to retire. Past record 
will stand strictest investigation. 

Address “P, 29,” care American Lumberman. 








YOUNG MARRIED MAN 42 YEARS OLD 


22 years’ experience lumber business, 18 years with 
the Twin Tree Lbr Co., Maplesville, Ala., and 
Waycross, Ga. Accounting, Credit Sales and Pur- 


chasing experience, 
ager for 14 


Was Secretary and Plart Man- 


years, employing 400 men. Will con- 
sider any reasonable offer anywhere in any of 
above departments. References, past employers 
and associates. 


R. P. RICHARDSON, 2703 6th St., Tuscaloosa, Ala. 





EXPERIENCED LUMBERMAN OR SALESMAN 
Have successfully managed retail yards: have been 
city salesman; experienced in estimating and meas- 
uring jobs for millwork, collecting. 29 years old, 
married, excellent reference. Want position as city 





salesman and collector in large city or manager- 
ship in small town. 


Address “R. 38,’' care American Lumberman. 











WANTED 


Salesmen 


INTERESTED IN MAKING CONTACT 


With experienced Hardwood and Yellow Pine sales- 























man: one who has an established trade, and is 
thoroughly acquainted with the Eastern Penna. 
Furniture consuming trade Give details of your 
experience, whether now employed, stating what 
kind of a proposition you would entertain as a 
salesman for an established reputable wholesale 
firm 

Address “R. 48,"" care American Lumberman. 

MILLWORK ESTIMATOR & SALESMAN 
One with experience in Wholesale and retail stock 
ind special millwork State experience and age 

Address S. 18,"" care American Lumberman. 

PHILIPPINE MAHOGANY SALESMEN 

To sell Philippine mahogany lumber on commis- 
sion basis in middle western, eastern anc Canadian 
territories by importer carload and cargo, kiln 
dried and air dried 

Address “‘S. 8,"" care American Lumberman 

COMMISSION MAN OR WHOLESALER 
To sell western cedar posts Service, quality and 
liberal allowance Protection on mail orders 

Addres S. 9," care American Lumberman 





Employees 


MANAGER WANTED FOR SMALL MISSOURI 
TOWN 


th 





One who is hardware who could 
vest $2 


Address R. 21 


mr Ww 


000.00 or more 


’ care American Lumberman. 





Employment 
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WANTED BY EXPERIENCED LUMBERMAN 
Situation Know all phases of lumber manufac- 
turing and office management, logging and legal 
phases Can appraise new venture and form or- 
ganization Competent to lead organization in 
production at low cost and maintain loyal force. 
Married, healthy, age 45 Best recommendations. 
Will go anywhere Am willing to assist in get- 
ting any plant on profitable basis. 

Address ‘'S. " care American Lumberman. 


THIS IS AN 
Who tired 
still a young 


INVITATION 


having calamity howlers 
man but have had 
ufacturing, millwork and retail experience. 
pert accountant, auditor, general office man, 
petent salesman, estimator and semi-executive 
stamina and personality to accomplish things 
dertaken. Available two four weeks’ 
present employer. 
Address “S. 19,’ 


TO AN EXECUTIVE 


Am 
man- 
Ix- 
com- 
with 
un- 
notice 


Is 


about. 
many years’ 


to 


care American Lumberman. 





15 YEARS RETAIL LUMBER EXPERIENCE 


Want position in retail yard or general office: 
capable bookkeeper. Successfully managed retail 
yards Willing to prove ability; 38 years old, 
married, excellent references. 

Address “S. 20," care American Lumberman. 





MAN OF WIDE EXPERIENCE & ACQUAINTANCE 
Eight years with Sherwin Williams Co. 
years with Climax Mfg. Co. Nine Years with Lima 
Locomotive Works, Inc., as sales representative. 
Qualified to direct as well as sell. Can furnish 
reference. W. E. MATHEWS,, Corry, Pa. 


Seventeen 





EXPERIENCED HARDWOOD LUMBERMAN 


Desires position in the hardwood field. Have man- 

aged Hardwood Dimension Mill, also inspected 

hardwoods for ten years. Willing to prove ability. 
Address “S. 3,”" care American Lumberman, 





CAPABLE MAN 


Experienced in lumber sales and clerical work, 
open for connection. Wholesale, retail or mill. 
Sober and industrious Excellent references. 


Address “W. care American Lumberman. 





WANTED RETAIL YARD MANAGEMENT 
12 yrs. one point money maker. Al bookkeeper. 
Salary and commission preferred. 
Address “R. 61,” care American Lumberman. 


EXPERIENCED HARDWOOD INSPECTOR 
Wants job inspecting or running yard. Some kiln 
experience. 

Address 





“R, 46," care American Lumberman. 





HARDWOOD INSPECTOR 


Wants to buy and inspect on commission. 
the mills. 


Knows 


BOX 62, 


Elgin, Tenn. 





Lumber and Dimension 


wwe ener v_ 


AM DESIROUS OF SECURING 


Source of supply for good straight grained, special 
cut hickory and ash for the manufacture of skiis. 
RALPH KRAUSS, Western Ave. and Broad Street, 
Seattle. 





A CLASSIFIED AD WILL MOVE SLOW STOCK 
ADVERTISE FOR WHAT YOU WANT 





| 
| 
| 
| 
| 


WANTED 4 
Retail Lumber Yards 


yyy eee eee enn 


WANTED RETAIL LUMBER YARD 


Give full details. Wisconsin preferred. 
Address “R. 35,"" care American Lumberman, 


WANTED TO BUY RETAIL LUMBER YARD 





One yard town. High schools. Wisconsin pre. 
ferred. 
Address “‘R. 16,’’ care 





American Lumberman. 


A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 


Second Hand Machinery 
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WANT TO BUY 
Med. sized 4 sides plainer and matcher, good used 
machine, square heads. CHRIST OVERGAARD, 
Keystone, S. Dak. 











WTD. USED 8-G AMERICAN OVAL DIE SWAGE 


tooth shaper and bench bracket. GROVER 
WETHERBEE, 741 Rosell St., Saginaw, Mich. 





Business Opportunities 


er 





CAPABLE EXPERIENCED MAN 


Wishes to buy on terms 10M to 15M capacity mil 
in small community near good supply timber 
South preferred. 

Address ‘“‘S. 16," care American Lumberman. 





THE WAY TO MAKE A SALE 
Is to advertise in a paper that reaches 
the people who would be interested in 
what you want to sell. When you want 


to sell anything used in the lumber 
world and allied industries, advertise 
in the 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 





WANTED—ITEMS TO MANUFACTURE 
We are looking for something to manufacture from 
maple, birch and lumber. 
CROGHAN FLAG. MFG, CO., 


FOR SALE 


Business Opportunities 


yeech 


& Croghan, N. Y. 

















FOR SALE LUMBERING OPERATION 


Scheller Brothers, near Parsons, West Va. 1,350 
acres timber land (about twelve million ft. various 











kinds), band mill, and about half million feet of 
lumber on yard. Splendid opportunity for anyone 
wanting to engage in lumber business. Partners j 
owning business died. Want to sell as going con- 
cern. J. W. HARMAN. 
W. K. Pritt, Special Receivers, Parsons, W. Va. 
LADDER BUSINESS—NEW JERSEY 4 
Established 45 years. Average yearly business past 
ten years $80,000, Completely modern. Owner 
wishes to retire. Plant running full time Price 
$70,000, including equipment, fixtures, real estate 
Address ROBERT T. ROE, 91 Sip Ave., Jersey & 
City, N. J. é 
WANTED CO-OPERATIVE HELP 
Lumber, wood fuel, sugar maple and_ Flousing 
Production. Annual income per man_ $2,500 to 
$5,000. E,. A. HILL, Windham, N. Y. 





ee ee eee el 


WILL EXCHANGE 200,000,000 FT. 


Southern Oregon Fir, Sugar and Calif. White Pine 
at $1.00 per M; excellent quality and close to R.R. 


and Calif. market, including all land and half 
mineral rights, for improved real estate in any 
large Pacific Coast City. 

Address “S. 1,"° care American Lumberman. 
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Lumber and Dimension 
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FOR SA 5-WEe VIRGINIA HARDWOODS 
CHESTNUT 
500,000 ft. 4/4 Sound Wormy. 
300,000 ft. 4/4 No, 2 Common 
300,000 ft. 4/4 No. 3 Common 
500,000 ft. 5/4, 6/4, and 8/4 Sound Wormy 
SOFT TEXTURED RED OAK 
300,000 ft. 4/4, 5/4, 6/4, 8/4 No. 1 Common & Selects 
100,000 ft. 5/4, 6/4, 8/4 FAS 


4/4 No. 2 Common 

4/4 POPLAR 

8/4 Log Run WHITE PINE 

band sawn stock. Send us your inquiries. 
“R. 43," care American Lumberman, 


300,000 ft. 
100,000 ft. 
30,000 ft. 
Seasoned, 
Address 





10 CARS OF 5/4, 6/4, 7/4, 8/4 & 12/4 


Appalachian plain white oak, also 7 cars of same 
thickness in quartered white oak. Stock is two 
years dry, 40% of 14 & 16’ and good average widths. 
Also six cars in the same thickness of flitch sawn 
northern black walnut, two years dry and good 
average widths & lengths. If interested in one or 
more cars of this stock we are in position to quote 
attractive prices. Can also kiln dry if required. 
Address “‘R. 49,”" care American Lumberman. 


FOR SALE CLEAR ASH SQUARES 


Car each 3x3x18 inches, 3x2x19 inches. 
TEXAS ASH COMPANY, Houston, Texas 








SHORTLEAF YELLOW PINE FRAMING 


Our specialty. Correctly Manufactured. Send us 
your inquiries 
SMITH LUMBER co., Red Bay, Ala. 





TWO CARS 2x2x19 in. SELECT OAK SQUARES 


One car 2x2x30 in. select oak squares. Nice stock 
ready for use. Inquire of 
G. E. WAGNER, Tipton, Towa. 





HAVE YOU SOMETHING TO SELL? 
Advertise in the Classified Advertising 
department when you want to sell 
something in the lumber industry. 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Il. 





WHEN IN WANT OF HARDWOODS 
Northern or 
NORTHERN 


grade write THE 
Johnsbury, Vt. 


eastern woods, 
LUMBER 


any 
Goh. me. 





“ANTRIM” HARD MAPLE 
Is real quality stock cut entirely 
Peninsula timber Complete 
both the re 


from virgin Lower 
stocks available in 


gular and also our especially selected 
End Dried White grades. A sample car will show 
the extra value 
ANTRIM IRON COMPANY, Grand Rapids, Mich. 





Retail Lumber Yards 
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LUMBER YARD—ON ACCOUNT OF DEATH 


Only yard in town Coal in connection. A pros- 
perous business. Location good. AMOS HANSON, 
Trustee, Collins, Ia., Story Co. 





FOR SALE A RETAIL YARD 


That has been in business continuously for sixty 
years. Located on leased railroad ground in a 
Northern Indiana city of 30,000 population. Can 


be bought at a real sacrifice. 
Address “S, 2,’ care American Lumberman. 








RETAIL LUMBER YARD AND PLANING MILL 
For Sale with Lumber Yard Annex. Established 
51 years, centrally located with P. R. R. Sidg. 

WILLI AM G. FETTER’ ESTATE, Milton, Penna. 





FOR SALE—RETAIL LUMBER & FUEL 


Good yard in Southern dairy section. 
Good paint and material Filling station 
can be added. Closing 

Address “‘S. 4," care 


-_____. 


Wisconsin 

business. 
estate. 
American Lumberman, 





FOR SALE LUMBER YARD 


Paint, hardware and roof material. Can handle 
coal in connection. 
Address “S, 17,’ 


i 


FOR SALE RETAIL LUMBER YARD 


Old established yard in one of the fastest growing 
Cities in southern California, Average annual sales 
Over two hundred thousand, Thirty thousand dol- 
lars will handle stock and equipment. Lease or 
sell real estate, 
Address “R. 44,” 


care American Lumberman. 





care American Lumberman. 








Retail Lumber Yards 


FOR SALE—FIVE RETAIL LUMBER AND 
Building material yards in central 
Illinois. Best reasons for selling. 

Address “‘S. 14,” care American Lumberman, 





and northern 





FOR SALE—RETAIL LUMBER YARD 
A well located in good southern 
Wisconsin town. respond at once, 
Address “S. 7,” American Lumberman. 


established yard 
Low inventory, 
care 





PART INTEREST FOR SALE 


In a number of well located and well managed re- 
tail yards. Will bear strict investigation. 
Address “S. 10," care American Lumberman. 


Second Hand Machinery 


LUMBER AND PLANING MILL MACHINERY 








Heavy duty carriage; steam feed; steam kicker 

Steam nigger; Yates American horizontal band 
resaw 

Four saw edger; two saw trimmer; live rolls 


band and 
clamp 
spindle 
changer 
American G-77 rip saw 
American 30” single planer 
derrick with 60 ft. boom 
Coe veneer lathe 66” 

Log cut off machine with 64” 
24”x36” Corliss engine; 
Two 18 ft.x72 in 


Complete 
Billstrom glue 
Whitney two 

frequency 
Yates 
Yates 
Log 


rotary filing equipment 
carrier 
motor driven shaper and 


saw 
Hope vacuum dry kiln 
horizontal steam boilers 


Complete shavings exhaust system with cyclone 
and 50” fan. 

Shafting, hangers, pulleys, saws, etc. 
PHOENIX PRODUCTS COMPANY, Box 486, 


Prairie du Chien, Wis. 





FOR SALE ONE BERLIN No. 90 15 by 6” 


Fast feed planer and matcher with profile. 
One Berlin No. 260 24” circular siding re-sew. 
One Yates No. 289 band re-saw 54” wheel. 
THE VIRGINIA & RAINY LAKE CO.,, 
Virginia, Minn. 





FOR SALE 1 No. 283-5” BERLIN RESAW 


1 saw grinder including accessories. 
Above in first class condition. 
1 box printing machine. 


of DRESEN BROS. 
Sauk City, 


LUMBER CO. 
Wisconsin. 


Inquire 





Logging Ry. Equipment 





2 CLYDE RAPID LOG LOADERS 


One horizontal steel 
Also switch-points, frogs 


With quarter swing booms. 
water tank 6x21 feet. 
and switches. 
McLEAN HARDWOOD LUMBER Co., 
Memphis, Tenn. 





SPECIAL : 














Planer and Jointer Knives 
accurately ground to uniform temper 


Send us a paper pattern with dimensions and kind of wood to be 
* worked. We will quote you at once and give earliest date of shipmdnt. 


[High Speed Steel Knives and Moulding Cutters for the Woodworking Industry.) 


TAYLOR, STILES & COMPANY, :: 


WESTERN AGENTS: Hall & Brown W. W. Machine Co., 


Electric Machinery 


ELECTRICAL MACHINERY 


Motors and Generators, A. C. and D. C. for sale 
at attractive prices. Large stock of New and 
Rebuilt motors on hand at all times. Write for 
Stock List and Prices. Expert Repair Service. 
Vv. M. NUSSBAUM & CO., Fort Wayne, Ind. 








Locomotives and Cars 


CONSOLIDATION TYPE 2-8-0 LOCOMOTIVE 


90-ton Baldwin, Walschaert valve gear, 48-in. 
wheel centers, 200 lbs, steam, steel cab, steel 
pat boxes, steel wheel centers, cross compound 


"BIRMINGHAM RAIL & LOCOMOTIVB Co., 
Box 391, Birmingham, Alabama. 


FOR SALE 


One (1) 28-ton Lima Shay geared locomotive, re- 
built TOMAHAWK STEEL & IRON WORKS, 
Tomahawk, Wis. 


Steel Rails 


RELAYING 40 LB. AND 60 LB. RAILS 


Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all 
weights. Switches, frogs, second-hand locomotives. 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa. 

















CLASSIFIED ADS PRODUCE RESULTS 


That’s why people who want something 
or have anything to sell use the clear- 
ing house section. Advertise in the 
CLASSIFIED ADVERTISING Depart- 
ment to get it or sell it. Read the 
Classified advertisements every week. 





Trucks and Tractors 





AVAILABLE 24%, TON TRACTOR 
Dual wheels, 6 cylinders, 5 speed, 1 year old. Just 
like new. Will sacrifice. ABBOTT, 5201 W. Grand 
Ave., Chicago, Ill, Berk. 1322. 





Miscellaneous 


HUSTLERS CLEAR $20 PER DAY USING 


My Gang Edger, edges straight, lightest running. 
$110 up. Simonds saws Best in planers, 1,000 in 
use from Fla to Me. J. H. MINER, Meridian, 
Miss. 











FOR SALE—WOOD AND WIRE FENCING 


Portable corn cribs, silos, and snow fence. Deliv- 
ered prices gladly quoted. 
STANDARD FENCE CoO., Lufkin. Texas. 


RIEGELSVILLE, N. J. 


St. Louis. Missouri 
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Certain-teed .. THE 
PIONEER, POINTS THE WAY 


IN; PROGRESS 


ERTAIN-TEED was amoné the originators 
of asphalt roofing. Certain-teed, not content 


with commonplace products, devised new and 
beautiful blends and colors which present the finest 


line obtainable anywhere in the whole world. 


Then entered a new market — siding, and here 
Certain-teed comes to the fore with products that 
are beautiful, practical, new in their application and 


presented well ahead of the times. 


Still pointing the way in progress — Certain-teed 
originated a finance plan which was made available 


for its dealers well ahead of anyone in the field. 


CERTAIN-TEED PRODUCTS CORPORATION e GENERAL OFFICES: NEW YORK, N.Y. 


ASPHALT SHINGLES 


BUILDING PAPERS .- 


ENAMELS .- 


WALL BOARD 





PAINTS . 


GYPSUM 


* 4 & 4 ’ A 


Finally Certain-teed presents dealers with adver- 
tising which ties in directly with their local sales 
effort. Here again the spirit of pioneering progress 


is made manifest in greater dealer cooperation. 


The Certain-teed program of advertising for 1932 
is larger and more comprehensive than ever before. 


It is made to meet modern local conditions. 


If you are interested in a progressive selling plan 
based upon saleable products and advertising that 
really helps you sell goods in your own town, call 
in a Certain-teed representative. Talk to him before 


you complete your sales plans for the coming year. 


ROLL ROOFINGS 
VARNISHES 
PLASTERS 


- LATH 
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SOFTWOOD LUMBER 


A—Northern Pine 
B—Northern Spruce 
Bi—West Virginia Spruce 
C—Northern Hemlock 
Ci—West Virginia Hemlock 
D—Northern Cedar 


Brunswick Lumber Co....ac 


Cherry River Boom & 
Lumber Co. .ccccccccs bicl 
Connor Co., R..ccccccce acdir 


Emporium Forestry Co...abc 
Hettler Lbr. Co., H. H...ace 
Hines Mardwood & 
lock Co., Edward....... ac 
Hines Lbr. Co., Edw. and 


Affiliated Interests.....acej 
Mathieu, Ltd., J. A...... abk 
Menominee Indian Mills, 

FRE cccvveccecesccecoevs acd 
Northwestern Cooperage & 

Eee, Ghig FRc cccvces abcde 


Rib Lake Lumber Co......¢ 
Shevlin Pine Sales Co....apt 


Von-Platen-Fox Co. ...... ac 
Weyerhaeuser Sales Co.... 
ececegcoceseccoonces ajimrs 
White Star Lbr. Co...... cejl 
Wisconsin Land & Lbr. Co. 
TTT TUTITETILTT TET TT acd 
Worcester Co., C. H..acfhopr 
E—Southern Yellow Pine 
F—Cypress 
Alger-Sullivan Lbr. Co..... e 
Ayer & Lord Tie Co...... ej 
Brooks-Scanlon Corp....... e 
Caddo River Lumber Co..eg 
- c Giacecceennnewn fi 


Dibert, Stark & Brown 
Cypress Co., TURE. cccccces 


Fordyce-Crossett Sales Co..f 
Frost Lbr. Industries, Inc..e 
Ferguson Lumber Co., W. T. 
Great Southern Lbr. Co...eq 
Hettler Lbr. Co., H,. H...ace 
Hines Lbr. Co., Edward 

and Affiliated Interests..e 


Homochitto Lbr. Co.......ée 
Long Bell Lbr. Sales Cor- 
POTACION ccccccccecee — 


Newman Lbr. Co., J. J.... 
Peavy-Wilson Lbr. Co......@ 
Pioneer Lumber Co........€@ 


Seidel Lbr. Co., Julius.... 
eocene efjlopqrs 
Sumter Lumber Co., Inc....€ 


Tegge Lumber Co., The...ef 
Tremont Lumber Co...... ef 
Warsaw Lumber Co........ e 


Wier Long Leaf Lbr. Co...e 
Worcester Co., C. H..acfhopr 


G—Arkansas Soft Pine 
Arkansas Soft Pine Bureau.g 
Bradley Lbr. Co. of Ark..gh 
Caddo River Lumber Co..eg 
Fordyce-Crossett Sales Co..g 
aor apie Lumber & Supply 


H—Aromatic Red Cedar 

Bradley Lbr. Co. of Ark..gh 
Brown & Co., Geo. C.......h 
Worcester Co., C. H..acfhopr 


I—North Carolina Pine 


Camp Mfg. Ce... .cccccseces fi 
Johnson & Wimsatt........ i 
Schuette Co., Wm......... ais 


Willson Bros. Lumber Co...ai 


J—Fir 

K—Spruce (Western) 
L—Western Red Cedar 
M—Western Hemlock 
N—Port Orford Cedar 


Anaconda Copper Mining 


CE svetecesscdscnreses jtu 
Ayer & Lord Tie Co...... ej 
B C Spruce Mills, Ltd..... k 
Booth-Kelly Lbr. Co........ j 
Bratlie Bros. Mill Co...... 1 
Collins Lbr. Co., John D.jlm 
Connor Co., RB. ccccceses aedir 
Duffy Lumber Co....jkKlpstu 
Griswold Lbr. Co., The..... j 
Hammond Cedar Co........ l 
Hammond Lumber Co., Ine. 

Sadeesesaseeeaeenns jmopq 


Hines Lbr. Co., Edw., and 
Affiliated Interests .-acej 
Huntting Merritt Lumber 


Co., TRE. covvccccvceces jls 
Long-Bell Lbr. Sales Cor- 
POTACMON cecccccccces ejmt 
Mathieu, Ltd., J. A..... abk 
McCormick Lumber Co., C. 
Be skeececeneeceacevees jimo 
Miller Co., Paul ...c.eeees 
Mumby Lbr. & Shingle Co. 
Ceceeeeenevescsecessoous jlm 
Northwest Spruce Co...... k 
Ostrander Railway & Tim- 


ber Co. 


HARDWOOD LUMBER 








i Mdeeneecnedetéameni dae n DE éciceawedseusenees j 
DE ctaecedeventhacu b Philippine ..... ° ee ool 
Dn steteeudebensennwenen c PERGMOMR ccccescccecs 1 
DE shgenedhatanindivs es d Maple (Hard and Soft). -m 
Pt - < sreeeeeben awakened e 0 PPS rrererr rt Tr voacll 
DE ites caadehbeeious f PD cévcunctcceversdevent o 
DOD <scaecs dace wenad g Sycamore ..... ceveccesoors Dp 
tn teceguaapesdéseewuadds h TE scceaveus penectes ale 
TD éibentdbendsednunetecs i THES ccaces ceenneenes cook 
Alger-Sullivan Lumber Co.ino Dibert, Stark & Brown 
Birch Valley Lumber Co... Cypress Co., Ltd..ccccees q 

Sedeecocesncepfeooes abcdfjno Emporium Forestry Co...... 
Bradley Lbr. Co. of Ark.cin Fordyce-Crossett Sales Co..in 
Brown & Co., Geo. C..ahjin 


Brown Dimension Co....bdm 
Brunswick Lumber Co..adhm 


Caddo River Lumber Co...n 
Camm Mas. CO. ccccccces aing 
Cherry River Boom & Lbr. 
CR cesscccceecs abcdefmno 
Cisar Brothers...... adhimng 
Cenner OCa.. B..ccceces bedhm 


Frost Lumber Industries, 
IMC. ccccccccccbece achijing 
Hettler Lumber Co., H. H. 
Hines Hardwood & Hem- 
lock Co., Edward ..abdhm 
Hines Lbr. Co., Edw., and 
Affillated Interests..abdhm 
Holt Lumber Co....... bdhm 


MILLWORK, FRAMES, 


SASH, DOORS, COLUMNS, 
TRELLIS, MILLWORK 


Collins Lbr. Co.,, John D. 
Hammond Lumber Co,, Inc. 
Long-Bell Lbr. Sales Corp. 
Pacific Mutual Door Co. 

ted River Lbr. Co. 
Robinson Manufacturing Co. 
Sullivan Lumber Co. 


WINDOW AND 
DOOR FRAMES 


Biles-Coleman Lbr. Co., Ine. 
Bradley-Miller Company 
Collins Lbr. Co., John D. 


Hammond Lumber Co., Inc. 
Kinzua Pine Mills Co. 
Long-Bell Lbr. Sales Corp. 
Pacific Mutual Door Co. 
Red River Lbr. Co. 
Robinson Manufacturing Co. 


WOOD FLOOR BLOCKS, 
FLOOR PLANKS 


Wisconsin Land & Lbr. Co. 


PACKAGE TRIM 


Biles-Coleman Lbr. Co. 
Bradley Lumber Co. of Ark. 
Caddo River Lumber Co. 
Fordyce-Crossett Sales Co. 


Homochitto Lbr, Co....... 
Snehdbheeeeeaeees acijmnopq 
Long-Bell Lumber Sales 
Corporation .....+++- ilnoq 
Maisey & Dion..... adhimnqg 
Meadow River Lumber Co. 
idekesedénceeeucess bedfmno 
Menominee Indian Mills, 
TNE seccccccssvese abdhmn 
Moore-Keppel & Co.bcdefmno 
Newman Lumber Co., J. J. 
ap ean acijmnopq 


Pardee & Curtin Lbr. Co...n 
Peavy-Wilson Lumber Co..in 
Rib Lake Lumber Co.abcdm 
Tegge Lumber Co., The... 
Acehene sees abdehijmnopr 
Thunder Lake Lumber Co. 
tebe weeeedeeenkees abcdhm 
Tremont Lumber Co..chijnq 
Von-Platen-Fox Co....abhim 
Willson Bros. Lbr. Co....mn 
Wisconsin Land & Lbr. Co. 
PTT TTTITITTTTITT TTT edm 
Worcester Co., Cc. 


SHINGLES, 


Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 
Long-Bell Lbr. Sales Corp. 
Pondosa Pine Lumber Co. 
Weyerhaeuser Sales Co. 


SHINGLES 

Northern Cedar ...........; a 
Western Red Cedar........ b 
Redwood ....... ee — 
Bratlie Bros, Mill Co...... b 
Collins Lbr. Co., John D...b 
Commer Ce... BMevoassesesees a 


Hammond Cedar Co., Ltd..b 

Hammond Lbr. Co., Inc....¢ 

Hines Lbr. Co., Edw., and 
Affiliated Interests 


Pacific Mutual Door Co....j 
Robinson Manufacturing Co.j 


Polson Lbr. & Shingle Co.m 


Seidel Lumber Co., 


Julius 


Sulliv an Lumber Co. 


be rtymnrecrincnbet Sales Co.. 


White Star Lumber Co...cej 


Winton Lumber Sales Co..ks 


Wyman Lumber Co., M. 
A. 


O—California Pine 
P—California Sugar Pine 
Q—Red wood 


Algoma 
California 
Pine Co. 


Sugar & Ww hite 


Clover Valley Lbr. Co....... °o 
Feather River Lumber Co..0o 


Fruit Growers Supply Co..pt 


Great Southern Lbr. Co...eq 


Hammond Lbr. Co., Inc... 


Michigan-California Lum- 
ber Co. 


Red River Lumber Co....op 
Seidel Lumber Co., Julius. 


poeeserecscenienes efjlopqrs 


Shevlin Pine Sales Co....apt 


Wending-Nathan Co. ....opq 
.acfhopr 


Worcester Co., C. H. 


. .efjlopqrs 
.-Jklmr 
Thurston-Flavelle, Lta beseee 1 


covcescecese ajimrs 
White Riv er Lumber Co.jklm 


Lumber Co. coes® 


Ct aenwncel jmopq 
Madera Sugar Pine Co....pt 


Wuichet, Inc., Louis....,, opt 
Wyman Lumber Co., M. A, 
Co cere ececccccsecocoes jmq 


R—Pondosa Pine 
S—Idaho White Pine 
T—Ponderosa Pine 
U—Western Larch 


Anaconda Copper Mining 
CO, cccvccesecccveccececlt 
Biles- Coleman Lbr. Co., Iner 
Brooks-Scanlon Lbr. Co. 5 

California Sugar & White 


Peet. Sh.  snacamendacasad 
Crater Lake Lumber Co....t 
Duffy Lumber Co.....3 j kipete 


Fruit Growers Supply Co..pt 
Hines Western Pine Com- 
Edward 


DOGS, MGWOSE «006 0vc8ed t 
Huntting Merritt Lumber 
>. . ebheeeeebudsete jis 
Kinzua Pine Mills Co...... t 
Long-Bell Lbr. Sales Cor- 
DOTRRIOR ccccccesecass ejmt 
Long Lake Lumber Co..... r 
Madera Sugar Pine Co....pt 
McGoldrick Lbr. Co........st 
Michigan-California Lum- 
SO GA. otardedesvensned pt 
Polleys Lumber Co....... tu 
Pondosa Pine Lumber Co...r 
Schuette Co., Wm........ ais 


Shevlin Pine Sales Co....apt 
Sullivan Lumber Co wa” 
Weyerhaeuser Sales Co.... 


Winton Lumber Sales Co..ks 


HARDWOOD 
FLOORING 





PS cade sanevinenscerwd a 
. gcc ececwasveransnunee b 
CO sscrewcnccnds wha wnat e 
PEMD decéanaececasvesaieds d 
PD. -sevestkeenheeeaene ered e 





Bradley Lumber Co. of Ark.e 


3rown Dimension Co...... d 
Caddo River Lumber Co....e 
Cherry River Boom & 
Lumber Co. wccccccccces de 
Cobbs & Mitchell, Inc...... d 
Connor Ce., Riccccccscces bd 


Fordyce-Crossett Sales Co..e 
Hettler Lumber Co., H. H.de 
Holt Hardwood Co....... bde 


Kerry & Hanson Flooring 


CM.  coserdscesesoscousss ad 


Worcester Co., C. H..acfhopr 
Long-Bell Lumber Sales 
Corporation ....seeeeeees e 
Meadow River Lbr. Co..abde 
Mitchell Bros., Inc.......--. bd 
Morats, Paul O...ccccceces e 


Northwestern 
Lumber Co., 


Cooperage & 
FRO. 0c8as abd 

Oak Flooring Manufactur- 
ers Association of the U. 
BD. cccccervercoccesweccens e 

Julius.abd 


Southern Oak Flooring In- 
dustries 


Seidel Lumber Co., 


Tremont Lumber Co.......@ 
Ward Bros. 
Webster Lumber Co., H. E..¢ 


Wisconsin Land & Lbr. Co. 
.abde 


Worcester Co., C. H... 


PACKAGE TRIM, ETC. 


Holt Lumber CO. cccccccecs a 
Huntting Merritt Lumber 
Cee TAB. cocesecee rere 


Mumby Lbr. & Shingle Co..b 
Northwestern Cooperage & 
Lumber Co., The........4& 
Polson Lbr. & Shingle Co..b 
ted Cedar Shingle Bureau.b 
Stoltze Manufacturing Co. 
TAG, ccccocccces evoseeseet 
Sullivan Lumber Co.......- b 
Thurston-Flavelle, Ltd.. 


Weatherbest Stained Shin- 
Sle CO. coccce coceseses b 


Wenties tethies Co. reveal 


White River Lbr. Co......D 
Willson Bros. Lbr. Co......+ a 
Wisconsin Land & Lbr. Co.@ 


CEDAR POSTS AND POLES 


Connor Co., R. 

Hettler Lbr. Co., H. H. 

Holt Lumber Co. 

Long-Bell Lbr. Sales Corp. 

McCormick Lumber Co., C. R. 

Northwestern Cooperage & 
Lbr, Co., The 


YELLOW PINE POSTS 
AND POLES (Creosoted) 


Ayer & Lord Tie Co. 
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